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Chis ‘fs Our Birthright, For Which We Give Thanks 


[By William Chalmers Covert, D. D., First Presbyterian Church, Chicago] 





Let us thank God for that which comes down the channel 
of our veins. The blood stream puts us in debt to yesterday. 
Every man of today is an accumulation of a thousand yes- 
terdays. His personality is the treasure house of genera- 
tions of depositors who took what others gave them and 
passed it on to him with interest. Look into the face of a boy 
and you see the composite photograph of fathers and fore- 
fathers whose traits of character, as well as outward features, 
he bears. The good lives in the blood. The evil is not the 
only bequest of heredity. Men seem to think so. This is wrong according to facts. The 
rivers from rugged mountains wash down nuggets of precious gold as well as the soil of 
dissolving shores. The virtues of our ancestry are more tenacious in our blood than their vices. 


Every man has a parental legacy from yesterday, that makes him better for today. Recently 
I walked thru the graveyard at Plymouth where lie buried the Pilgrim fathers. Yet no 
soil of any cemetery ever buried them. They never have died. They live in us, their children, 
more influentially than they ever did in tiny old Plymouth. The spirit of Brewster and Brad- 
ford and Winslow and the rest of that honored group has entered in and animated thru three 
hundred years every generation of Americans from Cape Cod to California. 


They have lived in our forward prophets of democracy who have loved the liberty and growth 
of the race more than the red tape and traditions of men. When Christian patriots rose to de- 
nounce slavery it was the voice of our fathers. When men said the compact of the Federal 
Union shall not be broken, it was the voice of our fathers. When Cuba was crushed under 
the heel of tyranny and our people cried out on her behalf, it was the moral passion of our 
fathers that spoke. When ambition and intrigue came near putting the world into autocratic 
chains and the righteous anger of a great free democracy broke forth, it was the chivalry, 
the self abnegation and the idealism of our fathers that spoke 
thru the heart throbs of millions of our young men. 


There is inherited power and virtue in us today. It must 
be used to strengthen and stabilize a disturbed and suffering 
world. We hold a precious trust deed to a past wherein great 
personalities lived and loved and projected themselves into 
our life and times. This is-our birthright as sons and daugh- 
ters of America, for which we give God thanks. 
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Northwestern Bank Building, 


Comparison’s the Test 


We find sometimes that buyers don’t really 
appreciate how much better our values are than 


the usual run until they have made a few com- 
parisons. 


We're shipping to all parts of the country, 
and we know from the way buyers come back 
that they are getting mighty good satisfaction. 


We invite sash and door, planing mill, fac- 
tory, carload yard and industrial buyers who are 
seeking a source where they can buy to better ad- 
vantage to put us to the test. 


We have some strong special offerings in 
Fir, Spruce and Hemlock in clear and 
shop grades. We’d like to send you prices. 
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REGENT THEATRE BALL ROOM, GRAND RAPIDS, MICH 


Floored “ 99 
with 


13/16x 2” Clear Maple Flooring 


You can get this Northern slow growth, climate 
hardened and tough fibered Flooring, together with 
all grades of 3%” and 13/16” BEECH, BIRCH and 
OAK Flooring from the manufacturers. 


Nichols & Cox 


Grand Rapids, Mich. 


coe Lumber Co. 
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HARDWOOD 
LUMBER 


Write for Prices 





Ploosing 
MICHIGAN 


W.D. Young @Co.¢ 


Bay City, Mich. 


We are members of the Maple Flooring Manufacturer’s Association 
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In Its Fifty-first Year | | 
Correcting Wrong Ideas About Building 


R. RETAILER, ARE THERE ANY people in your town would not have ranged from $450 to $12,000—as they did. When 
who think that you are getting five, ten, and even twelve the news story reached the office of the AMERICAN LUMBERMAN 
thousand dollars for the lumber and millwork that goes it was assumed that a stenographic error had been made and that 

into a house costing complete—say around five thousand dollars? the outside figure should read $1,200, but an inquiry addressed 
You probably think the idea is too ridiculous to discuss. And _ direct to the retailer concerned brought the assurance that the 
so it is—but unfortunately a lot of ridiculous opinions are held range of guesses was as stated—$450 to $12,000. The real lum- 
by presumably intelligent people in this queer old world of ours. ber cost, that is, the price at which the retailer stood ready to fur- 
But to get back to the original proposition, there is plenty of nish all the lumber and millwork required for the house in ques- 
evidence that a great many people, including some who shout the tion, was $1,566.64. Further details may be found in the story 
loudest about the cost of lumber keeping people from building which appeared on page 44 of the Nov. 17 issue. , 
homes, have little more knowledge of what that cost really is than The results of the educational exhibit which has been cited 
the writer of these linds has of the theory of relativity—and that’s were excellent. Many people expressed surprise that the cost of 
below zero. the lumber and millwork was so low. The exhibit showed both 
If this were not true, the guesses hazarded by visitors to a the need for—and the efficiency of—such educational work, in 
retailer’s exhibit at a recent fair, as to the cost of the lumber and order that unjust criticism of the lumber industry, based on 
millwork entering into a home costing $4,525 to build complete, ignorance and prejudice, may be offset by easily assimilable facts. 
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Making “Own Home” Shows More Effective 


HE PHENOMENAL SPREAD OF. “Own Your Home” 
expositions all over the country during the last four or five 
years has emphasized the desirability of establishing certain 

standards for these displays, in order to insure their continuance 
upon the same high plane that has marked those hitherto held. 
Therefore, as the result of a recent conference in Chicago for 
considering the whole subject, it has been decided that hereafter 
all expositions and shows for the encouragement of home owner- 
ship, when approved by local real estate boards, may be licensed 
by the National Association of Real Estate Boards, thereby insur- 
ring stronger codperation from national manufacturers and in- 
creased confidence on the part of the public. This action is not 
taken in view of anything that has transpired, as the report of 
the board specifically states that these expositions have been con- 
ducted in an irreproachable manner, but to insure keeping them on 
a level commensurate with their high purpose. A special com- 
mittee on “Own Your Home” expositions has been created by the 
National Association of Real Estate Boards, which committee has 
taken over the copyrighted title “Own Your Home Exposition” 
and the copyrighted official emblem showing the birthplace of John 
Howard Payne, composer of “Home, Sweet Home.” Use of the 
title and emblem will be granted by the committee to local organi- 
zations meeting the proper requirements. 

Another advance step taken in connection with these expositions 
is the arrangement of dates so as to avoid conflict and permit 
manufacturers to route their exhibits over a carefully planned 
circuit. This naturally will make for even better exhibits than 
have distinguished these shows in the past. The initiative and 
enterprise shown by both the local and national real estate boards 
in promoting these expositions thruout the country is worthy of 
high commendation. These shows undoubtedly have been a pow- 
erful influence in creating home owning sentiment. Much of their 
success has been due to the active codperation of lumbermen, both 
as exhibitors and thru their service on committees'and in other 
forms of activity necessary for the staging of local expositions. 





Financing Annual Retailers’ Conventions 


HE SECRETARY OF ONE OF the smaller but very active 
retail associatiouis, a man who is himself a successful retailer, 
was recently discussing with a member of the AMERICAN 

LUMBERMAN staff the nature and the control of retail conventions. 

“When I was elected secretary of our association,” he said, “I at 
once brought up the question of financing our conventions. For 
several years it has been the custom to ask wholesalers and manu- 
facturers who send salesmen to the convention, to contribute to the 
entertainment fund. This was done on the grounds that these 
salesmen make a good many sales at the meeting, that they can 
meet old customers easily and perhaps open new accounts, and that 
these trade-getting opportunities are of direct money value to the 
wholesalers. Of course this is true, and I think most wholesalers 
realize it and are willing to contribute a few dollars to help the 
boys have a good time. 


“But in practice the effect has not been good. Perhaps without 
Saying so, even to themselves, these wholesalers feel that since 
they pay the bills they have the right to use the convention for 
their own purposes. Salesmen feel obliged to make as many sales 
as possible; so they are busy from first to last seeing old friends, 
making new ones, showing their samples, explaining their service 
and closing deals. They make no attempt to attend the formal 
sessions. One salesman told me he had attended for five years 
and had never entered the convention hall. This means, of course, 
that each salesman has from one to a dozen or more retailers with 
him and that these retailers miss the sessions, too. We may have 
a big registration, but when we try to meet we can get only a 
handful of men into the hall. 


“Personally, I think that these formal sessions are and ought to 
be the most important parts of the convention. Otherwise there 
is little reason for getting together at all. I realize, of course, 
that retailers value meeting their fellow dealers and talking with 
them informally, and I know they want to see the salesmen, too. 
But if the regular sessions can not be made the central feature of 
the convention I do not believe we are justified in meeting at all. 
So I’ve insisted that we retailers must finance our own entertain- 
ment. If we do that we can insist that salesmen and wholesalers 
attend the sessions. Otherwise we can not.” 


This brings up one of the old and vexing problems of conven- 
tion management. Wholesalers and manufacturers want to attend 
in person or by representative, for it does give them a chance to 
meet actual and prospective customers, and this is a matter of 
direct value to them. Many of them are glad to help with the 


entertainment as a way of helping pay for these business open- 
ings. But they must know that the real success of the meeting and 
the real basis of future attendance on the part of retailers turns 
on the success of the formal sessions. A number of associations 
have worked out fairly satisfactory methods for making these ses- 
sions a success and yet for giving retailers and salesmen ample 
opportunity to get together. Whatever methods are employed, 
they will not be successful without the hearty codperation of the 
salesmen. Surely association officials can count on that codperation, 
once the matter is put up to the salesmen fairly and squarely. 

In connection with this discussion, it is of interest to note that 
at the annual meeting of the Northeast Missouri Lumbermen’s 
Association held last week, a report of which appears on page 57 
of this issue, the retiring president submitted a proposal that the 
system of financing that has been described be abolished, and that 
hereafter persons attending the conventions of that association, 
whether retailers or wholesalers, pay their pro rata shares of 
the expense. His plan was endorsed by several members, and altho 
no specific action was taken, the incident shows that association 
members are thinking about this matter. 





Workmen Unite to Eliminate Accidents 


N THE DOOR LEADING TO THE employment office of a 
Chicago manufacturing concern appears the following legend. 
“Employment Office: If you are a careless workman your 

services are not wanted here.” Most accidents in industrial plants 
are due either to the negligence of the persons injured or to the neg- 
ligence of other workmen. Hence it is to be inferred that success 
in reducing accidents must come chiefly from efforts of the workers 
themselves. 

A disposition to evade responsibility for accidents is character- 
istic of the careless worker; and it is hardly to be expected that one 
who needlessly hazards his own life and limbs will be solicitous of 
the safety of others. Carefulmess of the kind that prevents 
accidents must be habitual, must be almost instinctive. While it is 
practicable to reduce the likelihood of accidents by apprising 
workers of dangers they might otherwise be unaware of, something 
in the nature of discipline is indispensable to the enforcement of 
habits of carefulness. 

Lumber manufacturers have for many years devoted a great deal 
of attention to safety devices and safety measures. Many of them 
have installed safeguards and have provided their employees with 
instruction in accident prevention. When this has been done the 
responsibility for accidents rests wholly with the workers them- 
selves. A good example of the recognition of this fact is offered in 
the organization of a safety council in the mills of Hillyer-Deutsch- 
Edwards (Inc.), Oakdale, La., as related on page 79 of this paper. 

This movement in behalf of safety originated with the presenta- 
tion of a chart by J. B. Edwards, president, showing the number of 
accidents and their effect upon the operations. The men themselves 
formed the council, of which they have complete control. As a re- 
sult of its work accidents have been reduced 50 percent and fatali- 
ties have been eliminated over a long period. Frequent inspections 
and meetings of the council are the chief agencies for inculcating 
carefulness. Just now the council is conducting a “no accident” 
contest in which the mill, yard and shop at the two plants, the hard- 
wood mill at Oakdale and the pine mill at Mab, are participating. 
Three prizes have been offered by the company for the department 
making the best showing. This method of reducing the hazards of 
employment is calculated to enlist in the most practical way the 
persons who suffer most from accidents and who profit most from 
their elimination. 





Uniting Lumbermen in Behalf of Progress 


OST CONTROVERSIES BETWEEN THE different branches 
of the lumber industry are owing to differences in interest 
or viewpoint. In matters that affect the merchandising 

and use of lumber, manufacturers and distributers have many 
common interests. Therefore, when they differ as to methods or 
policies to be pursued in extending and perpetuating the uses of 
wood they do so largely because of differences in viewpoint, and 
the way to bring about unanimity is to arrive at an understanding of 
one another’s viewpoints. 

The visit of representatives of retail lumbermen’s associations to 
Laurel, Miss., last week was well calculated to enable the visitors 
to get the viewpoint of the manufacturers. The retailers’ repre- 


sentatives were impressed with the difficulties encountered in con- 
verting trees into building material, as anybody must be who sees 
actual woods and mill operations. 

A general survey of developments in the lumber industry as a 
whole must convince any competent observer that the tendency for 
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many years has been definitely toward better understanding and 
more amicable relations among all branches. Much of this develop- 
ment has resulted naturally from the necessities of business inter- 
Some of it has been directly due to organized efforts in 
behalf of specific movements designed to expedite progress. 
Business men are learning that matters should not be left 
wholly to chance nor to the intermittent and sporadic efforts of 
On the contrary they see economy in unity of effort 
This is practicable only when there is a 
disposition to make concessions and to compromise where no vital 
principle need be sacrificed. It is meritorious in the highest degree 


course. 


individuals. 
toward definite goals. 





Cut Less; Shipments and Orders Gain 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Nov. 22.—Reports from 
389 of the larger commercial sawmills of the 
country for the week ended Nov. 17, as com- 
pared with revised reports from 379 mills the 
week before, show that while there was a falling 
off in production, substantial increases were 
recorded in shipments and new business, Pro- 
duction decreased 5,512,023 feet compared with 
the preceding week; while shipments gained 
9,204,104 feet, and orders increased 9,150,824 
feet. 

For all mills of seven reporting associa- 
tions, shipments were 93 percent and orders 
88 percent of production. For the Southern 
Pine Association mills, these percentages were 
94 and 83, and for West Coast Association 
mills 91 and 94. Most of the reporting mills 
have a normal production figure for the week, 
of which actual production was 106 percent, 
shipments 96 percent and orders 90 percent. 

Production reported for last week was 243,- 
478,756 feet, against 248,990,779 feet the week 
before, and 218,112,532 feet the same week last 
year when 393 mills reported. Shipments 
totaled 226,644,500 feet, against 217,440,396 
feet the week before, and 177,431,074 feet last 
year. Orders were 213,483,464 feet, against 
204,332,640 feet the week before, and 211,170,- 
639 feet last year. 

The California White & Sugar Pine Manu- 
facturers’ Association reports are not included, 
because of incomparability of current order re- 
ports. Reports received from 14 of the Califor- 
nia pine mills, representing 44 percent of the 
cut, give their production as 16,322,000 feet; 
shipments, 13,134,000 feet, and orders 12,478,- 
000 feet. 

Production reported by 130 Southern Pine 
Association mills last week was 76,204,300 feet, 
against 76,179,103 feet the week before when 
the same number of mills reported, and 71,020,- 
902 feet last year. Shipments were 71,981,709 
feet, against 68,456,196 feet the week before, 
and 67,041,184 feet last year. Orders were 
62,918,586 feet, against 55,859,238 feet the 
preceding week, and 74,359,696 feet last year. 

Production of 133 West Coast Lumbermen’s 
Association mills last week totaled 112,273,511 
feet, against 114,846,766 feet the week before 
when the same number of mills reported, and 
89,562,181 feet last year. Shipments were 
101,926,366 feet, against 92,821,360 feet the 
week before and 65,334,728 feet last year. Or- 
ders totaled 106,030,134 feet, against 101,373,- 
172 feet the week before, and 92,642,393 feet 
last year. 

The lumber movement for the first forty-six 
weeks of this year, compared with the same 
period of 1922, follows: Production, 10,986,- 
611,940 feet, against 9,698,038,065 feet—1923 
Increase, 1,288,573,875 feet. Shipments, 10,- 
891,249,532 feet, against 9,252,095,141 feet— 
increase, 1,639,154,391 feet. Orders, 10,329,- 
056,108 feet, against 9,527,710,464 feet—in- 
Crease, 801,345,644 feet. 

The West Coast Lumbermen’s Association 
wires that production for reporting mills was 
26 percent above normal; new business, 6 per- 
cent below production, and shipments, 4 percent 
below new business. Of all new business taken 
during the week, 59 percent was for future 


in all sections. 


water delivery, amounting to 62,392,273 feet, 
of which 19,379,322 feet was for domestic cargo 
delivery and 43,012,951 feet export business. 
New business by rail amounted to 1,273 cars. 
Of this week’s lumber shipments, 49 percent 
moved by water, amounting to 50,248,505 feet— 
of which 31,754,496 feet mover coastwise and 
intercoastal, and 18,494,009 feet went overseas. 
Rail shipments totaled 1,541 cars, and local 
auto and team deliveries totaled 5,447,861 feet. 
Unfilled domestic cargo orders totaled 111,- 
414,793 feet; unfilled export orders, 224,345,- 
371 feet, and unfilled rail trade orders, 3,872 
cars. For the first forty-six weeks of this year, 
production has been 4,675,771,237 feet; new 
business, 4,682,530,147 feet, and shipments, 
4,819,032,399 feet. 

The California White & Sugar Pine Manufac- 
turers’ Association wires that several more mills 





Happiness is a contagion that it 
is a virtue to spread 





have closed down for the season, and that car 
supply is normal and labor plentiful. 

The Northern Pine Manufacturers’ Associa- 
tion wires that of 10 mills reporting for the 
week, only 3 are now sawing. 


Southern Pine Mill Prices 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Nov. 22.—The following 
are f. o. b. mill lumber sales realizations from 
Nov. 12 to 17, of a varying number of south- 
ern pine mills, being weighted averages of re- 
ported actual sales at the latest available dates: 
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Common— & under, long- 
oT ot. Se Ae $44.96 Oe rr es $25.79 
BEEE INGO. Reicces 43.34 12”, 20’ & under. 39.25 


*Figures for No..1 common boards are for sales 
Nov. 5 to 10 


Furnishes Equipment for New Mill 


VERNONIA, ORE., Nov. 17.—The Oregon-Amer- 
ican Lumber Co., of which Charles 8. Keith, of 
Kansas City, Mo., is president, is now erecting 
a new mill here of steel construction. It differs 
in some respects from the usual western mill, 
but when completed it is expected to be one of 
the simplest and best lumber manufacturing 
plants on the Pacific coast. The entire plant 
was designed by John J. Monaghan, and the 
Filer & Stowell Co., of Milwaukee, Wis., is 
furnishing all the equipment, which will include 
a 10- and a 9-foot single cutting band, an 84- 
inch screw block carriage and a 60-inch carriage. 
As it is the intention to cut fir logs no longer 
than 40 feet, 14-inch shot gun steam feeds are 
to be used. The other main equipment consists 
of a 52-inch Wickes gang and an 8-foot hori- 
zontal double table Filer & Stowell resaw. 


to compromise where unanimity is indispensable to advancement. 

It is to be expected that the lumbermen who visited the Laurel 
mills will have interesting messages for their fellows who soon 
will be brought together in annual conventions. 
not novelties; many retailers have seen manufacturing operations 
It is to be desired that more of them shall make 


Mill visits are 


visits to the producing centers and that they shall serve as agents 
for disseminating thruout the industry the doctrine that what is 
best for the industry as a whole is ultimately the best for each indi- 
vidual lumberman, whether he be manufacturer; wholesaler or 
retailer. 
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Arkansas Men Convicted of Fra 


LittLE Rock, Arxk., Nov. 19.—Theodore 
Sargent and A. B. Fisher, who have been op- 
erating as lumbermen under various titles in 
Little Rock, were convicted in Federal court 
here on charges of using the mails to defraud 
and conspiracy to defraud and were sentenced 
to two years’ imprisonment at the penitentiary 
at Atlanta and a fine of $500 each. The jury 
was out only five minutes and the men were 
convicted on the first ballot. Neither of them 
took the stand during the trial and it is said 
they will not appéal the case. The sentence was 
the minimum one possible. Both men had been 
resident in Little Rock for several years and 
had been active in church and social affairs in 
the city. 

The scheme by which these wily operators 
succeeded in defrauding numerous mill owners 
thruout the State was an ingenious one. They 
worked under the name of Columbia Hardwood 
Co., giving a Chicago address and purporting 
to be a lumber selling corporation. Under this 
name orders were placed with various lumber 
mills for immediate delivery f. o. b. cars, of a 
stated quantity of lumber. The contract was 
so cleverly. worded that by the mere shifting of 
a comma the amount ordered would be multi- 
plied several times. When the lumber milling 
company delivered the lumber and demanded 
payment it found that it had signed up for a 
much larger quantity. Of course the mill could 
not deliver, the purchaser would claim to have 
sold the lumber to certain other concerns, which 
the prosecution proved to be fictitious, and suit 
would be entered against the milling company. 


The use of the word ‘‘each’’ was a means 
employed in wording these contracts. A con- 
tract which would apparently call for five car- 
loads each made up of pine, cypress, maple, oak 
and walnut, would be found when submitted to 
legal opinion, to call for five carloads of each 
of these woods, or twenty-five carloads. When 
the mill found it impossible to fill this contract, 
suit would be entered for breach of contract 
and the lumber actually delivered would never 
be paid for. In the meanwhile this lumber was 
sold, if possible. 


The names of the companies which were sup- 
posed to have purchased the undelivered lum- 
ber as stated in the suits brought were ‘‘Sar- 
gent,’’ ‘‘Mutual’’ and ‘‘National’’ lumber 
companies, all of them fictitious. The use of 
the name Columbia Hardwood Co. and the Chi- 
cago address, caused considerable trouble and 
confusion to the Columbia Hardwood Lumber 
Co., of Chicago, an old and reputable concern 
on whose standing these men obviously traded. 
It is said that this manipulation of the contract 
phrasing has been tried in other regions and 
that this is the first time conviction has been 
secured. Lumbermen will be glad to know 
that at least two of these crooks have been ap- 
prehended. 





THE EIGHT LEADING States in lumber produc- 
tion in 1920 were Washington, 5% billion feet; 
Oregon, 3% billion feet; Louisiana, 3 1/10 bil- 
lion feet; Mississippi, 2%4 billion feet; Califor- 
nia, 1% billion feet; Arkansas, 12/5 billion 
feet; Alabama, 12/5 billion feet; Texas, 14% 
billion feet. 
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Joyce Flooring Machine Sought 


I should like to have any information you may 


be able to give me regarding the Joyce flooring 
machine and should like also to have the names of 
any manufacturers turning out flooring made with 
this machine.—INQuiry No. 1,153. 

[The foregoing inquiry is made by a Chi- 
cago architect. As the AMERICAN LUMBERMAN 
has no information regarding the Joyce floor- 
ing machine, the inquiry is published with the 
hope that readers may supply such information 
for the benefit of the inquirer, whose name will 
be furnished upon request.—EDITor. } 


Information on Oil Filters Wanted 


If you have published anything in your columns 
relative to an oil filter that has been constructed 
by any of the lumber manufacturers, we should be 
glad to have the information.—INQuiry No. 1,145. 

[The foregoing inquiry is made by a southern 
pine manufacturer. Records in the office of the 
AMERICAN LUMBERMAN fail to disclose any in- 
formation of the kind sought. The inquiry is 
therefore published with a view to obtaining in- 
formation of this kind from any readers who 
are able to give it. The name of the inquirer 
will be supplied upon request.—EprTor. ] 


Western and Northern Pine Rules 


Kindly advise me what the difference is, if any, 
between western and northern white pine grading 
rules ?—INQuiryY No. 1,150. 

[This question is quite satisfactorily an- 
swered in the introduction to the Western Pine 
Manufacturers’ Association grading rules, re- 
vised edition, Jan. 1, 1923, as follows: 

‘*They (the western pine grading rules) are 
accordingly based upon the northern pine rules 
and approximate them as closely as the types 
found in the territory they cover will permit. 
The rules have been revised from time to time 
to more adequately describe the grades as actu- 
ally made under the supervision of the bureau 
ef grades of Western Pine Manufacturers’ 
Association and its corps of inspectors. The 
rules governing the grading of western white 
pine common lumber are here printed sepa- 
rately from those governing the other woods, 
as experience has shown the difficulty of de- 
scribing by one set of examples the grades 
of western white pine as compared with other 
woods owing to the distinctive character of 
its defects and the grade variation in type from 
the rest of the woods covered by these rules.’’ 
—EDITOR. | 


Weight of Virgin and Bled Timber 


I wish to obtain information regarding the dif- 
ference in weight between virgin timber and bled 
timber.—Inquiry No. 1,146. - 

[This inquiry is made by the representative 
of a lumber company operating in Mexico. So 
far as known the turpentining of timber pro- 
duces no change in the weight or strength of 
southern pine. The operation of turpentining, 
however, causes the collection of a large amount 
of resin near the surface where the tree is 
cupped, but the effect is confined to a small 
area. In Bulletin No. 229 of the United States 
Department of Agriculture the statement is 
made that ‘‘tests have shown that the strength 
of the wood is not altered by turpentining.’’ 
In Bulletin No. 1,061 appears the following 
statement: ‘‘The mechanical properties of the 
‘wood are not affected by turpentining opera- 
tions. It may be of interest to know that as 
far back as 1895 this subject was studied and 
it was reported that tests and examinations 
permit of the announcement without reserve 
that the timber of longleaf pine is in no way 
affected by tapping for turpentine. It is 
further pointed out in this statement that the 
chemical as well as the mechanical properties 
are considered and thus all doubt as to the com- 
parative durability of timber from bled or un- 
vled trees is eliminated.’’ 


While in the foregoing quotations no direct 
reference is made to weight, in Snow’s book, 
‘Wood and Other Organic Structural Mate- 
rials,’’ appears the following: ‘‘ An exhaustive 
investigation has proved that strength, weight 
and shrinkage are not influenced by bleeding 
and that the bled lumber is as good as lumber 
that has not been bled.’’—Ep1ror. ] 


Consumers of Mixed Pilings 


We would thank you to give the names and 
addresses of some of the largest consumers of 
mixed pilings in Chicago.—INQuiry No. 1,148. 

[This request is made by a Wisconsin jobber 
in posts and poles. In response the names of a 
number of dealers and contractors have been 
supplied. The name of the inquirer will be 
furnished upon request.—EDITOR. | 


Labor Shortage Retards Building 


ELGIN, ILL.—Referring to your editorial in this 
week’s issue (Nov. 10) regarding lumber conditions, 
I can not conceive how work ean make much prog- 
ress without an available supply of labor. 

Now that Congress will soon be in session, why 
not ask the lumber dealers over the country to 
explain the condition to their congressmen and 





“Courtesy Pays” 


“Many years ago I was in the school 
furniture manufacturing business,” writes 
a Buffalo lumberman. “It was my first 
year in it and my only competitor in town 
was a concern of twenty-five years’ stand- 
ing. One day three prominent citizens 
of a town fifty miles away, comprising 
the school board, came to select the desks 
for a new high school. They came to my 
place first and after looking over my sam- 
ples and getting prices, they said ‘We came 
to see both concerns here. Will you di- 
rect us to the other place?’ I said, cer- 
tainly, and as it was a rather crooked way 
to get on the right street I walked around 
three corners with them until I got them 
headed right. As I was leaving them, 
one remarked ‘You don’t seem to be afraid 
to have us go to the other place?’ No, 
I said, you will come back and buy my 
desks. 

“They looked at each other and one 
said, ‘If that’s the case what is the use of 
our wasting time? Let us go back and give 
this man the order, and the order 
amounted to over $3,000 and brought me 
other orders afterwards.” 











senators with a view to having the immigration 
act changed in such a manner that able bodied ar- 
tisans across the pond can be secured to help 
erect the thousands of business projects now under 
contract. 


With the American boy absolutely refusing to 
learn trades and nearly all the building trade 
mechanics being old men, we shall have to do 
something in this direction if we want to progress 
as a nation. 


The matter should be taken up with members 
of Congress in such a way that they will realize 
the necessity of something being done. 


The labor unions ought not to be permitted to 
rule the country. What’s the use of letting a con- 
tract for building without knowing where the 
available labor supply is to come from?—W. A. 
Atkins. 


Fences for Retail Lumber Yards 


We would like to know what is considered the 
most desirable style of fence for a retail lumber 
yard ?—INquiry No. 1,147. 


[This inquiry is made by a California retailer, 
A number of articles have been published in 


the AMERICAN LUMBERMAN about retail yard 


fences. Most of these however illustrated and 
described fences of a decorative character. The 
inquirer has been referred to them for further 
information. The inquiry is published in order 
that it may come to the attention of readers 
who can give their own experience and sug- 
gestions for the benefit of the inquirer, whose 
name will be supplied upon request.—EDIToR,] 


Offers No. 1 Black Gum Logs 


Can you tell us where to find a market for high 
class strictly No. 1 black gum logs, either for 
interior or export shipment?—INqQuiryY No. 1,152. 


[This inquiry is inserted for a Louisiana lum- 
ber company, whose name will be supplied to 
interested readers upon request.—EDIToR. ] 


White Pine Logs to Cut 


We have about 50,000 feet of choice lower penin- 
sula Michigan white pine logs which we are going 
to cut into lumber soon and are desirous of getting 
information as to what thickness this lumber 
should be cut in order to secure the best price. 
Can you put us in touch wtih this information ?— 
Inquiry No. 1,149. 


[This inquiry is made by a Michigan lumber 
concern to which have been given the names of 
a number of Chicago dealers in white pine. It 
was thought that the best way to determine 
the most profitable schedule of cuttings would 
be to learn what the actual demand is at the 
present time. The name of the inquirer will 
be supplied to interested readers upon request. 
—EDIToR. | 





Cash Discount from Delivered Price 


As a matter of information can you give us 
your opinion on the following points. An order 
was placed with a lumber manufacturer by a 
consumer for one car of hardwood squares at a 
delivered price. Terms were, sight draft with bill 
of lading attached. The sight draft was made as 
follows: For the full amount of the invoice less 
freight, less 2 percent. The draft was paid by 
the customer but he claims he is entitled to 2 
percent on the gross invoice because the material 
was sold delivered.—INQuiIRY No. 1,133. 


[In its simplest terms the contract of sale 
provided that the buyer should pay the agreed 
price for the lumber sold and that the seller 
should deliver the lumber to him, paying the 
freight himself. This means that the buyer has 
no interest whatever in the freight charges, be 
they much or little. If the sale had been made 
on an open account instead of draft attached 
to bill of lading and the buyer had been offered 
a discount of 2 percent for cash, he could have 
taken his choice between paying the face of the 
invoice less the freight, and paying the face of 
the invoice less the freight, less 2 percent cash. 
This means that he could have withheld pay- 
ment 30, 60 or 90 days, whatever the regular 
terms might be, and paid the face of the in- 
voice net; or he could have paid it less 2 per- 
cent within the cash discount period. In 4 
later letter the inquirer writes: ‘‘It seems to 
us that the safer way to sell lumber would be 
with terms as follows: Amount of invoice, 
less freight, less 2 percent cash terms. We have 
seen nowhere suggested a convenient form for 
use in quoting and invoicing lumber which 
would eliminate the question involved entirely 
from discussion. ’’ 


Readers of the AMERICAN LUMBERMAN are 
invited to comment on this question.—Ep1T0r. ] 
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General Business Conditions 


The general business and industrial situa- 
tion in this country has shown no essential 
change from earlier in the fall, excepting for 
a natural growth in retail trading with the 
approach of the holidays and winter. While 
some industries, such as building and automo- 
bile manufacturing, are unusually active for 
this late period of the year, others find busi- 
ness relatively slow, and are hesitating. Con- 
servatism is the outstanding feature of the 
current situation. Retailers generally are 
working with the lowest stocks possible, and 
rarely buy beyond definite needs, while manu- 
facturers are operating on a basis strictly in 
keeping with demand and are trying to avoid 
any accumulation of finished products. At 
the same time there is a strong undercurrent 
of confidence. Prospects for 1924 are con- 
sidered excellent, and few obstacles to pros- 
perity are seen. It is noteworthy that with 
the present outlook and confidence, virtually 
no speculation is being indulged in, and its 
absence is held by economists to be one of the 
most reassuring factors. Proposals for a re- 
duction in Federal taxes, and recent statistics 
revealing a steady growth of the country’s 
export trade, especially with the Orient, have 
contributed to the general optimism, as has the 
improved agricultural situation and increased 
prosperity of the farmers. The price level, 
meanwhile, continues to decline gradually but 
slowly, in some ¢ases because of overproduc- 
tion, but mainly because of the conservative 
policy of buyers. 


Southern Pine Fundamentally Strong 


The southern pine market remains quiet, tho 
many distributers state that demand last week 
has been slightly more active than during the 
previous week, and that all indications point 
to a great deal of buying during December 
for delivery after the inventories or the holi- 
days. Excellent weather keeps building un- 
usually active for this time of vear, and judg- 
ing from the volume of new work started, as 
well as from the great number of permits 
taken out, the winter slack in this field will 
be relatively insignificant. 

Nationwide building in fact continues, with 
very few signs of any abatement in activities 
or falling off in employment, compared -with 
last spring and summer. In some of the larger 
cities considerable difficulty is being expe- 
rienced in obtaining sufficient numbers of 
skilled building tradesmen to take care of the 
persistent demand. Retailers are therefore 
enjoying very good business, but despite their 
depleted stocks are buying sparingly in view of 
the approaching inventorying period. Transit 
ears get a substantial share of the current 
business, and wholesalers report that their 
lists are becoming well cleaned out. When a 
mill order is placed it is usually for small, 
well mixed lots, and immediate shipment is al- 
ways demanded. So careful are retailers in 
purchasing that they often place orders only 
after the material has actually been sold. Bor- 
rowing stock from one another is becoming 
a general practice. It appears that they will 
have to buy an e&traordinary lot of lumber 
soon, in order to meet their winter and spring 
requirements. Many retailers are now engaged 
in checking over their stocks, and inquiries 
are already becoming voluminous, a good share 
of them coming from the line yards of the 
middle West and Southwest. 

Prices meanwhile are weak, but unchanged 
from the low levels reached about two weeks 
ago, and it is apparent that bottom has been 
reached. An upward reaction appears certain 
to occur as soon as buying begins to develop. 
Some centers report that an upward tendency 
is already noticeable. Mill supplies are low. 
The recent market depression has caused the 
smaller mills to restrict their output and to 





. 


liquidate their stocks, with the result that 
lumber is today largely in the hands of the 
larger and financially stronger mills who are 
not likely to sacrifice their valuable products 
in face of encouraging market prospects. 
There are always manufacturers, however, who 
are long on certain items and are willing to 
make concessions in order to move these. 


Southern Hardwoods Steady 


Reports from all southern hardwood produc- 
ing territories agree that business is of satis- 
factory volume, and in excess of normal for 
this time of year. All the principal consum- 
ing industries are on the market. Automobile 
interests continue to be the leading factors, 
and all items required by them are scarce, 
owing to long sustained demand, and are 
strong in price. Furniture manufacturers are 
careful buyers, and are not likely to buy on 
a large scale until after the mid-winter fur- 
niture shows in January. However, they are 
busy and have little stock on hand, so their 
frequent entrance into the market is necessary 
and results in a good total of orders from that 





Statistics on production, orders and 
shipments appear on page 50 





source. Flooring and interior trim makers are 
also enjoying fine business, and look for its 
continuation thruout the winter. They, there- 
fore, are buying freely. Lower grades are 
moving well to box and crating case manu- 
facturers; railroads and public utilities are 
taking fair quantities of lumber, especially 
oak, and miscellaneous demand is satisfactory. 
Foreign demand has dropped off sharply dur- 
ing the last fortnight, according to several 
reports. This decline is accounted for by the 
weakness of the European exchanges. 

Southern hardwood prices remain strong, 
particularly on sap gum, which is the most 
active wood on the list. 


Northern Hardwood Features 


The market for northern hardwoods con- 
tinues to display great strength. Wisconsin 
manufacturing centers report that last week 
witnessed the placement of considerable busi- 
ness. Automobile plants are the most active 
buyers, these still taking large quantities of 
maple and other northern woods for use in 
body building, as well as much lower grade 
stuff for crating purposes. The demand for 
No. 3 hardwoods, especially birch, has been a 
feature during the last thirty days, and prices 
are tending upward. Sash and door and in- 
terior trim interests are large factors in the 
market, but they are limiting their orders to 
actual needs, not desiring to lay in stocks 
until after the inventories. The furniture in- 
dustry remains cautious, but the aggregate of 
demand from this source nevertheless is siz- 
able, on account of the frequency of buying 
made necessary by the low stocks on hand. 
Michigan reports a well sustained demand, 
with hard maple and soft elm leading in mar- 
ket activity. Flooring interests are coming 
into the market more freely for common 
grades. Prices on northern hardwoods are 
well maintained, no material changes in either 
direction recently having been noted. 

Manufacturers are preparing for active log- 
ging this winter, and indications are that the 
input will be heavy. Labor conditions appear 
to be more favorable than last year. Mill 
stocks are poor. Statistics show that northern 
hardwoods have been sold and shipped thru- 
out the year just as quickly as the stock has 
become dry, and that manufacturers are enter- 
ing the winter with very little marketable 
lumber. A shortage of more or less intensity 
before the new stock becomes available next 
spring is predicted by many. 





Western Pines Are Stronger 


A strengthening of the market for western 
pines has been reported by Inland Empire manu- 
facturers, and this is reflected in numerous ad- 
vances thruout the list. Demand, however, re- 
mains spotty, and any real activity in trade is 
not expected for another month. Inquiries now 
going the rounds indicate that both retailers 
and factory consumers are preparing to buy, 
for delivery after the first of the year, as soon 
as they have checked over their stocks. Shop 
demand has shown some increase, but it is ap- 
parent that consumers are still extremely cau- 
tious, and that they are not likely to depart 
from this policy within the immediate future. 
While shop prices are ruling higher than a fort- 
night ago, some very low quotations are still 
being made, undoubtedly to the detriment of 
trade. Inland Empire stocks are not excessive, 
and production is declining. It is not likely 
that output this winter will be as heavy as last 
winter, the manufacturers, like the consumers, 
taking a conservative view of the situation, tho 
optimistic. 

The California white and sugar pine manu- 
facturers report that while orders are still slow 
in materializing, inquiries are numerous. Buy- 
ers are disposed to restrict their purchases to 
immediate requirements to keep their inven- 
tories down, but are expected to come freely 
into the market within another month. Addi- 
tional mills have closed down, but many pro- 
ducers are taking advantage of the continued 
fine weather and are cutting all the lumber they 
ean, confident of good market conditions next 
year. Prices are steady, with no material 
changes. 


Japan Trade Features Fir Market 


The trend of the Douglas fir trade remains 
strongly .upward, bookings again having at- 
tained 20 percent above normal and a virtual 
parity with production, following some weeks 
of comparative slackening in the flow of or- 
ders—which, however, have steadily been above 
the normal mark. The overshadowing impor- 
tance of cargo business is illustrated by sta- 
tistics for last week, which show that 59 per- 
cent of the business booked by 133 representa- 
tive mills was for water shipment. This is a 
new high record, and more than two-thirds of 
this vast volume, or 43,013,000 feet, was for 
foreign destinations, only 19,379,000 being for 
domestic delivery. These figures visualize the 
strength of the export market and the com- 
parative dullness of the California and Atlantic 
seaboard trades. While east coast trade is 
likely to remain listless until the approach of 
spring, California demand is counted on to de- 
velop into or at least approach its former huge 
proportions at any time. Building activities in 
California show no abatement, and the enor- 
mous quantities of lumber which were bought 
immediately after the Japanese disaster and 
which recently have congested the ports and 
transportation facilities, are rapidly being 
moved into consumption, making it imperative 
for yards to reénter the market soon for new 
materials. 

The Pacific Northwest also continues to 
build heavily, and the local markets are lucra- 
tive to the mills. Demand from the middle 
West is poor, being mostly for small lots for 
immediate shipment. The millmen report a 
fairly active inquiry from this section, and be- 
lieve that the next few months will bring a 
great deal of rail demand. Meanwhile they 
are devoting all their attention to Japanese 
business. Almost every mill on or near the 
Coast, large or small, has a slice of this busi- 
ness and is busily cutting squares, oblivious of 
other current or prospective market require- 
ments. Prices meanwhile are strongly main- 
tained, and show no weakness except on shed 
uppers, of which some mills have accumulated 
fair stocks that they are eager to move out. 
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Success and Friends Rewards of Fifty Years 


MEMPHIS, TENN., Nov. 19.—Max Sond- 
heimer, dean of the hardwood lumber frater- 
nity here and affectionately known to his 
friends—who are legion—as ‘‘Max’’, enjoys 
the rather unique distinction of being the chief 
executive of the E. Sondheimer Co. which 
has been constantly in business for a period 
of fifty years and which is now observing its 
golden anniversary. He succeeded to the presi- 
dency on the death of his father, the founder 
of the company, Emanuel Sondheimer, in 1900, 
and he is therefore rounding out almost a 
quarter of a century as the presiding genius of 
this organization. 

He is taking things comparatively easy now. 
He goes out to the offices of the company on 
North McLean Avenue and the Belt Line every 
morning, where he confers with his brothers, 
Rudolph and Ed, and with Charles C. Dickinson, 
second vice president and general manager, re- 
garding the matters of business and of policy, 
but it may be truly said that he has gradually 
been getting out of harness during the last 
three or four years and surrendering some of 
the burdens of a large business enterprise to 
men somewhat his juniors in years. He bought 
a handsome home at 521 Stonewall Place about 
a year ago and he resides there with his wife. 
No children have blessed this union but he de- 
lights in having his friends and relatives out 
there, especially the youngsters who are bound 
by ties of blood. He is among the most charm- 
ing of hosts, which is only another way of 
saying that he knows how to make everybody— 
whatever their station in life—thoroly at home. 


Did Tall Hustling in Earlier Years 


**Max’’ was 64 years of age Sept. 30 last, 
and he has less of that rugged physical vigor 
which stood him in such good stead in the 
earlier days when he chased up and down the 
Cumberland and Ohio rivers, buying walnut 
lumber and when, a little later, he spent more 
than fourteen days driving from mill to mill 
on the properties of Moses Katz near Wausau, 
Wis., where, with the temperature some 25 to 30 
degrees below zero, he entered into arrange- 
ments for the handling of 15,000,000 feet of 
lumber which resulted in the entrance of Moses 
Katz into the official family of the E. Sond- 
heimer Co., and in decided expansion in the 
merchandising of this commodity on the part 
of this firm. He was one of the pioneers in 
this field and he stood the hardships incident 
to pioneer days just as gracefully as he has 
taken the good fortune which has marked the 
years since he passed the sunny side of 50. 

His sense of humor and his large vision are 
his chief characteristics. He has enlivened, 
with his brilliant interruptions, repartee and 
ready tongue, every gathering of lumbermen in 
which he has participated since he became 
identified with the industry and he is just as 
apt to do the same thing today as ever before 
if the opportunity presents itself. -He loves 
a good story. He knows how to tell one and 
he is eminently delightful. 


Laid Foundations for Manufacturing End 


The main difference between himself and his 
late father was in vision. The former was a 
merchandiser of lumber rather than a manu- 
facturer, and, when he found it advisable to 
engage in the manufacturing end of the busi- 
ness, he was willing enough to put his money 
into timber but not into the lands on which it 
grew. Max, on the other hand, foresaw that 
the greatest opportunity lay in the unearned 
increment, and, shortly after he became presi- 
dent of the company, he branched out into the 
sae ged of timber lands in the famous Tensas 

asin and other parts of Louisiana. Band 
mills were erected for the development of this 
timber and these were followed by stave mills 
which take care of all the trees too small for 
band sawing. He thus laid the foundations 
for the tremendous manufacturing business his 
firm now conducts, with an annual cut of 45,- 
000,000 feet of hardwood lumber and approxi- 
mately 60,000,000 slack staves. The lands from 
which the timber has been removed are worth 


far more today than was paid for them with 
the timber standing, and his vision is vindi- 
cated in a most substantial manner. He like- 
wise foresaw the necessity of establishing wider 
outlets for the big output of the company, and 
these are now enjoyed in practically every 
country where American hardwood lumber is 
used. 


Loves to Hunt Bear and Deer 


‘¢Max’’ says he has no hobbies. ‘‘I have 
played ’em all’’ is his succinct comment on this 
point. But there is one thing he delights in 
more than almost anything else. And that is 
to get a crowd of good fellows together for a 
bear and deer hunt in the wilds of the Tensas 
Basin in Louisiana far away from a railroad 
or any semblance of civilization. These hunts 
are staged over the same grounds where the 
late President Roosevelt enjoyed the hospitality 
of Gov. John M. Parker, of Louisiana, a few 
years ago. He has held the annual hunts dur- 
ing the last four or five years, and he is now 
starting the preliminaries for another which 
will be pulled off early in December. Railroad 
presidents, notable writers, bank officials, lum- 
bermen of prominence and other men who have 
accomplished things are his guests on these 
oceasions, but he always asks a few of his 
friends on whom the 
light of publicity is not 
shining, thus running 
true to form in the big- 
ness of his heart. 

There are two good 
stories extant about 
Max. The first is the 
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‘¢spirited’’? one where 
the maid, answering the 
ringing of the bell at 
his home, said: ‘‘ Yes, 
this is where he lives. 
Bring him in.’’ The 
other is that a deer, 
out of sheer commisera- 
tion for him, came up to 
be shot by him when he had remained, because 
of an indisposition, in camp at last year’s 
annual event. Max says that Fred Beneke, a 
‘‘prince of liars,’’ is responsible for the last. 
He has never denied the first. 


Made Early, Independent Start in Lumber 


Max Sondheimer first saw the light of day in 
Sonoma County, California, Sept. 30, 1859. It 
is a far cry from the sun-kissed lands of that 
State to the cold, bleak climate of Cincinnati, 
but when his parents moved to the latter city 
in 1865 he went along with them, being too 
young to resist. He got his education in the 
public schools of that city and in the high 
schools at Chicago, finishing his course at the 
latter in 1877. His first experience in the 
lumber business was gained at Evansville, Ind., 
where he learned to ‘‘scale’’ as the first step in 
lumber inspection. He took up walnut logs along 
the Ohio River in Indiana and Kentucky for 
about six months, and then spent more than a 
year, with a school chum of his, at Nashville, 
Tenn. This chum had an outlet for all the 
FAS that eould be bought, and Max had a firm 
that would take all the common grades that 
the two could buy. He and his pal rented a 
cottage on the edge of Nashville and lived as 
bachelors. Later, he borrowed money from his 
father for the purchase of lumber and he frank- 
ly admits that his father came into the busi- 
ness with him for the reason that he did not 
know any other way of getting out of the hole. 

One of the red-letter days of his life was that 
on which he married Miss Josie Levy, of New 
York in 1895. His married life has been 
very happy and he is just now celebrating the 





twenty-eighth anniversary of his marriage as 
well as the fiftieth anniversary of his company. 


Always Active in Association Circles 


Max was one of the charter members of the 
National Hardwood Lumber Association and 
served that organization for one term as vice 
president. He is a member of the National 
Lumber Exporters’ Association and of the 
Hardwood Manufacturers’ Institute. He was 
identified with the old Gum Lumber Manufac- 
turers’ Association, which was later merged 
into the American Hardwood Manufacturers’ 
Association, and he has been a member of the 
Lumbermen’s Club of Memphis ever since com- 
ing to this city in 1905. He was one of the 
prime movers in the organization of the Conca- 
tenated Order of Hoo-Hoo and has officiated on 
many occasions when the kittens were roughly 
treated in ‘‘ getting their eyes opened.’’ 


He is a member of the congregation of the 
Children of Israel Synagog of Memphis and is 
both broad in his sympathies and liberal in his 
charity. 

His company never faltered in the purchase 
of Liberty Bonds and War Savings Stamps or 
in large donations to the various welfare funds 
which were raised from time to time during 
the years of the Great War, and his own 
record as a man and as a citizen is of a piece 
with that he and his associates have made in 
the business world. 
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Upholds Original Severance Tax 


LITTLE Rock, ArK., Nov. 19.—The supreme 
court of Arkansas has decided that the lumber 
companies shall be required to pay only the 
original tax of 7 cents a thousand feet at the 
stump as provided by the severance tax law as 
originally passed. Tax rates fixed by the 
legislature were upheld when the court de- 
cided that a special act, modifying the tax on 
manganese did not change the tax rates apply- 
ing to lumber, coal and bauxite. The court in 
passing on the matter affirmed a decision of the 
Pulaski chancery court. 

Officials of the American Bauxite Co. say 
that the decision, unless remedial legislation 
is obtained from the 1925 legislation, will re- 
sult in a curtailment and eventual suspension 
of bauxite mining at Bauxite, Saline County. 
The tax of 25 cents a ton on bauxite, which was 
upheld by the supreme court, is so high that 
foreign ore can be shipped into the country and 
sent to the refineries at a price below that com- 
manded by Arkansas ore, they say. 


Under the supreme court decision, a tax of 
1 cent a ton on coal and 7 cents a thousand feet 
for lumber stands, the court holding that the 
special act merely was an amendment applying 
to manganese. 

The legislature enacted a special act, after 
the original severance tax measure was enacted, 
to give relief to manganese mines. The word- 
ing indicated that the act repealed the clauses 
in the original act fixing special rates on coal, 
lumber and bauxite, and fixing the tax on these 
products at 2% percent, the rate applying to 
other natural resources. 

The 2% percent tax would have resulted in 
a tax of approximately 10 cents a thousand 
feet on lumber, 5 cents a tori on coal and 5 cents 
a ton on bauxite. 

The Arkansas railroad commission in col- 
lecting taxes from lumber concerns, contended 
that the manganese act resulted in the ad 
valorem tax of 21%4 percent on lumber. A suit 
was brought by the Stout Lumber Co., which 
contended that the ‘manganese act had not dis- 
turbed the tax rates fixed for lumber, and this 
contention was upheld by the supreme court. 
The ruling also resulted in the upholding of the 
original taxes on bauxite and coal. 

Coal and lumber concerns fought the con- 
tention that the manganese act changed the 
rates on their products. Bauxite concerns were 
satisfied with the 214 percent tax. 





Nov 























t, 1924 


age ag 
npany, 
Ss 


of the 
n and 
iS Vice 
tional 
f the 
@ was 
nufac- 
lerged 
urerg’ 
of the 
> cOm- 
f the 
Jonea- 
ed on 
ughly 


f the 
ind is 
in his 


chase 
ps or 
funds 
uring 

own 
piece 
Je in 


NOVEMBER 24, 1923 





AMERICAN LUMBERMAN 43 
































that the fruits of the earth upon which mankind must de- 
pend for material comfort are not of man’s creation but 
It is a memorial to the old promise that 
‘‘While the earth remaineth, seed time and harvest. . 


come as a gift. 


shall not cease.”’ 

Despite all pride and sophistication, 
the human family still lives close to 
Mother Earth, responds to her moods 
and marvels at her miracles. The old 
wonder of germinating seed and un- 
folding blossoms and ripening grain 
never loses its fascination. The 
Great Teacher loved to use the every- 
day mysteries of nature to point his 
meanings; and present-day readers of 
His words are no less impressed with 
His simple comparisons than were 
the fishermen and farmers and shep- 
herds to whom He talked: ‘‘So is the 
kingdom of God, as if a man should 
cast seed into the ground; and should 
sleep, and rise up night and day, 
and the seed should spring and grow 
up, he knoweth not how. For the 
earth bringeth forth fruit of herself; 
first the blade, then the ear, after that 
the full corn in the ear. But when 
the fruit is brought forth, immedi- 


‘ately he putteth in the sickle, because the harvest is 


come.’’ 


All peoples have had their festivals of harvest, cele- 
brating the gifts of Mother Nature. 


Thanksgiv- Thanksgiving had 
ing is the har- 
vest festival; 
the celebration 
of ingathering ; 
the recognition 


winter of 1620-21 


bear. 


Harvest Hymn 


Once more the liberal year laughs out 
O’er richer stores than gems of gold; 

Once more with harvest song and shout 
Is nature’s boldest triumph told. 


Our common mother rests and sings 

Like Ruth among her garnered sheaves; 
Her lap is full of goodly things, 

Her brow is bright with autumn leaves. 


Oh, favors old, yet ever new; 

Oh, blessings with the sunshine sent! 
The bounty overruns our due, 

The fullness shames our discontent. 


We shut our eyes, the bowers bloom on; 
We murmur, but the corn ears fill; 

We choose the shadow, but the sun 
That casts it shines behind us still. 


And by these altars wreathed with flowers, 
And fields with fruits awake again 
Thanksgiving for the golden hours, 
The earlier and the latter rain. 


—John Greenleaf Whittier. 


The American 


Disease carried away nearly half. 
and the cold of the New England winter was hard to 
Wolves ‘‘sat on their tayles and grinned’’ most 
suggestively, and the Indians were a source of fear. In 
the spring the survivors planted their seed in the full 
knowledge that a failure of the crop would be followed 
by starvation. So when the harvest was generous beyond 


bear equal cause for thanksgiving. 
berman gives thanks for trees; and he does it by accepting 
his stewardship in dealing with these forest kings which 
the Indians called ‘‘the little brothers of the stars. 








Gratitude For Wature’s Gifts 


its beginning among the Pilgrim 


Fathers who settled on Massachusetts Bay. During the 


this little company suffered badly. 
Food was scanty, 


their hopes, their gratitude was so 
great that it took form in the first 
American Thanksgiving. 

We depend upon the yearly harvest 
no less than did the Pilgrim Fathers. 
The specter of hunger is never very 
far in the background of the world’s 
thought. But the gratitude that we 
feel should and does include thank- 
fulness for other of nature’s gifts 
than food. Those persons whose work 
is with forest products are husband- 
men of one of the earth’s very great- 
est gifts to mankind; a gift that is 
woven into the physical texture of 
national and of home life. The 
thoughtful forest husbandman is 
grateful for this wonderful crop which 
the earth has brought forth of her- 
self, and he gives his gratitude a prac- 
tical form by means of the care with 
which he administers his trust and 
by the preparation which he and his 
fellows make that future years may 
The thoughtful lum- 






































To Increase Manufacturing Facilities 


[Special telegram to AMERICAN LUMBERMAN] 


OROVILLE, CALIF., Nov. 20.—Announcement 
has just been made of the ambitious program 
of still further expansion by one of California’s 
newer and most important pine manufacturing 
concerns, namely, the Hutchinson Lumber Co., 
of California, with general offices and plant in 
this city. An idea of the importance of the 
extension and expansion of this company’s oper- 
ations may be gained from the fact that bonds 
have been issued in the sum of $1,000,000, to 
be used for this purpose. The bonds have been 
taken up by the stockholders of the company. 

The president of the Hutchinson Lumber Co. 
is John Laing, of Charleston, W. Va., and A. 
H. Land, of Oroville, is vice president and man- 
ager of the company. John Laing is one of the 
prominent business men of the Atlantic coast, 
being at the head of a number of coal mining 
companies, and is also president of the Wyatt 
Coal Sales Co., of Charleston, W. Va. Mr. 
Laing is also president of the Capitol City 





Bank of Charleston. A. H. Land, who has 
been vice president and treasurer of the com- 
pany since it* began operations in the early 
part of 1922, has just been made manager, 
succeeding R. F. Pray, who has only recently 
resigned and moved to San Francisco. Mr. 
Land also originally comes from the Atlantic 
coast, where he was a very prominent busi- 
ness man and coal operator. 

The Hutchinson Lumber Co. owns a large 
tract of California sugar and white pine, with 
uptodate electric logging equipment and log- 
ging railroad facilities that are unsurpassed 
in this country. The company’s mill in this 
city, completed over a year ago, has three band 
rigs and other necessary equipment, and is 
electrically driven thruout. A part of the new 
plans for extension include more intensive re- 
manufacturing facilites, with increased plan- 
ing mill equipment and cut sash and door stock. 


ALL THE CORK used in the worl? in a year 
would weigh only 1,200 tons, but the bulk is 
‘*something else again.’? 





To Wholesale West Coast Products 


NEw York, Nov. 19.—The Thomas I. Parks 
Lumber Co. has just been incorporated to 
engage in the wholesaling of west Coast prod- 
ucts, and will open offices at 110 West Thirty- 
fourth Street, Manhattan, on Dec. 1, with Mr. 
Parks as president. 

Mr. Parks started with the Charles R. Me- 
Cormick Lumber Co. as stenographer in 1909. 
In 1912, he was sent to the mills in the North- 
west and spent some time in the woods. After 
this, he returned to San Francisco, the place 
of his birth. At the McCormick office in San 
Francisco he was put in charge of the sales 
and shipping department and came to New 
York in 1920 as sales manager in the eastern 
territory. 

Guy Smith, of Los Angeles, Calif., has been 
selected to fill the vacancy in the sales depart- 
ment of the McCormick office occasioned by the 
resignation of Mr. Parks, and G. A. Bauman 
will be assistant manager for the McCormick 
office here. 
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““Service’’ Needs De-Bunking—It Doesn’t Mean Something for Nothing— 


A Practical Way to Render It Would Be to Reduce 


All of us at one time or another say one 
thing and do the opposite; and then we try 
to make our world believe we’re consistent. 
Thus is produced the very essence of bunk. 
The world always has a lot of this com- 
modity in circulation, because it always has 
a lot of human beings in circulation. Most 
of us don’t believe in bunk unless we shoot 
it ourselves. It’s not so very unpleasant if 
we get by with it, but it’s slimy stuff when 
it goes sour; and sour bunk of course is the 
stuff the other fellow tries to put over. 
When we catch him at it we’re completely 
disgusted and say it’s a crime the way some 
people try to bamboozle the public and that 
of course we’re too honest to play such a 
trick! 


Picking Holes in Economic Fabric 


Every little while along comes a knight, 
mounted on anything from a flivver to a 
broomstick, engaged in a crusade to de- 
bunk the world. If he takes himself with a 
grin and does a neat surgical job, people 
call him a humorist or a satirist. This is a 
good way to squirm out of the unpleasant 
business of taking to themselves the things 
he says. If he’s a good man and does an 
honest piece of work, even if it’s an honest 
piece of exaggeration, he may bring on 
some reforms. But if he’s just quarrelsome 
and noisy and goes around paging trouble, 
he’ll find it sooner or later. 

This bunch of crusaders, good and bad to- 
gether, pay their way. They’re great little 
gadflies. It isn’t fun to have these stingers 
buzzing around the shop when a man is try- 
ing to get his day’s work done, but if they 
provoke him into finding the hole in the 
screen where they got in and patching it up, 
the time thus spent will be profitable to 
him after all. 


A New Critic of Business 


They say there’s a new de-bunking book 
on the market. The Realm hasn’t read it, 
but we did see an interesting quotation 
from it in a review. ; 

“All business enterprises,” we learned 
from this quotation, “are organized and 
conducted for the purpose of making money. 
That’s why the business man is in business. 
. . ». I don’t blame him for that. He’s 
obliged to make money out of society—his 
customers. How? Why, by ‘selling as 
much as he can, at prices as high as his 
customers will stand. To increase sales he 
creates, thru costly and subtle advertising, 
new desires on the part of the public. In 
fact, his whole scheme, from start to finish, 
is an organized attack on society. It has to 
be. No other conception of business is pos- 
sible. 

“Under these circumstances, salesman- 
ship is absolutely indispensable. Salesmen 
are the shock troops of business in its war 
on society.” 

Well, that’s that. Rather awful, isn’t it? 

We wondered what the critic would say 
about it. He picked it up rather gingerly. 
Not that he was afraid it was too hot, but 
because he seemed to fear it was a dud and 


would not create as much havoc as he want- 
ed created. He quoted some more of the 
book that compared the social spirit of sci- 
ence, the spread of intelligence, the great 
inventions and the culture of ideas with the 
spirit of business to the confusion of the 
latter, and then remarked: “That strikes 
us as nothing less than the truth, and the 
whole reason for the situation as we all 
uncomfortably feel it to be, put in a nut- 
shell.” We take it, then, that the author 
of “Bunk” holds the whole matter, as it 
were, in the hollow of his head. 


Business Men Social Beings 


Business men are used to being called 
names, and rather often it does us good. 
At least it helps us to see ourselves as some 
of the rest of the world sees us. I don’t 
know that it does any good to answer a 
wholesale charge that we’re unsocial per- 





Perhaps business shouldn’t complain that it is 
criticized, when educators, scientists and in- 
ventors must often seek the dug-out under a 
bombardment of public opinion 


sons and are out to destroy whatever of 
good there is in society. We feel that in 
general it isn’t true and that we have had a 
pretty large and important part in raising 
the standard of living by helping to master 
raw nature and by distributing her fruits in 
an increasingly efficient manner. We also 
have the shrewd suspicion that critics such 
as this one are consciously irresponsible and 
are merely trying to have fun with us. They 
like to prod us with a sharp stick to see 
what we’ll do. The serious part of the busi- 
ness is the regrettable fact that there are 
enough unscrupulous business men to give 
some. point to what these crusaders say. 
In fact there is hardly any human organiza- 





He is truly rich who has a host 
of friendships 





tion that doesn’t have its vulnerable spots 
thru which a shot of this kind can tear a 
hole. There are clergymen, they tell us, 
who are in the business not for giving serv- 
ice and spiritual leadership but for getting 
beer and skittles. Educators part with sec- 
tions of their hides every little while, and 
scientists and inventors have to take to the 
bomb-proof on occasions. For that matter 


Retail Yard Overhead 


a good many persons engaged in the spread 
of intelligence and the culture of ideas have 
been known to lose the gable ends of their 
pants on the wire fence of public criticism. 


Prosper as Society Prospers 


Individually, we business men can’t expect 
a consideration greater than these fellow 
laborers in other fields get. We stand or 
fall on our personal records. But we don’t 
like to have business as a whole pilloried in 
this wholesale fashion. Not that there could 
be any objection to part of our critic’s state- 
ment. Business is organized to make mon- 
ey, and business men naturally expect to 
make money out of their customers. How 
else could they make it? The implication is, 
of course, that they make more than they 
earn, by giving less in goods and mercan- 
tile service than they receive pay for. This 
is the basis for the charge that mercantile 
effort is “an organized attack upon society.” 

Now my dictionary says that to attack 
a thing is to begin affecting it injuriously. 
But my observation is that business as a 
whole lives solely as a society lives, and 
that it prospers as society prospers. Were 
we to create the greatest possible desires 
among our fellow worms we wouldn’t make 
any money that way unless they had money 
to spend. To destroy their earning capacity 
would be to destroy the source of our own 
income. 


Sales Profit Customer Also 


Perhaps our critic holds to the exploded 
theory that in every trade one party wins 
and the other loses and that there must be 
crooked practice if a business man wins 
consistently enough to stay in business. To 
be sure, there are traders who succeed in 
creating the desire for a bottle of Sitting 
Bull Pain Killer, a pair of sleeve elastics 
and a number on a plush album for a dollar; 
and probably the customer feels after the 
trade is made that he has been stung. But 
it is notable that this trader is not a fixture 
in the community and does not depend upon 
repeat orders for his mercantile prosperity. 
But a merchant who is part of the com- 
munity and who does depend upon repeat 
orders must make sales which are profitable 
to his customer as well as to himself. He 
has to conduct the kind of business in which 
both parties win; and this, as we see it, 
is the only kind of trading that deserves to 
be called business. Business men do create, 
or rather discover, desires among their cus- 
tomers; but unless these desires are of an 
enduring sort they are nothing upon which 
business can be built. Lumbermen and 
other dealers in allied trades are busily try- 
ing to discover in their customers some com- 
pelling desires for better homes. Our an- 
cestors got along without bathrooms; they 
lived and were happy and did a mighty 
piece of work in weaving the fabric of our 
country. But we don’t believe we’d be do- 
ing a good thing to return to the wash tub 
on Saturday night beside the kitchen stove. 
Business men did their part in creating 2 
market for modern plumbing; and who is 
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going to say that this was an attack on so- 
ciety ? 

If a person wishes to measure the mon- 
strousness of those business men who have 
helped people discover a desire for better 
living conditions, let him glance at the ac- 
counts of how some frontiersmen lived in 
these United States a century ago. William 
Faux has left a journal describing what he 
saw on a journey in 1818. He mentions 
“indolent, dirty, sickly, wild-looking inhabi- 
tants,” and describes the log houses as 
“miserable holes, having one room only;” 





Business is organized on the theory that its 
facilitation of the exchange of commodi- 
ties and services besides being profitable to 
the merchant, profits the customer 


and this single room was the place where 
“all cook, eat, sleep, breed, and die, males 
and females, all together.” A disgusting 
and perhaps an extreme picture, but none 
the less a historically accurate one of the 
living conditions of certain native, white 
Americans. If business men have helped in 
discovering desires that lifted living condi- 
tions out of this physical and moral filth, 
I don’t believe they should be accused of 
having thereby attacked society. Senator 
Beveridge in commenting on these things 
pays tribute to the circuit riders who did 
so much to create a sense of moral and re- 
ligious conscience among these frontiers- 
men. If the business men of that and suc- 
ceeding generations have done their part in 
fostering a wish for those better surround- 
ings which are interwoven with moral liv- 
ing, they surely deserve some of the same 
respect that is paid to the heroic circuit 
riders. 


Business Raises Living Standards 


Our opponents will say that hand-picked 
instances of this kind are not enough to 
prove our case. We reply that hand-picked 
instances of antisocial conduct on the part 
of some business men are not enough to 
prove their contention, either. As we see it, 
the fact remains that the development of 
‘scientific and responsible business has gone 
hand in hand with the development of a 
higher standard of living; and unless our 
opponents want to give up the control of 
raw nature which business and its allied 
practical sciences have worked out in such 
large part, and unless they want to revert 
to the one-room log cabin and the clumsy 
home-made gear of the frontier of a cen- 
tury ago, they can’t well bring a wholesale 
indictment against the general spirit and 
practice of business and make it stick. They 
can bring charges against individual busi- 
hess men, and if they can make these stick 
we'll be much obliged to them. For the 
really antisocial business man is one of the 
worst enemies of the merchant who is try- 
ing to bring to his customers at an honest 


price the goods they couldn’t make for them- 
selves, in exchange for their labor or prod- 
ucts that they otherwise couldn’t market. 
He is part of a vast organization that by 
means of specialized machinery, technical 
skill, quantity production and large-lot ship- 
ments succeeds in supplying the final cus- 
tomer with desirable goods at a low cost. 


Service Is Worth Its Cost 


Probably one difficulty lies in a miscon- 
ception of the word “service” which has be- 
come so popular among us. Like other 
more or less abstract words, it has collected 
a lot of meanings that don’t agreé with 
each other. Business men have got so used 
to the special meaning it has in modern 
commerce, that they sometimes forget about 
the misinterpretations that come so easily 
and are so hard to shake loose. How long, 
we wonder, will the non-mercantile public 
associate business service with the idea of 
something for nothing! A physician offers 
service, but no one expects him to give it out 
gratis. He offers the service of a highly 
specialized knowledge gained by long and 
severe study and by experience and observa- 
tion. He has something which the sick 
person needs and needs badly. If you’re 
sick you usually know it and don’t want to 
stay that way. But probably you don’t 
know what to do to get over it, so you call 
for medical service. A quite similar state- 
ment fits a lawyer, and you don’t have to 
change it very much to make it fit a clergy- 
man. Well, a lumber dealer has special 
knowledge, too. He’s getting more all the 
time, and he’s organizing his knowledge to 
make it more useful to his customers. But 
he doesn’t base his service solely upon his 
useful and specialized knowledge. He has 
established trade contacts with wholesalers 
and manufacturers that the average casual 
customer can’t establish; and the reason the 
customer can’t establish them is that he 
buys too little. Wholesaler and manufac- 
turer have organized their selling machin- 
ery to fit the retailer; and the retailer buys 
in large blocks and does not need certain 
things done for him that would have to be 








| We Know How to 


Satisfy Customers 


Supplying customers has al- 
ways been an important part of 
our business. And we’ve been 
unsually successful in this serv- 
ice, as the number of buyers we 
now have on our list of cus- 
tomers and the length of time 
they have remained with us 
proves. 

Our Specialties 


Quality! Service! 
Consideration! 


South Side 
Lumber Co. 


Phone 1997—For Prompt Service 
SOUTH PARK 




















This Point Huron (Mich.) retailer emphasizes 
its service feature in its publicity 


done for the small consumer. The retailer 
is equipped to handle his buying on a large 
scale and to sell on a scale to suit the need 
of ultimate consumers. He has the stuff 
when it is needed, sends it out in perfect 
condition when it is wanted and arranges 
payments on a basis fair and serviceable 
to both parties. As a result he can sell 
quality goods as they are needed, at a price 
lower than the customer could hope to get 
without the intervention of this organiza- 
tion and equipment. 

This, then, is where service lies. It con- 
sists, not in something for nothing, but in 
the thing wanted at the time it is wanted 
and at the lowest equitable price. It is 





o—.., 
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Thé branches of good service are good advice, 
the furnishing of the right goods when they 
are wanted, and at a fair price, an impor- 
tant offshoot being overhead economy 


service, because thru this channel the final 
consumer can do better by himself than he 
could do otherwjse. All of this is such old 
stuff that we blush to put it down. Maybe 
some of us do use the word “service” pur- 
posely to deceive. That’s largely a personal 
responsibility, tho when a man does turn it 
into bunk he hurts his fellow dealers to a 
degree, as well as himself. 


Reducing Overhead as Service 


Service looms larger and larger in retail 
lumber selling, because our business is still 
capable of improvements in probably every 
department, to the end that we shall handle 
the right goods to suit our customers’ needs, 
and that we shall cut out useless and costly 
processes that boost prices without adding 
real mercantile value. This is one of the 
things that give to retail associations and 
conventions their lasting and honorable 
place in the life of our business. The Realm 
hopes that service will hold a big place in 
the discussions of the conventions of this 
winter. No, we don’t care to have a lot of 
speakers listed on the programs with just 
the word “Service” in front of their names 
to indicate the subject of their speeches. 
That’s too general. It would probably cause 
the speaker to lose too much time in telling 
us things we already know. Telling us what 
we know is a pretty good exercise at that; 
for we know a lot of things we haven’t got 
a good enough hold on as yet to practice. 
But one branch of service I’d like to hear 
discussed by the right men is the matter of 
a reduced overhead in small retail yards. 
How do you successful merchants in small- 
town yards get a quick turnover? Have 
you some smart and new way of doing it, 
or do you get the same results by means of a 
whole lot of care in buying and in stock 
keeping? That’s a branch of service a lot 
of us would like to hear about. 
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News and Business Ideas for Retailers 


Sends Out “Story”? Each Month 


CoLuMBuS, OHIO, Nov. 19.—Both newspaper 
and direct mail advertising are energetically 
used by the H. C. Creith Lumber Co. to get 
in touch with and to sell prospective home 
builders. The company also uses some large 
billboards. 

An interesting feature of the company’s mail 
campaign is the sending out monthly of an at- 
tractively printed folder, entitled ‘‘Story of 
the Month,’’ to which is attached a tiny 
‘‘thumb nail’’ booklet containing a complete 
short story. These stories are furnished in this 
attractive form by one of the popular maga- 
zines, in which they originally appeared, as 
samples of its literary wares. The folder also 
contains a list of important events happening 
in the same month, and other interesting infor- 
mation, the back cover being given over to a 
display advertisement of the company. This 
folder is sent the first of each month to pur- 
chasing agents of industrial concerns, contrac- 
tors, building and loan associations, managers 
of real estate departments of savings banks etc. 

The direct advertising of this firm also in- 
cludes circular letters sent to contractors, pur- 
chasers of building lots and to purchasers of 
automobiles, the latter being approached as 
likely customers for garages. 
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Will Soon Occupy New Quarters 


JEFFERSON City, Mo., Nov. 21.—The Nentwig 
Brothers Lumber Co. expects to move into its 
new office and shed about Dec. 1. The new 
plant is located on McCarty and Walnut streets, 
the former being one of the main thorofares of 
the city, two and one-half blocks from the com- 
pany’s ‘old location. The office is 26x26, 
equipped with fireproof vault and other con- 
veniences. Adjoining the office is the paint 
and builders’ hardware department. 

On the other side of the driveway, opposite 
the office and paint and hardware department, 
is the warehouse. The whole upper story above 
the office and the warehouse, 26x75 feet, will 
be used for a display room. A spacious drive- 
way wide enough to allow unloading lumber 
in the center and still permit driving by on 
either side, has been provided for. 

For the convenience of the firm’s farmer 
customers, feed stalls for horses and parking 
space for wagons have been provided. The new 


“There was an old woman 
who lived in a shoe —” 


The roof became leaky 
The sole had worn through 


The landlord had promised repairs alright 

But before they were started raised the rent out of sight. 
Now, this worried old lady had heard of the way 

That Luhring builds homes and how you could pay; 
That you see from the plan just how it will look 

And you know the exact cost with no hook or crook. 

This was long years ago—now she’s all out of debt, 

But her Luhring Built Home is standing there yet. 


LUHRING 
LUMBER 





An Indiana retailer’s wnusual and attention getting ‘‘Ad’’ 


location is within three blocks of the main busi- 
ness section of the city, and the same distance 
from the railroad. 


Places Wood Samples In Schools 


BIRMINGHAM, ALA., Nov. 19.—Believing that 
one of the best possible ways of impressing the 
youth of the country with the importance of 
the lumber industry is by pointing out the 
very large number of commercial species in 
use, some of them interchangeable and others 
having the monopoly in distinctive fields by 
virtue of their inherent qualities, Thornton 
Estes, president of the Estes Lumber Co., has 
purchased from the National Lumber Manu- 
facturers’ Association ten of the new display 
racks, each containing samples of 32 commercial 





A simple and effective rip saw equipment for 


woods, which will be placed in the manual train- 
ing departments of the local public schools to 
foster the study of American woods. [A de- 
scription and photographie illustration of this 
rack, together with terms of sale, appeared on 
page 79 of the Oct, 20 issue.—KEDITOR. | 





Success is measured by contribu- 
tions to the world’s happiness 





Retailer’s Ideas on Advertising 

EVANSVILLE, IND., Nov. 21.—A firm believer 
in advertising is E. D. Luhring, president of 
the Luhring Lumber Co., of this city. He 
has no use for the ‘‘cut and. dried,’’ stereo- 
typed style of advertis- 
ing, but believes 
strongly in injecting 
into his advertisements 
those qualities of origi- 
nality and ‘‘punch’’ 
that attract the atten- 
tion of even the casual 
reader. The specimen 
advertisement repro- 
duced herewith illus- 
trates this principle. 
Mr. Luhring says that 
this ad, which appeared 
recently in the local 
daily newspapers, at- 
tracted a number of fa- 
vorable comments. 


‘We believe that ad- 
vertising pays, altho it 
is difficult to trace di- 
rect results,’’ said Mr. 
Luhring. ‘‘In addition 
to our newspaper adver- 
tising, we use some bill- 
board publicity, and 
also issue a house organ, 
but can not state defi- 
nitely which form of ad- 
vertising produces the 
best results. We take ad- 
vantage of the advertis- 
ing suggestions offered 
by the AMERICAN LuUM- 
BERMAN from time to 





CO. 


Phone 1408 
Morton & Division 


time, and in fact try to pick up useful ideas 
wherever we can find them.’’ 

In connection with the AMERICAN LUMBER- 
MAN’S recent articles on the use of advertising 
slogans by retailers, it may be of interest to 
record here the Luhring company’s expressive 
slogan: ‘‘A Square Deal With Every Square 


Foot.’’ 


Handiest Thing in the Yard 

The rip saw pictured in the accompanying 
illustration is the handiest thing in the yard, 
said L. D. Dodd, vice president and general 
manager of the Sterling Lumber & Supply Co., 
to an AMERICAN LUMBERMAN representative. 
Both the main yard at Halsted and 119th 
streets, Chicago, and the branch yard at Wash- 
ington Heights, have this useful piece of appa- 
ratus, which is housed 





retail lumber yard 


under an open shed, so 
that lumber to be 
ripped does not have to 
go into the planing mill 
at all. For power, the 
1-ton yard tractor fur- 
nishes belt drive. When 
the photograph which 
accompanies this article 
was taken, the tractor 
had just been uncou- 
pled from a ‘‘dolly- 
wagon’? on which a 
load of lumber was be- 
ing assembled from the 
various parts of the 
yard. This load, when 
completed, would then 
be transferred to a delivery motor truck. 

It took only a minute to disconnect the traec- 
tor from the wagon, put on the rip saw belt 
and have the saw going. Some customer 
wanted half a dozen 2x-inch planks, which were 
out of stock just then, so a 2-inch strip was 
ripped off of 2x10-inch planks, and this little 
rip saw turned the trick in less time than it 
takes to tell about it, and the order was filled. 


Mr. Dodd says that he does not see how. any 
lumber yard could get along without a similar 
rip saw equipment. 


Offer Prizes For Best Models 


The Illinois Lumber Merchants’ Association 
will offer $200 in cash prizes for the best model 
houses made by public school pupils and shown 
at the annual meeting of the association, to 
be held at the Congress Hotel, Chicago, Feb. 19 
to 21. This action was decided upon at a meet- 
ing of the committee in charge of this feature 
held in Chicago recently. The prizes are divided 
as follows: First, $100; second, $50; third, $25; 
fourth, $15; fifth, $10. In addition, it is ex- 
pected that a number of special prizes will be 
offered by firms and individuals. The prizes will 
be awarded by a committee consisting of a retail 
lumber merchant, an architect, and a contractor, 
who will take into consideration workmanship, 
appearance, and utility of design. 

Any school in the State, or any boy or group 
of boys, can enter the competition by construct- 
ing a model house and sending it to the Chicago 
meeting. The models must be built on a mini- 
mum scale of 14-inch to the foot, or maximum 
scale of %4-inch to the foot. They are not to 
be finished inside. No model, including the 
grounds or other setting, must occupy space 
larger than 36 to 48 inches. 

Entries must be filed at the association office 
not later than Feb. 15. Each entry must be 
endorsed by a lumber or building material 
dealer of the town from which the model comes, 
said endorser to be a member of the association. 
All models must be at the Congress Hotel, Chi- 
cago, not later than noon of Feb. 19. Exhibitors 
must pay cartage charges to and from the hotel 
and attend to unpacking and packing. Models 
remain the property of the exhibitors. Each 
model must bear name of the exhibitor printed 
plainly on the bottom or under side of the 
model, but must not bear any advertising or 
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writing where it can be seen by the public. 
The first entry in the contest comes from A. 
F. Hunter, of Henry, Ill., who writes the asso- 
ciation office that the high school in his town 
has taken up the proposition. The local manual 
training teacher and the boys have selected a 
plan and blue prints, and are ready for work. 
Mr. Hunter also has interested the school at 
Magnolia, just across the river from Henry. 
The committee in charge is urging associa- 
tion members to confer immediately with the 
superintendent or principal of their schools, as 
well as with the manual training teachers and 
boys of 18 or under. As soon as a school or 


individual has been interested in the proposi- 
tion, this fact should be reported to the sec- 
retary’s office in Chicago. 

The committee having this competition in 
charge is composed of W. F. Weinel, Columbia; 
H. J. Troup, Kankakee; and A. F. Hunter, 
Henry. The committee recommends that either 
before the model is sent to Chicago or after it 
returns that it be shown in some prominent 
show window in the exhibitor’s town, and that 
the local newspapers be asked to mention that 
the model has been, or will be, shown at the 
model building show in Chicago, in connection 
with the association meeting. 


Council Bans Wooden Shingles 


DotHaNn, AuA., Nov. 19.—The city council 
last week passed an ordinance prohibiting the 
use of wooden shingles in the construction of 
new buildings within the city limits. Fire 
Chief Dempsey claims that 70 percent of the 
fires in this city, other than those of incendiary 
origin, are traceable to wooden shingle roofs. 


Futty 10,000 sailors, long-shoremen, steve- 
dores and others were employed in 1919 in the 
water transportation of lumber produced in the 
Pacific Northwest, states a traffic authority. 








An Office and Accounting System for Retailers 


Sixth Instalment—Forms Used (Cont.) 








[By R. Lee Menz] 





The first instalment appeared on pages 42 
and 43 of the Oct. 13 issue; the second on page 
49 of the Oct. 20 issue; the third on page 47 of 
the Oct. 27 issue; the fourth on page 56 of the 
Nov. 3 issue; the fifth on page 43 of the Nov. 10 
issue. 


The foreman in the mill office uses three main 
files for handling his orders, marked ‘‘New 
Orders,’’ ‘‘Orders Billed,’’ and ‘‘Orders Com- 
pleted.’’? If necessary to furnish the machine 
man with a material cutting bill for the mill 
order, this is done on a Cutting Bill (Fig. 9.) 

A record of all time and machine operations 
used on each mill order is kept on a Time‘Card 
(Fig. 10,) for each employee. A _ separate 
eard is used for each order if several orders 
are worked on during the same day. ‘The cards 
for each day are kept in order on a time card 
board in the mill, and then collected the follow- 
ing morning by the timekeeper. The elapsed 


The Amherst Lumber Co. 





Order No... .-wate.....: S| 
Name 
Job 

Employe ........ parece ee 
Rip Saw Moulder Sench’ Work 
Cut off Saw Saw & Dado Mach. Work (1) 
Jointer Dado Mach. Work (2) 
Planer Irae Repairs 
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6 12 | 18 | 24} 30 | 36 | 42 S4 
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6 | 12118 | 24] 30} 36/42! 48 | 54 

6 112} 18 | 24] 30] 36) 42] 43 | 54 
9) 6 | 12 | 18 | 24) 30) 36} 42) 48 | 54 
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12 | 18 | 24 | 30 | 36 | 42 | 48 | $4 
12 | 18 | 24 | 30} 36 | 42 | 48 | 54 

































































245] 36 | 42| 48/54K1 | 6 | 12/18 | 24 
30] 36 | 42| 48] 54(2) 6 | 12|18|24 
30| 36 | 42| 48/54(3) 6 | 12 |18 | 24 
30|36| 42] 48| 54(4) 6 | 12/18 | 24 
30 | 36 | 42} 48] 541.5} 6 | 12 | 18 | 24 
30 | 36} 42} 48] 54{ 6) 6 | 12) Qs 
Elapsed Time............. Raté....:......... PO sas essaszibe 
Elevator H. C, Mortiser Turning 
Shaper Power Mortiser Glueing 
Landsaw Boriug Mach. Glazing 
Variety Saw Sash Clamp Painting 
Sash sticker Bele Sander Cleaning 
Tenoner Drum Sander Yard 


PAT. SEPT. 14-15 


Fig. 10—Time Card; manila tag stock, sige 
8x6 inches 


time is figured by means of a Past-i-meter sys- 
tem scale and charged to the proper mill order 
on the back of the duplicate copy in the office, 
the employee’s time entered in the pay roll 
book, and the time cards filed in the office on a 
post file according to the mill order number. 


To keep deliveries planned ahead, a Delivery 
Routing Board, hung on the wall, is used. 
This is arranged to suit local conditions, de- 
pending on the territory to be covered. Dis- 
trict lines are established on a map of the city 
or county, dividing it into sections radiating 


THE AMHERST LUMBER CO. 


Mill Order No.....-..--... Bate......--.-: 


CUTTING BILL 


Sheet No. . 


+--Job Address 








SS 
FINISHED DIMENSIONS 


Article | Thick | Width Length 


Kind of Wood 


SS 


Operations Details 





























Fig. 9—Cutting Bill; white; size 11”11¥%4 inches 


The original mill order with cutting bills at- 
tached, when completed, is placed on file in the 
mill office, and when delivered is checked out; 
the date delivered is marked opposite each 
item, and then returned to the office and put in 
a tray marked ‘‘From Mill.’’ The following 
morning, the duplicate copy of the completed 
orders and the time cards for them are re- 
moved from files, attached to the original, the 
time and material computed, entered on charge 
on delivery ticket, and then filed away alpha- 
betically. The cost of labor used for making 
repairs to buildings or machinery or mill ex- 
pense is charged to the proper account and 
credited to labor account by making a journal 
entry at the end of each month. 

A memorandum of the itemized time and 
material used on odd millwork products for 
which no regular selling price can be fixed is 
kept in a loose-leaf binder for reference as a 
guide for estimating prices on goods of a simi- 
lar nature when required at future times. 

For millwork plants, no more profitable in- 
vestment can be made than a membership in 
the Millwork Cost Bureau, of Chicago. Its cost 
is small compdred with the benefits derived 
from the information furnished by it thru its 





from the location of the yard, for instance: 
North, East, South, West. The size of the 
board will be governed by the number of sec- 
tions alloted. Spring paper clips screwed to 
this board are used to hold the orders to be 
delivered. After the sales orders are examined, 
the man in charge of the deliveries makes out. 
yard orders in duplicate of the small orders, 
also full loads for either trucks or wagons, and 
places them under the proper section so that the 
names can be seen at a glance. When ready 
for loading, the original yard order is given to 
the yard man, the items are checked as loaded, 
the piece tally noted, and the order returned 
to the office when completed. The duplicate 
remains on file on the clip until the original is 
returned, then removed, and filed after the 
charge is made on the delivery ticket. Fre- 
quent calls are made to the mill office and 
memorandums of mill orders completed ready 
for delivery are also placed on the routing 
board to be included with the yard deliveries. 
By having in the mill and yard a copy of every 
order which is being filled, there is little chance 
for goods going out without being charged. 


[Note: The seventh instalment of the series 
of articles on An Office and Accounting System 
to appear in an early issue, will illustrate addi- 
tional forms and describe their use —Epitor.] 


YARD ORDER 
AMHERST, OHIO. 192_ 






































Tallyman { _ 





cost-keeping systems, cost book ‘‘A’’ on odd 
millwork, and its correspondence course in esti- 
mating and plan read- 
ing. THE 
Delivery Department AMHERST 
All orders for goods 
called for or loaded out LUMBER 
of the yard are entered 60 
in the office on a Yard , 
Oder (Fig. 11.) an ~ T 
duplicate. This form 
may also be used for 
eash sales. The orig- 
inal after being filled is 
marked ‘‘Paid’’ and 
given to the customer; 
the duplicate is also 
marked ‘‘Paid’’ and 


ord. 





Put exact piece tally in this Order. 


Return promptly to office when completed. 
filed for the office rec- Fig. 11—Yard Order; original, blue; duplicate green; size 


5%LSY 
inches 
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Retailers Express Views on Holiday Souvenirs 


The custom of giving souvenirs of some sort to their customers at 
Christmas or New Year’s has long been common among lumber retail- 
ers. Some confine this practice to bestowing remembrances of consid- 
erable value—often costing several dollars each—upon their larger 
customers, such as contractors, architects and industrial buyers, while 
others send calendars or some other comparatively inexpensive gift 


quite generally to their trade. 


Opinions among the dealers themselves differ widely as to the efficacy 
Some feel that it serves to create good will 
and foster friendly relationships between the firm and its customers, and 
thus amply justifies the expenditure, while others simply conform to what 
they feel to be a more or less useless custom, and a few have abandoned 
entirely the giving of souvenirs, as a needless tax upon the business. 
No doubt a good deal depends upon the care and discrimination with 


of, this sort of advertising. 


PLAINFIELD, N. J.—We distribute a vest pocket 
combination diary and memorandum book, contain- 
ing also a variety of miscellaneous information 
and bound in a good quality of red leather. We 
believe this is an excellent advertisement, as it is 
kept in the customer’s pocket 365 days of the year. 
The demand for them has increased yearly, so that 
we now order quite an edition, and usually there 
is not one left ten days after Jan. 1. We also 
give out a few calendars.—J. D. LoIzEAux LuM- 
BER Co. 





JACKSON, MicH.—We have made a practice for 
several years of sending Christmas greeting cards 
to our contractors, factory buyers and large cus- 
tomers. Of what value this is we are undecided, 
but it certainly is in keeping with the spirit of 
the season. We also send to contractors who 
smoke a box of choice cigars, and for those who 
do not smoke we have been accustomed to spend 
approximately the same amount per person for 
high class candy. We know that these remem- 
brances have been appreciated and that our cus- 
tomers look forward to receiving them. Occasion- 
ally, to vary the gift, we have used some novelty 
in leather goods. We are convinced that this prac- 
tice pays, and expect to continue it.—CorwIN 
LUMBER Co. 

JOHNSON City, Tenn.—It has always been our 
custom to present souvenirs to our customers at 
Christmas or New Year. Usually these have been 
calendars, leather goods, carpenter aprons, or 
thermometers. We all like to be remembered at 
the holiday season, and we are of the opinion that 
these souvenirs are of real value in building up 
good will and in helping to create pleasant rela- 
tions between the dealer and his customers.—BRAD,, 
ING-SELLS LUMBER Co. 


LEAVENWORTH, KAN.—We used to present sou- 
venirs to customers at Christmas or New Year, 
but discontinued this years ago, as we could not 
see that any material benefit resulted. At present 
we confine our advertising in this line almost en- 
tirely to carpenter aprons. We find that these 
are very much appreciated by the carpenter and 
by other customers, and are of practical benefit, 
while the usual souvenir, unless something espe- 
cially expensive, is accepted as a matter of course, 
laid aside in a day or two, and never thought of 
again.—LAMBERT LUMBER Co. 


BEND, OrE.—For a number of years we have 
been accustomed to send our local architects and 
the principal local contractors Christmas gifts that 
cost us $2.50 to $3.50 each, purchased in lots of 
50 to 75. These gifts as a rule have been leather 
novelties, such as wallets for papers, bill folds, 
pocket envelope holders etc. We always have the 
recipient’s name printed in gold letters on the 
gift, and of course enclose our card with the usual 
“greetings of the season” etc. While we are unable 
to, trace any direct results from this expenditure, 
we would not continue the practice unless we 
thought it promoted a real friendly feeling between 
ourselves and our architects, contractors, and cus- 
tomers.—MILLER LUMBER Co. 


WAUKESHA, WisS.—We formerly distributed to 
our trade at holiday time a very pretty little calen- 
dar, but found that as other firms took up this 
method of advertising it had a tendency to cheapen 
our calendar in the estimation of the public, be- 
cause sO many were offered. We therefore have 
discontinued this feature. Our experience has 
taught us that to give out souvenirs promiscuously 
means a pretty big expense, and does not give the 
results it should, for the reason that a great many 
people seem to expect something better each year. 
Therefore we have narrowed down our souvenir 
giving to our carpenter and mason contractors. 
For this purpose we have confined ourselves to 
genuine leather pocket books, bill holders, and 
memorandum books, with the recipient’s name in- 
scribed in gilt. We find that these souvenirs, 


which the article is selected, and the manner in which it is distributed. 
It is apparent that an article bought in a hit-or-miss way because it 
happens to be offered by a salesman, and given out promiscuously, will 
not produce as good results as something chosen with special view to 
the tastes and characteristics of those who are to receive it, and then 
bestowed with discrimination. 


In order to get the experiences and opinions of retailers themselves 


brances. 


given out at holiday time, are generally appre- 
ciated by our contractors, but we do not believe 
that as a general proposition sending souvenirs to 
our entire trade is productive of sufficient appre- 
ciation to cover the expenditure—PALMETIER & 
ABELL LUMBER Co. 





WILMINGTON, N. C.—It has been our practice for 
a number of years to send a box of cigars to each 
of our contractor customers at Christmas time. 
We never send gifts of this nature to architects 
or salaried purchasing agents; we do not believe 
in such practice. We occasionally invest in novel- 
ties that take our fancy, but do not consider them 
of any great advertising value. We do believe in 
persistent, intelligent newspaper advertising. We 
give much thought to our copy, endeavoring to 
make it interesting and distinctive, and have had 
unquestionably good results.—CLARK-LYNCH LUM- 
BER Co. 





Concorp, N. H.—We have always planned on 
sending some type of souvenir to our customers 
during the year. This year we have had ther- 
mometers made up. Some years we give calendars, 
and at other times give our contractor customers 
subscriptions to periodicals representing the build- 
ing industry. At other times we have sent out 
carpenters’ aprons. We believe this is a good 
means of keeping our name before the public and 
the contractors.—CONCORD LUMBER Co. 





LOGANSPORT, IND.—We never have made a prac- 
tice of giving out souvenirs generally to our trade. 
We have for some years given remembrances to 
the contractors who deal regularly with us. Some 
of these gifts have been boxes of cigars, safety 
razor sets, pocket books, estimate books etc. We 
aim to present something different each year. 
These gifts seem to foster good feeling, but we do 
not think much of the general distribution of small 
gifts as a business getter—ParRKER & JOHNSTON. 





KANKAKEE, ILL.—We usually give out cigars as 
a Christmas present.—H. H. Troup & Co. 


CHICKASHA, OKLA.—We have given out various 
novelties for many years, and have obtained the 
most satisfactory results from three specialties. 
We find the architectural calendar very much ap- 
preciated by all customers, also that a good pocket 
book for our farmer friends and a nice wallet for 
our town customers is very acceptable. To our 
lady customers, or wives of customers, we send a 
very nice Christmas card with some appropriate 
sentiment and a small calendar pad thereon. We 
do not send out anything cheap, as in our opinion 
a cheap, unattractive souvenir of any description 
represents waste of money. We have seen some of 
the cards that we have sent out still on the walls 
of many homes after two years.—STEPHENSON- 
BROWNE LUMBER Co. 


JOHNSTOWN, Pa.—For several years we have 
been accustomed to present souvenirs to certain of 
our better customers, and believe that results have 
been good. ‘These souvenirs have been paper 
weights, leather goods, such as bill folds ete. These 
have borne little advertising copy, sometimes none. 
We believe the impression thus created is better 
than that conveyed by a novelty with a conspicuous 
advertisement of the giver.—JOHN W. WALTERS Co. 


DENVER, CoLo.—It is our custom to distribute 
souvenirs at the Christmas season. As the use 
of advertising souvenirs is pretty well overdone, 
we always try to send out something that will have 
a personal interest for the individual for whom 
it is intended. We have used for this purpose 
eversharp pencils, leather card cases or wallets, 
with the recipient’s name stamped thereon and 
without any advertising of our own, except a 
Christmas card enclosed. We believe this to be 
the highest class of advertising one can use.— 
HALLACK & HOWARD LUMBER Co. 


on this subject, which is of special interest at this season, the AMERICAN 
LUMBERMAN recently wrote a number of representative dealers in vari- 
ous parts of the country. Their replies express many shades of opinion, 
and enumerate a surprising variety of novelties used for holiday remem- 
The most popular article in the list is carpenter aprons, with 
cigars and leather novelties not far behind. Excerpts from some of the 
letters received appear below: 


BLUEFIELD, W. VA.—Last year we presented to 
each of our contractor friends a leather wallet 
made to fit the inside coat pocket and large enough 
to hold bills, estimates ete., which a contractor 
usually carries. Each one carried in gold letters 
our name and also the name of the recipient. In 
our opinion, this is the best souvenir we have ever 
used, and we have had many compliments from our 
friends on them. We think a gift of practical 
value is useful for building up good will.—BAILEy 
LUMBER Co. 


GRANITE City, ILL.—AIl we give out is a box 
of cigars to each of our regular contractors. We 
have been doing this for years.—Coupy Bros. 


Fonp Du Lac, WIs.—In recent years we have 
made it a practice to give our customers pencils, 
good maple yard sticks, and carpenter aprons. 
About Christmas we also send them a calendar, 
We do not know just how much business we can 
trace to this sort of advertising, but we feel that 
it spreads our name not only among our trade, 
but among people who have not been buying of 
us, and results in a good deal of business that 
can not be directly traced.—W. J. Nuss LumsBer & 
SuPPLy Co. 


LAPORTE, IND.— We believe in the use of sou- 
venirs. Each Christmas we give: our contractor 
and carpenter custcmers a worth while gift, usually 
a leather bill case, wallet, or something else that 
a man will keep and carry. We also always have 
on hand carpenter aprons, pencils etc., which we 
hand out wherever we think they will do good. We 
feel that we need the good will of the carpenters 
and the contractors, who can usually control the 
purchase of lumber even when it is paid for by 
the customer.—MoorE & RICHTER LUMBER Co. 


WATERLOO, Iowa.—Of late years we have been 
handing out memorandum books to our customers. 
We, however, use practically no novelty advertis- 
ing, as we feel that it does not pay. Carpenter 
aprons are our best bet, as they go to the actual 
users who have a strong influence with’ the buyers 
of lumber.—C. W. CHAPMAN LUMBER Co. 


CAMBRIDGE, OHIO.—The only souvenirs we send 
out are engraved greeting cards. We find that 
this remembrance at the holiday time is appre- 
ciated.—HoyLe & Scort. 


KENOSHA, WIS.—We have observed the custom 
of distributing souvenirs each Christmas for many 
years. We have used for this purpose pencils of 
the eversharp variety and brass desk calendars, but 
leather bill folds, pocket books, letter folds and 
loose leaf covers are the type of souvenir we ordi- 
narily give out. We have the recipient’s name, 
together with our own in a less conspicuous loca- 
tion, put on all these gifts. We think they are 
appreciated in most cases and create a very pleas- 
ant relation between ourselves and our customers. 
—KENOSHA LUMBER Co. 


SAGINAW, MIcH.—We make a practice of pre- 
senting souvenirs to our customers at Christmas. 
The last two years we have been remembering our 
smaller customers with calendars suitable for hang- 
ing in their homes, while the larger customers, 
such as contractors and purchasing agents, have 
been given something in leather. Last year we 
presented them with bill folds and the year before 
memo pads. We feel that the expense is more than 
covered by the kindly feeling created between our 
customers and ourselves.—CENTRAL LUMBER CO. 


Lima, OHI0.—We have not given out souvenirs 
at Christmas for several years, as our observation 
led us to believe that we were not getting the 
direct results therefrom that we should. We find 
that the best thing from year to year for general 
outside advertising is a good carpenter apron.— 
SLAGLE LUMBER Co. 
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Houston, TEx., Nov. 
21.—John Henry Kirby 
this week enters his 
sixty-fourth year with 
a rare treasure in his 





JOHN H. KIRBY, 
Houston, Tex. ; 


Lauded by His Friends at. 
Honor Dinner 





memory—that of a 
testimonial dinner given 
Saturday night at the 
Rice Hotel in which 700 
leading citizens of the 
State participated and 
in which men prominent in the affairs of Texas 
toasted him as a _ citizen, . statesman, phil- 
anthropist, lover of humanity, friend and finan- 
cier. 

Men from every section of the Lone Star 
State, some of whose names are household 
words, gathered at the invitation of the Red 
Roosters of Houston, to show affection for their 
friend. A former governor, a former congress- 
man, a former chief justice of the Supreme 
Court, a Federal judge, the Texas head of a 
political party, the president of the American 
Bar Association, and hundreds of others, were 
present to extend their felicitations. 


It was an occasion of informality when men 
spoke their real sentiments to and among their 
friends. Altho without political significance, 
it was a rallying of the conservative element 
of the State. Some few among the guests re- 
membered a testimonial banquet given twenty- 
two years ago to the present guest of honor, 
‘‘commemorating the industrial awakening of 
Texas.’’ 


The testimonial of Nov. 12, 1901, was one 
signifying ‘‘the opening of the doors’’ as the 
program which Mr. Kirby kept beside his plate 
Saturday night signified, while the latter was 
symbolical of still greater achievement thru the 
intervening years. It was a testimony of ad- 
miration, but most of all of friendship, such 
as few men get. 


‘*Kirby for President’’ Boom 


Toastmaster Robert H. Cornell, upon receiv- 
ing the gavel from Mayor Oscar Holcombe, 
said that while each guest perhaps felt he was 
paying the highest tribute possible, but the 
greatest tribute came in a telegram from a 
friend and admirer of John Henry Kirby who 
resides in Galveston. The telegram suggested 
that the occasion be utilized for launching a 
‘‘Kirby for President’? boom. And the sug- 
gestion received the heartiest approval. 


From early in the evening until after mid- 
night the guests listened to a flow of wit and 
eloquence, interspersed with music, with the 
central theme of tribute to the accomplish- 
ments, the character and personality of Mr. 
Kirby. 

Reflecting the spirit of the honor guest, the 
crowd appeared overwhelmingly favorable to 
the strictest interpretations of the constitu- 
tions of the State and nation; it seemed op- 
posed to radicalism, to the stirrings of religious 
and racial hatreds, and it vigorously applauded 
expressions of these sentiments. 


The long speakers’ table was scarcely ade- 
quate for the distinguished visitors from over 
the State. Scattered among the many tables 
were men identified as leaders in many sections. 
Among them were: Al McFadden, cattleman, 
of Victoria, Judge C. F. Greenwood, of Dallas, 
Right Rev. Father J. M. Kirwin, of Galveston, 
R. E. Lee Knight, of Dallas, R. L. Sonfield, 
of Beaumont, Roy Miller, of Corpus Christi, 
former Chief Justice Nelson Phillips, of Dal- 
las, Col. Louis J. Wortham, of Fort Worth, and 
R. B. Creager, of Brownsville, Republican 
national committeeman from Texas. 

The only woman present, Mrs. Lillian Col- 





lier, one of the singers who entertained the 
guests, was presented with a handsome bouquet 
by the guest of honor. 


Cake Symbolical of Lumber Industry 


As a centerpiece of Mr. Kirby’s table, there 
was a huge birthday cake bearing sixty-three 
candles and decorations illustrative of the lum- 
ber industry. It contained a miniature forest 
of pine trees, on a tiny knoll behind a little 
sawmill. Woodmen with axes were in the 
woods and workmen manned the mill. The 
foundation of the cake represented rows of 
logs and the superstructure on which the can- 
dles were mounted was constructed of small 
eandy logs. 

While the last courses of the dinner were 
being served the guests sang a number of the 
old songs, such as ‘‘After the Ball,’’ ‘‘When 
You and I Were Young, Maggie,’’ and others. 
Mayor Oscar Holcombe took the gavel at the 
end of the dinner and in a few words intro- 
duced Mr. Cornell as master of ceremonies. 


The first fun of the evening began when 
Toastmaster Cornell, with much preliminary 
ado, introduced as the first speaker of the 
evening, Jack Dionne, secretary of the Lumber- 
men’s Association of Texas. Mr. Dionne was 
seated at the principal table and as he arose, 
Col. John S. Bonner, one of Houston’s leading 
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‘*The First American Home Builder,’’ statue 
of woodsman by Enrico Cerracchio, Houston 
sculptor, presented by Red Roosters to Mr. 
Kirby at testimonial dinner. 


humorists, sprdng to his feet, announcing his 
name as Jack Dionne, and began speaking. He 
kept the crowd in an uproar with one of his 
characteristic speeches, as Mr. Dionne subsided 
into his chair and enjoyed the joke. It was 
some minutes before some of the guests dis- 
covered that Mr. Bonner was an associate of 
Mr. Kirby for more than twenty years and one 
of his closest friends. 

Cigars distributed among the guests were 
those sent from New York City by Will C. 
Hogg, with wrappers bearing the following 
inscription: ‘‘A silent and soothing toast to 
John Henry Kirby, our Peach Tree poet and 
philosopher—the music of the ages in the heart 
of a child.’’ 

Speakers Pay Tribute to Honor Guest 

Among the various speakers who paid trib- 
ute to Mr. Kirby were Judge C. F. Green- 


wood, of Dallas, who briefly reviewed the early 
life of Mr. Kirby and concluded with a wish 


Lumberman Eulogized at Testimonial Dinner 


that there were more like him in America; 
John T. Scott, of Houston, who suggested that 
it was better to extend verbal bouquets than 
to strew flowers on the grave; Gov. W. P. 
Hobby, of Houston, who told of the inspiration 
Mr. Kirby had been to him when he was an 
office boy in the latter’s office; R. B. Creager, 
of Brownsville, who lauded Mr. Kirby for his 
unswerving stand for good government; Gen. 
J. F. Wolters, of Houston, who praised Mr. 
Kirby’s philanthropies; Col. Louis J. Wortham, 
of Fort Worth, who characterized Mr. Kirby 
as ‘“the rarest and best man I know in Texas’’; 
Judge J. C. Hutcheson, of Houston, who 
praised Mr. Kirby for his stand on good gov- 
ernment; R. L. Henry, of Houston, who de- 
clared that he had paid tribute to several of 
the past Presidents of the United States, but 
that he had never paid greater tribute than to 
his old classmate, John Henry Kirby; Rev. 
Peter Gray Sears, of Houston, who stressed the 
loving qualities of Mr. Kirby; Jack Dionne, 
of Houston, who declared that ‘‘Texas has 
produced, can produce and will produce but 
one John Henry Kirby’’; Roy Miller, of Cor- 
pus Christi, who characterized Mr. Kirby, ‘‘not 
as a doer, but as a dreamer who has made his 
dreams come true’’; Leon Sonfield, of Beau- 
mont, who congratulated the people of Houston 
for their appreciation of a real man; Al Me- 
Fadden, of Victoria, who gave tribute as a 
cow puncher and farmer; Judge C. W. Robin- 
son, of Houston, who told of forty years’ as- 
sociation; W. E. Lea, of Orange, (speaking for 
Capt. E. I. Kelley), who characterized Mr. 
Kirby ‘‘as a tradition in East Texas’’; Judge 
Nelson E. Phillips, of Dallas, who honored Mr. 
Kirby for his firm belief in the Constitution 
of the United States. 


Frequent pleasant references were made to 
Mrs. Kirby, and to their daughter, Mrs. Fred 
Raweliffe. 


Mr. Kirby’s Response 


With eyes filled with tears and voice almost 
choked with emotion, Mr. Kirby responded to 
the numerous toasts and tributes as tollows: 


If you are human—and I know you are—you 
can ages understand my emotions thruout the 
evening. Men of Houston, it is a wonderful thing 
you have done for me, and I am grateful. To 
stand in the presence of or sit among the knightly 
men and speakers who have commended me in the 
way they have, just so fills my soul with gratitude 
that I am almost unable to speak. 

In my small way I have done my best, but I 
don’t deserve the things you have said about me; 
yet I have tried to deserve them. I have been 
referred to as a man of wealth. My friends, the 
newspapers, have often offended me by referring 
to me thus, and to me it sounds like greed. 


Whatever I have in the world has risen from 


two things—guessing right on property; and I 
never took any away from any: man. he other 
I owe to a friend who forty years ago led me into 


the light—a knowledge of the value of trees. The 
lumber company of which so many kind words 
have been said tonight paid no dividends for 
twenty years. 

I have been at the head of but few enterprises 
in which labor entered as a consideration which 
ever paid dividends, because I always divided it 
with the boys. It is not as a money-getter that 
I want to be known; not as a captain of industry; 
but I do want to be rememered, and hope that I 
may, as a true, loyal American. 

I would rather have it said that I have been a 
good citizen; that I love the United States; obey 
its Constitution; obey its laws; revere its flag 
and stand willing to give my life to overcome its 
enemies. Again I want to say that you have done 
me a great honor far beyond my merit; but I love 
you for it. 


Buys Oregon Mill and Stumpage 


Kansas City, Mo., Nov. 20.—Announcement 
is made here of the purchase by the Bowman- 
Hicks Lumber Co., of the stumpage and mill 
of the Nibley-Mimnough Lumber Co., at Wallo- 
wa, Ore. The property adjoins the 30,000-acre 
tract recently purchased by the Bowman-Hicks 
company. A modern mill with a capacity of 
60,000 feet daily is in operation and will be 
continued and its capacity increased as quick- 
ly as possible to a daily output of 125,000 feet. 
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Sonate Committee Hears Plan for Federal 


Purchase of Cut-Over Lands Thru Bond Issue 


[Special telegram to AMBRICAN LUMBERMAN] 


WasHINGTON, D. C., Nov. 22.—The Senate 
select committee on reforestation resumed its 
hearings in this city today, and will conclude 
them tomorrow, preparatory to submitting to 
the Senate a comprehensive report which will 
serve as the basis of a national policy for the 
protection and conservation of the forests of 
the country, with a view to insuring a perpetual 
supply of timber to meet future needs of a 
growing population. 

John W. Blodgett, president of the National 
Lumber Manufacturers’ Association, discussed 
the forest problem before the committee as a 
practical lumberman and large timber holder. 
He urged an issue of long time bonds, the pro- 
ceeds to be utilized by the Federal Government 
in the acquisition of extensive areas of cut- 
over lands suitable for reforestation in the Lake 
States, the Appalachian region, and in the 
South. Such a measure, in his judgment, would 
go a long way toward insuring an adequate 
future supply of forest products and solving 
the forest problem. 

In advancing his views, Mr. Blodgett made 
it clear that he spoke only as an individual and 
had had no opportunity to discuss the matter 
with the forestry committee of the National 
association. He did, however, read into the 
record a brief report by the forest committee, 
which: may be construed as representing the 
view of the organized lumber industry insofar as 
a committee of the National Lumber Manufac- 
turers’ Association is privileged to speak for 
it. 

Others who will appear before the Senate 
committee here include E. T. Allen, of Port- 
land, Ore., forester of the Western Forestry & 
Conservation Association; D. L. Goodwillie, of 
Chicago, chairman of the forestry committee of 
the Chamber of Commerce of the United States, 
who will discuss the findings and recommenda- 
tions of that committee; R. S. Kellogg, of New 
York, chairman of the National Forestry Pro- 
gram Committee, who will present a general 
survey of the present situation relating to tim- 
ber, together with legislative recommendations 
proposed by his committee. 

On behalf of the Federal: Government, state- 
ments will be presented by Dr. W. A. Taylor, 
chief of the bureau of plant industry, Depart- 
ment of Agriculture, who will discuss forest tree 
diseases; Dr. E. P. Meinecke, forest pathologist 
of the same bureau, who will present a summary 
of the tree disease situation, and Dr. E. C. 
Craighead, chief of the division of forest in- 
sects, bureau of entomology, who will discuss 
the effects of these pests on the forests. 

Prof. Frederick H. Fairchild, of Yale Uni- 
versity, will testify regarding the policy of 
taxation of forests. . 


Suggests Federal Bond Issue to Finance Plan 


In urging the advisability of a federal bond 
issue to finance a comprehensive reforestation 
plan, Mr. Blodgett pointed out that such bonds 
could be exchanged for cut-over lands as fast 
as they are available, or sold and the proceeds 
used for the same purpose. Senator McNary, 
chairman of the committee, and his associates 
listened to Mr. Blodgett with keen interest, and 
asked questions indicating that his suggestions 
made a deep impression. The fact that the 
National Lumber Manufacturers’ Association 
represents about 85 percent of the privately 
owned timber land in the country, exclusive of 
farm woodlots, was not lost sight of, and gave 
to his testimony added significance. It naturally 
was assumed that Mr. Blodgett voiced the 
opinion of a very large element of the timber 
ownership in the United States. 

In all of the hearings of the committee, em- 
phasis has been placed upon the obvious neces- 
sity of the Federal Government acquiring very 
large areas of cut-over land if a future timber 
supply is to be assured. That fact having been 
established, the question arises, How shall the 


government proceed? Addressing himself to 
this question, Mr. Blodgett assured the com- 
mittee that the answer was perfectly clear in his 
mind. The United States should at once ac- 
quire extensive areas of cut-over lands and pro- 
ceed to reforest them. Mr. Blodgett said: 

This investment will be almost entirely for the 
benefit of posterity, and if we now select the 
lands, reforest them, protect them from fire, and 
pay the interest on the bonds, we will have done 
our duty by those who are to come after us. This 
plan simply means an investment and not a gift 
of gratitude or the refunding of a debt. The bonds 
will ultimately be surely paid from the proceeds 
of the forests, and a great necessity of the people 
will be supplied. 

Mr. Blodgett did not venture an opinion as 
to the amount of the bonds that would be re- 
quired, but indicated that the nature of the 
investment, its security, and the benefits it will 
confer upon posterity, will justify generous 
Federal investment. 

One of the serious stumbling blocks in plans 
heretofore discussed for the Federal purchase of 
cut-over lands, has been the satisfying of States 
in the matter of taxation. Lands purchased by 
the Federal Government or reverting to public 
ownership are taken from the tax rolls. Mr. 
Blodgett proposes that after purchase, the 
Government should advance annually to the 
States in which these purchases are made, an 
amount per acre, to be determined as follows: 

The price per acre at which the lands are 
purchased shall be multiplied by the average 
rate of taxation for school and county pur- 
poses -in the interested counties, for the three 
years prior to such purchases, but in no case 
shall such advances exceed five cents an acre per 
year. This plan would be more than fair to both 
State and county, he thinks, because they would 
be assured of a continuous income from these 
lands, many of which would otherwise revert 
to the State and thus be taken off the tax rolls. 
After purchase, the Government would also 
immediately relieve the county and State from 
the cost of fire protection, of road maintenance, 
and of administration. The advances, on the 
basis described, should be a lien against the 
county’s portion of the proceeds of the forest 
as and when received. Payment on this basis 
might be continued until the forests begin to 
yield a revenue, and thereafter only in such 
amount as might be necessary to bring to the 
county a sum equal to the previous annual pay- 
ments. 


Cites Benefits Accruing to States 


Mr. Blodgett said that from the standpoint of 
the States themselves, the acquisition of these 
lands by the Federal Government, their refor- 
estation and protection from fire, will be of 
direct financial benefit. In a very few years, 
States wherein these purchases are made will 
have vast natural playgrounds and wonderful 
fishing and hunting preserves which will draw 
throngs of sportsmen and tourists from adjoin- 
ing States, which are more thickly populated 
but without forests. Codperative regulations 
between the Federal and State governments as 
to the issuing of fishing, camping, and shoot- 
ing licenses, even at a nominal charge, will 
probably, after a few years, go a long way 
toward defraying the cost of fire patrol and 
protection and bringing additional revenue to 
the States. 

That the purchases of these lands would be 
a profitable investment for the Federal Govern- 
ment is proved, according to Mr. Blodgett, by 
the results already attained thru the purchases 
under the Weeks law. Said Mr. Blodgett: 

I am aware that it has been urged that Congress 
has no right to levy taxes for the purchase of 
land for reforestation purposes. It may seem pre- 
sumptuous for a layman to invade the domain of 
the law. but I find a lack of agreement among the 
legal profession on this much mooted question; 
I am, therefore, going to take the liberty of giving 


~ own views, fae however, by opinions 
of my own counsel. Congress has the power 


granted by the Constitution, to lay and collect 
taxes etc., to provide for the common defense and 
general welfare of the United States. 

Among the many lessons that the World War 


taught was the absolute need for large quantities 
of lumber. We not only used hundreds of millions 
of feet in our own country for airplanes, canton- 
ments etc., but we were obliged to send thousands 
of our expert lumbermen to France to convert its 
forests into lumber for use in actual warfare, 
There is no dispute as to the necessity of a suit- 
able supply of lumber and paper in times of peace, 
and if in view of the existing timber conditions, 
the Federal Government has not the right to pro- 
vide for a continuous supply of timber products, 
then the words “common defense” and ‘general 
welfare” in the Constitution are but empty phrases, 
To me it seems that Congress not only has the 
right, but it is its duty to take prompt action. 

As to the amount of cut-over lands that should 
be acquired by the Federal Government, the De- 
partment of Agriculture, thru its forestry bureau, 
is very much better equipped to answer than I am, 
I would suggest, therefore, that’ the question be 
submitted to it as to how extensive these pur- 
chases ought to be in order to reach the result 
designated in the resolution by which this com- 
mittee was created; i. e., “to insure a perpetual 
supply of timber for the use and necessities of 
citizens of the United States.’ It is my belief 
that the suggestion made by the forester, of the 
purchase of 3,000,000 acres in the Lake States and 
5,000,000 acres in the South, is too small and 
should be increased. 

It is unnecessary and impossible, however, to 
lay down any hard and fast program at this time. 
Future congresses will have to be governed by 
future conditions. It is certain, however, that 
for the present our course is clearly charted, and 
we should embark at once. 

Thru the bureau of forestry, the Department 
of Agriculture now possesses complete machinery 
for starting this reforestation project on a large 
scale. We not only have the machinery, but it 
is intelligently, efficiently and patriotically di- 
rected. All that is necessary is for Congress to 
make adequate appropriation. I want to suggest 
here that in the main this service is most ade- 
quately compensated, and that considering the size 
of the appropriations by Congress and the size of 
the job it has to do, its efficiency is remarkable. 


Fire Protection Is an Absolute Essential 


If you admit that my premises are correct and 
that I have mapped out a concrete, national plan 
for reforestation, we must not lose sight of the 
fact that fire protection is an absolute essential. 
This, of course, requires no argument, because 
everybody knows that dead brush or dead trees 
will not grow, nor will they reproduce. I shall 
not offer the committee any suggestion as to the 
best method of fire protection, because United 
States Forester Greeley and E. T. Allen are far 
better authorities on that point than I am, I 
will state, however, that the codperative plan, as 
Secretary. Wallace has well said, offers the only 
approach to this problem, and it has been suffi- 
ciently tried to prove that it is not an idle theory, 
but is successful in actual practice. It is clear, 
however, that as private interest diminishes thru 
cutting of timber, and contribution for fire protec- 
tion from that source lessens, the contribution from 
the public must increase proportionately. Fire 
protection must be made as nearly complete as 
possible. The justification for Government con- 
tribution towards fire protection is found not only 
in the fact of the Government’s direct interest 
thru ownership, but more because fire protection 
of timber growth, no matter how young or by 
ws owned, is of vital importance to the 
nation. 

We have dealt only with cut-over lands, but 
should also consider the mature forests still re- 
maining. The forests owned by the Federal Gov- 
ernment are being capably and intelligently han- 
dled, and all that Congress needs to do for these 
lands is to make sufficient appropriation to pro- 
tect them against fire and insects. Provision should 
also be made for the reforestation of large amounts 
of Government lands which are not now produc- 
tive. This work should be prosecuted as rapidly 
as it can be economically done. Funds for this 
purpose might come from direct taxation, but could 
be properly supplied from the proceeds of long 
time bonds, 


Report of Forestry Committee 


The text of the report of the forestry com- 
mittee of the National association follows: 


The National Lumber Manufacturers’ Associa- 
tion, having courteously been requested by the 
chairman of the Senate committee on reforesta- 
tion to submit final and specific suggestions for 
early Federal forest legislation, recommends the 
following six steps by the Government, in addi- 
tion to its’ present forest activities : 

1. An appropriation of not less than $1,000,000 
annually for codperation by the Forest Service with 
States bearing an equal or greater share of the 
costs of mutually satisfactory systems for pro- 
tecting from fire both forests and forest lands 
which are restocking. 

2. Provision for survey of the nation’s forest re- 
sources and possibilities by the Forest Service; 
utilizing the facilities of the State’s forest pro- 
ducing industries and other sources of information ; 
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to determine the quantity, location, and suitability 
for various commercial uses of our remaining tim- 
ber, to determine the approximate area, location, 
and condition of lands chiefly suitable for forest 
growing, and to obtain other information bearing 
on the future of forest supplies. 

3. Provision for research by the Forest Service, 
thru necessary experiment stations and in co- 
operation with appropriate agencies, to determine 
desirable methods of wood utilization, wood preser- 
vation, forest reproduction, and the control of 
insects, diseases or other forest enemies. 

4. Provision for a reasonable program of selec- 
tion and acquisition by exchange and by pur- 
chase, thru bond issues if necessary, of such 
lands as should be added to the national forest 
system to assure their best protection and man- 
agement in the public interest. 

5. Provision for a reasonable program of re- 
planting national forest areas not likely to re- 
stock naturally, and of coéperating with States 
in forest planting where this appears to be prac- 
ticable and mutually profitable. 

6. Provision for Federal coéperation with States 
in devising and promoting the most locally prac- 
ticable methods of taxation to make private forest 
growing a feasible enterprise. 


Explanation of National’s Plan 

We believe the exact form and language of 
legislation to accomplish the steps above outlined 
is most properly to be determined by the con- 
gressional committees having the duty of recon- 
ciling the several suggestions they receive, but 
to leave no doubt of the meaning expressed on 
our own part, offer the following additional ex- 
planation: — 


(A). Fire prevention being a paramount step in 
reforestation, and the nation at large one of the 
chief beneficiaries, Federal codperation therein, 
to the extent of not less than a quarter or a 
third of the cost of a reasonably adequate system, 
is an obligation and should not be considered a 
subsidy. 


(B). The Government has the right to make 
such contribution bring compensating return in 
fire prevention to the Federal tax payers. It 
should also assist States which can accomplish 
most forest production thru fire prevention and 
which do their own share toward this most fully, 
more liberally than it assists States which do not. 
Hence, it has the right to withhold contribution 
unless satisfied that these ends will be served. 
When, however, it finds that they are served by 
any State systems, it should not go further to 
the extent of conditioning its bearing its own 
due share in fire prevention upon the States doing 
more than their due share, or upon their doing 
something other than fire prevention, or upon their 
unwilling acceptance of federally prescribed State 
policy in methods, police power, or like questions 
on which honest differences may arise, but in which 
the State remains responsible for results. In 
other words, codperation should be on a basis of 
shared financial responsibility for work of agreed 
mutual benefit, of which there is plenty for all 
funds available. Such a policy will also soonest 
reach agreement on all debatable questions. 


(C). It is desirable also that coéperation be 
what the term implies: Recognition of the rights, 
responsibility, proprietorship, and dignity of all 
participants alike. Hence there should be no single 
prescribing authority whose terms the others must 
accept without voice, but rather joint interest, con- 
sideration and acceptance. The Government 
should approve effort in which it participates, but 
not necessarily prescribe it. There is indeed an 
advantage in stimulating State interest, initiative 
and proprietorship. Therefore, Federal coépera- 
tive legislation should reserve a Federal approval 
right, rather than emphasize an initiative pre- 
scribing authority. Leadership where this proves 
essential is not thereby prevented. 


(D). While fire prevention’ is urgent and may be 
immediately strengthened, there remains the no 
less important problem of continued, stable in- 
terest in forest lands and forest crops, in order 
that protection and wise management may be per- 
manent. This is largely an economic problem. 


Mounting carrying costs and other uncertainties 
for the long terms required, extending beyond the 
probable life of most of the private enterprises 
involved as they are now organized, make invest- 
ment in forest growing a doubtful or impossible 
project for many if not for most of them. This 
is particularly true of regions unfavorable for tree 
growth, and as to the time required to grow tim- 
ber suitable for lumber. Regrowth for fuel, pulp- 
wood and other minor uses, while of equal impor- 
tance, offers less economic question, owing to 
earlier utilization. There should be no attempt 
to meet this situation by Federal or State regula- 
tion which would impair the rights of property 
without removing the economic obstacles. More- 
over, the field is such an untried one, requiring 


study and experiment before correct solutions can 
be propounded with certainty. 

(E). For many of the above reasons, reforesta- 
tion may always be largely a State and Federal 
project. For the time being, until they can be 
minimized, presumably it must be mostly so. 
Nevertheless, it should also offer inducement for 
private enterprise in as great degree as can be 
possibly attained. Taxation being a governing fac- 
tor in private forest management and reforesta- 
tion, the Government should assist by study and 
recommendation in furthering the reform of pro- 
hibitive tax laws. 


The manner of tax reform, however, may not be 
uniform, because of greatly differing conditions as 
between types of forests and their harvest and be- 
tween communities as to their dependence on for- 
est tax revenue. Therefore the Government should 
confine itself to the advancement of correct prin- 
ciple, with local adaptation varying with local 
conditions, rather than seek to standardize and 
insist upon any single detailed method. Nor 
should Federal coéperation in fire prevention be 
denied any State because it has not succeeded in 
establishing tax methods recommended by the Gov- 
ernment, 

We submit the above six recommendations, and 
comment thereon, as our present position concern- 
ing early forest legislation by Congress. We also 
repeat our desire to assist in furthering a pro- 
gram that will represent a practicable, just, and 
harmonious correlation of the views of all compe- 
tent and interested agencies. 





Draft New Forest Conservation Bill 


[Special telegram to AMERICAN LUMBERMAN] 


WasHINGTON, D. C., Nov. 21.—The Senate 
select committee on reforestation brought 
back from Harrisburg, Pa., where hearings 
were held Monday and Tuesday, the draft of 
a new bill which Gifford Pinchot, now gov- 
ernor of Pennsylvania, announced will be in- 
troduced in the new Congress. Under the 
provisions of this measure the Federal Gov- 
ernment would supervise lumber operations 
on commercial forests. Regulations would be 
prepared by the Forest Service, Department 
of Agriculture, governing the harvesting of 
‘*forest crops’’ with a view to securing a con- 





Friendships need not only to be 
made but to be kept in repair 





tinuous succession of such crops ‘‘of reason- 
able quantity and quality.’’ With the ap- 
proval of the chief forester, the regional for- 
ester of any region would make local regula- 
tions in general conformity with the national 
regulations for application in his immediate 
section. The entire country would be divided 
into forest regions. 

No mention is made of private forest owners, 
but a good deal is said about ‘‘operators’’ 
harvesting forest crops. Gov. Pinchot pro- 
poses to have Congress appropriate money from 
year to year, or for longer periods, with which 
to pay a bounty of $4.95 a thousand feet log 
scale of forest products, bounty payments to 
be applicable on the cut for the calendar year 
1926 and each year thereafter. Bounties would 
be payable June 30 of the year following the 
cut. The United States forester and the com- 
missioner of internal revenue would prescribe 
joint regulations for bounty payments. In 
order to capture the bounty, however, ‘‘ forest 
crop’’ operators must first pay Uncle Sam a 
tax of $5 a thousand feet, beginning with the 
calendar year 1926, making his returns under 
oath on or before March 15 of each year. No 
operator who fails to pay the forest products 
tax, or who pays it under protest, will get the 
$4.95 bounty. The difference of five cents 
between the amount of the thousand-foot tax 
and the bounty would go into a fund for 
forest administration purposes. 

The bill goes into some detail concerning the 
keeping of accounts and records, the making 
of statements and reports under oath etc. 
Provision is made for field inspection before, 
during, or after the harvesting of forest crops 
and for examination of accounts ete. Persons 
who wilfully refuse to pay any tax or make 
true accounts, or who wilfully attempt to 
evade payment, are subject to a fine of not 
more than $5,000 or imprisonment for not 


more than one year, or by both such fine and 
imprisonment. 

The bill proposes coéperative fire protection 
as a secondary matter, the Federal Govern- 
ment not to be called upon to bear a greater 
portion of the expense than State and private 
agencies. 

This codperative work would be carried on 
under recommendations of the secretary of 
agriculture and apply to cut-over as well as to 
timbered land. 

No specific amount is named for appropria- 
tion by Congress to administer the Pinchot 
bill. It proposes to appropriate unnamed 
amounts for the purchase by the Government 
of additional forest lands. If any portion of 
the proposed Pinchot law should ‘‘fail be- 
cause of ambiguity or other reason, such fail- 
ure shall not be construed as adversely affect- 
ing the remaining parts.’’ ; 

The last section suggests that the bill be 
an as the ‘‘Forest Conservation Act, 


Reforestation Hearing in Asheville 


ASHEVILLE, N. C., Nov. 19.—The select com- 
mittee on reforestation of the United States 
Senate held several sessions in this city be- 
ginning Nov. 15 and continuing till noon of 
Nov. 16. Senator Charles L. MeNary of Ore- 
gon, chairman of the committee, stated before 
leaving Asheville that he believed the appro- 
priation for the Appalachian reserve, which the 
budget commission has set at $450,000, will 
be raised to $1,000,000. 

The purpose of the hearing in Asheville was 
to investigate the problems relating to refor- 
estation in the southern Appalachian region 
with a view to establishing a comprehensive 
national policy for lands chiefly suited for 
timber production, in order to insure a perpet- 
ual supply of timber for the uses and necessi- 
ties of the citizens of the United States. 

Preceding the hearing by the Senate com- 
mittee, representatives of the Appalachian Log- 
ging Congress met at the Kenilworth Inn and 
passed a resolution to approve a comprehensive 
program for reforestation based on the Clark 
bill or some other measure that may work for 
the general interest of reforestation and affili- 
ated problems thruout the United States. 

Col. Joseph Hyde Pratt, one of the leaders in 
the development of western North Carolina, 
and who made all arrangements for the com- 
mittee of senators, stated that the hearing will 
prove of utmost importance to the future tim- 
ber resources of North Carolina, as well as for 
the protection of the present supply. 

Attending the sessions of the hearing offici- 
ally were Senators McNary, George H. Moses 
and Duncan U. Fletcher, Col. W. B. Greeley, 
United States forester, the secretary of the 
committee, and a representative of the National 
Lumber Manufacturers’ Association. 


Exhibits Variable Belt Feed Sawmill 


JACKSONVILLE, Fua., Nov. 19.—Among the 
exhibits at the Florida State Fair being held 
here is one of especial interest to lumbermen. 
It is a No. 1 variable belt feed sawmill, put on 
the market by the American Saw Mill Machin- 
ery Co., of Hackettstown, N. J., W. E. Swanger, 
the firm’s eastern representative, being in 
charge of the exhibit, assisted by D. B. Sharpe, 
in charge of the company’s branch office here. 

This mill is claimed to be the best made 
for use with small power, and it thus comes as 
a boon to the lesser manufacturer, whose aim 
it is to put out a maximum quantity at a min- 
imum cost in both equipment and labor. This 
machine saws logs up to twenty feet long and 
thirty-six inches in diameter, and when fitted 
with a balance wheel can be driven by a Ford- 
son tractor, as is being demonstrated at the 
exhibit. 


DuriInG SEPTEMBER Soo Canal traffic totaled 
13,000,000 tons, compared with 11,000,000 tons 
a year ago. The number of vessels that passed 
thru the canal was 3,193 compared with 2,482 
the same month last year. The increase in 
freight tonnage over a year ago was 30 percent. 
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Department Makes Concession on Thickness Standard— 
Will Support Recommendations of Central Committee 


With a view to bringing about unanimity at 
the General Conference on Standardization to 
be held in Washington, D. C., Dec. 12, the 
Department of Agriculture has receded from its 
position on thickness and has signified a will- 
ingness to support the recommendations of the 
Central Committee on Lumber Standards to be 
presented at the conference. The following let- 
ter from Carlile P. Winslow, director of the 
Forest Products Laboratory, Madison, Wis., 
received by the AMERICAN LUMBERMAN, gives 
the reasons for the department’s support of the 
committee’s recommendation as to thickness. 
Accompanying the letter is a digest of the De- 
partment of Agriculture’s circular ‘‘ Standard 
Grading Specifications for Yard Lumber: ’’ 

‘*As you are aware, Secretary Hoover, of 
the Department of Commerce, has called a meet- 
ing of all interests concerned in the lumber 
standardization movement to be held at Wash- 
ington from Dee. 12 to 14. This meeting is the 
culmination of one and a half years of in- 
tensive effort to bring about standardization 
in the lumber industry, and will be the most 
important meeting yet held to consider this 
subject. At this meeting the standards thus 
far arrived at and approved by the Central 
Committee on Lumber Standards, particularly 
those relating to finished sizes, will be placed 
before the lumber trade to undergo the acid 
test of approval or disapproval by it. 

‘¢ While each of the different phases of stand- 
ardization has been touched upon and progress 
recorded during the last year, the one which 
has presented the greatest difficulties in arriv- 
ing at a satisfactory conclusion is the matter of 
sizes. A large measure of agreement on this 
has been obtained in the central committee, 
and it is now important that these sizes receive 
the approval of all interests concerned. 

‘<The Department of Agriculture is intensely 
interested in this standardization program and 
has recently issued a circular containing speci- 
fications for the grading of yard lumber which 
it has proposed as a guide for lumber producers, 
distributers and consumers in their efforts 
toward standardization. It is the desire of the 
department to be of the greatest possible as- 
sistance in this movement, and to promote and 
encourage general agreement reflecting 
structive’ progress. 

Defers to Committee’s Recommendation 


‘*While the bulk of the proposals contained 
in this circular have met with a large measure 
of approval, there are a few instances in which 
standards proposed are at variance with those 
which the central committee has finally ap- 
proved. Chief among these is the dressed thick- 
ness of l-inch lumber. For this the Depart- 
ment of Agriculture has recommended 26/32- 
inch as the most suitable thickness. Endorse- 
ment by the central and consulting committees 
has been given to a minimum thickness of 
25/32-inch. This thickness represents a com- 
promise of many ideas based on widely di- 
vergent conditions and appears to be the only 
basis on which a reasonable degree of unanimity 
among lumber manufacturers can be obtained 
at this time. It has several times been stated 
that failure to agree on this basis would un- 
doubtedly result in a discontinuance of all ef- 
forts toward lumber standardization. It is our 
belief that the benefits of standardization are 
so large that this one item should not be per- 
mitted to stand in the way of the movement 
as a whole. The Department of Agriculture is, 
~therefore, willing to support a general agree- 
ment on the central committee’s recommenda- 
tion of a minimum thickness of 25/32-inch, and 
will recommend that it be given a fair and im- 
partial trial. 


Standard Specifications for Yard Lumber 
‘To this end we are sending out to each, of 
the several thousand people who have requested 


copies of the softwood grading circular, letters 
explaining the situation. We feel that the 


eon- 


success of this movement, and particularly of 
the coming meeting, is so important that ex- 
traordinary efforts to bring it about are war- 
ranted, not only on our part, but also on the 
part of all organizations interested ‘in the wel- 
fare of the lumber industry. We believe that 
you will wish to do your share in this connec- 
tion. As the circular and the accompanying 
letters will reach only a part of the people who 
are interested in this movement, we have pre- 
pared the following digest of the circular for 
your use:’’ 


That lumber cut from different species of trees 
but used for the same purposes should be dressed 
to different sizes and graded under specifications 
entirely different has long been recognized by lum- 
bermen as a condition that reacts to the disad- 
vantage of everyone connected with the production, 
sale or use of lumber. It was this knowledge which 
induced the lumber industry to take up the ques- 
tion of standardization several years ago, and 
which led to a study of the problem by the Forest 
Products Laboratory, resulting in the recent pub- 
lication of Department of Agriculture Circular No. 
296, “Standard Grading Specifications for Yard 
Lumber, as Recommended by the Department of 
Agriculture.” 

The Forest Products Laboratory has endeavored 
to put forth in this circular a clear picture of pres- 
ent practice in yard lumber grading, and to present 
a set of standard specifications which may serve 
as a guide for the lumber producing, distributing 
and consuming interests in their efforts toward the 
creation of American lumber standards. 


Partly Incorporated in Committee’s Report 


Many parts of these proposed specifications have 
already been incorporated in the recommendations 
thus far formulated by the Central Committee on 
Lumber Standards and its affiliated organizations ; 
and other portions have been recommended with 
such modifications as may facilitate agreement by 
the various interests. 


The Department of Agriculture recognizes that 
there are difficulties to be overcome in the estab- 
lishment of national standards, that compromise is 
necessitated by the wide variety of interests af- 
fected, and that success in the standardization 
movement depends upon ultimate agreement by all. 
It desires to be of assistance in finding a common 
ground of agreement and to encourage the adop- 
tion of standards that will reflect constructive 
progress. 


The circular on yard lumber grading just re- 


leased by the department consists of two distinct 
parts. 


Part I contains a discussion of the principles 
upon which standard specifications are developed. 
Chief among these are the basis for standard grad- 
ing rules, the principles considered in establishing 
standard sizes, and the method of establishing a 
standard nomenclature. Part II contains the basic 
grading rules, standard specifications and _ sug- 
gested shipping instructions, definitions of defects 


and blemishes, and the proposed standard nomen- 
clature. 


After a brief history of grading rules, a record 
of the present standardization movement is given. 
It appears that this movement had its official be- 
ginning at the first American Lumber Congress 
held in Chicago in April, 1919. Early in 1922, 
the Department of Commerce became interested in 
the standardization movement. Activity in the 
movement immediately became marked, and the 
Central Committee on Lumber Standards was or- 


ganized to push the movement thru to an effective 
conclusion. 


“Basic” and ‘Standard’ Grades Defined 


Under the discussion of “The Basis for Grade 
Standards,” “basic grading rules” and “standard 
specifications” are first defined. ‘Basic grading 
rules” are described .as those which harmonize 
into grades of equal quality, lumber manufactured 
in various regions from the same or different 
species of wood used for the same general purposes. 
They are the rules which separate the product of a 
typical log into quality classes on the broad prin- 
ciples of appearance and the suitability for use for 
each piece as a whole. They may be applied with 
slight change in the grading of finishing lumber 
and common boards, but require some modifications 
in order to be applied in the grading of other forms 
of yard lumber, such as flooring and siding. 

“Standard specifications” are distinguished from 
“basic grades,” first, in that they adapt the basic 


grades to the various forms of yard lumber by 
such modifications as are required by the use to 
which lumber is to be put or as may in the interests 
of conservation or economy be permitted without 
interfering with its use; and, second, in that they 
include the necessary clauses prescribing standard 
sizes and shipping instructions for each specific 
form of lumber. 

It is also clearly shown that modification of the 
proposed grading rules to fit different species of 
lumber is anticipated, but that this modification 
should not be such as to change materially the gen- 
eral quality of the material admissible in each 
grade. 


How Basic Grades Are Developed 


Several reasons for the development of basic 
grades for yard lumber, and at the same time clear 
indications of the feasibility of such grading rules, 
are set forth. The facts that, while coniferous 
trees differ considerably in botanical characteris- 
tics, there are still greater similarities than dis- 
similarities between them from the standpoint of 
growth, and that lumber cut from them contains 
practically the same defects, are given as the first 
indications of the practicability of basic grading 
rules. That the various products classified as yard 
lumber are similarly used, and that, therefore, this 
lumber must be very similar in nature, is next 
given as a potent reason why grading rules should 
be similar. The similarity in existing grading 
rules, which is clearly brought out in a simple 
chart comparing the various associations’ grading 
rules as published with the basic grades proposed 
by the Forest Service, is also used to indicate this 
fact. [This chart was published in the AMERICAN 
LUMBERMAN of Oct. 6, 1923, page 57.—EbITor. ] 


Development of Standard Sizes 


Standard sizes and the bases on which they are 
established are next taken up. Since to the ulti- 
mate purchaser there must be an association be- 
tween finished sizes and board measure, an account 
of the development of the board foot standard and 
present day sizes is first given. 

The four factors which must be recognized as 
fundamental in establishing proper sizes for yard 
lumber are then discussed. The factors of econom- 
ical lumber distribution and conservation of waste 
indicate that the smallest size consistent with good 
utilization and which can be produced from lumber 
without waste should be prescribed. ‘The effect 
of the requirements of use in the determination of 
size is recognized as being the most important 
factor. It is first established that the size of each 
form of yard lumber should be the smallest that 
can be used from a general strength and utility 
standpoint and yet give a maximum service per 
unit of cost. It is then shown that the properties 
of breaking strength, stiffness, resistance to warp- 
ing, and nail holding ability are the most important 
from the standpoint of use of yard lumber. The 
matter of sufficient thickness to meet the needs of 
remanufacture in box factories and millwork plants 
is also considered. 

From the standpoint of utility, the greater the 
width of lumber the greater its value for prac- 
tically any use. However, widths must conform 
to the dimensions possible under existing methods 
of manufacture, and the necessity of their being 
the same for finishing lumber, common boards and 
dimension is shown. 

The effect of present manufacturing practice on 
the finished size of lumber is next discussed. Un- 
der this heading are given the results of laboratory 
and field tests on the variation that occurs in saw- 
ing, shrinkage in seasoning, wood required for 
dressing, and general methods of sawing, and con- 
clusions as to the effect of the various items are 
presented. 


Conclusions Regarding Sizes 


From a consideration of all the elements of the 
problem as set forth, the following conclusions are 
reached: That inch lumber surfaced two sides 
should not be less than }#-inch thick; that 2-inch 
dimension should not be less than 154 inches thick ; 
and that the widths of both when dressed on the 
edges should be %-inch scant in widths up to 7 
inches and ¥%-inch scant on wider widths. These 
dimensions are described as applying particularly 
to finishing lumber, common boards surfaced two 
or four sides, and dimension, It is recognized that 
various other forms of yard lumber, such as floor- 
ing, ceiling and siding must meet different require- 
ments of use. Each of these products is discussed 


and the reasons for prescribing the final dressed 
size for each are given. 

Following this is a discussion of the basis for 
standard nomenclature, standard grade marks, and 
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the shipping weight of lumber. These conclude 


Part I of the circular. 
Method of Presenting Specifications 


Part II contains the highly developed grading 
specifications which the Department of Agriculture 
is recommending to the lumber industry as a basis 
for its standardization program. 

In presenting these specifications, the depart- 
ment adheres to established principles in lumber 
grade specifications, but follows them to their ulti- 
mate conclusion. The Forest Products Laboratory 
recognized early in its study that underlying present 
commercial grades were an expression of the col- 
lective judgment of manufacturers, distributers and 
consumers of lumber, and that therefore the prob- 
lem of producing standard grading rules was not 
one of formulating specifications altogether new, 
but rather a work of harmonizing existing grading 
rules into a grading specification which should be 
definite and concise, yet sufficiently elastic to per- 
mit the use of judgment on the part of the grader 
applying the rules. 

For these reasons it followed the method used 
by the larger lumber manufacturing associations of 
the country, of establishing the grades by definitely 
limiting the quality of poorest pieces admissible in 
each grade. Rules developed on this basis are not 
intended to supplant common sense in the applica- 
tion of grading rules; in fact, Judgment is recog- 
nized as a necessary qualification of the good 
grader. Instead, the aim is to provide a sound 
foundation on which judgment in grading may be 
developed, and to make possible clear-cut decisions 
on disputed questions. 

The rules contain one innovation which should 
prove especially valuable in the standardization 
program, because it recognizes.a principle on which 
all grading is actually performed, and because it 
makes for simplicity when once understood. This 
is the principle that, just as the grading of dif- 
ferent species used for yard lumber is, or should 
be, essentially the same, the grading of different 
forms of yard lumber, such as finishing, flooring 
and siding, is also essentially the same from a 
standpoint of general quality. In other words, the 
general quality of a piece of B grade finishing is 
the same as that of a piece of B grade siding; but 
differences in the use of the two forms of lumber, 
or the effect of differences in the pattern to which 
the two are dressed, makes necessary minor modifi- 
cations of the general grade to meet these par- 
ticular conditions. 

The Basic Grading Rules 

Following out and applying this principle, “Basic 
Grades” are first given in Part II together with 
general instructions for their interpretation. In 
order to provide a background for the basic grad- 
ing rules and a means for visualizing the relation 
of one grade to another, a diagrammatic summary 
of the basic grades for yard lumber is given. 

Following this, each of the basic grades is de- 
scribed in detail. In all, nine basic grades are pro- 
vided, four in the ‘Select’? group and five in the 
“Common” group. 

It is not anticipated that all associations manu- 
facturing lumber will use all nine grades, since the 
character of the lumber manufactured often does 
not warrant its separation into this number of 
quality classes. The rules provide that combina- 
tion of any of these grades will be made to fit 
circumstances of this sort. 

Standard Specifications 

The basic grading rules contain no provisions 
relative to rough or finished sizes, the percentage 
of short lengths permissible in random length ship- 
ments, or special instructions applying to the grad- 
ing of each product. Regulations of this sort differ 
with the different forms of yard lumber, and are 
stated under the “Standard Specifications” for 
each of the following forms of ‘Yard Lumber :”’ 
Finishing; Casing and base; Moldings; Floorings ; 
Ceiling and Partition; Siding; Common Boards; 
Dimension ; Factory Flooring. 

The various clauses required for a complete 
specification are arranged under each product listed 
above in a regular order. First the material to 
be graded under each heading is given. Following 
this is a tabulation of nominal and dressed thick- 
nesses and widths and the standard lengths for 
that special product. Next is found a section deal- 
ing with standard shipping practices. These cover 
the method of bundling and the percentage of short 
lengths permissible in random length shipments. 
In this matter the percentage allowed increases as 
the grades decrease in quality. Next are found the 
definitions of what is meant by “Flat” or ‘Ver- 
tical-grain’’ material, and such terms as “Heart” 
and ‘Heart Face,” if these classifications are ap- 
plied to the product. A tabulation of grade names 
and the basic size of piece on which the grade of 
each form of material is determined usually follows. 

Next in order under the standard specifications 
for each product is found a comparison between 
the grades of the form under consideration and 
the basic grades. This is actually a statement of 


the modifications of the basic grades made neces- 
sary by the form or use of the particular product. 
For example, under “Flooring,” paragraphs 73 to 
79, we find that A flooring is the same as A basic 
grade, and that B flooring corresponds to B basic 
grade, except that a medium pitch streak will be 
permitted and that, in 3-inch flooring, the maximum 
knot is restricted to 14%, inches. The grade of C. 
flooring corresponds with C basic grade without 
modification. No. 1 common flooring is shown as 
a combination of D and No. 1 common basic grades. 
In the same manner the grades of each praduct 
are correlated with the basic grading rules. 

Following the comparison are given the special 
provisions referring to all or several grades of the 
particular product. For example, in paragraph 80 
under “Flooring” we read that “the reverse side of 
a piece must be of such a nature as not to cause 
waste in No. 1 common and better grades,’ and 
that “medium crook will be permitted in all grades 
of flooring except A.”’ 

In this manner, the grading of each separate 
item of yard lumber is referred back to the cor- 
responding basic grade. Since this is the mental 
process going on in the mind of every grader work- 
ing on lumber, whether he recognizes it or not, the 
establishment of the standard grading rules on this 
basis should prove especially helpful in the whole 
movement. 


Shipping Definitions and Nomenclature 

Following the standard grading specifications, 
and in fact making an essential part of them, are 
found suggested shipping instructions dealing with 
standard and nominal sizes, methods of méasure- 
ment and tally, general provisions covering the 
grades of lumber, seasoning and methods of 
bundling. 

The next section, ‘Definitions of Defects and 
Blemishes,” is one that is of especial importance 
in the whole grading scheme. In the grading rules 
themselves, standard defects are mentioned. A 
definition of the exact nature of the defect and 
limitations as to size are found in this section. 
They are arranged alphabetically, and each is de- 
scribed first in general terms and then in specific 
terms. 

Following the standard defect definitions is a 
proposed standard nomenclature for softwood lum- 
ber. Here is found arranged alphabetically by 
species the proposed common name for the lumber, 
the scientific name of the tree from which it is cut, 
and various other common names by which the 
lumber is sometimes known. 

The next and last section contains proposed 
standard lumber definitions and abbreviations used 
in the trade. In addition, the circular contains a 
summary of standard sizes for different forms of 
lumber and 22 full-page illustrations of the various 
defects and blemishes. 

The whole of Part II has been given paragraph 
numbers, so that reference to any part of it may 
be made by the number shown on the left hand 
margin. A standard form has been followed thru 
out in presenting the grades for each product, and 
such lists as are necessary under definitions of 
defects and proposed species nomenclature have 
been alphabetically arranged for easy reference. 


Discuss Safety Standards 


BELLINGHAM, WASH., Nov. 17.—Safety stand- 
ards that will not embarrass the lumber 
industry or any other industry are the aim 
of the State department of labor and industry, 
Bellingham loggers and millmen were told 
by Director Edwin Clifford Nov. 15, at a 
hearing held in this city. He reported that 
some hazards have not yet been covered by 
regulations and until this is done the cost 
of industrial insurance can not be reduced, 
he averred. Mr. Clifford declared that the 
employers will have a big part in the prep- 
aration of the proposed standards and he 
expressed confidence that when they are 
finally adopted they will prove acceptable 
to the employers. The object of the State 
now, he said, is to devise standards to cover 
the hazard rather than the industry, holding 
that this not only will tend to give greater 
protection but also to reduce the cost of 
insurance. 

In answering an objection made by Treas- 
urer F. E. Frost, of the Bloedel Donovan 
Lumber Mills, on boiler inspection by the 
State, which Mr. Frost in a communication 
said is implied in the proposed standards, Mr. 
Clifford held that tho the State does not 
now contemplate such inspection it would 
be a good thing because secondhand : boilers 
are being dumped in the State from Oregon, 


British Columbia and other places that have 
State inspection of boilers. 


Mr. Frost said he regarded boiler inspec- 
tion by the State as unnecessary. He also 
voiced a strong objection to any change in the 
educational phases of standards of safety. 


Local lumbermen attending the hearing 
were: Joe Earles, vice president of the Puget 
Sound Sawmills & Shingle Co.; Charles F. 
Nolte, president Commercial Shingle Co.; A. 
W. Knight, president Wood-Knight Logging 
Co.; Archie Morrison, president Morrison 
Mill Co.; L. G. Chapman, manager Chinn Tim- 
ber Co., and Lee Bayles, logger. 


SESESESBEEAEASZEZaS: 


Japanese Orders for Coast Mills 


SEATTLE, WASH., Nov. 17.—Business placed 
for the Japanese Government during the last 
few days with the west Coast mills amounts 
to about 96,000,000 feet of lumber, on specifi- 
cations rather more favorable than the usual 
bookings. The business in its original form, 
as it was submitted to the mills, embraced 
substantially the specifications as published 
on page 47 of the Nov. 3 issue of the 
AMERICAN LUMBERMAN, 


The total in the list exceeds 110,000,000 
feet. In placing the business some conces- 
sions were made to the manufacturers, so 
that on the whole about 40 percent approx- 
imates the usual Chinese specifications. Pro- 
vision is made for delivery of 10 percent of 
the lumber in December, 15 percent in Jan- 
uary, and the balance in February, March 
and April. The price on which this business 
was placed is understood to be on the $24 
base, K list, which would mean a range of 
from $26 to $35, with $29 to $30.50 for 
large squares. There will be no trouble in 
moving this lumber, since the tonnage is 
guaranteed by the Japanese Government, 
which will hold back steamer space to take 
care of the shipments as fast as they come 
up. 


Sell Interest in West Virginia Plant 


M. M. Brown and associates of the Spring 
Creek Lumber Co., Spring Creek, W. Va., have 
sold their interest in the company and all the 
timber and mill properties to the W. C. Barlett 
Lumber Co., of Locust, W. Va. The purchaser 
assumes the first mortgage securing $350,000 of 
6 pereent sinking fund bonds and contemplates 
large capital expenditures to enhance the value of 
the property covered by the first mortgage. 

Baker, Fentress & Co., of Chicago, brought 
out the bond issue two months ago. Their esti- 
mate, on which the $350,000 bond issue was 
based, was $847,000. The recent sale was on a 
basis of $875,000—very close agreement. It is 
not often that investors have such an oppor- 
tunity to test the accuracy of the appraisals 
shown in bond offerings, states Baker, Fentress 
& Co. The Spring Creek 6’s will be even 
stronger than before from the investors’ view- 
point, having recourse to the original makers 
and to the financially strong Barlett group in 
addition. 


Says Building Lumber Active 


Aupurn, Wasu., Nov. 17.—An encouraging 
analysis of business conditions is given by 
H. (. Grotewohl, who recently bought the A. 
B. Joslyn retail yards at this place, and is 
now actively engaged in selling lumber and 
building materials of all kinds. Business is 
good, says Mr. Grotewohl. The firm carries 
complete stocks, but notes the fact that there 
is a rather heavy demand for common lumber. 
Auburn is a prosperous dairy center, and the 
farmers in the valley are now building quite 
extensively. There is considerable residence 
construction in Auburn, in addition to building 
of a semi-public nature. There was recently 
completed a Masonic temple, I. O. O. F. hall and 
a church, and another church building will soon 
be erected. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Nov. 19.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 




















Softwoods: Pro duction Shipments Orders 
Week ended: 1923, Nov. 10; 1922, Nov. 11— 923 19 1923 1922 1923 1922 
ROMERO TS ERO PAMCREIORD 5 so... 6 6 oo bc0.059 100 0 06000 00.8 06a be ewee 76,179,103 75,436,509 68,456,196 66,971,333 55,859,238 70,428,787 
West Coast Lumbermen’s Association...............08.00. 114,846,766 93,790,103 92,821,360 82,954,345 101,373,172 88,766,219 
Western Pine Manufacturers’ Association................. 29,907,000 27,231,000 23,653,000 13,451,000 19,000,000 18,400,000 
California Redwood Association...............22ccececees 10,990,000 10,080,000 8,125,000 7,844,000 6,881,000 9,520,000 
RrOTen COPOUNS Fine ASBOCIRTION. «.. cocicccccvaccvccseesscs 9,713,910 11,800,000 10,470,040 15,400,000 7,404,230 7,800,000 
Northern Hemlock & Hardwood Manufacturers’ Association 1,453,000 1,427,000 1,221,000 1,957,000 1,320,000 1, 25,000 
Northern Pine Manufacturers’ Association................ 3,799,000 5,463,194 8,024,700 8,226,673 7,417,000 ,392,000 
POEL IN IDs dae 566 ose o se ak ee os Subh She dab woul ae 246,888,779 225,227,806 212,771,296 196,804,351 199,254,640 203,832,006 
Forty-five weeks: 1923, Jan. 6 to Nov. 10; 1922, Jan. 7 to Nov. 11— ‘ 
co ey ee eer ee ee ee 3,481,028,421 3,317,423,071 3,538,307,161 3,181,856,478 3,339,875,112 3,334,436,795 
West Coast Lumbermen’s PBBOCIDUION «010.0% 02 545554 e sve 4,563,497,726 3,802,556,279 4,717,106,033 3,535,130,795 4,576,500,013 3,598,272,174 
Western Pine Manufacturers’ Association................ ‘ 558, 1,066,216,000 1,119,628,000 1,065,853,000 1,036,925, 1,096,625,000 
California Redwood Association..............ccseseccsece 428,794,000 356,841,000 407,996,000 314,262,000 399,009,000 336,298,000 
PIOeten TOTOUNG PING ABBOCIBUON. ..06650cceeccsssvccesouwaers :002,737 428,649,853 405,069,338 441,760,999 325,472,619 420,902,473 
Northern Hemlock & Hardwood Manufacturers’ Association aeatikaee 90,464,000 112,936,000 126,375,000 »834, 114,769,000 
Northern Pine Manufacturers’ Association................ 72,716,300 390,627,566 366,521 369,213,522 344,899,900 365,216,000 
cite TR oe 2 a. | i rr en 10,744,038,184 9,452,777,769 10,667,563,932 9,034,451,794 10,119,515,644 9,266,519,442 
California White & Sugar Pine Mfrs.’ Assn., 45 weeks...... 1,076,394,000 ............ ED, eieeereawisioeeccc Tavelediawiwloeinnen  raletece oiecemiare 
omeeen, Hardwood mire. ASR. JOM; 00 BOVt.. ccc ccsaeve SGAGB000 2... ccc eee ME NGO ae §6©6Qaearereet alae UL, ee eee e ee 
woods: 
Michigan Hardwood Mfrs.’ Assn., Jan. to Sept............ ZIGMAGCOO ww cece es PEE. Giieiccasmis dageeeerweceme» Melee ceceon seme 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 45 weeks.. ...... SAO MEEOOD. viv icsasosas ph ee pe ee 
es e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Nov. 17.—Direct sales of Douglas fir from Nov. 1 to 10, inclusive: 

—Sales Prices —-Sales Prices ———-——. 
av B. flooring— No. by Be _ Py $56.00 sprees Common, No. 1 S1S— No. Feet No. High Low Spread 
AE Bee eehteeeendideeeatueee : : WP a ok ce dnt ede Gra rc ba enxe 37 238,000 =«5 $20.50 $17.50 = $ 3.00 
DAE sock 6o059.519.090.00404 0050 E 305,000 10 6.00 50.75 5.25 ” : F 
Salata ehcp aba 20 180,000 9 43.00 35.00 8.00 12 Aabedicistidhesisapabatnbt alae 14 64,000 5 23.00 18.00 5.00 

S. g. flooring— ‘ “o— — ae. Dimension, No. 1 S&E— 
4” No. 2 and better ......... 20 120,000 . : : , FS vites esta rancor sree ae 5 2,00 6 21.50 16.50 5.0 
__f lgpeenerioppiee ey 90,000 6 36.00 26.00 10.00 — ° i oe 000 6 2150 17:50 o 00 
6” Hoh 2 and better ......... 11 38,000 4 43.00 38.00 5.00 52 133,000 5 22.50 18.50 4.00 
NO clad 1 OOO FS NO EO 11.00 ean ee 26 475000 6 22:50 17.50 5.00 
eiling, %x4” 7 eo a, Aa aa er se NaeB alae te: 25 61,000 3 25.50 24.00 1.50 
MO. SONG Detter «2.5 .ssieseee 42 289,000 9 36.00 28.00 8.00 9629" 5 ¢ i ; i 
ca ie 6 31,000 4 28.50 23:00 5.50 Rene, SANE Gn eran eRe . a ae ee 
Drop siding, 6”- Lath— 
Mo, Zand better ...4..0c+«0 BD 325,000 8 42.00 33.00 9.00 BRR ls ickcn cale wahrcet Suahcahe tenance caresses 11 325,000 5 5.25 4.25 1.00 
SE: eck «s cukeebic lose se esas 17 139,000 9 35.00 25.00 10.00 EEO 50. 0.5,6 sao See SG pA 5,000 1 4.00 i 





Western Pine Analysis 


PoRTLAND, OrRE., Nov. 17.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Nov. 10 from 


thirty-seven mills: 
—Percent of — 


Pro- Ship- 

Cars Feet duction ments 

Protection... «5.6 BOPOTO0 seces <cvivvs 

Shipments* .. 946 23,653,000 SOD © “siswies 
Orders}— 

Received ... 760 19,000,000 63.53 80.33 

On hand.... 2466 SGLGSGO00  oscns wens 


*Of these shipment totals, local sales took 24 
cars, 603,000 feet. 

+Local orders are not included as, in case of re- 
tail sales from mill yards, order is practically 
synonymous with shipment. 

Bookings for the week by thirty-six idenical 
mills were 72.10 percent of bookings for the 
previous week. 


Western Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 


PORTLAND, OrE., Nov. 21.—During October 
the member mills of the Western Pine Manu- 
facturers’ Association cut 160,000,000 feet and 
shipped 138,000,000 feet. October shipments 
showed an increase of 20 percent over the 
September total. October production exceeded 
the September figure by about 4 percent. 

Demand for pine shop during the last week 
showed a marked improvement. 


North Carolina Pine 


NorFouk, VA., Nov. 19.—The North Carolina 
Pine Association makes the following analysis 
of figures reported by forty-nine mills for the 
week ended Nov. 10: 














Percentage of. 
Production Ship- 

Production— Normal} ee ments 

Actual 67 

Normal .... eee — _ 
Shipments ... 9,391,780 78 117 eee 
Orders* - 6,571,230 55 82 70 

*As compared with last week, there has been an 
increase in orders of 7 percent; last week there 
were reports from forty-seven mills. 

T“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 





California Redwood Data 


San Francisco, Cauir., Nov. 17.—The fol- 
lowing information is summarized from the 
California Redwood Association’s report: 





Member mills reported Entire 
Percent eo rnenesed A 
No. of of pro- (estimated) 
mills Feet duction Feet 
Production ... 15 10,990,000 100 14,300,000 
Shipments ... 15 8,125,000 74 10,600,000 
Orders— 
Received ... 15 6,881,000 63 8,900,000 
On hand... 14 37,867,000 51,200,000 
Detailed Distribution for Week 
Shipments Orders 
15 mills 15 mills 
Northern California* ...... 2,737,000 2,578,000 
Southern California* ...... 3,310,000 2,174,000 
LS O eeeee eer 129,000 21,000 
UOETRN ois 6 Fi ose i Seic costes 977,000 991,000 
ETE. suk Sesion Be es 972,000 1,122,000 
PLO kieonessucenwneaween 8,125,000 6,881,000 





*North and south of line running thru San 
Luis Obispo and Bakersfield. 


+Nevada, Arizona, Oregon and Washington. 
tAIll other States and Canada. 





National Analysis 


WASHINGTON, D. C., Nov. 19.—The National 
Lumber Manufacturers’ Association issues the 
following analysis for the week ended Nov. 10, 
orders and shipments being shown as percent- 
ages of production: 


During During 45 
Week Ended Wks. Ended 


Nov. 10 Nov. 10 
No. of Ship- Or- Ship- Or- 


Associations— mills ments ders ments ders 
Southern Pine ...... 130 90 73 102 
WOE CORSE. .cccscccs 133 81 88 103 100 
Western Pine ....... 37 79 64 87 80 
Cailt, Pines*® .....+. cA 80 61 Oe eas 
Calif. Redwood ..... 15 74 63 95 93 
No. Carolina Pine. 51 108 76 103 83 
Nor. Hemlock & Hdwd. + 3 162 166 109 95 
Northern Pine ...... 211 195 78 73 


410% 87 80 99 94 


*Represents 56 percent of cut in California pine 
region. 

yIncludes both hardwoods and softwoods. 

tLast week there were reports from 410 mills. 








California Pine Sales 


San FrRAnNcisco, CAuir., Nov. 17.—For the 
period Nov. 1-10, the California White & Sugar 
Pine Manufacturers’ Association reports sales 
by grades as follows: 


California White Pine White Fir 
Feet eet 
Nos. 1.@ 2:clr. 389;000 Clears csccssss 221,000 
C BGIBCE... ccc 174,000 No. 4 common 103,000 
D BOSC ..6.6.0:080 131,000 No. 1 dimen... 504,000 
No. 3 clear aed No. 2 dimen... 378,000 
Inch shop .... ’ 
>i ae.... ae one 
No. 2 shop.... 763,000 a 6,000 
No. 3 shop.... 150,000 SS Peeaeen 272,000 
Shop, short .. 2,000 = No.3 ....... 417,000 
Nos. 1 & 2 clr., Bee 53,000 
Mg ge - oa et Baer 0,000 
o =r ' No. 1 dimen.. 246,000 
Shop, stnd.... 140,000 No. 2 dimen. 25,000 
Sugar ‘Pine Form stock... 27.000 
Nos. 1 & 2 clr. 187,000 Timbers ...... 37,000 
CS SBCCE sc. csas 137,000 ‘Tank stock .. 1,000 
oS. 26,000 Beveled siding— 
No. 3 clear.... 269,000 Lin. ft. 
Inch shop .... 10,000 B&btr. ....... 144,000 
DO.. 2 GOD. ccs GORD, © acavdivencses ,000 
Oe eS ee a 2 ee 55,000 
INO. 6 @nOD.,,. GL000 Bb asvercsesces 40,000 
Dé&btr., stnd.. 25,000 Box 
No. 3 clr., stnd. 25,000 Feet 
Shop, BING... 59,000 Mix. pines, 5/4 
Douglas Fir and 6/4 .... 450,000 
2 re 163,000 Lath 
Com., 4/4 125,000 Pieces 


Com., 5/4 & up 340,000 No, 1-mix. pine.2, 102,000 


Ties & timbers 66,000 No. 2 mix. pine 575,000 
Expo 32” mix. pine.. 48,000 
Australian 155,000 White fir, No. i 400,000 


Footage of commons is of 1-inch stock only, 
no other thickness being included. 


Says Census Bureau Prices Too High 


San Francisco, Cauir., Nov. 19.—Objection 
to the prices on California white and sugar 
pine published by the bureau of the census 
has been made by C. Stowell Smith, secretary- 
manager of the California White & Sugar Pine 
Manufacturers’ Association. He has written, 
in part as follows, to the bureau at Washing- 
ton, .D:C:¢ 

In the Nov. 10 issue of the AMERICAN LUMBER- 
MAN, page 45, I noted your compilation of average 
prices for September. I understand that your 
average prices are made up on the basis of at 


least three reports made direct to the bureau by 
representative mills. In the case of California 
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white pine and California sugar pine, I have made 
up the enclosed table showing the amounts sold 
and the average price received as reported thru 
our statistical bureau for September. These prices 
are based on copies of actual orders taken and 
represent roughly something over 60 percent of 
the entire business done by the industry in this 
region. You will note that in every case the 
prices you show are higher than those given in 
the enclosed statement, the variation in some in- 
stances amounting to more than 20 percent. 

I appreciate the fact that the bureau would 
prefer to secure its price information direct from 
individual mills, but I am afraid that as far as 
California is concerned, the data you are using 
are somewhat misleading, probably because you do 
not have a sufficient volume of lumber correctly to 
establish average values. It is quite misleading to 
the lumber buyer to be given the impression that 
the market is higher than the facts prove. It is 
the ambition of our statistical department to pre- 
sent only facts regardless of whether these facts 
help or hurt the manufacturers. We feel that only 
by doing this can we secure full confidence in our 
statistical service. 


Following is a table comparing the f. o. b. 
mill prices compiled by the association, with 
those furnished by the bureau of the census 
and published in the AMERICAN LUMBERMAN of 
Nov. 10: 


Association Bureau 
California White Pine— 


Nos. 1 & 2 clear, 4/4, Feet 

OU WEDS ceca cess 41,000 $94.90 $97.06 
No. 3 clear, 6/4...... 791,00 54.7 67.60 
© Melee, 4/4. b60 cess 153,000 81.15 85.33 
No. 1 shop, 5/4 & 6/4.1,805,000 44.70 54.94* 
No. 2 shop, 5/4 & 6/4.5,435,000 30.85 35.61* 
No. 3 shop, 5/4 & 6/4. 287,000 22.85 23.67* 
Nos. 1 & 2 com., 1x12” 542,000 29.95 30.60 
NO. & COM, TEES" . 60% 1,145,000 28.20 27.17 
OR; GlEe ncencnog wes 5,253,000 21.30 24,14 


California Sugar Pine— 


Nos. 1 & 2 clear, 4/4.. 54,000 $124.60 bar 
0 


nO; S Clear, 6/4. <0. 162,000 85.65 7.00 
© gelect, 2/4. .\ os 0.0.05 91,000 90.35 99.67 
No. 1 shop, 5/4 & 6/4. 510,000 64.95 68.50 
No. 2 shop, 5/4 & 6/4.1,255,000 35.40 41.75* 
No. 3 shop, 5/4 & 6/4. 245,000 25.35 ...... 


— 





*For 6/4 only. 





The West Coast Review 


SEATTLE, WasH., Nov. 17.—For the week 
ended Nov. 10, 133 mills report as follows to 
the West Coast Lumbermen’s Association: 


Feet 
Production ...114,846,766 27% above normal* 


Shipments ... 92,821,360 8% below orders 
OPGCES .ccrcss 101,378,172 12% below production 
Shipments— Feet Feet 
Water delivery: 

POMMOGMOIG bate adesccac nwwe 30,689,166 

ORE, (eatin awe oes-s neve cine 11,004,724 

Total water (45%)......++. seccceeeee 41,693,890 
MeeRbc R ieee RN sina dea e uaae awe Ree as 45,870,000 
Local and auto team deliveries........ 5,257,470 

THOtAl: SHIDMOWIS: 6dsccccsncwiaddocnss 92,821,360 
New business— 
Water delivery: 

POMS aici c.ctvaed enone 25,861,877 

RMN 6. 4.0ccs stk nonacnseeas 31,313,825 

"ROUGL. WEtGP (hOB) icc cc ccticcccescus 57,175,702 
Us a ee ere 38,940,000 
Local auto and team deliveries........ 5,257,470 

FOtal NEW DUSINSSS. oc ciccccccccvecsc. 101,373,172 
Unfilled orders— 

POOUNOMEIO CORMO iicin sec divsnwnd 126,815,367 feet 

NRG Siswn ne eavess cedeecwnneeas 205,650,269 feet 

WEE sececccarinuvae ewes Kameweuae 4,082 cars 





*Normal as reported weekly covering previous 
five years’ operating experience, or such oper- 
ating experience as may be available. 





Southern Pine Barometer 


New Or.EAns, La., Nov. 19.—For the week 
ended Nov. 16, Friday, one hundred thirty mills 
report as follows to the Southern Pine Asso- 
ciation: 

Percent Percent 
of pro- of ship- 


7Cars Feet. duction ments 
Production .. .... Oo ee are 
Shipments ... 3,439 71,981,709 ere 
Orders— i 
Received .. 3,006 62,918,586 82.57 87.41 
On hand end 
week* .. 9,790 204,914,490  ..... Poe 





*Orders on hand showed a decrease of 4.24 
percent during the week. 

7As a basis for carload, the average load shipped 
in October, 20,931 feet is used. 


Understands Trade He Will Serve 


SAN FRANCISCO, CALIF., Nov. 17.—Those who 
know R. F. Pray thru his thirty years’ associ- 
ation with the Red River Lumber Co., of West- 
wood, Calif., and Minneapolis, Minn., will be 
glad to know that he has established a ‘‘ Lum- 
bermen’s Exchange’’ in this city, thru which 
he will be able to give highly specialized serv- 
ice to his many friends. 

Mr. Pray knows the lumber business from 
Pacific to Atlantic coasts, having been con- 
nected with the sales office of the Red River 
company in Minneapolis, and, besides knowing 
what consumers require, is thoroly conversant 
with the ability of Coast mills to meet their 
needs. He has had experience in all branches 
of the lumber industry, and has handled the 
sales of large stocks. Part of his thirty years 
with the Red River was spent at the mills at 
Westwood, and for a year he was with the 
Hutchinson Lumber Co., of Oroville, Calif. 
His broad experience therefore fits him to con- 
duct efficiently a medium of exchange between 
lumber manufacturers and buyers. 

Upon deciding to enter business on his own 
account, Mr. Pray made connections with some 
of the largest mills producing white and sugar 
pine lumber and its various products, and also 
Oregon pine, and asserts that he is in position 
to furnish anything made of wood, including 
moldings, sash and doors, cut stock, box shook, 
and lumber in the rough or worked to any 
pattern. 

An office has been established at 253-257 
First National Bank Building, San Francisco. 


Reviews Conditions Affecting Lumber 


SEATTLE, WASH., Nov. 17.—In a review of 
the conditions affecting lumber, Sherman L. 
Johnson, manager of the Washington Cedar 
& Fir Products Co., and president of the Pa- 
cific Coast Shippers’ Association, observes that 
for more than thirty years the west Coast lum- 
berman has depended upon the retail yards in 
the central States and the East, reached by rail, 
to provide a market for his products. Water- 
borne business, says Mr. Johnson, was of but 
small and indifferent concern. He continues: 

All that is now changed. During the last year 
or two waterborne shipments have increased by 


leaps and bounds until they exceed 50 percent of 
the output. This is the outcome of low freight 





Kindness is remembered long 
after cleverness is forgotten 





rates thru the Panama Canal to the Atlantic sea- 
board, and the growing demand from Japan, Aus- 
tralia and other markets which must be reached 
by vessel shipment. 

The low water rates thru the canal to the At- 
lantic seaboard, which are about one-third of the 
regular transcontinental rail rates, and which are 
changeable overnight, are unfair and wrongful to 
the railroads that are only able to change rates 
after submitting them to the Interstate Commerce 
Commission for approval; and one of the first 
things to be done to solve the much discussed 
railroad problem is to give the railroads a fair deal 
in competitive rates by providing Government 
supervision of water transportation. 

The domestic rail demand for lumber, as we see 
it, while extremely encouraging, is greatly influ- 
enced by the Kuropean situation. The steadiness 
of our financial markets in the face of the seriously 
unsettled conditions abroad, is extremely reassur- 
ing as to the inherent soundness of our business 
affairs. While France seems obdurate and stubborn 
in her attitude toward Germany, you never can tell 
how much of this mulishness is bluff and politics 
that may clear up without a moment’s notice. We, 
therefore, would not be surprised to hear at almost 
any moment of some amicable adjustment of this 
world disturbing controversy, the achievement of 
which would immediately open up markets for our 
splendid crops of farm products, and thereby re- 
move from the minds of business men the very 
general dread and apprehension that is now hold- 
ing back unprecedented activity. During the last 
few months all records have been surpassed in 
pig iron, crude oil, automobile and locomotive 
production, cotton consumption, residential con- 
struction, volume of retail and mail order sales, 
and railroad car loadings. 

It only requires some sort of reasonable coépera- 
tion in Europe to dispel our fears and let loose a 
volume of ao moa business that will make us 
all happy. Codédperation is something that we have 
been preaching among the lumbermen here on the 
Pacific coast for years, but this means —- each 
other’s burdens, which we are not naturally in- 
clined to do. We are selfish and look upon it from 


the narrow viewpoint of bearing our own burdens 
and letting the other fellow do likewise or perish. 
That is responsible for the shingle manufacturers’ 
present predicament. Codperation is the solution 
of many of the world’s problems and the sure way 
to happiness and comfort. Education, however, is 
a slow process and acquired only by bitter experi- 
ence and many heartaches. 

We are now experiencing a very heavy foreign 
demand for lumber, which has every appearance of 
being prolonged, but the settlement of the Euro- 
pean squabble is essential to remedy the present 
— uncertainty, which is purely psycholog- 
ical. 


Progress Made in Shingle Publicity 


SEATTLE, WASH., Nov. 17.—After an absence 
of five months, R. 8. Whiting, secretary of the 
shingle branch, West Coast Lumbermen’s Asso- 
ciation, returned to this city yesterday morn- 
ing, confident that 1924 will be a year of un- 
precedented prosperity, in which fir lumber and 
red cedar shingles will take a merited share. 


While he was away from headquarters, Mr. 
Whiting visited practically every city in the 
United States, particularly those centers in 
which there has been legislation hostile to 
wood shingles, and he has come back well 
satisfied with the progress made in the matter 
of educating the general publie to the proper 
material for permanent roofing. He notes that 
progress has been made in Detroit, Mich., where 
the shingle roof is very much in evidence; in 
Yonkers, N. Y., Mr. Whiting from one point 
of vantage counted no less than seven newly- 
shingled roofs, the attractive straw color show- 
ing that the material was western cedar, and 
he found also that shingle siding was greatly 
favored at that point; he found that Greens- 
boro, N. C., with a population of about 20,- 
000, had used seventy-five carloads of shingles 
during the year; and wherever he went he found 
that substantial progress had been made in 
the work of instructing the public that the most 
durable and best material for roofing is the 
red cedar shingle. 


On his journey south, Mr. Whiting swung 
thru the Carolinas, Georgia, Alabama, Louisi- 
ana and Texas, which latter State was long 
known as a market for stars, but which is 
gradually demanding a better shingle. On 
reaching the Coast he spent some time in Los 
Angeles and San Francisco. The latter point 
he refers to as ‘‘the marvel city of the age,’’ 
if gaged by the enormous increase in beauti- 
ful homes as an indication of progress and 
the perpetuation of American ideals. Speak- 
ing of the use of quality shingles in Los Ange- 
les, Mr. Whiting says: 

It was with great interest that I learned from a 
leading investment company, which builds homes 
on a ten-year payment plan, that it was using 
wood shingles exclusively for roofing, because from 
long experience in the construction business it 
had found that red cedar shingles last longer than 
other roofing materials. 

Mr. Whiting will at once begin to shape up 
the program for the next Red Cedar Shingle 
Congress, which will be held in this city early 
in December. 


Thanks Firemen Who Saved Plant 


WHEELING, W. Va., Nov. 19.—Wheeling, 
Martins Ferry and Bridgeport firemen who 
assisted in fighting the blaze at the Scott Lum- 
.ber Co.’s plant at Bridgeport were guests of 
the lumber concern at an informal dinner held 
at the MeLure Hotel as a company. apprecia- 
tion of the excellent work done by the fire- 
men in quelling a disastrous fire. 

Chiefs E. A. MeGranahan, of Wheeling; C. 
A. Cook, of Bridgeport, and John Moore, of 
Martins Ferry, received for their department 
checks of $100 each as an addition to the 
pension and relief funds from W. W. Scott, 
president of the lumber company. 

W. W. Scott was toastmaster during the 
evening and, following the serving of a course 
dinner, introduced speakers for impromptu 
responses. Mr. Scott called upon each of the 
fire chiefs in turn and, on behalf of the com- 
pany, presented each with a check for appli- 
cation to the funds of the separate departments. 
Each fire leader responded in acceptance of the 
gift and spoke of his appreciation of the recog- 
nition accorded for performance of duty. 
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Northern Hardwood Mill Sets New High Manufacturing Record 


MENOMINEE, MicH., Nov. 19.—Over twenty years ago 
there was organized in this city the firm of J. W. Wells 
Lumber Co., with a capital of $100,000 and an output of 
15,000,000 feet of lumber per annum. The remarkable 
growth of the company is shown by the fact that since that 
time the capital has been increased to $2,000,000 and 
lumber production to over 50,000,000 feet. The company 
has large timber holdings in the Ontonagon, Iron River 
and Sagola districts, and various parts of the Northern 
Peninsula of Michigan and northern Wisconsin, which will 
assure a fifteen years’ raw material supply for its mills. 
Its products include hardwood lumber, ‘‘Diamond Hard’’ 
maple flooring, lath, shingles, posts, poles, ties ete. 

For the fiscal year ended Sept. 1, 1923, this progressive 
concern set a new high record for logging and manufac- 
turing lumber in this district, logging during that period 
50,000,000 feet of lumber and manufacturing into lum- 
ber 40,000,000 feet, 10,000,000 feet of its logs having been 
sold to the Ford Motor Co. which were manufactured by 
that concern into lumber at its Iron Mountain (Mich.) 
sawmill. 

In harvesting this big crop of logs there were employed 
in the woods during the fall and winter of 1922-23 approxi- 
mately twelve hundred men and two hundred head of horses, 
in addition to steam skidders, three steam loaders, five 





A. C. WELLS, 
Menominee, Mich. ; 
President 
J. W. Wells Lumber Co. 








Sia quarter No. 1 and better hard maple in yard of J. W. Wells Lumber 


Co. Note careful piling of the material 











locomotives, gasoline log loaders, steam and gasoline trac- 
tors and other modern logging equipment. The woods opera- 
tions are in charge of W. HE. Hallenbeck, vice president of 
the Wells company, with C. J. Wells as assistant. While 
this force of men is required only during the peak of the 
logging season, the company logs thruout the entire year, 
and at no time has it on the pay roll less than three hundred 
men in the woods department alone. 

In order to convert this vast amount of logs into lum- 


‘ber the large sawmill of the company has been running 


continually night and day for the last twelve months, altho 
the night shift operated only one-third of the capacity of 
the sawmill. There has been employed steadily in this 
city in the sawmill, flooring plant and lumber yards, about 
four hundred men, thus making a total of sixteen hundred 
men on the pay roll during the peak of the season, and 
seven hundred during the summer months, with a total pay 


‘roll at the plant of about $500,000, exclusive of the woods 


department. Some conception of such an enormous quan- 
tity of saw logs cut by this one mill and all hauled one to 
two hundred miles by rail may be gathered from the fact. 
that as only five thousand feet of logs can be loaded on 
one ear, it takes approximately ten thousand carloads to 
handle the output of this one company, the freight on logs 
to the sawmill alone being $250,000, practically all of which 











Train of hardwood logs at Menominee, Mich., plant of the J. W. Wells 


Lumber Co., showing overhead cableway for handling logs 








Th et om mt eet. 8 OH OH © MCT 





, 1923 


NOVEMBER 24, 1923 


AMERICAN LUMBERMAN 33 








This illustration and the one on the opposite page give 
a panoramic view of the Menominee, Mich., plant of 
the J. W. Wells Lumber Co, 
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revenue accrued to the Chicago, Milwaukee & 
St. Paul Railroad. 


Constructing New Set of Logging Camps 


In connection with its future logging pro- 
gram, the J. W. Wells Lumber Co. has begun 
construction in Stambaugh township, Iron 
County, of a new set of permanent camps suffi- 
cient in size and equipment to answer the 
purpose of ten to fifteen years’ work, the proj- 
ect to also include ten miles of logging rail- 
road, machine shops, round house, coal trestle 
and other items entering into a modern logging 
job of large extent. These camps will be 
located on the shore of Hagerman Lake and 
near the north end. The logging railroad will 
branch off the North Western road at Hazel, 
two miles south of Beechwood, and run in a 
southwesterly direction to the camp site. It is 


expected that several months will be required to 
complete these new camps, in the construction 
of which thousands of dollars will be expended. 

The J. W. Wells Lumber Co. now produces 
approximately 30,000 feet of maple flooring 
daily and markets 10,000,000 feet annually. 
This product has won an enviable reputation 
for quality, being marketed under the name of 
‘Diamond Hard’’ maple flooring, and is 
shipped from Menominee as far east as Maine 
and to California on the west, a considerable 
quantity also going to England and other Euro- 
pean countries. The demand for the ‘‘ Diamond 
Hard’’ brand has been so heavy that the com- 
pany found it necessary to increase the capac- 
ity of the flooring plant by about one-third 
during the last season. The hardwood floor- 
ing plant, which is electrically operated, is 


run in conjunction with one of the two saw- 
mills that are left of the twenty-three once 
operated on the Menominee side of the river, 
and is one of the most modern in equipment 
and convenience in the lumber industry. The 
raw material supply for this plant is secured 
from its own stand of hardwood as above noted. 


Officers Are Experienced Hardwood Men 


The officers of the J. W.. Wells Lumber Co. 
are: President, A. C. Wells; vice president, W. 
EK. Hallenbeck; secretary, C. H. Law; treasurer, 
Ralph W. Wells. President Wells is one of the 
founders of the company, and was seleeted head 
of the firm on the death of his father, John 
W. Wells, in August, 1921. All the officers are 
well and favorably known thruout the northern 
hardwood industry, and all are experienced in 
the manufacturing end of the lumber business. 








Milwaukee Firm Gets Sawmill Contract 


LONGVIEW, WASH., Nov. 17.—The largest 
contract for sawmill machinery ever let was 
awarded Nov. 1 by J. D. Tennant and R. F. 
Morse, representing the Long-Bell Lumber Co., 
to The Filer & Stowell Co., of Milwaukee, Wis. 
This contract includes all the machinery for the 
West Fir Mill excepting the hogs, the make 
of which is undecided. 

Altho the Filer & Stowell contract does not 
include the electrical equipment, malleable 
chains or gang, yet it represents 2,800,000 
pounds of machinery, equaling eighty cars or 
two train loads. The Milwaukee concern was 
represented by John J. Monaghan, vice presi- 
dent. 

The contract for the electrical equipment was 
let to the Westinghouse Electric & Manufac- 
turing Co. It includes 420 motors ranging from 
5 to 500 horsepower each. 

The extent of the operations of the Long- 
Bell Lumber Co. at Longview can be gaged 
by the fact that the equipment thus far ordered 
is for the West Fir Mill alone and the East Fir 
Mill will require a duplication of the quantity. 
The contract let does not include any of the 
equipment of the power plant which is being 
constructed by the Charles C. Moore Co. 


The Long-Bell company has been purchasing 
mill machinery from the Filer & Stowell Co. for 
many years. In 1898 it gave this firm a con- 
tract for machinery for its mill at Hudson 
River, Ark., and the entire machinery for that 
mill cost less than did one piece of equipment 
for the Longview mill. The local company now 
operates three complete Filer & Stowell equipped 
mills and eleven of its mills operate band mills 
installed by the Milwaukee company. 


The first unit, known as the West Fir Mill, 


will include one single cutting and one double 
cutting 10-foot band mills, two 72x14-inch 
edgers and one 27 saw trimmer which is a spe- 
cial machine for 14-inch stock designed by the 
engineers of the Long-Bell Lumber Co. 

The West Fir Resaw Mill will include 48x20- 
inch Wickes gang, three Filer & Stowell hori- 
zontal double table resaws, one 84x6-inch and 
one 48x6-inch edgers, one 27 saw trimmer and 
two 18 saw trimmers. 

The capacity of each of the two fir mills, one 
of which is now being bulit, will be 400,000 feet 
a single shift. The third mill for cedar and 
hemlock, having a capacity of 200,000 feet a 
single shift, will be built later. It is the in- 
tention to operate all three mills double shift 
and cut 600,000,000 feet a year. 

All plans for these mills were made by the 
engineers of the Long-Bell Lumber Co. under the 
supervision of J. W. Martin, construction man- 
ager, and Charles A. Huffman, construction en- 
gineer. 


‘PERERA AABAAAZAA: 


Makes Gift to College Endowment 


INDIANAPOLIS, IND., Nov. 20.—Announee- 
ment has been made that Clarence L. Good- 
win, president of the Indiana Veneer Co., of 
Indianapolis, but a resident of Greensburg, 
Pa., has made a gift to the new Butler College 
endowment fund of $35,000. The college is 
loeated in Indianapolis. In compliance with a 
custom of the college, a chair will be established 
at the school in honor of the donor. Mr. Good- 
win was graduated from Indiana University and 
served as a reporter on Indianapolis papers. 
He later went to Los Angeles where he was 
editor of the Los Angeles Evening Express. 
He left the journalistic field to enter business 
and at present is interested in lumbering and 
coal mining in West Virginia. 


Vast Development of Waterpower 


WasuHineTon, D. C., Nov. 20.—Applications 
involving an estimated installation of 21,500,- 
000 horsepower, permits and licenses issued for 
an aggregate installation of 7,500,000 horse- 
power, and 2,400,000 horsepower built or build- 
ing under license, is the record of three years’ 
administration of the Federal waterpower act 
by the Federal power commission. 


In this period the commission has dealt with 
applications involving six times as much horse- 
power, has issued permits and licenses involv- 
ing three times as much horsepower and has 
twice as much horsepower built or building 
as the individual executive departments work- 
ing independently during the last twenty years. 


‘*While the commission has been successful 
in codrdinating activities in a specific field,’’ 
says the report, ‘‘this codrdination is limited 
to matters affecting applications filed under 
the provisions of the Federal power act. It is 
still the duty of individual departments to 
administer the permits issued by them under 
the provisions of earlier laws. Many of the 
projects covered by these earlier permits are 
closely related to projects applied for under 
the Federal waterpower act. It is manifest 
that such a division of responsibility and dupli- 
cation of administration is undesirable, and 
it is recommended that the act be amended so 
as to place the administration of all projects, 
whether authorized under the present law or 
otherwise, in the Federal power commission. 


THERE ARE HUNDREDS and even thousands of 
apartment houses in every city in the United 
States, but it is said that the first apartment 
house was built in 1869 at 142 East Eighteenth 
Street, New York. 
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More Montanans Tell About Output, Stocks and Prospects 
as Seeker for Facts Completes Swing Around the Circle 


HENDERSON, Mont., Nov. 17.—C. B. March, 
treasurer and manager of the Empire Lumber 
Co., with mill at Kila, Mont., states that in- 
quiries have been coming in rather heavy vol- 
ume. He says: 

We could ship more lumber if we had the stock. 
I am inclined to think that we will have fair busi- 
ness next year, since a great deal of building is 
projected and there is much industrial construction 
yet to be done. At the present time car loadings 
are as heavy as at any previous time in history, 
or they are even heavier than ever before. It is 
my belief that as soon as the European situation 
can really be cleaned up, business in all lines will 
go forward satisfactorily. I am not looking for a 
boom, and I believe that a development of that 
kind would not do any good. As to lumber, if you 
will promise immediate delivery the chances are 
that you will land the business—thus indicating 
that the yards are not carrying large stocks. This 
condition would suggest that retailers generally will 
be obliged to come into the market in January, if 
not before, since they appreciate the fact that lum- 
ber prices are low. The railroads and large in- 
dustries, I think, will be in the market very early ; 
and as I have just pointed out there is a rather 
brisk inquiry from other sources, but orders must 
be filled and delivered at once. While there has 
been some talk about sluggishness in western pine, 
it is a fact that all of the mills have been doing 
business, as the association records will show. 


The Kila operation consists of a circular 


mill with annual capacity of 8,000,000 feet of 
western pine, larch and fir. 


Accumulation Is About Half Normal 


The Somers Lumber Co., at Somers, is operat- 
ing two single-cut 8-foot bands. In the log 
pond is an accumulation of approximately 10,- 
000,000 feet of logs, as compared with a normal 
accumulation of about 35,000,000 feet. The 
plant, which is closed during the winter months, 
usually cuts about 60,000,000 feet a year of 
ties and lumber; and in connection with the 
mill it operates a tie dipping plant. The nor- 
mal accumulation of lumber at this time is 
30,000,000 feet; but there is now on hand 
about half of that total, the stock being esti- 
mated at between 14,000,000 and 15,000,000 
feet. There is a total of 800,000 ties on hand. 
W. R. Ballord, who is also president of the 
Northern Montana Forestry Association, is 
manager of the Somers Lumber Co., and E. N. 
McDevitt is sales manager. 


Buying Expected to Begin Soon 


At Polson, which is located at the south 
end of Flathead Lake, the Dewey Lumber Co., 
W. G. Dewey president, is operating a 6-foot 
single-cut band and resaw, with a daily capac- 
ity of 50,000 feet. Mr. Dewey says: 

We have on hand an accumulation of about 
8,000,000 feet of lumber, mostly western pine. We 
have been shipping steadily, since our policy has 
always been to tuke the bad with the good, and in 
that way we manage to strike a satisfactory aver- 
age. Western pine at present is about the quietest 
of any of the woods. When we consider general 
business conditions together with stocks on hand 
and the attitude of the dealer in buying hand-to- 
mouth when he is obliged to have lumber for im- 
mediate needs, we are convinced that buying of 
lumber can not stop for any length of time. It 
will begin again soon. 

At Columbia Falls the Montana Western 
Lumber Co. is operating a 7-foot band with a 
capacity of 40,000 feet a day. The yards 
contain about 1,000,000 feet of well assorted 
stocks, of which 50 percent is white spruce, 30 
percent Idaho white pine, and the rest other 
woods, including larch and cedar. Henry 
Schoknecht, of Kalispell, is treasurer and man- 
ager. 

_ The Stoltz interests, of Minneapolis, are put- 

ting up a single band mill, with resaw, at Half- 
moon. The plant, which will have a capacity 
of 60,000 feet a day, will be ready for opera- 
tion some time in 1924. The manager is Mr. 
Shew, of Kalispell. 


Good Record Made in Forest Protection 


Any recital of lumber in this part of the 
world would not be complete without a reference 
to the activities of the Northern Montana For- 
estry Association. The president is W. R. Bal- 
lord, of Sommers; vice president, C. B. March, 


Kalispell; secretary-treasurer and chief fire 
warden, A. E. Boorman, Kalispell. The board 
of directors includes: W. R. Ballord, Somers; 
Kenneth Ross, Bonner; R. P. McLaughlin, Hel- 
ena; C. B. March, Kalispell; W. O. Hutchinson, 
Whitefish; E. 8S. Dickey, Kalispell; O. M. 
Junkins, Columbia Falls; George W. Millet, 
Libby; H. C. Keith, Kalispell; A. E. Boorman, 
Kalispell. Mr. Boorman reports that the past 
season, from the standpoint of forest protec- 
tion, has been most successful. During the 
interval of extreme hazard, the association 
itself handled only twenty-seven fires, and the 
damage did not exceed 5,000 feet. This year 
the rains were well distributed. The cost of 
fire-fighting {s ordinarily $75,000, but this 
year the cost will be about half that sum. 
Within the codperative boundaries, including 
Federal reserves and other holdings, the aver- 
age is about two hundred fires each season, 
but this year the number has been kept within 
seventy-five. The association has maintained 
a force of sixty-five patrolmen, at a cost of 
$7,336 for the season. It was organized in 
1911 and now has a membership of 450, repre- 





Cc. B. MARCH, KALISPELL, MONT. ; 
Reports Inquiries in Heavy Volume 


senting a forest area of 2,000,000 acres. The 
average cost of fire protection per year has 
been 1%, cents an acre. 


Runs the Town and Everything 


Mr. Boorman, association secretary and chief 
fire warden, is the type of executive who does 
many things, and does all of them well. They 
tell a story that when the National Editorial 
Association visited Kalispell, it liked the en- 
tertainment so well that it proceeded to elect 
the citizen chiefly responsible for it mayor of 
the town. When it announced that it had 
elected Boorman, someone spoke up saying, 
‘“Why, Mr. Boorman is mayor already. The 
very first year he was in office, he chopped off 
$15,000 from the running expenses; and he 
will be on the job until next spring.’’ It is 
also related that when an adventurous stranger 
with a business proposition of somewhat doubt- 
ful nature—selling oil stocks, or something— 
landed in Kalispell, his first move was to look 
for an indorsement. ‘‘See Mr. Boorman,’’ they 
told him; ‘‘he is president of the Chamber of 
Commerce.’’ The stranger made the effort. He 
didn’t get the concession. But he found out 
that if there is a real Poo-Bah anywhere, Kalis- 
pell claims him in its very able and aggressive 
mayor, president of the Chamber of Commerce, 


and chief fire warden of the Northern Montana 
Forestry Association. 


This Country Is Hunter’s Paradise 


In this country everybody hunts deer and 
elk—even the women folk, who delight to get 
into their khaki togs and saunter along, gun 
in hand. Wolf Creek is a wonderful hunting 
ground—which explains why Mr. Slack hap- 
pens to be in that region at the present moment. 
Mr. Boorman also is one of the mighty hunters 
of this vicinity. 

“T was on Wolf Creek the other day,” he re- 
marked to a friend. “Made just one shot, at 
dusk ; but didn’t connect.” 

“What you need is someone who knows how to 
shoot. When I go I just take one shell,’ taunted 
his friend. 

“Oh, that’s all right. You ought to see what I 
brought back with me. There’s half a pair of 
fine antlers in my office. After I made the shot, 
along came a buck and he was right against me 
before you could say ‘Jack-Wink.’ I was behind 
a tree, but as he ran past me I shot out my good 
right arm, catching him by the antlers. He swung 
about sudden-like, and, his tail cracked like a pistol 
shot against a tree near by. Then the half of 
the antlers gave way, and the big buck dashed out 
of sight in the darkness. Come up to the office 
and see the horns.” 

“That’s a fine story.” 

“Best of all, it’s true.” 


“Well, it certainly has the merit of verisimili- 


tude—whatever that is.” 


Eureka Plant Has Large Stock 


Eureka, Mont., Nov. 17.—The plant of the 
Brooks-Scanlon Lumber Co. at this place has 
an accumulation of about 12,000,000 feet of 
lumber, as against a normal supply of 8,000,000 
feet, according to George A. Keyes, general 
manager. A. G. Naundorf, who enjoys a wide 
acquaintance among lumbermen, is sales man- 
ager. The operation consists of two 8-foot 
single cut bands and a 40-inch gang, with a 
capacity varying from 135,000 to 140,000 feet 
for eight hours. 

The International Chemical Products Co. here 
has practically completed plans for future oper- 
ations, and expects to resume active work with- 
in thirty days. The plant is located on a tract 
of twenty-two acres adjoining the Great North- 
ern Railway. 


Optimistic—Running Two Shifts 
WARLAND, Mont., Nov. 17.—The Baird-Har- 


per Lumber Co., of which Thomas Baird is 


president, John R. Wotring vice president and 
sales manager, and William Harper secretary 
and treasurer, will keep going thru the winter 
months, since the equipment includes a _ hot 
pond. The operation is an 8-foot single-cut 
band, with a capacity of 80,000 feet of lum- 
ber in sixteen hours. Since Jan. 1 the company 
has reduced its stocks about 50 percent, and 
has on hand about 5,000,000 feet of well as- 
sorted lumber, of which 3,750,000 feet jis 
western pine and 1,250,000 feet is larch. Mr. 
Wotring says: , 

We are optimistic, or we wouldn’t be running two 
shifts. To me the principal reason for encourage- 
ment is the fact that there is now no surplus of 


dry stocks, while the yards are all buying hand- 
to-mouth. We have nothing to sell now. 


Pine Stocks Are Especially Small 


Lipsy, Mont., Nov. 17.—‘‘ We are having the 
biggest year in our history,’’ says Walter 
Neils, treasurer of the J. Neils Lumber Co., 
which operates a large plant at this place, 
in addition to mills at Cass Lake, Minn., and 
Klickitat, Wash. Mr. Neils continues: 


Up to Nov. 1 we had shipped 57,000,000 feet, 
and during November and December our shipments 
will be fully 10,000,000 feet, making the total for 
the year 67,000,000 feet. Usually our stock runs 
about half western pine, and half fir and larch, 
but today the proportion of pine is about 30 per- 
cent, with 70 percent for the other woods. Nor- 
mally we carry about 30,000,000 feet, but at pres- 
ent our stock is somewhat below normal, with the 
total at approximately 27,000,000 feet. There has 
not been as much falling-off in the market for fir 
and larch as in that for pine, and we regard the 
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prospects as good. We have booked orders for 
twenty cars of shop in the last ten days. From 
all the reports we can gather, retail sales in the 
big stores are keeping up, and business in other 
lines is good, so that we feel assured of lumber’s 
getting its bit. There is no unemployed labor to 
speak of in the United States, and a significant 
fact is that wages are almost as high as they were 
in 1920. The Japanese situation, with Tokyo and 
Yokohama in line for immense quantities of lum- 
ber for reconstruction purposes, affects us indi- 
rectly, since the result will be to take the Coast 
out of our sales territory. 


Logs and Manufactures on Big Scale 


The Libby operation of the J. Neils Lum- 
ber Co. has a payroll of six hundred men. 
The mill is equipped with two single cut bands 
and a 36-inch gang, and is producing 250,- 
000 feet of lumber in two 9-hour shifts. The 
mill has a hot pond, and runs all the year. 
The company owns and operates its own log- 
ging road, with four locomotives and fifty 
cars, to its timber holdings near here. The 
equipment includes also a Clyde skidder, Me- 
Giffert loader, five donkeys, two 10-ton Holt 
caterpillar tractors, and three American load- 
ers. In connection with the tractors, the com- 
pany is using bummers, with running gear the 
same as the tractors and steel bunk about 
eleven feet long. One end of the load is placed 
on the bummer, while the other end drags on 
the ground. The logging force has hauled as 





A. E. BOORMAN, KALISPELL, MONT. ; 
Active in Many Fields 


high as 7,500 feet on a load, operating on a 
grade as high as 35 percent. The company 
cuts nothing but long logs up to forty feet in 
the woods, and in the mill is equipped with a 
large cut-off saw. 


Important developments are scheduled for 
the Klickitat plant of the J. Neils Lumber Co., 
where the capacity will be materially enlarged 
during the present winter. The company has 
just put in a battery of six dry kilns, and has 
completed a dry shed with a capacity of 3,000,- 
000 feet of lumber. Adjacent to the Klick- 
itat mill are timber holdings guaranteeing a 
log supply for more than twenty years. The 
resident manager is Hugo Schmidt. 


The Cass Lake operation of the J. Neils 
Lumber Co. manufactures white pine and Nor- 
way pine, and specializes on Norway dimension. 
The plant at Libby manufactures western 
white pine and Montana larch, and has be- 
come noted for its vertical grain larch floor- 
ing. The mill at Klickitat, which is now 
being materially expanded and improved, makes 
western white pine and Douglas fir, and is giv- 
ing particular attention to its Douglas fir 
uppers. The sales offices of the company are at 
932 Lumber Exchange. Building, Minneapolis, 
Minn., and at 410 Board of Trade Building, 
Portland, Ore. 


Georgia-Florida Convention Afloat Proves Big Success 


[Special telegram to AMERICAN LUMBERMAN ] 

JACKSONVILLE, FuA., Nov. 20.—Enthusiastic 
in praise of the wonderful trip they had, and 
declaring this to have been the best meeting in 
the history of the Georgia-Florida Saw Mill 
Association, practically all who attended the 
meeting on the steamship Cuba and later spent 
several days in Havana, reached Jacksonville 
this morning on the return trip. 


There were between fifty and sixty persons 
in the party that attended the meeting, includ- 
ing fifteen ladies, and while the stay in Havana 
was devoted to sight-seeing and pleasure, the 
meeting of the association on the ship going 
over was filled with serious interest, and mat- 
ters of the greatest importance to every saw- 
mill man in southeastern territory were dis- 
cussed. 


President J. E. Graves, of Hosford, Fla., be- 
ing unable to attend, Vice President L. A. Zir- 
kle, Davis-Zirkle Lumber Co., Zirkle, Ga., pre- 
sided over the deliberations. Deep regret was 
expressed by the members that Mr. Graves 
found it imposible, because of some complica- 
tions at his mill, to accompany the party on 
the trip to Cuba. 


Report of Grading Rules Committee 


The first business brought up for action was 
the report of R. H. Paul, of the East Coast 
Lumber Co., Watertown, Fla., chairman of the 
grading rules committee. The committee had 
recommended the adoption of grading rules as 
proposed by the United States Forest Service. 
The feature of greatest importance to manu- 
facturers in this territory is the proposal to 
increase the percentage of short lengths in the 
upper grades. For A, B and C finish, these 
new rules permit in shipments of random 
lengths 5 percent of 6 and (or) 7 feet, and 5 
percent, 8 and (or) 9 feet; in D finish, 5 per- 
cent, 6 and (or) 7 feet, and 10 percent, 8 ana 
(or) 9 feet. The committee recommended, and 
the recommendation was adopted, that members 
of the association would grade certain quanti- 
ties of lumber under these specifications, pref- 
erably lumber that already had been graded 
under the old rules, and report the results be- 
fore Dec. 12, in order that Mr. Paul might 
have this data in hand when he attends the final 
standardization conference called by Secretary 
Hoover to be held in Washington on that date. 


This matter of increasing the percentage of 
short lengths permitted in the upper grades, 
is considered of such great importance that this 
association will make a determined effort to 
have these increases included in the report as 


finally adopted by the standardization confer- 
ence. 


To Protest Any Advance in Freight Rates 


Another matter vitally affecting the welfare 
of southeastern manufacturers is the proposal 
of the railroads to do away with the long stand- 
ing grouping of points of origin, and substitute 
a mileage scale for fixing rates in future which 
to the Carolinas and Virginia cities would in- 
volve increases running from % to 7 cents a 
pound. The mileage scale proposed by the rail- 
roads is approximately the same as they have 
submitted to the Georgia public service com- 
mission for application between points within 
that State, and is the same scale which it is 





No circle is so narrow as not to 
offer opportunities to do good 





proposed to apply in Alabama and Florida, and 
on traffic as between Georgia and Alabama and 
Florida. When it is considered that this scale 
would impose advances approximating 55 per- 
cent in Georgia, 48 percent on Alabama rates, 
and 62 percent over present Florida rates, the 
seriousness of the proposal may be seen. The 
Georgia-Florida Saw Mill Association has pro- 
tested against these rates, but if the railroads 
persist in their intention to publish the rates, 
then a suspension order will be asked from the 
Interstate Commerce Commission and hearings 
be held to determine the question on its merits. 


Allowance for Car Stakes 


Another matter reported by the traffic de- 
partment was that of the allowance for car 
stakes. The Southern Freight Association, act- 
tng for all roads in the South, has announced 
that shippers would be allowed 500 pounds a 
car for stakes, strips or supports used to secure 
lumber or logs shipped on flat, gondola or coal 
cars, but this allowance will not be made unless 
shippers specify on the shipping order the al- 
lowance claimed and the actual weight of such 
stakes. This will necessitate the weighing of 
this equipment on every such car used on which 
an allowance is claimed, and will cause an addi- 
tional heavy burden to be placed upon the man- 
ufacturers. The association has asked that a 
hearing on this proposal be postponed until 
Nov. 27. 

One of the interesting features of the meet- 
ing was an address by W. B. Stillwell, Southern 
Pine Co., Savannah, Ga., who was one of the 
organizers of the Georgia-Florida Saw Mill As- 


sociation and served as its vice president for 
eleven years. Mr. Stillwell told of the many 
changes he had seen in manufacturing methods, 
and especially in methods of grading lumber, 
during the fifty-three years he has been actively 
engaged in the lumber manufacturing business. 

W. B. Harbeson, of the W. B. Harbeson Lum- 
ber Co., De Funiak Springs, Fla., made an in- 
teresting talk on general conditions in the in- 
dustry and on the value of association work. 
Mr. Harbeson is one of the most successful 
operators in this section. 

George Ward, formerly tax expert for the 
association, now located in Washington, D. C., 
spoke on possible legislation in Washington 
affecting the lumber industry. 

Before adjournment, it was unanimously vot- 
ed to hold another meeting in Havana in No- 
vember, 1924, those present pledging themselves 
to see that the attendance on that occasion 
would be five or six times as large as at this 
meeting. 

Secretary Harrell announced the addition of 
four new members on this trip, and reported 
that the association membership is growing 
faster now than at any time in its history. 


Three Days of Sight Seeing in Havana 


Arrived in Havana, most of the party were 
‘housed at the Seville-Biltmore and others at the 
Plaza, and three days of sight-seeing were in- 
dulged in. A capable guide was secured, an 
English speaking Cuban, under whose direction 
the party was enabled intelligently to visit the 
many scenes of historic interest and many in- 
teresting places that the average tourist fails 
to see. Among the places visited was the fa- 
mous Moro Castle and the Columbus Cathedral, 
and the party enjoyed the thrill of their lives 
in driving about thru the narrow streets of the 
city. 

Arrangements for the trip up to the time 
Havana was reached were made by Paul J. 
Saunders, vice president of the P. & O. Steam- 
ship Co., but in Havana all arrangements were 
made by Secretary E. C. Harrell. 


A TREE, given proper nourishment in a favor- 
able climate, will send its roots into the soil 
and live longer than any other living thing 
known on earth. Redwood trees in California 
have grown to be 36 feet in diameter of trunk, 
350 feet high and 3,000 years old. Gum trees 
in Australia grow taller and chestnut trees in 
Sicily thicker, but the bulk of our big trees is 
much greater than the bulk of any others in 
the world. 
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Massachusetts Wholesalers Discuss Eastern 
Lumber Grades and Standardization Report 


[Special telegram to AMERICAN LUMBERMAN] 


Boston, Mass., Nov. 21.—Success of the 
Massachusetts Wholesale Lumber Association 
in securing permits to move 4,000 cars of south- 
ern lumber into New England early this year 
when the railroads were tied up by embargoes, 
and the wisdom of being prepared for similar 
energetic action this winter without waiting 
until the situation is acute, were urged by 
President Wells Blanchard at the annual meet- 
ing, held here tonight at Young’s Hotel. 

President Blanchard also spoke of efforts 
made to secure empty cars for the movement 
of eastern lumber which succeeded after appeal 
to the American Railway Association last 
spring. He declared that fear by the railroads 
of further government interference in their 
business is so acute that no difficulty will be en- 
countered by the united lumber dealers here in 
securing plenty of cars this winter if they will 
use their association as an instrumentality in 
bringing pressure upon the representatives of 
the carriers. 

Discussing the results of the joint efforts 
with manufacturers and retailers to secure uni- 
form State grading rules for eastern lumber, 
President Blanchard declared: 

Our grading rules do not seem to be going 
thru, everyone seems to want to get along with- 
out any. The retailers finally agreed to the 
tentative rules we prepared for the Massachu- 
setts division of standards, but they did it in a 
half-hearted way. If anything further is to 
be done about standardization of eastern spruce, 
pine and hemlock it should be along the lines of 
more simplification. At present we are just 
where we were before. The lack of unanimous 
approval by all elements of the lumber industry 
has held up the tentative rules we tried to put 
thru and we have practically none today. 

The report of Edward Carleton Hammond, 
treasurer, showed $1,163.23 in the treasury. 

A unanimous vote of thanks to Secretary 
Arthur M. Moore for his hard work during the 
last year, and especially his efforts to relieve 
the acute embargo situation last spring, was 
adopted. 

Gardiner I. Jones reported as delegate to 
the Chamber of Commerce of the United States 
and urged greater codperation with this body 
which he stated ‘‘is getting to be a mighty 
power in this country.’’ Speaking of the recent 
referendum on forestry conservation, Mr. Jones 
explained its vital importance to the industry. 

During the coming year it was suggested that 
especial consideration be given to revision of 
‘‘customs of the trade,’’? some of which were 
described as moribund but accepted because 
of their antiquity. The question of who should 
pay demurrage on certain shipments, the re- 
tailer or the seller, was one of those men- 
tioned. 

Officers Elected 


The report of the nominating committee, 
consisting of Frederick T. Calkins, Clifton F. 
Leatherbee and Charles P. Woodworth, was 
adopted, and the following officers elected: 


President—Vernon M. Hawkins, W. R. Chester 
& Co., Boston. 

Vice president—Frank Shumaker, Stone Lum- 
ber Co., Boston. 

; Treasurer—Edward Carleton Hammond, Bos- 
on. 

Secretary—Arthur M. Moore, Boston. 

Directors—Vernon M. Hawkins, Frank Shu- 
maker, Ritchie H. Stevens, William Bacon, 
Charles P. Woodworth, Harry W. McDonough, 
Wells Blanchard, Francis C. Boggs, Horace M. 
Bickford, Wendell M. Weston, E. C. Hammond. 

Councillor to Chamber of Commerce of the 
United States—Gardiner I. Jones, Jones Hard- 
wood Co., Boston. 

Delegates to Massachusetts State Chamber 
of Commerce—William Bacon, Davenport Peters 
Co., Boston; Wendell M. Weston, W. M. Weston 
Co., Boston, and Morris A. Hall, Hall Lumber 
Co., Boston, 


STANDARDS TOPIC AT JOINT MEET 


Boston, Mass., Nov. 21.—General Sales Man- 
ager Charles Hill, of the Southern Pine Sales 
Corporation, eloquently and forcefully ex- 
plained to a joint meeting of the Lumber Trade 
Club of Boston and the Massachusetts Whole- 





sale Lumber Association, which filled the Crys- 
tal Room at Young’s Hotel tonight, the reasons 
why he has broken with the Consulting Com- 
mittee on Lumber Standards and why he in- 
tends to fight at the meeting in Washington 
next month for abandonment entirely of the 
standardization scheme or agreement that the 
measurements and grades of lumber shall be 
exactly what their nomenclature implies. 

After his address, there was a general dis- 
cussion among wholesalers, retailers and man- 
ufacturers of the myriad phases of the whole 
broad question. Many pointed questions were 
put to Mr. Hill, and at times the warmth of 
the argument indicated the vital interest of all 
present. But at the end, a resolution offered 
by James Barney, of the Barney & Carey Lum- 
ber Co‘, at the suggestion of J. Edward Downes, 
of the Downes Lumber Co., was unanimously 
adopted by the retailers, and with only one 
dissenting vote by a wholesaler or manufac- 
turer, urging Secretary Hoover and all mem- 
bers of the standardization committees to fol- 
low the program as recommended by Mr. Hill 





ARTHUR M. MOORE, BOSTON, MASS.; 
Secretary, Massachusetts Wholesale 
Lumber Association 
in the resolution he offered at the recent Chi- 

cago meeting of the Consulting Committee. 

The first suggestion of the retailers was that 
a l-inch board should be 4-inch dressed, and 
that 2-inch planks or dimensions should be 
1%4-inch dressed. But the final resolution as 
adopted leaves out definite statement of thick- 
ness, and declares that any standardization pro- 
gram must have, first, a system of measure- 
ment; second, rigid adherence to that system, 
and, finally, that any shrinkage or waste in 
cuttiag, dressing and drying lumber shall be 
up to the manufacturer. 

Presiding as toastmaster, J. Edward Downes 
declared it was a credit to the associations 
represented to have so large a gathering and so 
many present from out of town. He spoke of 
his service on a committee at the American 
Lumber Congress in Chicago two years ago, 
when the standardization scheme was launched. 
Someone said this move was needed because 
inch lumber was sold in seven different thick- 
nesses there. Mr. Downes replied that Boston 
has nine different recognized trade thicknesses 
for inch boards. He said: 

Inch boards are getting thinner and thinner, 
and it is a question where it will stop. Gentle- 
men, this is very serious business. It is very 
vital to all of us. I hope before we get thru 
here tonight, we will be able to pass a unani- 
mous resolution stating our position in the mat- 
ter in unmistakable language. We must re- 


member that we are representing the ultimate 
consumer, and that we must protect his interests. 


William H. Sawyer, 
veteran lumber retailer 
of Worcester, Mass., 
told many interesting 
anecdotes of the lum- 





CHARLES HILL, 
New York City; 
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Views on Standardiza- 
tion Program 





ber industry of earlier 
years, and paid a glow- 
ing tribute to Charles 
Hill, the guest of the 
evening, who learned 
the business while in the speaker’s employ. 

After responding gracefully to Mr. Sawyer’s 
tribute and expressing his gratitude for the 
start in the lumber business Mr. Sawyer had 
given him, Mr. Hill told in chronological detail 
how this matter of standardization came up and 
how it has progressed. Mr. Hill declared: 

I say the lumber industry has made a pledge 
to the Government, and it is up to the honor of 
the lumber industry to keep that pledge. I be- 
lieve that as manufacturers, retailers, whole- 
salers—whatever we are—we should tell the Gov- 
ernment we are opposed to the adoption of 
standards which reflect on the honor of the 
lumber industry. If we sell an 11/16-inch board 
or a %-inch board for a 1-inch board, we are 
not keeping that pledge. If we can not agree 
on standards and grades, which mean some- 
thing besides a name, the Government will itself 
set standards for us. Congress can pass legisla- 
tion requiring that lumber in interstate com- 
merce shall be what it is sold for. That, 
gentlemen, is what we are facing unless we keep 
the solemn pledge we made to the Secretary of 
Commerce. 

Wells Blanchard, who voted against the reso- 
lution finally adopted, said that the %4-inch 
roofer has come to be generally used by build- 
ers, and is satisfactory. Mr. Hill replied that 
there was no objection to an 44-inch roofer 
if it was sold for what it is and not as a 1-inch 
board. ; 

Vernon M. Hawkins argued that thin parti- 
tion should be sold by surface measure, because 
it competes with wall board. Then he asked 
Mr. Hill if his attitude was not because his 
company had a low freight rate and could ship 
thicker lumber more advantageously than pro- 
ducers farther from the eastern market. Mr. 
Hill declared that this criticism had been di- 
rected at him previously, but that he could not 
see why this affected the question at issue of 
giving the consumer what he pays for. He as- 
serted that to save 50 cents in freight many 
lumber mills are dressing off and wasting $1.16 
worth of lumber, but are charging their cus- 
tomers the same price they would have to pay 
for the full thickness to which they should be 
entitled. 














Club Spends Profitable Evening 


PaxTON, ILuL., Nov. 22.—At the Central Iili- 
nois Lumbermen’s Club dinner here last eve- 
ning, each and every one of the twenty lum- 
bermen present spoke after the bountiful feast 
had received proper attention. Each man was 
given a slip on which was written a subject of 
interest to lumbermen, and every man rose to 
his feet when his turn came and had something 
to say on his subject, and often what he said 
suggested remarks to those who followed: Thus 
a decidedly profitable evening was spent and 
enjoyed. Visitors from Champaign and Me- 
Lean counties were in attendance, and of course 
Ford County was well represented. James F. 
Bryan, secretary of the Illinois Lumber Mer- 
chants’ Association, was also present at the 
dinner. He, with Walter Bain, manager of the 
Fred A. Smith Lumber Co. here; Lee Ireland, 
field man for the same firm; and George Pres- 
ton, manager of the Guy S. Krum Lumber Co.’s 
yard at Elliott, Ill., spent the day in visiting 
lumbermen in Ford County. 
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Northeast Missourians at Twelfth Annual Change 
Convention Date—Discuss Merchandising Problems 


KIRKSVILLE, Mo., Nov. 19.—A movement to 
end the practice of assessing manufacturers 
and wholesalers of products sold in retail lum- 
ber yards to pay the cost of entertaining dele- 
gates to retail lumber association conventions 
was started by M. A. Cornell, of Fayette, Mo., 
retiring president of the Northeast Missouri 
Lumbermen’s Association, which held _ its 
twelfth annual convention here last Thursday. 
[A brief telegraphic report of the meeting ap- 
peared on page 58 of the Nov. 17 issue.——EbI- 
TOR. | 


Mr. Cornell felt that it was time to abolish 
the system as far as that association is con- 
cerned. His plan was to have the men who at- 
tend the convention, whether retailers or whole- 
salers, pay their prorata share of the expense. 
It was a matter of principle with him that the 
dealer should not ask the wholesaler or manu- 
facturer to bear this expense. His plan as sub- 
mitted to the convention was endorsed by sev- 
eral members, but nothing was done about it. 


The convention decided to hold its next meet- 
ing in Kirksville in June, 1924. It is not un- 
likely that the committee in charge will estab- 
lish the convention arrangements on the basis 
outlined by Mr. Cornell. The change in the 
convention date was decided upon because it 
was felt that more dealers would be able to 
attend on account of the better roads at that 
time of year which would permit their traveling 
by automobile. 

The most unusual feature of the convention 
was the discussion of all matters affecting the 
association and the dealers and their problems 
in executive session, the no-assessment plan and 
the selection of the meeting place noted above 
being among the subjects considered. 


Shingles, whether to push the wood or the 
composition and other substitutes, came up for 
discussion at the executive session, it was 
learned. This discussion came as a result of an 
address of Col. J. W. Warden, of Chicago, field 
representative of the shingle branch, West 
Coast Lumbermen’s Association. It was un- 
derstood that considerable time was devoted to 
this subject, but that nothing in the way of 
definite action was taken. 


The question, often talked about at lumber 
conventions, as to whether manufacturers and 
wholesalers should ship their products into a 
community direct to contractors or other con- 
sumers in competition with the retailer, was 
considered at length in the executive session. 
Individual complaints were discussed, and the 
need of action pointed out by some, but noth- 
ing was done about it, except to agree that it 
was a matter for individual action, as there 
could be no concerted policy decided upon by 
either the association or any group of dealers. 


Of the thirty dealers present, many expressed 
their belief at the executive session that the 
differential of 10 cents a barrel on cement al- 
lowed the retailers where the product is sold 
thru the dealer but where he is relieved of any 
handling, should be increased. No action was 
taken. 


Officers Chosen 


Officers were elected as follows: 

President—Charles A. Figgins, Canton Lumber 
Co., Canton, Mo. 

Vice president—Charles Miller, Baxter Lumber 
Co., Kirksville, Mo. 

Secretary treasurer—O. R. Butts, C. J. Harris 
Lumber Co., Moberly, Mo. (reélected). 

Directors (all reélected)—E. W. Sparks, Sparks 
& White Lumber Co., Paris, Mo.: N. D. Arnold, 
N. D. Arnold Lumber Co., Milan, Mo., and J. H. 
Coates, J. T. Cross Lumber Co., Moberly, Mo. 

The convention began with the registration 
of dealers and wholesalers and manufacturers 
at 9:30 at Hotel Stephenson. This was fol- 
lowed by a visit to the college and hospital of 
American Osteopathic Society and the State 
Teachers’ college, whose combined 3,000 stu- 


dents are an important factor in the life of 
Kirksville. This visit was arranged by the 
Kirksville Retail Merchants’ Association. 


Show Interest in Local Building Activity 


Of great interest to the lumbermen was the 
building activity in Kirksville. Across the way 
from the Stephenson a $200,000 hotel building 
is going up. On another corner is a group of 
stores, and a 4-story wholesale grocery store 
is being erected to take the place of a burned 
structure. In the latter building, the material 
includes 100,000 feet of 3x12 fir boards and 
45,000 feet of edge grain flooring. 

The convention, which was held in the Elks’ 
Club rooms, was called to order by President 
Cornell at 1:30 p. m., Nov. 15. There was an 
address of welcome by Dr. W. E. Neil, mayor of 
Kirksville, which was responded to by Mr. 
Cornell. 


The open session was given over to addresses, 
and these had merchandising as the principal 
theme. The first speaker was S. 8. Cook of 
Curtis Bros. Co., Clinton, Iowa, whose subject 
was ‘‘Display Rooms and Plan Service and 
How Handled.’’ He said that the use of dis- 





CHARLES A. FIGGINS, 
Canton, Mo.; 
Elected President 


oO. R. BUTTS, 
Moberly, Mo. ; 
Reélected Secretary 


play rooms in the retail lumber business is in 
the ascendancy. Mr. Cook believed that the 
perfect plan service would come from some 
source such as an association of manufacturers. 
The use of available plan services has shown 
an increasing interest by the public in the com- 
pleted house, as compared with the material 
itself, he said. It was pointed out by Mr. Cook 
that there is need for sustaining interest in 
the mind of the prospect. The display room is 
a big factor, he said, in putting something defi- 
nite in the mind of the prospective home 
builder. 

B. E. Line, of Kansas City, Mo., secretary- 
manager of the Southwestern Lumbermen’s 
Association, prefaced his address on ‘‘Com- 
petitors,’’ with an invitation to all to attend 
the Southwestern convention in Kansas City 
Jan. 23, 24 and 25. ‘‘In my opinion,’’ said 
Mr. Line, ‘‘a competitor is the man with whom 
you have more interest in common than anyone 
else. A competitor is what you are.’’ He 
pleaded for greater codperation between deal- 
ers in the town and surrounding communities. 


Quick Lumber Service 


O. E. Renfro, of ‘the O. E. Renfro Lumber 
Co., Kansas City, in a talk on ‘‘Quick Lumber 
Service from Kansas City,’’ told of the ad- 
vantages of buying thru wholesale lumber yards 
in that place. Turnover, the principal ad- 


vantage, is a big factor in the success of re- 
tail lumber merchandising. Said Mr. Renfro: 


It is generally conceded among successful busi- 
ness men that one of the principal factors toward 
successful merchandising is the number of times a 
merchant can turn his stock over per annum. It 
absolutely is not good business for a merchant 
of lumber or any other kind of merchandise to 
be compelled to carry an investment of $25,000 
to $30,000 in order to make sales per annum of 
$25,000 to $30,000. The only way he can make 
money by operating in this manner is to make a 
double profit for his goods, which he may be able 
to do for a short time, but as competition gets 
keener and keener, as it will from this time on, 
he will find that he can not obtain a double profit 
for his lumber, but will be compelled to meet the 
conditions surrounding him and obtain a reasonable 
profit on his sales. 


Mr. Renfro added: 


It will not be very long until practically all of 
your needs in this vicinity will be furnished with 
western lumber and I also believe that the retailer 
who is far-sighted enough to begin now to educate 
his trade as to the merits of western lumber will 
have the jump on his competitors who continue to 
push southern lumber for some time to come. 


Mr. Renfro closed with a description of the 
merits of Idaho white pine and hemlock. 


Shingle Merchandising 


‘¢Dealer-Merchandising of Shingles,’’ was 
the subject assigned to Col. Warden, who ex- 
plained in detail the workings of the shingle 
branch of the West Coast Lumbermen’s Asso- 
ciation, saying in part: 

The bureau is attempting to place before the 
buying public, your customers, information concern- 
ing the various grades of shingles that are to be 
had in the market, so that they ask you for the 
grades that they should get. An exhibit of shingles 
is being shown, and in this a wonderful amount of 
interest is being evinced. 


James A. Waddill, of Kansas City, owner of 
the Adair Lumber Co., the first of whose six- 
teen retail yards in Missouri and Kansas was 
established in Kirksville, began to question 
Col. Warden. 


“What are the principal reasons for wood 
shingles having lost their market to the patent 
roofing manufacturers?’ Mr. Waddill asked. ‘The 
wood shingle manufacturer is not advertising his 
goods, while the patent roofing manufacturer is ad- 
vertising his very extensively,” was the answer of 
Col. Warden. 

“Why are there such fluctuations in the price of 
wood shingles, which is another reason,” said Mr. 
Waddill. “Prices may be up 20 percent or down 
20 percent in 30 days. We are trying to eliminate 
this,’’ answered Col. Warden. 

“The manufacturers are selling too many bad 
shingles,” said Mr. Waddill, to which Col. Warden 
replied: ‘‘We are trying to remedy that.” 

Mr. Renfro asked Mr. Waddill: “Is it not a fact 
that dealers demand a low grade shingle, when they 
could buy Royals or 100 percent clears for their 
trade.” Mr. Waddill insisted “It is the manufactur- 
ers’ business to protect us.” Col. Warden pointed 
out that the dealer should educate the consumer to 
the fact that it was economy in the long run to buy 
the best grade shingles. Mr. Waddill told of a 
house in Kirksville on which a shingle roof had 
been placed twenty-seven years ago, which was 
still good for at least eighteen years more. Other 
examples of the long life of wood shingles were 
given by Col. Warden. 


K. J. Zinck, field representative of the central 
division of the National Lime Association, Chi- 
cago, gave a history of the development of 
lime in construction and other uses, and ex- 
plained in detail the workings of the associa- 
tion. 

The convention then adjourned, going into 
executive session. 


Dinner Features 


Charles W. Spiess, director of the Julius 
Seidel Lumber Co., was the toastmaster at the 
banquet, which was held in the parlors of the 
First Methodist Episcopal Church. The Rev. 
G. H. Cosper, the pastor, delivered the invoca- 
tion, and he and Mrs. Cosper sang several songs. 
The dinner was served by the ladies of the 
chureh, the younger set acting as waitresses. 
The new officers were introduced and short talks 
were made by the speakers at the opening ses- 
sion and by D. E. Chapin, of the Long-Bell 
Lumber Co. Following the dinner there was a 
dance at the Elks Club rooms. 
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Southern Californians Probe Retailing Problems— 
Consumption Continues Active—Bigger Year Ahead 


Lone Beacu, Cauir., Nov. 17.—Discussion of 
business subjects, embracing points of major 
interest to the lumber dealer, featured the 
annual convention of the Southern California 
Retail Lumbermen’s Association which closed 
here tonight. More than 500 lumber dealers 
and their families from all parts of southern 
California, with a liberal representation from 
northern California, attended and enjoyed the 
elaborate program of entertainment provided 
by the energetic Long Beach committee headed 
by Retiring President A. E. Fickling, of the 
Fickling Lumber Co. 


May Form One State Association 


In all probability this convention will be 
the last to be held under the banner of the 
Southern California Retail Lumbermen’s Asso- 
ciation. By unanimous vote the convention 
authorized its board of directors to work out 
a plan whereby the organization will be merged 
with the California Retail Lumbermen’s Asso- 
ciation. 

Profit Sharing Cuts Down Expenses 


The two outstanding features of the business 
program of the convention was the address of 
Sam T. Hayward, of the Hayward Investment 
& Lumber Co., Los Angeles, on costs, which was 
given at the morning session, and a speech 
made by George M. La Shell, Long Beach 
building materials dealer, at the evening ses- 
sion, on developing employee efficiency. 

Mr. La Shell has built up a remarkable busi- 
ness by sharing his net profits with his em- 
ployees. He told the convention that less than 
four years ago, before he inaugurated his pres- 
ent plan of operation, it was costing him as 
high as 20 percent to do business. Today, he 
declared, this figure stands at the remarkably 
low level of 7 percent. This year Mr. La Shell 
will do a business of approximately $1,500,000, 
and his present total force is composed of 
twenty-two men. The average force for the 
year will be about seventeen men as there were 
fewer employees at the beginning of the year. 

Mr. La Shell emphasized that any employer 
who may intend to start a profit-sharing plan 
in his institution should not cultivate any 
thoughts that lean toward the philanthropic. 
Distributing part of the net profits to em- 
ployees, he said, can only be considered as an 
act of good business judgment. ‘‘If you have 
the right organization, you will find that by 
giving your employees part of your profits, 
you are making greater profits for yourself,’’ 
said the building materials dealer. Another 
interesting feature of the La Shell scheme of 
operation, which he explained to the convention, 
9 the fact that his credit losses are negligi- 

e 

Cost Analysis Locates Leaks 


In his address on cost Mr. Hayward ex- 
pressed the belief that the most important 
advance to be made in the retail lumber busi- 
ness today is in the direction of efficient cost 


analysis. ‘‘It is a generally known fact that 
those dealers who know their costs are the deal- 
ers who are the most successful and making the 
most profits,’’ he said. ‘‘Lumber yards to- 
day are operated much more expensively than in 
former years,’’ said Mr. Hayward. ‘‘The 
service demanded requires the most expensive 
equipment to deliver and this combined with 
the inefficiency of labor results in mounting 
costs of doing business.’’ As an example of how 
many dealers will actually lose money in cer- 
tain branches of their business without know- 
ing it, Mr. Hayward cited an instance where 
the cost of a certain operation in a yard had 
been figured in a general way at $1.50 a thou- 
sand, whereas after an efficient cost analysis 
system had been installed, it was proved that 
this operation actually cost $4.28. 

G. F. Huff, secretary of the San Diego 
Material Dealers’ Association, who followed 
Mr. Hayward on the floor, advocated the estab- 
lishment of a central.cost bureau in the State 
association. 


Co-operation Eliminates Cut-Throat Prices 


H. L. Sullivan, manager Western Lumber Co., 
of San Diego, described to the convention dele- 
gates the methods used by the San Diego asso- 
ciation in keeping prices stable and eliminating 
disastrous cut-throat competition. ‘‘The grand 





Happiness is earned by giving as 
well as by getting 





jury and the district attorney have investigated 
our association on several occasions and in 
every instance they have found that we are not 
making exorbitant prices,’’ said Mr. Sullivan. 
‘*We simply follow the course of the market 
and do it jointly rather than individually.’’ 
A. B. Wastell, manager California Retail Lum- 
bermen’s Association, addressed the convention 
briefly on the subject of coéperation and good 
fellowship. ‘‘We in the lumber industry of 
California should recognize no divisions,’’ he 
said. ‘‘We should be blended together in one 
instrumentality to advance the interests of the 
industry.’’ 


Visit Lumber Manufacturing Plant 


The morning session adjourned at 11:30 and 
the lumber dealers were then taken to the Cal- 
ifornia Yacht Club, where they were served 
a luncheon as the guests of the Los Angeles 
Lumber Products Co. Speakers at the luncheon 
included Fred L. Baker, president of the com- 
pany, G. X. Wendling, vice president in charge 
of sales; Arno Mereen, vice president and pro- 
duction manager, and J. T. T. Paxton, former 
British consul and now London agent of the 
company. Mr. Baker, in his address, spoke 
briefly of the development of commerce out of 
Los Angeles harbor before stating the purposes 
and ideals of his lumber plant. Mr. Fickling 
also spoke at the luncheon. He described the 


vast inward movement of lumber thru Los 
Angeles harbor. He said that this year the 
stupendous amount of 1,750,000,000 feet of 
lumber will pass thru this port. After the 
luncheon the dealers were taken on a tour of 
inspection of the new plant of the company. 
This plant, which is in effect a reduction or 
refining plant, comprises a 7-band sawmill elec- 
trically operated, with planing mills, box shook 
and wirebound box factory, dry kiln and stor- 
age yards. 

The outlook for the lumber industry in south- 
ern California is substantially good, Henry 
Riddiford, secretary of the Los Angeles Lum- 
bermen’s Exchange, told members. The ab- 
sorption of the great amount of lumber being 
received thru Los Angeles and other Southern 
California ports is only made possible, said 
Mr. Riddiford, by the continued building activ- 
ity in Los Angeles and vicinity. To the night 
of November 13, permits valued at $21,456,- 
520 had been issued here this year as compared 
with $12,565,299 for the corresponding period 
of 1922. Said he: 


No record is available of the rail shipments to 
southern California. They are, however, light as 
compared with those by water. To the night of 
Nov. 10, 1,564 cargoes of lumber were discharged 
from Santa Barbara to San Diego inclusive so far 
this year. The capacity of the boats was 1,831,- 
395,000 feet, 1,237 boats with a capacity of 1,609,- 
405, 000 feet bringing in fir and 327 witha capacity 
of "921, 990,000 feet bringing in redwood. Of 
course, the most of this stops at Los Angeles Har- 
bor. Both September and October were above the 
average and it would not be unreasonable to say 
that the year’s showing will run to a billion and a 
half feet as compared with 1,170,000,000 feet for 
1922. There is nothing in sight to indicate any 
slackening of activity. 


Owing to the late hour at which the associa- 
tion members returned to the convention hall, 
much of the scheduled afternoon program had 
to be curtailed. Mr. La Shell’s scheduled ad- 
dress was put over until the evening session. 
The Fire Retardent Products Co. gave a demon- 
stration of its products. This was supple- 
mented by another demonstration in front of 
the Virginia Hotel in the early evening. 

Directors for the following year were elected 
as follows: 

J.C. Ambrose, Ambrose Lumber Co., Santa Bar- 
ara; Lester W. Findlay, Russell Lumbe r & Mill Co., 
Rediands ; C. W. Pinkerton, Whittier Lumber Co., 
Whittier; Roy L. Sandefur, Hayward Lumber & 
Investment Co., San Bernardino; A. J. Stoner, Saw- 
telle Lumber Co., Sawtelle, and W. A. Viney, of 
the Viney-Milliken Lumber Co., Covina. 

Retiring President Fickling announced the 
officers would be named at a special meeting 
to be held later this week. 


Enj oy Banquet and Entertainment 


The tables at the Virginia Hotel where the 
banquet was held tonight were very appropri- 
ately decorated with the last word in California 
bungalows as represented by the paper mak- 
er’s art. 

The evening session was held in the ball- 
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room of the Hotel Virginia following the ban- 
quet. Mayor C. A. Buffum delivered an address 
of welcome, and the response was made by C. 
W. Pinkerton, president of the State associa- 
tion. Mr. La Shell’s address was the feature of 
the program. 

The Hoo-Hoo Club of Los Angeles, with Phil 


Hart and Carl E. Rosenberg in the lead, put 
on a skit that gave emphasis to the modern 
type of lumber dealer. The Saw Dust Club of 
Pasadena, with the aid of toy balloons, let the 
audience know of Pasadena’s greatest in no 
uncertain terms. ._The Rokali Club Quartette, 
of Santa Ana, composed of Raymond Miles, 





HELD AT LONG BEACH ON NOV. 17 VOTED IT THE MOST SUCCESSFUL IN THE HISTORY OF THIS ORGANIZATION 


Ellis Rhodes, Robert Brown and Maurice C. 
Phillips, entertained with several pleasing vocal 
selections. Five little lassies from Mrs. Me- 
Adams’ School gave a military drill. 

Midnight saw the crowd tripping the light 
fantastic on the ballroom floor as the ‘‘ closing 
number’’ of a great convention. 


New Yorkers Maintain Their Stride 


New York, Nov. 19.—Joseph F. Murphy 
wanted to decline a second term as president 
of the New York Lumber Trade Association 
but his ‘‘pals’’ assured him that if he would 
accept the leadership they would push all the 
harder and so, at the thirty-seventh annual meet- 
ing held in the Astor gallery of the Waldorf 
Astoria Hotel last Wednesday Mr. Murphy was 
reélected president and every lumberman pres- 
ent joined in extending him a rousing ovation. 

One hundred and ninety-six members and 
their guests attended the meeting and lunch- 
eon, and it is noteworthy that it was the big- 
gest attendance on record for the association. 

President Murphy, welcoming the big gather- 
ing, said the association was now getting be- 
yond middle age, but is accumulating no moss 
in its stride down the years. He said the New 
York Lumber Trade Association differed from 
other similar organizations in the Greater City 
in that it was the most conservative of them all. 

He thanked the membership committee for its 
great work, but declared it has only started 
the ball rolling. He impressed the importance 
of standing together shoulder to shoulder and 
meeting the complex problems that arise. 

Mr. Murphy called attention to the fact that 
the Nylta Club, an offshoot of the association, 
has in hand the work of erecting a building 
that will be the means of centering the lum- 
ber industry of the metropolitan district and 
declared the association would assist Nylta in 
the project in every way possible. 

He declared it is necessary that every busi- 
ness be represented by some association, be- 
cause the Government looks to the trade or- 
ganization to carry out its work. He asked the 
members to bear in mind the idea of putting 
something into the association and be to some 
extent forgetful of personal return. 


Secretary Reports Progress 


H. B. Coho, secretary of both the New York 
Lumber Trade Association and the Nylta Club, 
in his annual report stated that the member- 
ship now numbered 150 firms. 


On the subject of credit information, Mr. 
Coho said: 

One of the activities in which an association 
may properly engage is that of credit information 
and that our system works singularly well will be 
attested by nearly every member. Each year more 
members use the system and nearly $50,000 has 
been collected this year from delinquent debtors 
without legal proceedings and without cost to the 
members. 


Secretary Coho then outlined what had been 
accomplished by the association’s employment 
bureau and the committees on trade relations, 
railroads and transportation, membership, tim- 
ber test, legislation and labor. 


In regard to standardization, Mr. Coho said: 


The subject of standardization has been much 
discussed and two meetings were held, one ad- 
dressed by Mr. Durgin of the Department of 
Commerce, and one in which the box manufacturers 
in this district participated. The members of 
your association have expressed themselves forci- 
bly on the fundamental principle of the inch as 
the unit of measurement, and have approved a 
series of resolutions passed at a meeting of east- 
ern retailers, held in New York. 

In speaking of the activities of the Nylta 
Club, Secretary Coho stated that the work of 
the club as an educational factor in the lumber 
business of New York City is certainly some- 
thing of which the New York Lumber Trade 
Association may justly be proud. 


Pays Tribute to Past Presidents 


Charles F. Fischer, presenting the treasurer’s 
report, said there is a substantial balance on 








H. B. COHO, 
New York City; 
Reélected Secretary 


JOSEPH F. MURPHY, 
New York City; 
Reélected President 


hand for the year and that financially the asso- 
ciation is on a firm footing. 

After the reading of the reports, President 
Murphy said that all past presidents of the 
association except one were present and de- 
clared: 


It is the old timber that keeps the organization 
in the forefront. These fellow presidents have 
always been at my shoulder to give their counsel 
and have been of great assistance in every move I 
have made to advance our welfare and to enhance 
the value of the association to its membership. 


President Murphy then presented a gold 
fountain pen to ex-President Russell J. Perrine, 
as a gift from the members on his departure 


for a trip around the world. Mr. Perrine made 
brief response and in closing asked for a reso- 
lution of sympathy for F. W. Starr, one of the 
oldest members of the association, who is now 
seriously ill in a Brooklyn hospital. 

Richard 8. White, councilor to the United 
States Chamber of Commerce, read a full re- 
port of the activities of the chamber during 
the last year. Mr. White is a past president 
of the New York Lumber Trade Association 
and on a motion the members voted that his 
report be printed and distributed to the lumber 
trade of the metropolitan district. 


Membership Committee Plans for 1924 


W. S. Beckley, chairman of the membership 
committee, said twenty new members had been 
admitted to the association during the year, 
and that a still more aggressive campaign, 
with three objects in view, would be carried 
out for 1924. First, he said, the committee 
wished to bring the membership of the asso- 
ciation up to a point where it thoroly repre- 
sented the district; second, to inerease the 
revenue and thereby expand the work of the 
organization, and third, to broaden the credit 
information. 

All Officers Reélected 


Chairman W. C. Read presented the names of 
all the old officers for reélection and they were 
kept in office by unanimous acclamation. In 
responding to his reélection as president, Mr. 
Murphy said he regarded the distinction of 
representing the lumber industry in the greatest 
city of the world one of the greatest honors 
that had ever been bestowed upon him. 

President Fred J. Bruce, of the Nylta Club, 
spoke of the educational work being done by 
the ‘‘little brother of the New York Lum- 
ber Trade Association’’ and declared the year 
to come will prove of more material benefit 
to the Nylta members even than the one just 
closing. He said the benefit derived from the 
weekly meetings may be seen from the fact 
that the ‘‘older boys are the more frequent 
attendants.’’ He voiced the thanks of the 
club for the assistance given by the association 
and especially by Secretary Coho. 

At the conclusion of business, Dr. Newell 
Dwight Hillis, pastor, of Plymouth Church, 
Brooklyn, spoke interestingly on ‘‘My Impres- 
sions of a Two Hundred Mile Walk in the 
Ruhr Valley.’? He said he had never seen 
such crops of wheat as there were in the Ruhr 
this year, that the inhabitants were absolutely 
free to give their time to the garden and that 
the valley showed it. 

Dr. Hillis said he saw steel plants in which 
every piece of machinery was new and the peo- 
ple of Germany, despite labor trouble and other 
mooted troubles appeared to him to be happy. 
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Retailers Leave Laurel With New Impressions 
of the Problems of Lumber Manufacture 


LAUREL, Miss., Nov. 19.—A really notable 
event in lumber history came to a close here 
last Friday when retail lumber dealers rep- 
resenting fifteen of the most important retail 
associations concluded a stay of three days 
in Laurel as guests of the National Lumber 
Manufacturers’ Association. It was with 
genuine regret that the visitors bade good- 
bye to their hosts, for they had had a demon- 
stration of the real southern hospitality of 
which they had often heard but which some of 
them never had experienced. 

As reported in the telegraphic story in last 
week’s issue of the AMERICAN LUMBERMAN, 
the first day of their stay in Laurel was spent 
by the dealers in visiting the mills of the 
Marathon Lumber Co., and the Gilchrist- 
Fordney Co., and ending with a delightful 
dinner at the Pinehurst Hotel. 

Thursday morning the hosts were on hand 
bright and early and after breakfast the 
visitors were whirled away in autos to the 
plant of the Gilchrist-Fordney Co., where 
after posing for a group picture, they boarded 
a special train and left for a day in the 
logging camps. The trip was made over the 
tracks of the Gulf, Mobile & Northern. Rail- 
road to the junction of that line with the 
Gilchrist-Fordney logging road, then on that 
road three miles up into the heart of the 
timber. Arriving at the logging camps, an 
hour was spent in visiting the Y. M. C. A. 
building, the car repair shops, the big com- 
missary ete., then to the club house, where 
a bountiful dinner was spread before them, 
in which turkey and quail formed the founda- 
tion dishes, with all the trimmings and ac- 
cessories that go to complete a real southern 
home-cooked meal. The meal was prepared 
and served by Mrs. Monzingo, housekeeper at 
the club house, assisted by Mrs. Mustin, wife 
of the woods superintendent, and Mrs. Ezell, 
wife of the timekeeper. 

Auto Drive Thru Forests 

The usual method of transportation in 
visiting a woods operation is the typical log 
train, but here the visitors were given some- 
thing different. Immediately after the splen- 


with the splendid stands of longleaf pine 
that yet await the ax and saw. 

The first stop was at a point in the woods 
where twelve crews were at work felling the 
trees. Here some of the visitors tried their 
hands at bucking saw logs, and E. E. Woods, 
of Claremore, Okla., was officially initiated 
as a lumberjack by manfully sticking to the 
saw until it cut its way thru a magnificent 
longleaf specimen, the other end of the saw 
being manipulated by B. V. Wright, general 
superintendent of operations. Much interest 
was manifested by the visitors in counting 
the annual rings on the stumps of the trees 
freshly felled and computing the ages of the 
trees, thus getting a clear idea of the time 
required to grow saw timber. 

The next stop was made where the log 
train was being loaded and an hour was spent 
here in watching the McGiffert loader, 
operated by a skillful crew, pick up logs of 
varied lengths and sizes and deposit them 
on the ears for transportation to the mills. 
Never was the value of teamwork more 
forcibly demonstrated than here with clock- 
like precision, the movements of machinery 
and men were synchronized so that there was 
no lost motion and every movement counted 
for a definite result. 


Skidder Operations Viewed 

Again in the autos a mad dash was made 
thru the woods to another point, where a 
giant: Clyde four-line skidder was engaged 
in snaking the logs in from the woods a dis- 
tance of 900 feet on each side and piling them 
alongside the track ready for the loading 
crews. This close-up view of another im- 
portant phase of logging gave these dis- 
tributers of lumber a clearer idea of some 
of the hazards and costs entering into the 
manufacture of lumber than they had had 
before. Typical of the impressions made was 


the remark of one dealer to the effect that he 
had heard much said of the possibilities of 
cheaper lumber, but he could very well un- 
derstand now that lumber costs never could 
be materially reduced. 








Guests, visiting retailers and manufacturers in front of offices of the Gilchrist-Fordney Co., 
Laurel, Miss. 


did meal had been disposed of, the visitors 
were taken to a line of waiting automobiles 
and then enjoyed the novel sensation of an 
auto drive thru primeval pine forests. Many 
were the stories told after returning to town 
of the hairbreadth escapes and _ thrilling 
sensations as the cars dashed thru the forests, 
sometimes on country roads and at others 
on dimly marked trails. As they passed thru 
the beautiful virgin forests all were impressed 


En route back to the camps a stop was 
made at a small wayside farm and the vis- 
itors were given an opportunity to see the 
process of converting sugar cane into the de- 
licious cane syrup such as they had been en- 
joying at the hotel. All sampled the cane 
juice and many for the first time enjoyed the 
experience of peeling a stalk of sugar cane 
and chewing it. The cut-over lands of this 
section are well suited to growing sugar cane 


and this industry is becoming an important 
one. 

It was a tired, but happy party that reached 
the hotel in time for supper, but the 
ubiquitous hosts were not thru for the day, 
for during the meal, tickets to the movies 
were passed out and most of the dealers en- 
joyed an hour or two at the ‘‘cinema’’ before 
turning in for the night. 


Mill Plants Inspected Friday 
Friday morning was spent in an inspection 
of the plants of the Wausau Southern Lum- 
ber Co. and Eastman, Gardiner & Co., where 





FRANK G. WISNER, LAUREL, MISS. ; 
Who Presided at Conference 


again the rules were much in evidence and 
many measurements made of lumber on the 
green chains, on the dry kiln trucks, in the 
dry sheds and in the cars, and no phase of 
the operations was overlooked. At the last 
plant visited the visitors were given a thrill 
when one of the big band saws struck a piece 
of iron and was shattered to pieces and while 
this was not a part of the show put on for 
effect, it was a striking demonstration of some 
of the unexpected hazards that add to the 
cost of producing lumber. 

Losing not a minute of time unnecessarily, 
immediately after lunch the party assembled 
in the hotel parlors for a final conference and 
general discussion before breaking up and the 
dealers departing for their several homes. 
The conference was presided over by Frank 
G. Wisner, of Eastman, Gardiner & Co., vice 
president of the National Lumber Manufac- 
turers’ Association, representing President 
John W. Blodgett. After reading a letter 
from Mr. Blodgett explaining that the deal- 
ers were invited to make this trip in order 
that they might get a better understanding 
of manufacturing problems and that Laurel 
was chosen because of there being here four 
big mills, typical southern pine operations and 
for the further reason that none of the 
Laurel manufacturers had been identified 
with the standardization movement, Mr. 
Wisner called on Wilson Compton, secretary 
of the National. Mr. Compton gave a very 
thoro and lucid explanation of the standard- 
ization movement and the progress that had 
been made, after which there was a general 
discussion, participated in by a number of 
the dealers. 

Visitors Express Appreciation and Thanks 

Before the meeting adjourned to permit the 
visitors to catch outgoing trains, Frank J. 
Ward, of the Eclipse Lumber Co., Clinton, 
Iowa, representative of the Northwestern 
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Lumbermen’s Association, read a resolution 
that was enthusiastically seconded by A. C. 
Davis, of Columbus, Ohio, and adopted by a 
unanimous rising vote, the resolution being 
as follows: 


Having been lavishly entertained in Laurel, 
“Yellow Pine’s Capital City,” having been given 
an opportunity to see every phase of the lumber 
manufacturing industry, from the virgin trees in 
the forest to the finished lumber on the cars; hav- 
ing found this to be truly an educational tour, we 
desire to express to the National Lumber Manu- 
facturers’ Association and especially to President 
John W. Blodgett, Secretary Wilson Compton, and 
to Frank G. Wisner, vice president, who as Mr. 
Blodgett’s representative has so ably presided over 
our conferences, and who has extended to us so 
many courtesies, our sincere appreciation of the 
invitation extended and the opportunity thus of- 
fered for making this first hand study. We feel 
that we know more than we did before of the 
problems of the manufacturer and are better ac- 
quainted with actual conditions in the forests and 
in the mills. 

We desire especially to express our appreciation 
of the splendid hospitality that has been shown 
by Eastman, Gardiner & Co., Wausau Southern 
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Modern mill plant of Eastman, Gardiner & Co. at Laurel, Miss. 


Lumber Co., Marathon Lumber Co., and Gilchrist- 
Fordney Co., lumbermen of Laurel who have for- 
saken their offices for the three days we have 
been here and have devoted themselves almost 
exclusively to looking after the comfort of our 
party and seeing that nothing was overlooked that 
might help us to know more of Laurel and more 
of the yellow pine lumber business. As hosts they 
can not be excelled and it will be our pleasure at 
all times to speak of the advantages of this busy, 
bustling industrial city. 

It has been helpful to have had this opportunity 
to talk among ourselves and with the manufactur- 
ers of some of the problems of standardization and 
we are truly hopeful that out of this meeting will 
come a better understanding and a closer codpera- 
tion between the manufacturers and distributers 
of lumber to the end that the industry may be 
preserved, the people continue to make use of 
wood, the universal building material, and that 
there be no misunderstandings between the people, 
the Government and the industry. 

In behalf of the Laurel manufacturers, A. 
J. Glassow, of the Wausau Southern Lumber 
Co., chairman of the local committee, ex- 
pressed appreciation of the opportunity pre- 
sented to entertain these dealers and assured 
them that it had been a genuine pleasure to 
have these representative distributers here 
for the three days and hoped that they would 


come again, soon and often. 


Present and Recommended Thicknesses Charts 


During the talk by Secretary Wilson 
Compton blue prints were distributed showing 
the present finished thicknesses of yard lum- 
ber as provided in published grading rules 
and the recommended standard minimum fin- 
ished yard lumber sizes, a very practical 
striking visualization of what was hoped to 
be accomplished in the matter of grade 
simplification. (These blue prints are repro- 
duced in this and the adjoining column.—Ep- 
ITOR. ) ¢ 
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The Laurel lumber manufacturers’ com- 
mittee, who devoted a full three days to the 
visiting retailers, was as follows: 

Alfred J. Glassow, Otto Hervig, S. H. McLaugh- 
lin, Wausau Southern Lumber Co.; John Bissell, 
Murray Bissell, Marathon Lumber Co.; Frank G. 
Wisner, D. W. Winn, William Sullivan, P. A. 
Rogers, P. S. Gardiner, Eastman, Gardiner & Co.; 
F. A. MeCoy, Gilchrist-Fordney Co. 


Retailers Express Opinions 


Every one of the representatives of fifteen 
associations of retail lumber dealers present 
expressed himself in no uncertain terms as 
to the enjoyment of the occasion and the cer- 
tainty that only good would result and that 
there would be a better understanding and 
closer codperation between manufacturers 
and distributers. 


Asked to give the AMERICAN LUMBERMAN 
his impressions of the Laurel trip A. C. Davis, 
of the A. C. Davis Lumber Co., Columbus, Ohio, 
who represented the Ohio Association of Retail 
Lumber Dealers, said: 


To my mind the Laurel meeting is the longest 
step yet taken for the fuller understanding between 
the producing and the distributing branches of the 
lumber industry. The four Laurel manufacturers 
were open and frank to the most minute details 
in placing their problems, from tree to car doors, 
before the retailers’ delegation and were open to 
suggestions and criticisms, which they freely in- 
vited and as freely accepted. There is no doubt 
that a vastly better understanding will grow out 
of the Laurel meeting. 


Says Standardization Is Advisable 


Roy Metzger, of the Metzger Lumber & Coal 
Co., Lebanon, Ind., and vice president of the 
Retail Lumber Dealers’ Association of Indi- 
ana, said: 


The meeting of retail State association officers 
with representatives of the National Lumber Manu- 
facturers’ Association at Laurel was beneficial 
to all concerned. By meeting these men at the big 
sawmills in Laurel, the retailers were impressed 
with the following facts: 

(1) The original crop of yellow pine is rapidly 
diminishing. (2) The need for conservation is 
great. (3) Reforestation on the part of individuals, 
as well as companies is impractical. (4) The cost 
of manufacturing yellow pine is becoming greater, 
due to (a) longer hauls from forests to mills, (b) 
increasing taxes on timber and timber fands, (c) 
labor difficulties and (d) greater operating expense. 
(5) Standardization of widths and thicknesses is 
advisable. The thickness and width should. be 
agreed upon with a view of conserving lumber and 
facilitating manufacture and, at the same time, 
furnishing to the user that which will satisfac- 
torily serve his purpose. 

The above facts should be given publicity at the 
approaching State lumber conventions, with a 
view to reaching a standard most satisfactory to 
all concerned. 


Praises Laurel and Its Hospitable Lumbermen 


Charles L. Schwartz, of the C. L. Schwartz 
Lumber Co., Naperville, Ill., representing the 
Illinois Lumber Merchants’ Association, 
said: 


“All things are relative” ; “judgments are formed 
by comparisons.”” The beauty of the city of Laurel 
is exceeded only by the generous hospitality of its 
lumbermen. The beautiful flowers blooming so 
fragrantly contribute their nectar to complete the 
impression already made by the stately buildings 
and paved thorofares of the character of the men 
who have built this ideal city, the capital of yel- 
low pine. That such a city should be built to be 
the home of the men who are operating the great 
mill plants here is only the natural achievement 





View of the Gilchrist-Forney Co.’s operations inspected by visitors 
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of the high purpose, the lofty character and the 
intrinsically worthy ideals of the men who control 
the destinies of these great lumbering operations. 
The men who have built this thriving city, with its 
beautiful public buildings and homes and who have 
so materially aided in the development of this sec- 
tion of the South are entitled to the respect and 
love of their fellow townsmen, their employees and 
their friends, and to the confident good will of the 
entire lumber industry. 

The great vision of the needs of the nation in 
lumber and forest products, the years of study and 
preparation, the steadfastness of purpose, the un- 
tiring energy and continued application of the high 
ideals and purposes of these men have made pos- 
sible the accomplishment of so much for the city 
which is their home and for the lumber industry. 
it is our belief that if the same high ideals in 
lumber manufacturing and merchandising can be 
continued as is being done by the mills in Laurel 





Cc. L. SCHWARTZ, GEORGE N. GLASS, 
Naperville, III. ; Pittsburgh, Pa. ; 
Delegates Who Commented on Importance of 
Laurel Meeting 


there will be no necessity to standardize sizes or 
to change the present grading rules of yellow pine 
lumber. 

George N. Glass, of the Keystone Lumber 
Co., Pittsburgh, Pa., a director of the Retail 





Lumber Dealers’ Association of Pennsylvania, — 


said: : 


Laurel impressed me as the most substantial 
lumber town one could imagine, with a class of 
business here not to be excelled anywhere, and 
with a hospitality unsurpassed ; a golf course that 
would do credit to any community and -problems to 
contend with that will not be solved in the life 
of the city. 

After such a wonderful time with our friends at 
Laurel, it is with regret that I can not concur 
in their ideas on standard thickness and width of 
dressed lumber. To do so would be like taking a 
dose of medicine I did not need and did not want. 


Time Most Profitably Spent 


Fred H. Ludwig, of the Merritt Lumber Co., 
Reading, Pa., president of the Pennsylvania 
Lumbermen’s Association, said: 


The three days spent in Laurel making a study 
of yellow pine manufacturing and its problems ‘have 
been most interesting and educational. The prob- 
lems pertaining to the logging end of the industry, 
as well as the big plant and machinery investment, 
justify the price, current and future, for lumber 
from this section of the country. The retailers 
present represented the entire country east of the 
Rockies. The great desire on their part to under- 
stand manufacturing problems with a view toward 
standardization was very evident. We have seen 
lumber green and dry and its variation in thick- 
ness; we have seen it cut from the log and the ac- 
tual allowance made for saw kerf and shrinkage; 
we have seen the good and the bad logs, as well as 
the real need for consideration of odd lengths. All of 
these things we can take home with us and let 
them guide us in our further deliberations on 
standardization; and significant above all is the 
fact that when standardization is once realized it 
will be up to the retailer to aid in its establish- 
ment by the purchase of that which is standard. 


E. E. Woods, of Claremore, Okla., vice presi- 
dent of the Southwestern Lumbermen’s Associa- 
tion said: 

The fine spirit which prompted the National 
Lumber Manufacturers’ Association to invite the 
retail lumber dealers to the southern pine mills to 
study the manufacturing problems was even more 
graciously executed by the millmen at Laurel. 
Sales managers, mill foremen and owners of these 
mills—busy men who do things—absented them- 
selves from their regular duties and showed us 
every detail of the lumber manufacturing game, and 
every courtesy, in a manner so characteristic of the 
South. Several things impress one only slightly fa- 
miliar with this end of the lumber business. The dis- 
tance that the logs have to be hauled—from twenty 
to sixty-five miles; the financial outlay in building 


the necessary railroad tracks, and the skidders to 
keep up with the logging operations ; the very won- 
derful skill of those men in the logging crews in 
performing their part of the service in getting the 
lumber started toward the consumer. In these 
operations everything is used that will make lum- 
ber. The number of poor logs and the amount of 
low grade lumber that develops at the mill is 
astonishing, in the Laurel mills an average of 
only about 9 to 12 — of all the lumber cut 
making B&better quality. 

The mills have reached a high state of efficiency, 
saving everything that will even make a lath, and 
yet the loss in manufacturing is big. The manu- 
facture of lumber truly is not an exact science; 
the unavoidable accumulation of shorts is large. 
It makes a retail lumber dealer want to go back 
to his yards determined to do his part in seeing 
that in his section more low grade lumber shall 
be used where it will serve the purpose and that 











E. E. WOODS, 
Claremore, Okla. 


Who Gave Their Impressions of Their Visit to 
Woods and Mills 


F. H. LUDWIG, 
Reading, Pa. 


we must more fully codédperate with the mills in 
using up the short stock. We all return to our 
homes knowing more about the millman’s problems, 
more about the product we handle and better able 
to help our trade more intelligently use the lumber 
that is produced. 


Michigan Millmen Expect More Business Next Year 


Detroit, Micu., Nov. 21.—Discussion of sales 
possibilities indicative of a marked increase in 
business during the first six months of 1924 fea- 
tured the fall meeting of the Michigan Hard- 
wood Manufacturers’ Association which was held 
at Hotel Statler today. The association adopted 
a resolution supporting the proposed income 
tax reductions of Secretary of the Treasury 
Mellon with provision for its drafting and 
presentation to Secretary Mellon as well as 
members of Congress from Michigan. 


John B. Coleman, wood utilization expert, 
reported that there was an exceptionally good 
outlook for the use of northern hardwoods dur- 
ing the coming season as disclosed from his 
recent tour among wood-using manufacturers in 
Detroit and Chicago territory. Mr. Coleman 


‘stated that automobile production during the 


first half of 1924 would be unusually heavy, 
particularly in closed cars, and that in his 
opinion farmers would be the principal buyers 
of motor cars. He pointed out that the call 
for hardwoods in the automobile industry would 
be very heavy because of particular adaptation 
due to superior mechanical and physical prop- 
erties. 


Mr. Coleman’s report on lower grades of 
maple showed that manufacturers were carry- 
ing stocks below normal and that beech was in 
good demand and preferable to maple for small 
dimension stock. He stated that the Detroit 
market offered good sales possibilities for eight 
quarter hardwoods in short lengths dressed and 
matched. 

O. T. Swan, of Oshkosh, Wis., secretary of 
the Northern Hemlock & Hardwood Manufac- 
turers’ Association, described conditions and 
methods in the Northwest. He said that the 
labor supply in the Dakotas and southern Minne- 
sota at the present time furnishes only 85 


percent of the requirements and that this de- 
ficiency was being provided for by constant ad- 
vertising. Mr. Swan pointed out the objection- 
able features attending the forecasting by sta- 
tistical business services in their attempt to 
obtain universal acceptance on the part of the 
public of their injunction to purchase or not 
to purchase certain commodities. He stated that 
this was quite likely to be productive of serious 
results and was quite unfair to business interests 
involved. 

J. L. Colby, of Cadillac, reported that very 
little could be accomplished in the matter of 
reissuing hemlock grading rules until the stand- 
ardization committee of the National Lumber 





Helpfulness marks a long step 
onward in the march of 
mankind 





Manufacturers’ Association and the Department 
of Commerce agreed upon a basis for southern 
pine, Douglas fir and other leading softwoods. 

W. N. Wrape, of the maple advertising com- 
mittee, stated that the new maple advertising 
book would be issued within a very short time, 
probably by the early part of December. 

W. L. Saunders, of Cadillac, and Charles A. 
Bigelow, of Bay. City, were chosen to represent 
the association at the general standardization 
conference at Washington, D. C., on Dec. 12. 

J. C. Knox, secretary, reported that the out- 
look for northern hardwoods is exceptionally 
good and that demand from automobile, fur- 
niture, interior finish and other manufacturers 
is steady, altho not in especially large volume 
but sufficient to absorb any accumulation. He 
stated that reports on shipments and produc- 


tion for the ten months ended Oct. 31 show a 
total production of 243,939,000 feet, offset by 
shipments of 225,148,000 feet. Total stocks as 
of Nov. 1 showed a slight decrease, he explained. 

Mr. Knox stated that members of the asso- 
ciation are very much interested in the work of 
the forest experiment station of the Lake 
States with headquarters at St. Paul and that 
a representative of this department was ex- 
pected at the meeting to explain what special 
work was contemplated in Michigan, but he 
was evidently unable to attend. 

It was decided to hold the next meeting at 
Bay City about the third week in January 
unless it becomes necessary to issue a call for 
a meeting before that time. 


Cut-over Land Exchanged for Timber 


McCtovup, Cauir., Nov. 17.—A land exchange 
proposal covering about 26,000 acres of cut- 
over lands within the Shasta national forest 
in California has been made to the United 
States Government by the McCloud River Lum- 
ber Co., the proposal involving all of the cut- 
over lands belonging to the company within 
the Shasta forest. In payment for the lands 
relinquished by the company the Government 
gives an equal valuation of timber, in connec- 
tion with a timber sale which has already been 
made on the Shasta national forest to the Me- 
Cloud River Lumber Co. This is the first case 
reported of an exchange of a large body of 
cut-over lands to the Government under the 
exchange law of March 20, 1922. It is the 
common opinion that ultimately the Forest 
Service will make use of this exchange author- 
ity to add large areas to the national forests 
in nearly all of the western States. 
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Club Discusses Steam Curing of Gum 


[Special telegram to AMERICAN LUMBERMAN] 


SHREVEPORT, La., Nov. 21.—That stocks are 
practically normal, order files in fairly good con- 
dition and prospects for an improvement in the 
market favorable, formed the substance of re- 
ports submitted in a roundtable discussion by 
members of the Southwestern Hardwood Manu- 
facturers’ Club in monthly session here today. 
Slow movement of some commodities was also 
reported, red gum being about the worse in this 
respect. 

The principal discussion was on the question 
of ‘‘steam curing’’ gum lumber, and represen- 
tatives of several companies now using and 
experimenting with this process spoke enthusi- 
astically of results and greater possibilities. 
The consensus was that gum treated this way 
moves more freely and, in some instances, 
brings a premium. It was also stated that this 
treatment makes the lumber bright and flat, 
removes stain, and generally causes it to be 
more attractive to the trade. 

The next meeting of the club, it was an- 
nounced following the business session this aft- 
ernoon, will be held in New Orleans the second 
Wednesday in December. Twenty-odd repre- 
sentatives of the hardwood industry attended 
today’s meeting, including C. H. Sherrill, New 
Orleans, president, and J. M. Pritchard, Chi- 
cago, secretary, Hardwood Manufacturers’ In- 
stitute, both of whom gave valuable informa- 
tion. 

H. Ben Johnson, Mansfield Hardwood Lum- 
ber Co., Shreveport, presided as president of 
the club, and the duties of secretary were per- 
formed by George Shaad, jr., New Orleans, of 
the Southern Hardwood Traffic Association. 


Sees Good Demand Ahead for Longleaf 


John L. Avery, of the Frost-Johnson Lumber 
Co., reported stocks under normal and labor 
conditions unsatisfactory. 

O. N. Cloud, sales manager Peavy-Byrnes, 
Peavy-Wilson and Peavy-Moore Lumber com- 
panies, Shreveport, reported those interests are 
getting ready to start hardwood operations at 
Deweyville, Tex., and said they wished to be- 
come identified with the Southwestern Hard- 
wood Club. So far as pine is concerned, he 
stated, they look to the future with optimism. 
Reports, he said, indicate 80,000 to 100,000 
railroad cars will be built next year. 

Mr. Pritchard said he had been especially im- 
pressed by a statement of Mayor L. E. Thomas, 
of Shreveport, who in his address of welcome 
referred to the lumbermen as forerunners of 
civilization. Such a compliment, he said, was 
unusual, as public men—especially if they ex- 
pect greater political advancement—generally 
are expected to ‘‘take a fall’’ out of lumber- 
men, referring to them, generally, as ‘‘ ruthless 
destroyers of forests.’? That unjust criticism 
has always roiled him. Mayor Thomas told the 
truth, he said, for anyone reviewing the history 
of the country will find it to be true. Hard- 
wood interests are now heavy in this section, 
which will soon be the center of hardwood pro- 
duction, if not already such. Production in the 
North and East is falling off, and increasing 
here. He congratulated Southwestern produc- 
ers on their spirit of codperation. Their club, 
he said, gives opportunity to become better ac- 
quainted and to be mutually helpful, and causes 
them to become interested likewise in broader 
—* which producers themselves must 
solve. 


Invites Hearers to View Plant 


When President Johnson proposed discussion 
of ‘‘steam curing’’ of gum, Mr. Sherrill, who 
Is president of the Sherrill Hardwood Lumber 
Co., of Merryville, La., and the Sherrill-Rus- 
sell Lumber Co., of Paducah, Ky., explained 
the system used at his plant, and said the 

MERICAN LUMBERMAN had published it in full 
detail. [The article appeared in the Oct. 13 issue, 
page 66.] He invited all hardwood men to visit 
his plant, where they would be given,full infor- 
mation. Thru this system they ship about 20 
Percent less moisture content, the lumber: being 
teady for shipping within fourteen to twenty- 


one days. The more this plan comes into use, 
the greater, he ventured, will be the demand for 
this lumber. Considering its general utility 
values, gum lumber now is selling at too little, 
compared with some other products. 

President Johnson described the system used 
at his company’s mills, the experiments, he said, 
having shown steaming gum could be done suc- 
cessfully. He especially stressed the impor- 
tance of putting gum on the market bright, 
furnishing it as wanted by the trade. 


Entertained by Hardwood Club 


The hardwood men were guests at luncheon 
and at a banquet tonight of the Shreveport 
Lumbermen’s Club, of which Sam E. Lyons is 
president. O. A. Davis introduced the luncheon 
speakers, including Mayor L. E. Thomas, who 
said the lumbermen help in upbuilding the 
country and have no superiors as pioneers in 
progressive movements. When lumbermen and 
railroads are making money, he said, practically 
all other industries are doing likewise. 

Responding to the mayor’s address, C. H. 
Sherrill stressed the importance of clean meth- 
ods in business, which the lumber industry 1s 
employing. Emphasizing the real worthwhile 
things of life, he said a good name. is worth 
more than silver and gold; among the richest 
possessions a man can have is a beautiful spirit 
of fellowship, thru which to dwell in harmony 
with his fellows. He said he found the ‘‘spark 
of divinity’’ in all sections, and all classes and 
colors. The burden of American citizenship, 
he said, is to lead in all good things of life. 

Following the business session, the lumber- 
men visited the model plant of the Perfection 
Oak Flooring Co. 


HOO-HOO DOINGS 


To Stage Big Concatenation 

Cairo, Itu., Nov. 19.—Announcement is made 
that a big concatenation will be staged by the 
Cairo Hoo-Hoo Club on Nov. 27 in this city, 
in honor of P. T. Langan, prominent Hoo-Hoo 
and veteran lumberman of Cairo. So far fif- 
teen kittens have been lined up for the event 
and before the date set it is expected that the 
class will be added to materially. A team from 
St. Louis will assist the local team in putting 
on the work. 














Concats Planned; Appointments Made 
St. Louis, Mo., Nov. 20.—Two Hoo-Hoo offi- 
cials came to St. Louis the latter part of last 
week to cdnfer with Secretary-treasurer Henry 
R. Isherwosd at headquarters about concatena- 
tions to be held soon. J. L. Corn, of L. D. 
Leach & Co., Cairo, Ill., Vicegerent Snark for 
southern Illinois, discussed plans for a big Hoo- 
Hoo and lumbermen’s meeting to be held in 
Cairo next Tuesday. The meeting is to be fol- 
lowed by a concatenation in honor of Peter T. 
Langan (2,400), formerly a member of the 
Supreme Nine. An effort is being made to 
have a class of at least fifty candidates. C. M. 
Munger, field representative for Roach Musser 
& Co., Muscatine, Iowa, Vicegerent Snark for 
Lafayette, Ind., made arrangements while here 
to hold a concatenation in Lafayette on Dec. 20. 
Appointments as made by J. H. Kurth, Su- 
preme Jabberwock, were announced today by 
Secretary-treasurer Isherwood as follows: 

William (Billy) Black, Vicegerent Snark, Dallas 
(Tex.) district, reappointed. 

Tom M. ayes, Amarillo, Tex., 
Snark, Panhandle district, reappointed. 

J. Walter Michel, secretary New Orleans Lum- 
bermen’s Club, Vicegerent Snark for the South- 
eastern district of Louisiana, reappointed. 

Philip Lanier, Philip Lanier Lumber Co., New 
Orleans, State Counselor for Louisiana. 

J. W. Lewis, general manager Long-Bell Lumber 
Co., Lake Charles, La., Vicegerent Snark for the 
Southwestern district of Louisiana. 

Hoo-Hoo Club No. 6, of St. Louis, has adopted 
resolutions on the death of Alvah H. Whit- 
marsh, general manager for William Buchanan, 
who died on Nov. 11. He was a brother of T. C. 
Whitmarsh, general manager of the W. T. 
Ferguson Lumber Co., a member of the club. 


Vicegerent 


Make Money on these Items 


Immediate Delivery 


{1} Tough White Ash, 250M tft. 
4/4to 16/4 No. 1 C&B guaran- 
teed heavy texture White Ash. 








{2} Tennessee Red Cedar 
Boards, 500M ft. 4/4 No. 1 
C &B, Air or Kiln Dried., 


{3] Oak Flooring, any quantity, in 
36x1% &2,13/ 16x1%, 2&2%, in 
Plain and Quartered, all grades, 
Oak Flooring Mfgérs. Assn. graded. 


{4} Maple Flooring, D&M & EM 
or Jct. & EM, %, 13/16& 17/ 16, 
all widths and grades, Maple Floor- 
ing Assn. graded. 


{5} Oak and 
Gum Mould- 
ings, trim, stair 
treads, risers,door 
jambs, in carlots. 














Wire our expense for 
delivered prices, any 
quantity, delivered 
anywhere. 


Mention Item Number. 





Satisfactory Shipments 
Guaranteed. 


E. BARTHOLOMEW HARDWOOD CO 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
11-24-23 


Earl Bartholomew 











cA Gift of Distinction 
Beauty Monogram Auto Signal 


CA tail lamp and stop signal 
combined, including, an illu- 
minated interchangeable name 
or monogram of automobile. 


CAN be installed on any car 
in a few minutes and without 
any alterations to the car. Full 
directions are enclosed in box. 














In ordering 
mention make, 
of yourcar. ff 


Mailed 
Order Prepaid. 
’ Send re- 
Today! mittance 
Price com- to 
plete ready iy H 
to attach Safety First 








$550 





¥ TAMMS , 
Mortar COLO 


Right Prices — Quick Shipments 
Mines and Mills, TAMMS SILICA CO., 


Tamms, Ill. Chicago 
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Over 


Two Hundred 
Million Dollars 


The Lumbermen’s Indemnity 
Exchange has a treaty contract 
with eighteen re-insurance com- 
panies. It has had practically the 
same contract for the past four- 
teen years. 


The combined assets of these 
eighteen companies total two 
hundred ten million one hundred 
thirty-seven thousand seven hun- 
dred eighty-six dollars and fifty 
cents ($210,137,786.50). 


When you buy a Lumbermen’s 
Indemnity Exchange fire insur- 
ance policy, each of these com- 
panies takes a share of the lia- 
bility, in proportion to their 
assets. That is the reason the 
Lumbermen’s Indemnity Ex- 
change has operated for the past 
twenty years so successfully. 


This arrangement makes a 
Lumbermen’s Indemnity Ex- 
change policy the strongest in 
America. It eliminates prac- 
tically all liability to the lumber- 
men. Therefore, it does not boast 
of dividends, but just good serv- 
ice and the soundest indemnity 
obtainable by the lumbermen. 


The Lumbermen’s Indemnity 
Exchange is managed by the 
DeVeuve-Burns Underwriting 
Company, Douglas Building, 
Seattle, Wash., with a main East- 
ern Branch at 166 West Jackson 
Blvd., Chicago, II. 


Grades and Insurance Main Topics 
at Southern Cypress Semiannual 


[Special telegram to AMERICAN LUMBERMAN] 

JACKSONVILLE, FLA., Nov. 21.—The semian- 
nual meeting of the Southern Cypress Manu- 
facturers’ Association convened here this morn- 
ing with a majority of the members present, 
and President Frederic Wilbert in the chair. 
In his address President Wilbert said that the 
last six months have been months of unusual 
prosperity and the members may look forward 
with confidence to a continuance of this pros- 
perity during the coming year. Calling atten- 
tion to what the association stands for he said: 

We were the first association to handle our 
product to the public thru a national advertising 
campaign. This association was first to put a 
guaranty on the product of its members by a 
trade mark; and was the first to adopt grade 
marks ; established for our members a uniform cost 
system ; our traffic and insurance departments have 
a recognized standing far above any other asso- 
ciation ; our trade extension department has opened 
a field and is doing effective work in increasing the 
demand for cypress and tupelo. A specific result 
of our advertising and trade extension work is the 
making of cypress a product entirely distinct from 
others woods, a recognized specialty, and thru ad- 
vertising we have brought tupelo to the front. 

He paid tribute to the faithful work of the 
committees whose recommendation are the re- 
sult of careful study of the problems brought 
before them. The president closed his address 
with a touching reference to two members who 
have died since the last meeting, J. T. Tucker, 
of the Everglade Cypress Co., and E. L. Hunter, 
of the Osceola Cypress Co. 


Secretary’s Suggestions 


In a brief informal report Secretary E. W. 
McKay said that he had visited all of the mem- 
bers during the last six months and many non- 
members. He recommended that meetings of 
mill managers be held at frequent intervals to 
discuss their practical problems, believing that 
this would help to create greater interest and 
bring in new members. He expressed a need 
also for a greater number of exhibits, saying 
these should be in the nature of portable ex- 
hibits that could be easily transported and 
shown at desirable places. He urged the mem- 
bers to take a greater personal interest in the 
effort to secure new members. 

The treasurer’s report showed the association 
to be in good financial condition, with an excess 
of nearly $5,000 in receipts over expenditures 
during the six months. 

Chairman R. H. Downman, of the finance com- 
mittee, elaborated on this report, showing in 
detail receipts and expenditures, with about 
$12,000 spent for advertising cypress in maga- 
zines and $1,700 for tupelo. 


Insurance Department’s Report 


C. 8S. Williams, Williams Lumber Co., New 
Orleans, La., chairman, reported for the com- 
mittee on insurance showing total insurance in 
force of a little more than $22,000,000 with 
premium receipts of $262,000. The average 
rate is 1.183. Inspectors reported that on last 
inspection trips stocks on most of the yards 
were found to be low, indicating that demand 
has been keeping well up with production. Of 
the insurance in force 6714 percent is carried 
in stock companies, 26 percent in reciprocals, 
5.4 in mutuals and .1 in Lloyds. He expressed 
appreciation of splendid service rendered by 
the insurance department and thought the man- 
ager should be invited to visit the mills often 
to check up policies and other details and thus 
relieve operators of much responsibility and 
worry. He related one instance of where at 
his own plant the insurance manager had sug- 
gested one improvement thdt cost $1,000 but 
saved the company $600 a year in premiums. 

Following this report there was an interesting 
discussion of phases of use and occupancy in- 
surance, in which it was pointed out that it 
was to the advantage of the policy holder to 
have these policies written on a fixed value or 
a fixed percentage basis. 

M. L. Fleishel, Putnam Lumber Co., said that 


after one experience in settling a fire loss he 
had had all his use and occupancy policies writ- 
ten on a 25 percent basis. Thus if a planing 
mill is burned the use and occupancy loss ig 
fixed in advance and settlements are expedited, 
J. R. Black, manager of the insurance depart- 
ment, stated that the use and occupancy rate 
was about 8 percent of the fire rate. 

H. B. Clark, manager National Lumber Man- 
ufacturers’ Inter-Insurance Exchange, Chicago, 
upon invitation took part in this discussion and 
gave some valuable hints on insurance. 


Report of Traffic Department 


Chairman R. H. Downman presented the re- 
port of the railroad and transportation com- 
mittee, stating that the traffic department was 
watching closely the proposed revision in south- 
eastern rates and would take steps to protect 
members’ mills from arbitrary action by the 
railroads. Altho every effort is made to re- 
duce the number of claims the record indicates 
that during the last six months claims had been 
filed amounting to $50,716 and $13,523 has been 
collected. Suspense claims adjusted in addition 
to these had brought a total collection for the 
members of $3,556. The report showed no dififi- 
culties on account of embargoes and that equip- 
ment has been plentiful, few car shortages hav- 





R. H. DOWNMAN, NEW ORLEANS, LA. ; 
Who Took Active Part in the Proceedings 


ing been reported and these quickly adjusted. 
Important rate adjustments have been made 
with the carriers and altogether the depart- 
ment had rendered fine service. 

A supplemental report from the Jacksonville 
office showed that that office had made 419 rate 
quotations, and had revised’ freight bills and 
developed claims totaling $4,542. Notice ha: 
been received of a satistactory adjustment in 
rates from points between Yemassee and Au- 
gusta, Ga., to points in Illinois, Indiana and 
Ohio and supplements shortly will be issued 
showing a reduction in rates to that territory. 


Production of Tupelo increasing 


No member of the tupelo committee being 
present, J. F. Wigginton, of New Orleans, re- 
ported that tupelo rapidly was coming into its 
own. It is being used extensively for trim and 
moldings. There is a good demand in eastern 
markets and this demand is growing both for 
tupelo lumber and for specialties. Production 
of tupelo is increasing and as the demand grows 
values also will increase. He urged manufac 
turers to exercise great care in manufacturing 
and drying tupelo stock. ; 

A healthy condition was indicated in the 
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statement of Chairman C. P. Gable that the 
committee on complaints had nothing before 
it on which to make a report. 


Committee Reports 


Chairman Downman said the legislative com- 
mittee had no report to make except to recom- 
mend that the members stay away from Wash- 
ington, legislate for themselves, remain at home 
and make lumber. 


Reporting on shingle conditions, Chairman 
J. F. Wigginton said stocks were below normal, 
mills were sold ahead of production and the 
situation could aptly be expressed in the state- 
ment: ‘‘Yes, we have no shingles.’’ 


For the committee on trade marks and copy- 
rights, Chairman Wade Tucker, of Loughman, 
Fla., said that only about 30 percent of the 
members are using the trade mark and urged 
greater interest. Mr. Wigginton said that 
manufacturers are losing a valuable asset in 
not using the trade mark more than they do, 
and gave a striking illustration of educating 
consumers to use trade marked lumber. Upon 
motion this committee was abolished and its 
work assigned to the advertising committee. 


Reporting for the committee on lumbering 
employees, Chairman C. P. Gable said labor 
conditions are worse now than they have been 
for some time. Some colored labor is returning 
South, but the supply yet is limited. P. J. Feit- 
ner, Osceola Cypress 
Co., Osceola, Fla., said 
the labor situation is 
better now with them 
than it has been. M. L. 
Fleishel, Putnam Lum- 
ber Co., reported an 
ample supply, but labor 
very inefficient. E. G. 





EK. W. McKAY, 


New Orleans, La. ; 
Secretary 





Swartz, Burton-Swartz 
Cypress Co. of Florida, 
Perry, Fla., reported 
labor conditions fairly 
satisfactory with com- | 
mon labor being paid 
about the same as in 
Louisiana. 

For the committee on past due accounts, 
Chairman E. G. Swartz reported that collections 
now are quite satisfactory. 


Cypress Best for Washing Machine Tubs 


For the committee on grades and specifica- 
tions, Chairman L. W. Gilbert called attention 
to some changes in specifications that would be 
included in the bulletin now being prepared, 
these dealing largely with short lengths. He 
then asked L. K. Williams, of Patterson, La., 
to report on some complications that had arisen 
in connection with the washing machine trade. 


Mr. Williams stated that washing machine 
manufacturers had attempted to find substitutes 
for cypress for their tubs and had endeavored 
to use metal, but had found metal tubs un- 
satisfactory and were returning to wood. Com- 
plaints had been received, however, that the 
material supplied by cypress manufacturers was 
producing a heavy percentage of waste and the 
washing machine people were desirous of hav- 
ing a better grade of material supplied. Mr. 
Williams reported that a large number of pieces 
of this stock had been secured by the grading 
committee and regraded, and in many cases 
the material was found to contain some defects 
that reduced its availability for the purpose re- 
quired. He thought that only a B&better grade 
should be supplied and that the stock should 
be cut to exact length and full width and 
thickness. 


Mr. Wigginton suggested that a special 
B&better grade should be adopted for this 
stock, grading to be from the poorer side. E. 

. Swartz said that his company sold a great 
deal of this stock. Two Negro women are em- 





ployed to inspect this stock and they are so 
thoro that since they have had charge there 
have been fewer complaints and less loss. He 
said that 90 percent of this stock is cut from 
trimmings that otherwise would go to the burner 
and he thought especial care should be exercised 
to see that the material supplied was fully up 
to grade, so as to save the users from unneces- 
sary loss thru waste and to increase the market 
for this class of stock. A number of the mem- 
bers took part in this discussion, one of the 
most interesting of the entire session, and the 
committee on grades and specifications was au- 
thorized to draw up a grading rule for this 
particular class of stock that would meet the 
requirements. 


Progress of Standardization Movement 


L. W. Gilbert, Donner, La., reporting on the 
progress of the standardization movement, said 
that the sizes as tentatively adopted and re- 
ported to Secretary of Commerce Hoover would 
not necessitate any increases in the thicknesses 
or widths of cypress lumber and that the present 
cypress grades fall naturally in the specifica- 
tions as recommended. 

At this point adjournment for lunch was 
taken and announcement made that the after- 
noon session would be executive, when the ques- 
tion of the advertising policy of the association 
would be discussed, together with other matters 
of interest only to the members. 


After the meeting finally adjourned this 
afternoon there was a general expression of 


satisfaction with what had been accomplished, . 


such wheel-horses of the association as E. G. 
Swartz, C. S. Williams, L. W. Gilbert and others 
expressing the opinion that this was one of the 
most constructive meetings the association has 
held for a long time. 


Tonight members and visitors were guests at 
a banquet given by the association in the beau- 
tiful dining room of the Mason Hotel. The 
affair was entirely informal, H. W. Dexter pre- 
siding as toastmaster. 


Submits Names for Exchange Officers 


BauTiIMorE, Mp., Nov. 19.—In accordance 
with the requirements of the bylaws of the 
Lumber Exchange of Baltimore a ticket to be 
voted for at the annual meeting of the organi- 
zation on the evening of Dec. 3, has been sent 
out by Secretary L. H. Gwaltney to the mem- 
bers for their consideration. This ticket was 
made up by the nominating committee, consist- 
ing of Parker D. Dix, of the Surry Lumber 
Co.; George Schumacher, and Henry Suchting, 
of William Suchting & Sons, and is constituted 
as follows: 

President—H. Rowland Clapp, Baltimore Box & 
Shook Co. 


Vice president—R. Baldwin Homer, R. B. Homer 
Lumber Co. 


Treasurer—L. H. Gwaltney, of John H. Zouck 
Lumber Co. 


Managing committee—George BH. Waters, George 
E. Waters & Co.; Lewis Dill, Lewis Dill & Co.; 
John L. Alcock, John L. Alcock & Co.; Theodore 
Mottu, Theo. Mottu & Co.; Ridgway Merryman ; 
F. A. Ascherfeld, James Lumber Co.; W. Hunter 
Edwards, B. W. Edwards & Sons; Daniel MacLea, 
of the MacLea Lumber Co.; Henry D. Dreyer, jr., 
H. D. Dreyer & Co. (Inc.); Rufus K. Goodenow, 
jr., Canton Box Co.; R. B. Homer, and J. Edward 
Duker, J. H. Duker Box Co. 

For the information of those who might ex- 
press surprise that George E. Waters was not 
renominated for the office of president, it being 
customary to keep the chief executive in office 
for two terms, it is to be stated that Mr. 
Waters flatly declined to remain another year. 
When put up for the office last year he reluct- 
antly consented to serve, stating at the time 
that he could not undertake the discharge of 
the duties required except at much personal 
sacrifice, and having nearly completed the first 
term, he felt that he could not with justice to 
his own business let his name go before the 
exchange again. 

The ticket in its general make-up is consid- 
ered a recognition of the younger element, Mr. 
Clapp falling in this class, tho he has been 
identified with the exchange for a number of 
years. 
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Fire Insurance 
Service 


Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 


ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 


Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 


The 


Insurance Co. of Indian- 
apolis, Ind. 


Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 





Write for Details 


ICICI ICICI ICI 
SCC IC IC IC ICICI 


CC IC ICICI CIC IC IC IC 00 0000066262625 e5 6 





ICICI I IC IC 3c 


OCI ooo 
ICICI IC Coc oCcoc 


7 
Nr ore Ir IC IC IC IC IC IC I or croc ic 


. a a a a a ie 








Ic 


CIC ICICI ILI 1c 








r| 
pate ke ake ae ake | ee ae ae ae ae ae ae ae ae ake ae 


: 7. 
Oooo 














A new book by 


ee The 
Lumberman 
Poet’’ 


Come 


“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 
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In An Hour? 


If not investigate the 








HoltBid Service Co. 


I 
i Lumber Exchange, Minneapolis, Minn. | 
{ Send literature on your HoltBid method of | 
estimating as specially adapted to the needs | 
| of the Retail Lumberman. 
Al-24 =| 
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Brokers - Agents 











Pickrel Walnut Co. 


Manufacturers 
Walnut Logs, Lumber’ 
ST. LOUIS, MISSOURI U. S. A. 


Cable Address: “Pickwood,” St. Louis 


Edward Chaloner & Co. 


Wood Brokers and Agents 
for the Sale of American Hard- 
woods in Logs and Lumber 


LIVERPOOL, ENGLAND 
Cable Address: “CHALONER, LIVERPOOL” 

















WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Glasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘‘Brackridge,’? Glasgow. Cable 
Address: ‘‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 








Logging Ralph C Bryant 


Have you a problem to solve in logging, lo: 
transportation or harvesting tan bark an 
} pain economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 


American Lumberman “! $3.;Desbom St 


Chicago. Ill, 











Reforestation and Reclamation of Cut-Over 
and Waste Lands Considered at Conference 


NEW ORLEANS, LaA., Nov. 20.—Formal ses- 
sions of the Forestry, Reclamation and Home 
Making Conference were opened this morning 
in the convention hall of the Roosevelt Hotel, 
with several hundred, representing many States, 
in attendance. The southern lumber industry 
is represented by a strong delegation, which is 
taking a prominent part in the poceedings. 

Senator Ransdell of Louisiana, presiding, 
called upon Rev. U. D. Mooney to deliver the 
invocation. 

Mayor McShane, of New Orleans, delivered 
a welcoming address. 

In his opening address the Louisiana senator 
declared his belief that the time has come 
for the West to redeem its promise to aid the 
South in securing Federal assistance for recla- 
mation and settlement of her idle lands, and 
continued: 

The flood of immigration westward has reached 
the Pacific coast and is turning northward into 
Canada. Opportunities for small self-supporting 
farm homes are diminishing, yet we know we 
have here the climate, soil, transportation and 
market facilities to justify a rapid increase. The 
South can hold these people and pen | others. 
The, Federal Reclamation Act, now applicable to 
sixteen western States, should be broadened to 
extend its benefits to any State. A preliminary 
Federal survey of unused lands, made under the 
late Secretary Lane in connection with the soldier- 
settlement project of the Wilson administration, 
indicated that it is possible to reclaim and de- 
velop idle lands in nearly every State and _ par- 
ticularly in the southern States. We of the South 
are helping to pay for the reclamation of the West. 
I for one believe that some of the money from the 
revolving reclamation fund should be used, and 
can be most economically and effectively used, in 
Louisiana and other parts of the South. I know 
that larger and quicker returns can be had here, 
and the fund can be made to revolve more rapidly, 
than when used in the more expensive and difficult 
projects of the arid region. I am ready to pledge 
that when these sectional appropriations next 
come up, I will do what I can to see that the 
South gets fair treatment in these matters. 


Lumberman Discusses South’s Problems 


John H. Kirby, president of the Southern 
Pine Association, recalled the century-old 
declaration of a famous French philosopher 
who doubted that the American Republic 
would exist after its public domain was ex- 
hausted. ‘‘That domain is now exhausted,’’ 
said Mr. Kirby, ‘‘but there are vast areas of 
unused domain, especially in the South. The 
problem now confronting us is how best to 
utilize that great empire of idle land. It 
can be solved by working out ways and means 
for reforestation, for live-stock development, 
and for reclamation of suitable portions to 
be developed as contented farm homes. The 
Imbermen of the South believe the creation 
of a contented and prosperous agricultural 
population in this section, adding good citi- 
zenship to the strength of the nation, is one 
of the most important purposes for which a 
part of these cut-over areas can be utilized.’’ 


Taking up reforestation, Mr. Kirby said it 


‘had been demonstrated that another supply of 


timber can be grown for future generations 
and it should be done. But the reforestation 
problem is surrounded by conditions that in 
his judgment necessitate assistance from the 
Federal and State governments. He favored 
the employment of the South’s cut-over lands 
in the use for which the various tracts are 
found best suited—timber-growing, or live- 
stock and dairying development, or the crea- 
tion of self-supporting farm homes for the men 
and women ‘‘who keep the flag flying and can 
always be counted upon for devoted patriot- 
ism.’’ He continued: 
The idea has been widely spread over this coun- 
try that the lumbermen of the South have robbed 
the people of something that belonged to them, 
thru wasteful use of the forests. I wish to deny 
that implication. The lumber manufacturer has 
taken and utilized every part of the forest product 
for which he could find a use or a market. There 
has been some waste in lumber manufacture in 
the past, as years ago there was waste of the re- 
sources of the middle West. But the lumbermen, 
with possibly a few isolated exceptions, have 
sought to utilize every stick of wood they could 


profitably use. The people of the entire territory 
west of the Rockies have enjoyed the benefits of 
the cheap lumber produced in the South by the best 
methods of manufacture and utilization known at 
the time. The homes built of that cheap lumber 
are still enjoyed by the American people. 


Tells of Reclamation Movement 


Clement 8. Ucker, president of the Southern 
Settlement & Development Organization, 
speaking on ‘‘Why We Have Met,’’ sketched 
the history of the reclamation movement, the 
philosophy of the law creating it and its 
benefits to the West. Then he reviewed the 
present situation in the South, where millions 
of acres await development. ‘‘Is it not,’’ he 
asked, ‘‘clearly as much an economic duty to 
take water off lands in the South and make 
these fertile areas available for utilization 
and cultivation, as it is to put water on the 
semi-arid lands of the West? By every course 
of logic it seems the position of the South is 
unassailable. There is no question about it. 
The day is at hand and the query arises: What 
is the South going to do about it? If we are 
to adopt a policy national reclamation—and 
I for one am convinced the hour is at hand 
when we should do so, and I think we will do 





©Bachrach 
Cc. S. UCKER, 
Baltimore, Md.; 
Chairman Committee 
No. 1 


R. M. HALLOWELL, 
Elizabeth, La. ; 
Chairman Committee 
No. 2 


so—we are here today to determine what part 
the South is going to take in it.’’ 


Urges Spread of Farm Home Movement 


Gov. John M. Parker of Louisiana discussed 
the ‘‘Farm Home as the Stabilizer of Gov- 
ernment and Business,’’ urging its multipli- 
cation in the South’s vast empire of idle lands. 
Gov. Parker devoted most of his time to a plea 
for selective immigration, under a system 
which will permit examination of prospective 
immigrants in their homelands and insure the 
admission of desirables only. He pronounced 
the agricultural settler the type most desired 
and needed and urged that they be landed and 
distributed thru the southern ports, for set- 
tlement direct upon suitable lands and under 
conditions insuring their welfare and prompt 
Americanization. There are in Europe, he 
suggested, thousands of these desirables who 
would welcome the chance to establish new 
homes. He urged the enactment by Congress 
of laws establishing selective immigration 
under careful and competent administration. 


In Favor of Selective Immigration 


SENATOR RANSDELL: I am heartily in favor of 
selective immigration and I pledge you here and 
now, as one Southern Senator, to do everything in 
my power to see that the necessary legislation is 
enacted. I do not at this time favor increase of 
the immigrant quotas, but I do believe that the 
immigrants granted admission should be carefully 
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selected under some such system as Gov. Parker 
has outlined. 

Representative Addison T. Smith of Idaho, 
chairman of the House irrigation committee, 
declared that the people of the West have ‘‘a 
very definite interest, in the utilization of the 
unused lands of the South,’’ adding: 

We are in no sense rivals. On the contrary, the 
development of our farms and industries afford 
larger and better markets for the things you pro- 
duce, while we are finding a market for our prod- 
ucts in the South. If, as it now appears, the time 
has come when the South must consider the prob- 
lems of its wet and cut-over lands not from a 
purely local, but from a national standpoint, we 
are more than willing to codperate and do every- 
thing to aid you in procuring the advantage of 
the experience gained in our part of the Union. 

Representative William B. Bankhead of 
Alabama discussed ‘‘Reclamation and Home- 
Making in the South.’’ Terming ‘‘over- 
industrialization’’ and the trend of population 
from rural to urban residence as ‘‘the grave 
hazard of the future,’’ he said the real solu- 
tion of the problem thus presented lay in the 
establishment of more country homes, self- 
supporting and owned by their occupants. He 
urged country, State and national codpera- 
tion with private enterprise in this vital busi- 
ness. 

TUESDAY AFTERNOON 


The afternoon topic was ‘‘Forestry and 
Home Making.’’ Henry E. Hardtner, of the 


Urania Lumber Co., father of the Urania forest 
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reserve, was selectively drafted as presiding 
officer and opening speaker. 

Mr. Hardtner argued for a prompt and just 
determination of the responsibility for the 
development of forest lands, saying: 


The land-owner, the State, the county and the 
nation are interested in making these idle lands 
an asset rather than a liability. The development 
of a new country is unquestionably a wise invest- 
ment in the future prosperity of the nation. But 
if new forests are to be developed, the land-owner, 
the county, the State and the nation must all as- 
sume part of the responsibility and burden. 

The land on which timber is growing can pay 
its just share of taxation, based on its value for 
forest growth. But the timber crop that requires 
25 to 50 years to mature can only pay its taxes 
when the crop is harvested. Money must be spent 
by the grower for many years with no return. If 
capital is to be induced to invest in the business 
of growing trees, reasonable assurance must be 
given that a small profit at least will be realized 
from the venture. As matters now stand and 
without this assurance, many large owners of 
cut-over lands will not attempt to develop them. 


He contended that the need of reclaiming 
this so called ‘‘waste land’’ is obvious; that 
its financing should be undertaken by State and 
Federal governments, and that the State and 
the nation should properly assume responsibility 
for growing a new timber supply. 

A. G. T. Moore, manager of the cut-over land 
department of the Southern Pine Association, 
outlined some of the practical difficulties in the 
way of forestry practice. Earlier conservation- 
ists, he suggested, gave ‘‘too little thought to 


the economic conditions existing in the United 
States and were too largely swayed by Euro- 
pean ideas based upon forestry practice under 
widely differing conditions. Now the attitude 
is changing and our foresters are giving more 
attention to the economic phases of the prob- 
lem. Whenever conditions develop or are 
created under which it will pay to grow trees, 
individuals will grow them.’’ As one of the 
current tendencies in this direction, Mr. Moore 
cited the development of paper-making indus- 
tries, utilizing young trees which can be grown 
under favorable conditions in 15 to 25 years. 
‘‘Sawlog timber requires a longer period of 
growth and under existing tax systems individ- 
ual participation in the growing of a new lum- 
ber crop is penalized by the taxing bodies.’’ 
He urged protection against forest fires and 
revision of the tax system as necessary to 
progress in reforestation and especially to 
private participation therein. ‘‘The lumber- 
men of the South,’’ he concluded, ‘‘are entirely 
willing to codperate in producing a permanent 
and adequate supply of timber for the nation, 
and to use every effort to prevent waste of 
forest material; but the public must recognize 
and accept its share of the responsibility and 
make it possible for private individuals to par- 
ticipate in reforestation without the menace of 
confiscation of their property or facing the 
bankruptcy courts.’’ 


Reforestation by Private Enterprise 


Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
made an interesting contribution to the dis- 
eussion of reforestation by private enterprise. 
It constitutes a problem in economics and citi- 
zenship, he suggested, and not one of geography 
and sentiment. Its solution requires adequate 
fire prevention and protection, equitable ad- 
justment of taxation, time, and freedom to 
apply methods of forestry best suited to specific 
tracts, freedom from restraints which prevent 
the application of methods and practices 
which are locally most suitable. He con- 
tinued: 

With respect to forest taxation, we are in the 
middle of a vicious circle, having proved the pres- 
ent method of local taxation must be modified 
and having proved that we can not modify it. Yet 
private enterprise in reforestation is not economic- 
ally possible unless the problem of taxation is 
properly settled. ‘The principle of a yield tax has 
been proposed—the severance tax being an appli- 
cation. But where it is imposed they have neg- 
lected to relieve the forests from the burden of 
annual taxes. 

Deferment of tax payment to time of utilization 
is the ideal condition for reforestation. But local 
communities must have tax revenue, and so we 
reach an impasse. 

He invited consideration of the following 
suggestion as a possible way to permit de- 
ferment of tax-payments on growing timber: 
That the States loan to counties or local com- 
munities money to enable them to meet their 
revenue requirements; that the Federal Gov- 
ernment if necessary advance money to the 
States for this purpose, taking State bonds as 
security or using the annual receipts from the 
national forests as a revolving fund to provide 
the money for such loans. 


Will Recommend Larger Appropriation 


United States Senator Pat Harrison, mem- 
ber of the special senate committee on re- 
forestation, expressed his confident belief that 
the committee would recommend, and the 
Congress would grant, a larger appropriation 
than ever before for coéperative work in 
forest fire prevention and protection. The 
committee’s investigations had convinced it, 
he explained, that forest fires are the greatest 
obstacle in the way of reforestation, constitut- 
ing about 75 percent of the problem. The 
States should match the Federal money dollar 
for dollar and ‘private owners should. con- 
tribute their share to this work of necessity. 
Further, he declared that public sentiment 
must be aroused in every possible way against 
the fire waste. ‘‘Otherwise, we are not going 
to get where we should get.’’ 

Senator Harrison would not speak further 
for the committee or its intentions. Speaking 
for himself, however, he favored a nominal 
tax on cut-over Jands devoted to reforesta- 
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Announcing 


THE REMOVAL OF 
OUR MAIN OFFICE 


from Monroe, Louisiana to Ferriday, 
Louisiana on September Ist. 


Our extensive operations at Ferriday 
justify us in removing our executive and 
sales office to our mill so we may give 
our personal attention to the manufac- 
ture and sale of our product. 


Our 8’ band mill with 10” saw is oper- 
ating to capacity cutting 60,000 ft. daily 
of high grade hardwoods and cypress, 
and in our six months operation we have 
accumulated quite a stock of dry Gum, 
Oak, Ash, Cypress, Elm, Pecan and 
Cottonwood. 


We solicit your inquiries. 


J. M. JONES LBR. CO. 


FERRIDAY, LOUISIANA 
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PITTSBURGH, PA. 


Manufacturers and Wholesalers ot 


Hardwoods 
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West Coast Products 
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Kentucky and 
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BRANCH OFFICES: 


New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg 
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Johnstown, Pa. 
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North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. | 


PITTSBURGH, PA. 
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tion. ‘‘Organization, leadership, courage and 
wisdom,’’ he added, ‘‘can secure enactment of 
forestry laws putting reforestation on a sound 
basis.’’ He complimented Louisiana’s for- 
estry law but said that it has its defects; and 
urged a survey by a competent commission 
of lands suited only to reforestation. That 
done, he believed the owners of such lands 
would be willing to contract with the State to 
reforest them for a term of years, with a 
nominal tax during the growing period plus 
a yield or severance tax at the time of utiliza- 
tion. ‘‘If you keep taxes as high as they 
are today,’’ he argued, ‘‘you are not going 
to get the man who owns the land to raise the 
timber.’’ Continuing, he said he would like 
to see all the southern States get hold of 
some of these lands and work the thing out 
for themselves, and would also approve the 
acquirement by the Federal government of 
additional lands for reforestation purposes. 

Pledging his personal support to proper 
reclamation legislation, the senator doubted 
its enactment at the coming session of Con- 
gress. 

Press of business prevented Col. W. H. Sul- 
livan, of the Great Southern Lumber Co., 
Bogalusa, La., from attendance today and his 
paper on the ‘‘ Practical Benefits of Forestry’’ 
was read by J. K. Johnson, forester of the 
Great Southern Lumber Co. 


Progress of Private Reforestation 
Chairman Hardtner briefly summarized the 
progress of private reforestation under Louisi- 
ana law initiated by him while serving in the 





H. E. HARDTNER, URANIA, LA.; 
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State legislature and enacted some fifteen years 
ago. Mr. Hardtner’s own reserve at Urania 
was the first established. It now comprises 
about 50,000 acres. Four years ago the Good- 
year folks inspected the Urania reserve and 
were so favorably impressed that the Great 
Southern Lumber Co. engaged in reforestation 
and now has 50,000 acres growing timber, 
with more to come. More recently the Crosset 
Lumber Co. has devoted a 60,000-acre tract to 
reforestation. A number of smaller tracts have 
come in and he reported that several of the 
other large lumber companies in Louisiana are 
now considering reforestation projects. 

Mr. Hardtner had planned a series of im- 
promptu talks before adjournment, but it de- 
veloped that the gentlemen on his list had 
quietly taken their departure—possibly suf- 
fering, he suggested, from ‘‘stage fright.’’ 
The valiant exception was R. M. Hallowell, of 
the Industrial Lumber Co., Elizabeth, La., who 
responded to the Chair’s appeal with a brief 
statement of his own view regarding refores- 
tation. 

Suggests Practical Policy 


“*T have thought,’’ Mr. Hallowell said, ‘‘ that 
the practical policy for reforestation would be 


for the States to secure the lands most suit- 
able, buying them cheaply and paying for 
them in long-term bonds. Then get the Federal 
Government to protect them against fire. Our 
own State can very easily secure all the lands 
it ought to own. I think that is what we are 
going to have to come to eventually. Then the 
individual owner will do his part with the as- 
surance that he will have protection.’’ 

Telegrams were read during the day from 
Senator Copeland of New York, Secretary Work 
of the Interior Department, Secretary Wallace 
of the Agricultural Department and others, 
regretting their inability to attend the con- 
ferences and tendering good wishes for its 
success. 

Committee Appointments 


Appointment of the following committees was 
announced: 

Committee No. 1—Main resolution committee or 
committee on committees: Clement S. Ucker, of 
Baltimore and Savannah, chairman; L. O. Crosby, 
Picayune, Miss., vice chairman; F. L. Carpentier, 
Savannah, secretary, and R. M. Hallowell, Eliza- 
beth, La., A. G. T. Moore, New Orleans, Joseph 
Lallands, New Orleans, and L. J. Folse, Hatties- 
burg, Miss. 

Committee No. 2—Forestry, to consider present 
forest conditions, needs and opportunities, land 
classification, timber shortage, taxation, forest pol- 
icy—State and national: R. M. Hallowell, chair- 
man; R. W. Wier, Houston, Tex., vice chairman; 
J. K. Johnson, Bogalusa, La., secretary. 


Committee No. 3—Grazing and animal industry, 
including discussion of tick eradication, dairy- 
ing and the dependence of the prosperity of the 
farms upon development of the animal industry: 
L. J. Folse, chairman; L. Carroll Root, New Or- 
leans, vice chairman and S. W. Greene, secretary. 


Committee No. 4—Land reclamation and settle- 
ment, including discussion of home-making, land 
classification, subdivision and sale, immigration 
and tenantry: A. G. T. Moore, chairman; Gen. R. 
F. Glenn, Raleigh, N. C., vice chairman, and Earl 
Dionne, Elizabeth, La., secretary. 


Committee No. 5—Railroad section, designed 
to bring together railroad agricultural and de- 
velopment agents to discuss problems of transporta- 
tion, markets, codperation, advertising, handling 
homeseekers, options and certified farms; Joseph 
Lallands, chairman; Jesse M. Jones, Savannah, 
vice chairman and D. M. Rea, secretary. 


Committee No. 6—Permanent organizations: L. 
O. Crosby, chairman; J. F. Wigginton, New Or- 
leans, vice chairman, and Walter Parker, New 
Orleans, secretary. 


WEDNESDAY SESSIONS 
[Special telegram to AMERICAN LUMBERMAN] 


NEw ORLEANS, La., Nov. 21.—With Repre- 
sentatives Smith of Idaho and Bankhead of 
Alabama presiding over morning and afternoon 
sessions respectively, the conference today 
listened to speakers covering among them prac- 
tically the entire field of forestry, reclamation, 
and homemaking. 

Secretary Walter Parker, of the New Or- 
leans Association of Commerce, spoke on drain- 
age and flood control. State Senator Charles U. 
Harris, member of the North Carolina land 
tenancy commission, described tenancy condi- 
tions in his State, stressed the need of reclaim- 
ing lands where tenant farmers can be settled 
as owners, and read Gen. E. F. Glenn’s paper 
on settlement problems. George A. Smith, of 
Salt Lake City, vice president of the Western 
States Reclamation Association, pledge its 
codperation to the South. Telegrams exchanged 
by the two organizations prepared the way for 
a joint conference of special .committees later. 
Col. Joseph Hyde Pratt discussed State and 
Federal codperation. George H. Maxwell, of 
California, talked on the application of western 
methods to southern conditions. 

E. A. Sherman, associate forester, United 
Forest Service, described trees as one sure crop 
for the cut-over lands, citing instances of second 
growth stumpage sales to illustrate the value 
of the crop that promises, he added, to become 
‘*the king of all agricultural crops.’’ 

The afternoon session was featured, from the 
lumbermen’s standpoint, by Capt. J. B. Woods’ 
paper on ‘‘Classification of Cut-over Lands.’’ 
Examination and careful classification of these 
tracts, he insisted, should precede any effort 
to colonize or market them. As practical tim- 
ber engineer, he outlined the methods of ex- 
amination and explained the points to be com- 
sidered. ‘‘At present,’? he concluded, ‘‘we 
do not know as much about land classification 


(Continued on page 81) 
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Southern Millwork Manufacturers’ Annual 


ATLANTA, GA., Nov.-19.—All officers of the 
Southern Sash, Door & Millwork Manufactur- 
ers’ Association were reélected at the annual 
meeting of the organization held in the Ansley 
Hotel, this city, Nov. 14 and 15, which proved 
one of the most progressive and best attended 
conventions in the history of the association. 

The officers reélected are as follows: 

President—P. F. Conway, Danville Lumber & 
Manufacturing Co., Danville, Va. 

First vice president—E. M. Oettinger, Oet- 
tinger Lumber Co., Greensboro, N. C. 

Second vice president—M. S. Enochs, Enochs 
Lumber & Manufacturing Co., Jackson, Miss. 

Secretary-treasurer—C. B. Harman, Atlanta, 


a. 

Directors—W. P. McBroom, Chattanooga, 
Tenn., chairman; S. J. Pattillo, Atlanta, Ga.; 
H. E. Fellows, La Grange, Ga.; J. Harold Mul- 
herin, Augusta, Ga.; L. C. Fischer, Charleston, 
§. C.; A. S&S. Parker, High Point, N. C.;_&. 3. 
Old, Roanoke, Va.; W. E. Tylander, Fort Pierce, 
Fla.; F. C. Turner, Mobile, Ala.; M. S. Enochs, 
Jackson, Miss.; Cyril P. Geary, New Orleans, 
La.; E. H. Ellsberry, Pine Bluff, Ark.; Albert 
Steves, jr., San Antonio, Tex. 

All directors were reélected with one excep- 
tion, F. C. Turner, of F. C. Turner & Co., 
Mobile, Ala., being elected to succeed F. J. 
Cramton, of the Cramton Lumber Co., Mont- 
gomery, Ala. 

Three new firms were elected to membership, 
these being the Savannah Lumber Co., Sa- 
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Danville, Va.; 
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Cc. B. HARMAN, 
Atlanta, Ga.; 
Reélected Secretary 


vannah, Ga.; Builders Supply Co., of Goldsboro, 
N. C., and the United States Sheet & Window 
Glass Co., of Shreveport, La. 

_E. M. Oettinger, of Goldsboro, N. C., first 
vice president, presided during the convention 
in the absence of President Conway on account 
of illness. 


To Revise Standard Millwork Catalog 


The report of the millwork catalog committee 

resulted in considerable discussion among the 
members relative to the proposed revision of 
the standard millwork catalog, changing the 
various grades to conform with the chemical re- 
ports obtained from the Forest Products Lab- 
oratory. It was decided at the meeting to revise 
the catalog of the association along these lines, 
and to conform with the experiments of the 
laboratory, this to be done as soon as possi- 
ble, and to be largely handled by Secretary Har- 
man and the membership of the catalog com- 
mittee, of which A. S. Parker, of the Snow Lum- 
ber Co., High Point, N. C., is chairman. 
_ So much discussion developed along the above 
lines, that considerable of the new business that 
had been planned and previously announced as 
a part of the program had to be abandoned. 
Of the six new subjects that had been an- 
nounced—kiln dried cypress, credits and col- 
lections, modern machinery, listing from plans 
and details, the open shop and apprentice 
training, and the standardization of lumber— 
there was time only for the last two. 

An address had been scheduled by Albert 


Steves, jr., of the Steves Sash & Door Co., 
of San Antonio, Tex., on the open shop and 
apprentice training, but Mr. Steves was un- 
avoidably detained. He did, however, forward 
a copy of his address which discussed the open 
shop in the lumber and millwork industry 
briefly, but was principally devoted to appren- 
ticeship training, covering this subject in a 
thoro and efficient manner. The association 
decided to publish Mr. Steves’ paper for gen- 
eral distribution to the membership, and this 
will be done by the secretary’s office at a 
comparatively early date. 

The proposal to reduce the number of meet- 
ings each year from four, which has been the 
custom in the past, to two in the future—the 
regular annual meeting and the semiannual 
meeting—was voted down, and four meetings 
a year will be the policy as heretofore. 

The report of the Central Committee on Lum- 
ber Standards, especially that as submitted by 
the Georgia-Florida Saw Mill Association, 
came in for a lengthy discussion, it being con- 
sidered that a better and more extended defini- 
tion of pitch was necessary and that under the 
heading of ‘‘blemishes’’ a larger percentage 
of blue stain should be permitted in B and C 
grades of all lumber, except flooring, and that 
too great a percentage of scant in thickness 
and widths was being allowed, especially in fin- 
ish. It was the consensus that solid pitch or fat 
in lumber was more objectionable than blue 
stain and that solid pitch should be eliminated 
from A, B, C and No. 1C grades. Secretary 
Harman was instructed to file a protest of the 
association regarding these features and to look 
after the interest of the association to such 
extent as may be necessary to let its position be 
known by the authorities handling the matter. 

One of the features of the convention, so 
far as entertainment was concerned, was the 
dinner in the main dining room of the Ansley 
Hotel Wednesday evening, given jointly by 
the Spider Club of the association and by 
the members of the Atlanta Hoo-Hoo Club. 
About seventy-five members of the two organi- 
zations were present. 

J. E. Adams, president of the Atlanta Hoo- 
Hoo Club, presided as toastmaster, and called 
on several of those present for brief talks, all 
of which were willingly responded to, and 
most of which were in a humorous vein. 


National Forestry Program Favored 


At the Thursday morning session, the na- 
tional forestry program as advocated by the 
Chamber of Commerce of the United States 
was favorably reported upon by the Southern 
association, and the organization will do all 
in its power to help the national body carry 
out the program as planned. 

During both days of the convention plans 
were discussed relative to attending in a body 
the next annual meeting of the Millwork Cost 
Bureau, to be held in Chicago in April, 1924, 
also a western trip that the association mem- 
bership is considering taking at some future 
date, probably in the early spring of next year. 

Two important resolutions were adopted at 
the meeting, oné being in opposition to the 
national soldier bonus, and the other advocating 
a general reduction in the present national in- 
come tax laws. Copies of these resolutions 
will be forwarded to members of congress at 
Washington, and attention thereto requested. 

Another important matter discussed at the 
meeting on Thursday had to do with architec- 
tural drawings, and a request in the nature of a 
resolution was unanimously adopted to have the 
secretary of the association get in touch with 
all architects in the territory, and request them 
to make their detailed drawings to conform to 
the scale of 114 inches necessary to the intelli- 
gent and proper manufacture of millwork. 

Reviewing general business thruout the south- 
ern territory in an open forum discussion, 
members of the association generally agreed 
that conditions as a whole are on a much 
more satisfactory basis than they were last 
year, with many of the larger southern cities 
having established new building records. 
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These Modern 
Buildings De- 
mand Quality 
Oak Flooring 


The shrewd contractor real- 
izes that first class buildings 
demand the best flooring on 
the market. He knows that 
Superior Brand, — ‘“Amer- 
ica’s Finest’ Oak Flooring, 
owing to its individual 
method of manufacture, has 
a remarkably uniform mois- 
ture content which reduces 
the chance of “‘cupping”’ and 
““buckling”’ to the very mini- 
mum. He also knows that 
this superior flooring is fin- 
ished on disc-head milling 
machinery which produces 
a face finish unequalled by 
any other process. That is 
why he places his contracts 
with Superior Oak Flooring 
dealers. If you are not a 
Superior dealer ask us to tell 
you how it will benefit you 
to become one. 


Superior Oak Flooring Co. 


HELENA, ARK. 
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480 Randolph Bldg. 
MEMPHIS, TENN. 


Frank Spangler 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 
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RNITURE fact d factory buyers who 
insist on having high quality veneers should send us 
their orders. We are specialists in Northern Veneers, 


We also manufacture Northern Pine, Spruce, Hem- 
lock, Cedar Posts and Poles, Lath and Shingles, which 
we ship in straight cars and cargoes or mixed with 
our ‘Peerless Brand’ Rock Maple, Beech or Birch 


‘ Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich.  & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mili Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, she and Shingles 
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| Bradley, Miller & Co. | 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 
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Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Goociatios in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window 
and Box Shooks from SAGINA 
Western White Pine and etd White 

Pine for direct shipment from Idaho 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 























Nov. 27—Standardization meeting of eastern retail- 
ers, 17 West 46th Street, New York City. 


Dec. 83—Lumber Exchange of Baltimore, Baltimore, 
Md. Annual. 

Dec. 8-6—American Society of Mechanical Engi- 
neers, Engineering Societies Building, New 
York. Annual. 

Dec. 4—Northwestern Hardwood Lumbermen’s As- 
sociation, St. Anthony Commercial Club, Minne- 
apolis, Minn. Annual. 

Dec. 4—National Veneer & Panel Manufacturers’ 
Association, Congress Hotel, Chicago. Special 
meeting. 

Dec. .5—Plywood Manufacturers’ Association, Audi- 
torium Hotel, Chicago. Annual. 

Dec. 5-6—National Rivers and Harbors Congress, 
Willard Hotel, Washington, D. C. Annual. 
Dec. 6-7—Red Cedar Shingle Congress, Seattle, 

Wash. Annual. 

Dec. 7-8—Southern Tariff Association, Chattanooga, 
Tenn. Annual. 

Dec. 11—National Lumber Manufacturers’ Associa- 
tion, Willard Hotel, Washington, D. C. Direc- 
tors’ meeting. 

Dec. 12—General Conference on Standardization, 
Commerce Building, Washington, D. C 

Dec. 183—Wholesale Lumbermen’s Club of Birming- 
ham, Ala., Tutwiler Hotel, Birmingham, Ala. 
Annual banquet. 

Dec. 13-14—Western Forestry & Conservation Associa- 
tion, Seattle, Wash. Annual. 

Dec. 28—Mississippi Valley Lumber & Sash Door Sales- 
men’s Association, Minneapolis, Minn. Annual, 
Jan. 14, 1924—Western Red Cedar Association, Daven- 

port Hotel, Spokane, Wash. Annual. 

Jan. 15-17, 1924—Northwestern Lumbermen’s Associa- 
tion, Minneapolis, Minn. Annual. Exhibits at West 
Hotel and meetings at Minneapolis Court House. 

Jan. 15-17, 1924—American Wood Preservers’ Associa- 
tion, Mueblebach Hotel, Kansas City, Mo. Annual, 

Jan. 16-17, 1924—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. Annual. 

Jan. 16-18, 1924—Ontario Retail Lumber Dealers’ Asso- 
ciation, King Edward Hotel, Toronto, Ont. Annual. 

Jan, 17-18—National Association of Railroad Tie Pro- 
— Muehlebach Hotel, Kansas City, Mo. An- 
nual. 

Jan. 17-19, 1924—-Mountain States Lumber Dealers’ As- 
sociation, Albany Hotel, Denver, Colo.. Annual. 


Jan. 18, 1924—Indiana Hardwood Lumbermen’s As- 
sociation, Hotel Severin, Indianapolis, Ind. An- 
nual. 

Jan. 18, 1924—Pacifie Coast Shippers’ Association, Henry 
Building, Seattle, Wash. Annual. 

Jan. 18, 1924—California White & Sugar Pine Manufac- 
turers’ Association, San Francisco, Calif. Annual, 

Jan. 19, 1924—San Joaquin Valley Lumbermen’s Club, 
Hughes Hotel, Fresno, Calif. Annual. 

Jan. 22, 1924—Northern Pine Manufacturers’ Associa- 
tion, Hotel Radisson, Minneapolis, Minn. Annual. 

Jan. 23, 1924—Kentucky Retail Lumber Dealers, Asso- 
ciation, Louisville, Ky. Annual. 

Jan. 23-24, 1924—-Pennsylvania Lumbermen’s Associa- 
tion,  ecnneetaiaais Hotel, Philadelphia, Pa. 
Annual, 


Jan, 23-25, 1924—Southwestern Lumbermen’s Associa- 
tion, Kansas City, Mo. Annual. 

Jan. 23-25, 1924—Western Retail Lumbermen’s Asso- 
ciation (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 

Jan, 23-25, 1924—Ohio Association of Retail Lumber 
Dealers, Gibson Hotel, Cincinnati, O.. Annual. 
Jan. 23-25, 1924—Union Association of Lumber & Sash 
& Door Salesmen, Gibson Hotel, Cincinnati, O. 

Annual, 

Jan. 24-25, 1924—Southern Illinois Retail Lumber Deal- 
ers’ Association, Bellwood Hotel, Effingham, II. 
Annual, 

Jan, 28-30, 1924—Southern Forestry Congress, Atlanta, 
Ga. Annual, 

Jan. 30-31, 1924—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Huntington, W. Va. 
Annual, 

Jan. 30-31, 1924—National Lumber Exporters’ Associa- 
—e Hotel Sinton, Cincinnati, Ohio. An- 
rual. 

Jan, 30-31, 1924—Canadian Lumbermen’s Association, 
Statler Hotel, Buffalo, N. Y. Annual. 

Jan, 30-31, 1924—Southeastern Iowa Retail Lumbermen’s 
ns Hotel Blackhawk, Davenport, Ia. An- 
nual. 

Feb. 5-7, 1924—Northeastern Retail Lumbermen’s Asso- 
= Hotel Pennsylvania, New York City. An- 
nual. 

Feb. 6-8, 1924—Michigan Retail Lumber Dealers’ Asso- 
— Pantlind Hotel, Grand Rapids, Mich. An- 
nual, 

Feb. 12-14, 1924—Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. 

Feb. 13-15, 1924—Nebraska Lumber Dealers’ Associa- 
tion, Rome Hotel, Omaha, Nebr. Annual. 

Feb. 18-23, 1924—-Western Retail Lumbermen’s Associa‘ 
tion (U. 8S.), Biltmore Hotel, Los Angeles, Calif. 
Annual, 

Feb. 19-21, 1924—Illinois Lumber Merchants’ 
tion, Congress Hotel, Chicago. Annual. 
March 19-20, 1924—National-American Wholesale Lum- 

ber Association, Cincinnati, O. Annual. 


April 8-10, 1924—Lumbermen’s Association of Texas, El 
Paso, Tex. Annual. 


Associa- 


To Decide on New Jersey Date Soon 


Newark, N. J., Nov. 19.—George E. DeNike, 
secretary New Jersey Lumbermen’s Associa- 
tion, says things in New Jersey are running 
along very well and that business has experi- 
enced a decided improvement in the last two 
weeks. He declared the quarterly meetings 
held this year have proved of big benefit to the 
retail lumbermen of the State and have justi- 
fied the experiment of getting together often. 


He said interest in the association member- 
ship is centered just now in the choice of a 
place for the annual meeting, to be held in Feb- 
ruary. A decision will be reached as soon as 
President Edward Hamilton returns from Lau- 
rel, Miss., where he is attending a conference 
of manufacturers, retailers and consumers on 
standardization. 

There is a strong sentiment among the trade 
in New Jersey to have the annual in Atlantic 
City and to make it a two- or three-day gather- 
ing, as it was found out at the one-day meeting 
held in Newark last year, that the work was 
too much jammed. 


indiana Hardwood Lumbermen’s Date 


GREENSBURG, IND., Nov. 19.—Announcement 
has just been made by Frank L. Donnell, first 
vice president of the Indiana Hardwood Lum- 
bermen’s Association, this city, ‘that at a 
meeting of the board of directors of the asso- 
ciation last week, it was decided to hold the 
annual meeting at the Hotel Severin in In- 
dianapolis on Friday, Jan. 18. Mr. Donnell 
advises that the change in the selection of a 
hotel is a compliment to E. C. Atkins & Co., 
saw manufacturers, who recently purchased the 
Severin. He also advises that an interesting 
program is being prepared for the convention, 
and that a large attendance is expected. 


Canada Retailers’ Program 


WINNIPEG, MAN., Nov. 19.—Advance reports 
of the thirty-third annual convention of the 
Western Retail Lumbermen’s Association (Can- 
ada), to be held in this city on Jan. 23, 24 and 
25, indicate that the program will be one of the 
best in the association’s history. Secretary 
Ritter advises that the entertainment part of 
the program is so arranged that it will not in 
any way interfere with the business sessions. 


The business sessions will start at 9 o’clock 
each day and will be devoted to open discus- 
sions on important matters pertaining to the 
retail end of the lumber business. Then there 
will be roundtable conferences of accountants, 
credit managers, sales managers, yard man- 
agers, traffic managers ete., which have proved 
so popular and of such value in the past. 


Another important feature this year will be 
a paper delivered by Vice President Skov, en- 
titled ‘‘Missing Links in the Retail Trade.’’ 

Speakers will be heard only at the luncheon 
hour and for this feature Secretary Ritter has 
been able to secure Henry Peterson, general 
sales manager of Beaver Products (Ince.), of 
Buffalo, N. Y., a man of wide and varied prac- 
tical business experience. Another speaker is 
expected to be Sir John Aird, general manager 
of the Canadian Bank of Commerce and newly 
elected president of the Canadian Bankers’ As- 
sociation. 

Another interesting feature will be a movie 
film of the trip taken to the Pacific coast last 
winter by the members of the association. The 
estimating contest for yard managers will also 
be repeated. Another new feature of this con- 
vention will be the small model building com- 
petition for yard managers only, for which three 
prizes are being offered. 

The entertainment part of the program as 
arranged to date calls for a smoker and stag 
entertainment the first night. There will be 


boxing bouts, songs, and a miniature minstrel 
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performance put on by the Kiwanis Club. The 
second night will include a theater party and 
on the last night after the convention sessions 
are Officially closed, the annual Lumbermen’s 
Ball will be held for which occasion the entire 
seventh floor of the Fort Garry Hotel has been 
reserved. 


Veneer and Plywood Meeting 


The eighteenth annual meeting of the Na- 
tional Veneer & Plywood Association, which 
is to be held at the Congress Hotel, Chicago, 
on Dec. 4, under the auspices of the National 
Hardwood Lumber Association, promises to be 
one of the most important in the history of the 
veneer and plywood industries. Subjects of 
vital importance to the industries will be dis- 
cussed by recognized authorities. John W. 
McClure, of Memphis, Tenn., president of the 
National Hardwood Lumber Association, will 
make an address, as will J. H. Townshend, 
secretary-manager of the Southern Hardwood 
Traffic Association. Every manufacturer and 


wholesale distributer of veneer and plywood is 


cordially invited to attend. The National Hard- 
wood Lumber Association will tender a banquet 
and entertainment in honor of the visiting dele- 
gates in the evening, at the Congress Hotel. 


Rivers and Harbors Congress 


WASHINGTON, D. C., Nov. 20.—Official call 
has been issued for the nineteenth annual con- 
vention of the National Rivers and Harbors 
Congress to be held here on Dec. 5 and 6. In the 
announcement it is stated that ‘‘the central, 
dominant purpose of the congress is to promote 
by every legitimate means the improvement and 
utilization of the waterways and harbors of 





Likes Logging Congress Report 


Editor AMERICAN LUMBERMAN: Your 
Nov. 3 issue covering the Pacific Logging 
Congress is a fine piece of work—the best 
I have seen so far. “What they talked 
about on the Side Lines” was a clever 
idea and well carried out. First two 
paragraphs on first page also very good— 
in the language of the lumberjack you 
there “said a mouthful.’—D. E. Stewart, 
Manager Big Creek Logging Co., Knappa, 
Ore. 











the United States,”’ and to that end execu- 
tives of States, cities, towns etc., and commer- 
cial, industrial, agricultural and waterway as- 
sociations are urged to send delegates to dis- 
cuss the numerous subjects that will be pre- 
sented for consideration. All sessions of the 
convention will be held in the assembly room 
of the new Willard Hotel. The annual banquet 
will be held at the hotel on Thursday evening, 
Dec. 6. 


National Exporters’ Plans 


BALTIMORE, Mp., Nov. 19.—Official announce- 
ment is made by Secretary Harvey M. Dick- 
son of the National Lumber Exporters’ Asso- 
ciation, this city, that the twenty-fourth an- 
nual meeting will be held at the Hotel Sinton, 
Cincinnati, Ohio, on Jan. 30 and 31. G. A. 
Farber, of the Turner-Farber-Love Co., of Mem- 
phis, is vice president of the association with 

_ headquarters in London, England, and he has 
advised that he is coming over here to attend 
this meeting. 


(SRL AGAERGAG@Gés 


Plans of Long Island Dealers 


VALLEY STREAM, Lona IsLAnp, N. Y., Nov. 
19.—George Bahr, secretary Long Island Deal- 
ers’ Association, said today that the annual 
meeting of the association will be held in 
January or February in Garden City, but the 
exact date has not been designated. Mr. Bahr 
says dealers all over the island report that 
trade this fall has been exceptionally good and 
that prospects point to even better things. 


Southern Tariff Annual 


ATLANTA, Ga., Nov. 19.—Southern lumber 
manufacturers are considerably interested in 
the annual meeting called for Chattanooga, 
Tenn., Dec. 7 and 8, by the Southern Tariff 
Association, to consider the present tariff meas- 
ures now in operation. An effort to effect a 
compact organization of southern industries to 
demand a stable tariff policy will be made at 
this meeting. John H. Kirby, prominent lum- 
ber manufacturer of Texas, and president of 
the association, will be the principal speaker. 


Want Retailers to Meet in St. Louis 


St. Louts, Mo., Nov. 21—A fund of $1,750 
was raised among the manufacturers and whole- 
salers of lumber and other building material 
last winter to entertain the members of the 
Southeast Missouri Retail Lumber Dealers’ As- 
sociation, which met here in February. Of this, 
$180 remains in the treasury. 

The committee in charge of the arrangements 
met today in the office of the chairman, C. M. 
Herrington, sales manager for the Glencoe 
Lime & Cement Co., and decided to use the 
money on hand as the nucleus of a fund to en- 
tertain the members of the association whenever 
they come to St. Louis again. Otto D. Pfeffer 
is secretary of the committee. 

The attitude of the wholesalers and manu- 
facturers in St. Louis is that they would like to 
have the Southeast Missourians meet here at 
any time that suits their convenience. Some of 
the members of the association, it is learned, 
feel that it would be better to hold the 1924 
convention at some point in the district, and 
return to St. Louis in 1925. 


Commission Salesmen Adopt Slogan 


PITTSBURGH, PA., Nov. 19.—The officers and 
directors of the National Association of Com- 
mission Lumber Salesmen held their regular 
quarterly meeting in this city on Nov. 9 and 
10, and following the usual routine business a 
get-together session was arranged with local 
commission lumber salesmen which resulted 
in receiving applications for membership mak- 
ing Pittsburgh almost 100 percent strong in 
the association, according to Secretary F. W. 
Shepard, of Milwaukee, Wis. 

William Bigge, jr., of Pittsburgh, was ap- 
pointed regional director for Pennsylvania. 
The directors took action upon a number of 
new applications for membership, several new 
members being admitted, covering a wide area. 
As a result of proposals presented to a com- 
mittee of five, the following slogan—the author 
of which is Alex D. MeDonald, of Minneapolis, 
Minn.—was adopted by the association: ‘‘The 
Dependable Medium Between Buyer and 
Seller.’’ 

The National Association of Commission 
Lumber Salesmen is making a drive for new 
members, with the object of adding 150 to 
its roster within the next few months, which 
will enable the association to carry out the 
program outlined for the future. 


California Pine Directors Meet 


San Francisco, Cauir., Nov. 17.—A direc- 
tors’ meeting of the California White & Sugar 
Pine Manufacturers’ Association was held in 
this city Nov. 16. After careful consideration 
it was decided that the proposal to donate 
a shipload of California white and sugar pine 
to Japan for rebuilding the cities was not feasi- 
ble. It would be very difficult to make rail 
shipments from the various mills reach the 
loading port at one time and avoid delaying 
the vessel. 

The replies of the member mills to Question- 
naire No. 42, sent out by the Chamber of 
Commerce of the United States were canvassed 
and the vote of the association was taken. All 
of the propositions were endorsed, with the 
exception of Nos. 4 and 5. The result of the 
vote was wired to Washington, D. C. 

C. Stowell Smith, who had been placed in 
charge of the Berkeley shingle situation, was 


pr § rp } 
J PAE 


\ 
i 
< 

¥ \ ta 

i ( F 
4 - 





Our Reputation Is|) 
Your Guarantee 


We've been over forty years 
building up a reputation for de- 
pendability. We can’t afford to 
jeopardize this reputation by fail- 
ing to deliver the values or service 
promised. 


Therefore, we say you can put 
your needs up to us with confi- 
dence that you'll get entire satis- 
faction. 


Try us on Gum, Oak, Cottonwood, 
Ash, Elm, Maple, Cypress. 


Paepcke Leicht 
Lumber Company 


‘ MILLS: a ote wa 

lena, - Ark. 10 N. Dearborn 

Blytheville, Ark. 5 — . 
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BAND SAWN 


Oak, Gum, Poplar 


Beech, Magnolia 
and other Hardwoods 


Lumber well manufactured— 
orders handled intelligently. 


Eastman, Gardiner 


Hardwood Co. 
LAUREL, MISSISSIPPI 


Member Hardwood Manufacturer’s Institute. 








TIMBER ESTIMATORS 














JasperLemieux Frederick Lemieux F.H. Day 


Lemieux Brothers & Co. 


TIMBER ESTIMATORS 


1028-29 Whi k le 
Fe Whitney Bank Bids. NEW ORLEANS 











JAMES W. SEWALL, Forest Engineer 
ESTIMATES 


SURVEYS 
FINANCIAL AID 


Old Town, Maine 921 15th St. N. W., Washington, D. C. 
Largest Crusing House in America. 








MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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Hardwoods 


OA. estat 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS—PLANKING 








MADE 


OAK 


RIGHT 


FLOORING 





The | 
Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 
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Texas Hardwoods 


We cater to the Yard Buyers 
who want high grade 1 inch 


OAK and GUM 


OIL RIG STOCK, MINE 
TIMBERS AND CAR 
MATERIAL 
4” ASH FOR 
AUTO 











Dimension Tell us 
Stock a STOCKS your needs 
Specialty. ay. 


A.L. Boynton Lumber Co. 


ee ag LUFKIN, TEXAS 
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OK APPROVAL—MEANS 
“Order From Keith” 





‘ Tough 
Get Our Prices on These Items: at 
MAGNOLIA Elm 


2Cars........4-4LogRun | Stand 
PLAIN SAP GUM Magnolia 


2 Cars........4-4 Is & 2s Oak 
2 Cars. ..5-4 No. 1.C. & B. || Cypress 











Keith LumberCo. 


547-551 Keith Building 
BEAUMONT ete TEXAS 











LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 














instructed to be ready to start a referendum 
petition as soon as the California Redwood 
Association and the shingle branch of the 
West Coast Lumbermen’s Association decide 
that it is advisable. A reconsideration of the 
antishingle ordinance is sought. 

It was decided to request the grading rules 
committee to draft a rule to govern lattice, 
and report at a later meeting. 

Altho the mills have made a large cut this 
year, there have been good sales and the sur- 
plus now on hand will be largely taken care 
of by normal winter and spring buying, it is 
expected. 


Annual Meeting of Toronto Retailers 


Toronto, ONT., Nov. 19.—The Toronto 
branch of the Ontario Retail Lumber Dealers,’ 
Association held its annual meeting in the King 
Edward Hotel on Friday, Nov. 16. 

J. C. Gilchrist presided and there were at 
the table with him: J. B. Reid, T. E. Rathbone 
and W. C. Irvin. The business part of 
the program was opened with a short address 
by Mr. Gilchrist, wko was followed by Mr. 
Rathbone. 

The election of officers for the ensuing year 
resulted as follows: 

Chairman—George Reid, Toronto. 

Vice chairman—W. E. Savage, Nimico. 

Secretary-treasurer—Horace Boultbee, Toronto. 

Executive committee—W. B. Tennant, W. W. 
Warren, T. A. Paterson, Fred Cummings and T. E. 
Rathbone, all of Toronto. 

Secretary Boultbee gave an outline of the 
new sales tax which will come into effect on 
Jan. 1. The matter was extensively discussed 
by the members present. 

It was decided to hold the next meeting of 
the association on the second Monday in De- 
cember, and subsequent meetings on the third 
Monday of each month. 


Directors’ Meeting at Washington 


WASHINGTON, D. C., Nov. 21.—A number of 
important matters are to be considered at the 
regular quarterly meeting of the National 
Lumber Manufacturers’ Association, to be held 
at the Willard Hotel, here, on Dee. 11 at 10 
a.m. Some of these matters are: Lumber 
standardization in relation to standardization 
conference, Washington, Dec. 12-13; lumber 
association statistical exchanges and other 
activities in relation to Federal Government 
policy; Federal legislation and governmental 
relations; Federal and State forestry and tax- 
ation legislation; progress on national public- 
ity and advertising program; codperation with 
regional associations in trade development 
work; annual meeting arrangements; financial 
report of association; meeting of directors of 
National Lumber Manufacturers’ Credit Cor- 
poration to consider recommendations of special 
committee on ways and means of improving and 
extending service and increasing patronage of 
credit corporation; progress of National Lum- 
ber Manufacturers’ Inter-Insurance Exchange. 

President Blodgett and Secretary-manager 
Wilson Compton urge that because of the spe- 
cial importance of the matters above indicated, 
a full representation of regional association at 
the directors’ meeting is desired. 


Wholesalers Discuss Future Plans 


Toronto, OntT., Nov. 19.—The Wholesale 
Lumber Dealers’ Association held its monthly 
meeting on Friday, Nov. 16, with A. C. Gordon 
in the chair. The usual routine business was 
transacted. It is the intention of the enter- 
tainment committee to put on a special Christ- 
mas program for the December meeeting. A. C. 
Manbert and A. E. Eckardt gave the mem- 
bers further information regarding the new 
sales tax. 

Hugh A. Rose reported that one of the mem- 
bers of the association J. T. Todd, representing 
the Adams River Lumber Co., of Chase, B. C., 
and the Associated Mills (Ltd.), of Vancouver, 
B. C., had met with a serious accident in a 
railway wreck near Windsor, Ont. 

An address was delivered by J. F. Mackay, 
treasurer of the Loblaw Co., on ‘‘ Business 
Prospects in Canada.’’ 


Retailers to Discuss Standards 


New York, Nov. 19.—An important meet- 
ing on standardization will be held in this city 
Nov. 27, which all retail lumbermen interested 
in the question have been invited to attend. 
The following letter addressed to members of 
the trade has been sent out by Harry J. 
Meyers, chairman of the Central Committee on 
Lumber Standards: 


A meeting of eastern retail lumber dealers was 
held in New York Sept. 22, 1922, to discuss stand- 
ardization, at which time resolutions were passed 
and forwarded to Secretary Hoover and the Cen- 
tral Committee. 

The Central Committee has prepared its report 
and Secretary Hoover has issued a call for a meet- 
ing to be held in Washington on Dec. 12, 1923. 
Inasmuch as the Central Committee’s report does 
not concur with the recommendations contained 
in resolutions passed Sept. 22, 1922, it has been 
decided to call a meeting of eastern retailers to be 
held in New York City on Tuesday, Nov. 27, 1923, 
at 1:30 p. m., in the New York Lumber Trade 
Association rooms, 17 West Forty-sixth Street, to 
discuss the report of the Central Committee in all 
its details. 


Plan Joint Building-Loan Meeting 


CLEVELAND, OHIO, Nov. 22.—The 1924 con- 
vention of the United States League of Build- 
ing & Loan Associations and the thirty-sixth 
annual convention of the Ohio Building Asso- 
ciation League will be held jointly in Cleve- 
land during the week of July 21, 1924. Plans 
to this effect were completed by members of 





Each is strong only as made so by 


the faith of friends 





both organizations who met in Cleveland re- 
cently. This meeting of national and State 
organizations is expected to bring to Cleve- 
land the largest gathering of building and loan 
officials ever held in the United States. This 
will be the first joint meeting of the organiza- 
tions since 1895. 


Lumber Bowling League Results 


INDIANAPOLIS, IND., Nov. 19.—Generally 
speaking, the last week’s games in the Lum- 
ber Bowling League showed some rotten scores. 
In only a few instances were the 5-man teams 
able to down more than 800 pins in any one 
game. During the entire series this week, An- 
derson of the Maas Niemeyer Lumber Co. was 
the only bowler who was able to pass the 200 
mark. The William F. Johnson Lumber Co. 
took two games from the True-Hixon Lumber 
Co. The H. L. Wilson Lumber Company took 
all three games from the Indianapolis Lumber 
Co., as did the Burnet-Binford Lumber Co. 
from the Speedway Lumber Co. and the Allen 
A. Wilkinson from the O. D. Haskett Lum- 
ber Co. 


Vocational Training for Adults 


Technical training calculated to increase 
their earning capacity and advance them in 
their occupations may now be secured from the 
public schools by adult workers, according to 
an announcement just made by the Federal 
Board for Vocational Education. To receive 
such instruction, it is necessary that a group 
of workers employed in the same industry take 
the initiative by organizing themselves into a 
class. Next, they should present themselves to 
the local school authorities and request an 
instructor. The local school board is empowered 
to provide an instructor and class room for such 
applicants, and thereupon the class begins its 
sessions upon a regular nightly schedule. In 
case no qualified instructor is available, the 
local school authorities may call upon the State 
supervisor of trade and industrial education, 
who will detail an instructor to the community. 

The only restriction that the public schools 
impose upon such adult instruction is that all 
members of such classes must be actually em- 
ployed in the trades for which they desire 
training. 
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Pacific Foreign Trade Council Annual 


PORTLAND, ORE., Nov. 17.—The Pacific 
Foreign Trade Council, which has been in ses- 
sion here three days, in closing tonight acted 
in favor of amendments to the China trade act, 
including income tax exemption of China 
foreign traders, and President Coolidge will 
be asked to include the proposals in his forth- 
coming message to Congress. The sale of the 
American merchant marine to private opera- 
tors is urged and the Government will be asked 
‘‘to get out of the shipping business.’’ 

Recognition of Russia is opposed until Rus- 
sia recognizes and settles her commercial and 
trade obligations and makes restitution for 
assaults upon American traders and their prop- 
erty, particularly in connection with the con- 
fiscation of American trading vessels and prop- 
erties in northeastern Siberia during the present 
year. For the sake of closer acquaintance with 
the Orient, speeding up of news transmission 
was urged, and it was also asked that the tax 
on telegrams be remitted in order to facilitate 
business. 


A resolution to place the foreign traders on 
record against any change in the transportation 
act of 1920 was tabled. It was thus the sense 
of the convention that guaranteed returns to 
the railroads should not be continued. 

Included in the broad program of matters 
designed to aid in bringing nearer the antici- 
pated Pacific era of foreign trade were other 


Makes a Convention 


In view of the near approach of the retail 
convention season the ideas advanced by F. A. 
Good, Lincoln, Neb., in the following commu- 
nication, will no doubt prove of interest to 
all who are concerned in planning convention 
programs. Mr. Good says: 


I read with more than usual interest the edi- 
torial “Promoting Interchange of Ideas” in the 
AMERICAN LUMBERMAN of Nov. 10, and quite agree 
with the big idea there discussed: that is, ad- 
vantaging ourselves, thru delegations in attendance, 
of the events and experiences of other than our 
own conventions. 

Too often the convention program, as prepared, 
is but a creation of circumstance, the committee 
accepting this or that feature because it was sug- 
gested or tendered, often in a rather direct ad- 
vertising way, and really rejecting nothing. If 
this way of assembling a program is endured, 
small wonder that it may in appearance simulate a 
rummage sale in the way of uncorrelated matter 
brought into our convention hall. So certainly as 
we live in an age of specialists, so surely should 
we live in an era of concentration. Successive 
blows on the saine spot drive a spike home; settle 
a piling to bed rock, or force a prize fighter to 
take the count. 

Let us suggest what occurs to me as a fertile 
topic upon which to concentrate in the more serious 
work of our winter convention season. We view 
with more than mild alarm the passing of our 
carpenters. Our young men, such as in the least 
swerve from white collar jobs, are taking up auto 
mechanics. From whence is to come the next 
supply of carpenters? 

Our young men are educated largely by women ; 
perchance a man at some period has had a hand 
in the youth’s school development, but taken by 
and large, they are theorists who in their turn 
were taught by other theorists. Their environ- 
ment is not conducive to the development of things 
practical. Perhaps a pupil may, where dimensions 
are given in a text book, tell the exact number of 
gallons a cistern might contain, but he may not 
know what a cistern really is. If, by actual expe- 
rience, he scrambles into a cistern and measures it 
for himself, that day’s lesson is indelibly fixed in 
his mind. 

Modern text books may have pages devoted to 
lumber accounting, yet the pupil is unable to 
visualize the actual material of which he reads. 
The average youth has an ambition to do things, 
to be practical. Older minds are more appreciative 
of theories and logic. The youth who works for 
weeks at his manual training bench making mor- 
tised joints is apt to become disgusted when he 
learns they are good for nothing but kindling, 
and he is perhaps not responsive to further effort 
in woodworking. However, when he constructs a 
Small piece of furniture or makes some household 
convenience, even tho it has small practical use, 





declarations, which may be briefly summarized 
as follows: 

To appoint a committee of five to work for 
uniform ocean bills of lading and standard marine 
insurance policies. 

To publish and legalize the declarations pertain- 
ing to the unifying of Pacific coast exporters in 
one body for foreign trade promotion. 

That Secretary Kemmer take up with port 
authorities uniform rules and regulations in con- 
nection with export and import traffic. 

That American firms wiped out in the recent 
Japanese earthquake be helped on their feet by 
raising a fund of $250,000 for the purpose. 

That in the interest of Pacific coast unity, trad- 
ing countries be placed ona parity in uniform rules 
for arbitration, standardization of commodity grad- 
ings and inspection certificates, uniform shipping 
documents, uniform methods of compiling statis- 
tics, and uniform sales contracts. 

That Congress should adequately appropriate 
money in suport of the State and commerce de- 
partments as “tremendous aids to foreign trade.” 

That passport fees should be reduced from $10 
to $2.50 to conform to the practices of other 
countries. 

William Pigott, of Seattle, Wash., was re- 
elected president; Edward Kemmer, of Tacoma, 
Wash., was reélected secretary, and Edgar H. 
Sensenich was elected vice president to repre- 
sent the Port of Portland; J. J. Donovan to 
represent Bellingham; A. F. Haines, Seattle; 
S. M. Jackson, Tacoma; Robert Dollar and 
Herbert Fleishhacker, San Francisco; John 
Barber, Los Angeles, and John D. Spreckles, 
San Diego, Calif. 


Program Suggestion 


his interest grows—he is making something. Let 
him build, or help build, a coop for mother’s 
chickens, a garage for father’s flivver, or a bungalow 
home for the old sow with the nine red pigs, and 
he will have a keen and appreciative interest in it 
all together, with a vision of bigger things he may 
do. in the future. 


It has been quite the usual thing to establish 
manual training departments either in the base- 
ments or the attics of our schools. With a view 
to a larger utility, there are now erected, in our 
good State of Nebraska, detached carpenter shops 
at a number of points having vocational training. 
These shops have wide doors, and in them, or ad- 
jacent to them, may be constructed many small 
buildings, hayracks, pig troughs etc., their size 
limited only to the transportation facilities from 
school to farm or city lot. 

With these things in mind, who more than the 
lumberman should lend comfort and support to 
this carpenter recruiting station? In many of 
our small towns, we have all but witnessed the 
passing of the carpenter. In a way, the Smith- 
Lever Act purposes to help supply a new crop, for 
they have provided federal funds that care for a 
large share of the expense incidental to the de- 
velopment of such craftsmen. 

Following very natural laws, there is a price 
to pay for every benefit. A share of the teacher’s 
expense is already settled on the community in the 
event that it has installed domestic science or 
manual training. If a carpenter shop is put on 
the school ground, the district must pay the bill 
for the material used. This training in the in- 
dustrial arts is like other new things, not very well 
understood. Most manual instructors are a bit 
lonesome—the retail lumbermen scarcely know 
them—old carpenters look at them askance, and 
the average school patron is prone to look at them 
as an expense bill. 

So the idea, to thrive, should have a friend 
at court, an advocate, so to speak; and who may 
so logically, so practically, initiate this service as 
the lumber dealer? To answer this, we have but 
to ascertain what is apparent to every retailer 
of lumber, that his is the particular business that 
is crippled by a dearth of those who may work up 
his stock into improvements around and about him. 
So the lumberman, who is quite usually the chief 
booster in the myriad: of small towns all over 
these United States, has a responsibility, an op- 
portunity that he should covet and embrace, for 
his reward is obvious: ‘Too little codperation be- 
tween our school system and business men is a 
fact perhaps more recognized by the higher school 
authorities than it is by said business men. 

We are wondering, as we cast about for some 
helpful subject: some fertile topic to serve as a 
“piece de resistance’ in our convention halls this 
winter, if we could do better than to feature and 
concentrate our supreme effort on ‘‘The Industrial 
Arts in Our Schools.” 





Here’s Your 
Opportunity 


to buy some of the finest BIRCH 
lumber that can be found any- 
where: 


Scie sa Bexer BIRCH 
Containing 25% of Selects, 30% of 


0” and wider, and 50% of 14° 
and I6’. 


co00010-4 BIRCH 
No. 1 Com. & Btr. 
Containing 35 to 40% of FAS, balance 
about equal amounts of No. | Com- 
mon and Selects— averaging 914” in 
width, and containing at least 70% of 
14° and 16’. 


Entirely unselected for color— 
Band sawed— 


Thoroughly dry—and 
It can be loaded at once. 


Write for our prices today. 


C. C. COLLINS 
LUMBER CO. 


Manufacturers Only - 
Rhinelander, ==: Wisconsin 

















Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


William Horner 


Grand Rapids Trust Company, 
Receivers. 
Plant: Sales Office: 


Newberry, Mich. REED CITY, MICH. 





























Clark & Lyford 


FOREST ENGINEERS, Ltd. 
Timber Cruising Logging Maps Timber Lands 


920-25 Vancouver Block 
VANCOUVER 


BRITISH COLUMBIA 











When in the Market for 


IdahoWhite Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 
Stone & Hershey 


Telephone Mulberry 279. 
Room 612 Essex Building, Newark, N. J. 
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SOFT 
TEXTURED 


LOORING 


The continual growth of our 
business over a period of sev- 
eral years has been due to our 
untiring efforts to satisfy all 
customers thru the manufac- 
ture of the highest quality Oak 
flooring. 


McMinnville Oak Flooring 
is second to none for beauty, 
finish, durability or economy 
because it is manufactured 
from the finest soft textuted 
Oak grown in the Cumberland 
mountains. Put ina stock now 
and watch the results in sales. 


VILLE 
MIN MF GGo. 


MCMINNVILLE,TENN. 








if it’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 


We are Equipped to Resaw and Surface 


J.H. Mackelduff, Manager 


General Sales Office, 1234 Commercial Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 





Chicago New England St. Louis 
Rep tative, Rep tative, Representative, 
James N. Woodbury, J.J. Bertholet Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, III. Boston, Mass. St. Louis; Mo. 


Phone, State 9022. 
The Largest Poplar Mill in the world. 








Sigs AINE Ta eT 





“oak” LIMBERS 


For all kinds of Construction purposes. 
Also POPLAK and other Hardwoods, 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. VA. 




















=) 


C= 


SS 
COMFANY 







—————— ——————_\ SS — 
69) LXON LUNG En 


Manufacturers 


Short Leaf Pine and Hardwoods 








Members Discuss Club’s Value 


JACKSON, Miss., Nov. 19.—The weekly meet- 
ing of the Jackson Lumbermen’s Club, held 
last Thursday, was devoted to a discussion of 
the club’s affairs. B. M. Fulton, Planters 
Lumber Co., in speaking on ‘‘What Our Club 
Has Meant to Retailers,’’ told of the ‘‘Build 
Now’’ campaign inaugurated by the club dur- 
ing the dark days of 1920, which movement re- 
sulted in the biggest building boom ever seen 
in this city. No let-up has been seen since then 
in building and it has grown in volume all the 
time. Funds for advertising Jackson as a lum- 
ber center were provided by the club and also 
for the promotion of the building campaign. 
He told of many instances in which the club 
had helped him personally and the business of 
his company. 

J. J. Grambling, Grambling-Kennedy Lumber 
Co., spoke on ‘‘What Our Club Has Meant to 
Wholesalers and Manufacturers,’’ telling of 
one order for over a million feet his concern 
had obtained as a direct result of a tip ob- 
tained at a meeting of the club. He said much 
benefit was derived from association with the 
members. A. D. Wicks talked on ‘‘ Future of 
Our Club,’’ recounting many helpful ideas he 
had obtained from the meetings and outlined 
many interesting possibilities for future meet- 
ings. J. W. Bertrand led the discussion on 
‘Ways and Means.’’ Changes in programs 
and methods of formulating same were outlined 
and adopted. 


Reports on Retailers’ Convention 


SHREVEPORT, La., Nov. 19.—At the meeting 
of the Shreveport Lumbermen’s Club last week 
the principal address was by W. A. Robinson, 
head of the Robinson-Slagle Lumber Co., who 
described the many forward steps taken by the 
National Retail Lumber Dealers’ Association 
at its recent convention in Louisville, Ky., which 
he attended, and which, he reported, was the 
largest meeting held in recent years, with one- 
third more delegates than last year and with 
twenty-six States represented. Among _ the 
topics discussed, he said, was standardization 
of shingles as to thickness and method of count- 
ing. 

The association, Mr. Robinson reported, voted 
to eliminate the ‘‘six-to-two’’ shingle as being 
too thin for practical use and made recommen- 
dation as to counting shingles that would elim- 
inate the loss suffered by retailers of about 8 
percent in measurement. The method of meas- 
urement of lumber also came up for discussion 
but the convention, he said, decided to continue 
the ‘‘board feet, surface count’’ method. Odd 
lengths also came in for attention and regula- 
tion and suggestion was made that odd lengths 
nine feet and longer be bundled by doubling 
them up. 

The finished sizes of lumber were discussed 
also and a standardization committee appointed, 
which met in Chicago Oct. 31, he said, and this 
committee approved the standard sizes of south- 
ern pine now recognized by the Southern Pine 
Association. Arrangements were made to con- 
tinue the surveys about twice a year, which re- 
vealed that prices at this time were 35 per- 
cent lower than 1920 thru counteracting the 
erroneous propaganda about lumber prices be- 
ing too high. Arrangements were also made, 
he said, to establish a shippers’ rating bureau, 
which will furnish to all the retailers of the 
country information as to the mills and whole- 
salers supplying the trade with lumber in car- 
load lots, indicating their disposition as well as 
ability to ship first class lumber promptly ete. 

Also a resolution was passed, Mr. Robinson 


reported, insisting upon the adherence of all. 


the retail dealers to the recognized ethics of 
the trade so that no criticism could be attached 
to the fairness of their dealers with the trade 
in general. 

A code of ethics, he said, was adopted to 
make clear the rules to be followed. The asso- 











ciation also went on record as being opposed 
to present immigration laws, and proposed to 
send a memorial to Congress to amend the pres- 
ent law so that applicants for immigration to 
this country can be examined on the other side 
and then conducted to the place where their 
services would be used to best advantage and 
kept track of to see that they conformed to 
United States laws in all respects, and were 
not to be allowed to become citizens unless they 
reached certain qualifications. 


Mr. Robinson also reported it was made mani- 
fest at the convention that most cordial rela- 
tions exist between the retail and manufac- 
turing branches of the industry, both working 
in harmony for the interest of all. 


Poet to Address Coast Wholesalers 


SEATTLE, WasH., Nov. 17.—At the regular 
luncheon of the Seattle Wholesale Lumbermen 
Thursday, it was voted unanimously to invite 
Douglas Malloch, the Lumberman Poet, to ad- 
dress the lumbermen of Seattle, at an open 
date in January. The time probably will be 
fixed during the annual meeting of the Pacific 
Coast Shippers’ Association, and the appear- 
ance of Mr. Malloch made the leading event 
on the program. Arrangements will be com- 
pleted so that all lumbermen and their friends 
will be able to attend. 


The club listened to a report from Ray A. 
Dailey, secretary-manager of the Pacifie Coast 
Shippers’ Association, who had just returned 
from a hurried business trip to New York City, 
where he conferred with the officials of the Na- 
tional-American Wholesale Lumber Association. 





Doing good is a sure means of 
achieving real greatness 





As a result of the visit, there will undoubtedly 
be a much closer working arrangement between 
the two associations, along the lines of the 
agreement reached at the meeting in this city 
early in the year. 

Mr. Dailey gave a most encouraging report 
on business conditions generally, saying that 
the outlook for great activity in 1924 could 
not be discounted. 

Visitors at the luncheon were Dean Carpenter, 
of the W. I. Carpenter Lumber Co., and Charles 
A. Steubenrauch, of Conner & Bailey, Everett. 

Harry I. Worth, president of the Worth Lum- 
ber Co., presided. 


Club Discusses Standardization 


SEATTLE, WAsH., Nov. 17.—Standardization 
was the main topic discussed yesterday at the 
regular luncheon of the Seattle Lumbermen’s 
Club, the members present having in mind the 
meeting to be held in Washington, D. C., Dee. 
12 to consider the findings of the Central Com- 
mittee on Lumber Standards. During the dis- 
cussion the point was brought out that standard- 
ization had been endorsed at the Longview 
meeting of the West Coast Lumbermen’s Asso- 
ciation last summer. It was shown that the 
proposed changes would affect every manufac- 
turer who furnishes stock for the yard trade, 
and that considerable time would be necessary 
to get the West Coast mills in shape for the 
innovations, since few of the operations were 
equipped to pile stock in the rough and sur- 
face dry. Those taking part in the discussion 
were: W. A. Whitman, presiding; S. L. John- 
son, D. E. McDuffee, D. B. Hawley, Max A. 
Wyman, Wm. C. Krafve, Curtis Bostwick, Wm. 
H. Oliver, John A. McEvoy and R. A. Alex- 
ander. The chairman was authorized to invite 
Robert B. Allen, secretary-manager of the West 
Coast Lumbermen’s Association, to speak on 
standardization at the next regular meeting. 
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; Nation’s Freight Bill Reduced 


WASHINGTON, D. C., Nov. 19.—The Bureau 
of Railway Economics has made some inter- 
esting estimates from reports filed by the rail- 
roads with the Interstate Commerce Commis- 
sion. They are based on the freight and 
passenger traffic of the railroads from Jan. 1 


to Sept. 1. Freight traffic during this period 
was the heaviest in the history of the roads. 

In a statement made available late last week 
the bureau says: 

Due almost entirely to reductions in freight 
rates, made both voluntarily and by order of the 
Interstate Commerce Commission, the freight bill 
of the people of this country was approximately 
$431,000,000 less during the first eight months this 
year than it would have been if the rates existing 
during the corresponding period in 1921 had re- 
mained in effect. 

Compared with the rates in effect during the first 
eight months of 1922, the freight bill this year 
represents to the shippers of this country a reduc- 
tion of about $282,750,000 due to the volun- 
tary reduction on agricultural products that be- 
came effective Jan. 1, 1922, to the general rate 
reduction of 10 percent effective July 1, 1922, and 
to a number of individual readjustments in freight 
rates. 

Freight rates on agricultural products have been 
reduced by 11 to 12 percent, whereas, the reduc- 
tion on other commodities averaged 10 percent. 

The average revenue received by the railroads 
for carrying one ton of freight one mile during the 
first eight months this year was 1.109 cents, com- 
eee with 1.212 cents in 1922 and 1.266 cents in 
1921. 

The railroads during the first eight months of 
1923 carried 274,515,221,000 tons of 
freight a distance of one mile, compared with 205,- 
089,401,000 tons during the corresponding period 
last year. 

Reports show that the average amount received 
by the railroads of this country for carrying a 
passenger one mile was 2.999 cents during the first 
eight months of 1923, compared with 3.005 cents 
during the same months last year. 


Roads Must Make Vast Expenditures 


WASHINGTON, D. C., Nov. 20.—Upon the 
basis of detailed studies made by a majority 
of Class 1 railroads of the country, the com- 
mittee on governmental relations to railroad 
transportation, Chamber of Commerce of the 
United States, estimates that there will be an 
increase of 25 percent in passenger traffic and 
33% percent in freight traffic on the railroads 
alone within the next ten years. To provide 
facilities and equipment for these increases 
will require an expenditure of $7,870,000,000. 

This statement is made by the committee 
in a report which it today submitted to Julius 
H. Barnes, president of the national chamber, 
and which definitely outlines the magnitude 
of the transportation problem, upon the solu- 
tion of which the continued prosperity of the 
country depends. 

The committee does not see any need for 
immediate legislation; saying in this connec- 
tion: 

‘*Congress should be urged to make no 
change in any important provision of the 
Transportation Act until it has had a fair 
trial, which as yet it has not had.’’ 

This committee is one of five appointed to 
study transportation problems. Their reports 
will be submitted later to a general confer- 
ence, 

George A. Post, president of the George A. 
Post Co., New York City, chairman of the com- 
mittee, and his associates, feel that in mak- 
ing its estimates of the probable future in- 
crease in traffic the committee has kept well 
within conservative limits. The estimates do 
not take into account the prospective expan- 
sion in other transportation fields—the rapidly 
growing wSe of motor transport, the hundreds 
of millions expanded annually upon the high- 
ways, or the potential development of water- 
ways to which’ some large shippers are turn- 
ing their attention. The $7,870,000,000 is the 
minimum amount of new capital that must be 
forthcoming if the railroads are to keep pace 
with the rising tide of traffic. 

In more specific terms the estimated growth 
of passenger traffic will be from 40,000,000,000 


revenue, 





passenger miles in 1923 to 50,000,000,000 in 
1933 and of freight traffic from 420,000,000,000 
revenue ton miles to 560,000,000,000. 

To handle this increased traffic the rail- 
roads must add to their present equipment in 
the next decade 38,350 miles of track, 13,200 
locomotives, 725,000 freight cars and 12,300 
passenger cars. 

‘¢This estimated increase in capital expendi- 
tures,’’ the committee explains in its report, 
‘will provide only for the additional facil- 
ities needed to enable the railroads to handle 
the probable increase in business. In addi- 
tion it will be necessary to secure the funds 
required for elimination of grade crossings, 
installation of automatic brake control and 
other similar improvements which render the 
service safer and better but do not add to the 
ability of the roads to handle increased 
traffic.’’ 

The committee is widely representative of 
expert public opinion, including in its mem- 
bership the heads of large business enterprises, 
railway executives, heads of farm and labor 
organizations, merchants, manufacturers, 
financiers and publie officials. 


Loadings of Revenue Freight 


WasHIncTon, D. C., Nov. 20.—During the 
week ended Nov. 10 the railroads loaded 1,036,- 
067 cars with revenue freight. This was an 
inerease of 291 cars over the preceding week, 
an increase of 91,881 over the same week last 
year and 280,290 over the corresponding week 
of 1921. It was the twenty-first week this year 
in which freight car loadings have exceeded the 
1,000,000 mark. 

Forest products loadings for the week of 
Nov. 10 totaled 75,062, a decrease of 447 cars 
under the week before, but an increase of 14,- 
465 over the corresponding week last year and 
24,296 cars over the same week of 1921. 

Coal loadings totaled 190,282 cars, a gain of 
10,568 over the week before, 5,672 over the same 
week of 1922 and 35,432 over the corresponding 
week of 1921. 


Court Sustains Penalty Cancelation 


WASHINGTON, D. C., Nov. 20.—The decision 
of the Supreme Court in Docket No. 91—Ed- 
ward Hines Yellow Pine Trustees et al., appel- 
lants, vs. United States of America et al.— 
sustaining the Illinois district court, which 
refused to enjoin an order of the Interstate 
Commerce Commission canceling the $10 a day 
penalty charge on carloads of lumber held for 
reconsignment after the expiration of the 48- 
hours free time period, leaves the commission’s 
order in full force and effect and ends any 
hope that the Federal courts will interfere with 
this exercise of authority. 

Justice Brandeis in handing down the opin- 
ion of the court did not touch upon the consti- 
tutional question. which the appellants and in- 
tervenors sought to raise in the case. The rule 
of the Supreme Court is not to decide a case on 
a constitutional point where that course can be 
avoided. Appellants contended that cancela- 
tion of the penalty the commission, in effect, de- 
prived them of property without due process 
of law. Intervenors, on the other hand, con- 
tended that had the penalty been continued 
they would have been deprived of property 
without due process of law in violation of the 
Constitution. 

On the whole the National-American Whole- 
sale Lumber Association, which intervened ac- 
tively in the proceeding, is well pleased with the 
outcome, as are counsel for the Government. 


While naturally disappointed that the highest 
tribunal sustained the views of the trial court, 
the Edward Hines Yellow Pine Trustees and 
other appellants made a legal fight in the in- 
terest of all who have opposed the use of the 
transit lumber car. It is pointed out that 
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offered for prompt de- 
livery. Order in straight 
or mixed Cars. 


WHITE 
10) 
AK 45,000’ 4/4 FAS Cypress 
30,000’ 4/4 Sel 
RED 60,000’ 4/4 No. | Shop Cypress 
OAK a rt 2 Shop Cypress 
e press 
45,000’ 8/4 Toa Cypress 
40,000’ 8/4 FAS Cypress 
RED | Sim: 2/4 FAS Pain ee 
ie ain 
G UM ey —— 1 Commen Plain 
SAP by =A 5/4 FAS Plain Red Gum 


4/4 FAS Quartered Red Gu 
134,000’ 4/4 No. | Com. Quartered 


G U M Red Gum 
a pnd FAS Quartered Figured 


BLACK 17,000’ 4/4 No. { Com. Quartered 


"Figured Red Gum 


GUM 75,000’ 4/4 FAS Plain White Oak 
275,000 4/4 No. | Com. Plain White 
HICKORY -—< 
es ~ 4/4 Ne. 2 Com. Plain White 
M 75,000’ 4/4 FAS Plain Red Oak 
AGNOLIA 250,000’ 4/4 No. | Com. Plain “Red 


CYPRESS 240,000" 4/4 No. 2 Com. Plain Red 


wren 400,000" 4/4 Sound Wormy Mixed 








Write for prices today. 


Grant Timber 


SELMA, 


S Mfz.Co. LOUISIANA 


W.W. BEATY, Sales Manager . 














Band 
Sawn 


SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (aj thicknesses), Mouldings 
1°& 2” Yard Stock up to 20’ long 


Also SOUTHERN HARDWOODS 
DAVIS BROS. 


Ansley, I. UMBER CO., Lid 











Lucas E. Moore Stave Co.,Inc. 


MANUFACTURERS 


EXPORT DOMESTIC 


| Band S h H d d 
‘saun SOUthern Hardwoods 
| Kiln Drying a Specialty 
| Sales Office: NEW ORLEANS, LA. Mills at Mobile, Ala. | 
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Logging Ralph Cc Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 

431 So. Dearborn St. 


American Lumberman “" Chicago. Ill 
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‘*T arite”’ 


Flooring 


“Larite” is a good seller 
in the retail yard for the 
reason that it gives builders 
practically all the advan- 
tages of hardwood floors at 
a considerable saving. 


_ Buy this durable flooring 
in mixed cars with 


Southern Pine 


YARD AND SHED STOCK 





Ask us for quotations. 


Carter-Kelley LumberCo. 


MANNING, TEXAS 














“ 
Shortleaf Yellow Pine | 
DIMENSION and BOARDS 










2" Stock 


From 8’ to 16’—No. 2 & Btr. 


A Specialty 


Our three planing mills and 
four concentration yards in 
sure you prompt deliveries 
of high grade lumber. 


We invite your 
orders. 








Wholesalers 


W. G. Kirkland Lumber Co. 


he TUPELO, MISSISSIPPI 


ord 
Southern Pine 


CYPRESS 


Yard Stock 
Shed Stock 
Timbers 
Piling 

Our Specialty: 


Railroad and 
Car Material 


Stephens Lumber Co. 


Home Office: JACKSONVILLE, FLA. 


Manufacturers 














Western Office: 
Hibernia Bank Bldg., 
New Orleans. La. 











appellants may apply to the commission for 
relief if at any -time in the future equipment 
owned by the railroad of the Edward Hines 
Yellow Pine Trustees is diverted from transpor- 
tation uses. 


Hearing on Southern Lumber Tariff 


WASHINGTON, D. C., Nov. 19.—The Inter- 
state Commerce Commission has issued an order 
suspending until March 17, next, tariffs filed by 
Agent F. L. Speiden containing schedules mak- 
ing certain increases in rates for the transpor- 
tation of lumber from Alabama and Mississippi 
points to Central Freight Association Territory. 

The schedules are included in Supplements 
Nos. 3, 4 and 5 to I. C. C. No. 728. 

Examiner Trezise has been directed by Di- 
vision 2 to begin hearings in this proceeding, 
which is recorded as Investigation and Sus- 
pension Docket No. 1956, at the Hotel Gayoso, 
Memphis, Tenn., Dec. 6. 


New Southern Tariffs in Effect 


MEMPHIS, TENN., Nov. 20.—The 38-cent rate 
on hardwood lumber and forest products mov- 
ing from points on the Louisiana & Arkansas 
railroad to Carolina destinations will become 
effective Nov. 25, according to announcement 
of the Southern Hardwood Traffic Association, 
Similar rates over the Texas & Pacific became 
effective Nov. 18. 


Intervene in Western Rate Case 


WASHINGTON, D. C., Nov. 19.—The Inter- 
state Commerce Commission has issued an order 
in Docket No. 15,303—Los Angeles Lumber 
Products Co. vs. Southern Pacific Co.—permit- 
ting the following concerns to intervene: 

Big Lakes Box Co., Spanish Peak Lumber 
Co., McCloud River Lumber Co., Weed Lumber 
Co., Lassen Lumber & Box Co., Swayne Lum- 
ber Co. and Michigan-California Lumber Co. 








THOMAS BAYNE, for 57 years a lumber 
manufacturer of Indiana, died at Pasadena, 
Calif., Nov. 5, at the age of 83, and his body 
has been brought back to Greencastle, Ind., for 
burial. Mr. Bayne, who was born in Pennsy!- 
vania, moved to Indiana with his parents when 
he was 15. He entered the sawmilling business 
in 1865, buying a mill at Bainbridge. He oper- 
ated that mill until 1878 when he sold out and 
moved to Greencastle where he began a lumber 
manufacturing business. Later his business 
branched out and he operated mills at Clovere 
dale, Ellettsville, Bloomington, Ft. Ritnor, 
Owensburg, Spencer and other points along the 
Monon:and Vandalia railroads, and also owned 
mills in Alabama and Louisiana. He sold out the 
Greencastle business in 1888 to Charles Barn- 
aby. Since his retirement from active business 
Mr. Bayne has made his home in Pasadena, 
Calif. Thomas Bayne was known to nearly all 
the leading wagon and implement manufacturers 
in the United States. He specialized in oak and 
hickory dimension stock for many years, and 
is said to have been the first man to use an 
inserted tooth saw in the state of Indiana. 
During his 57 years in the lumber business he 
owned and operated twenty-six mills and suf- 
fered nine fires. Funeral services were held in 
Greencastle on Nov. 10. Among the pall bearers 
was his old friend and successor in business 
Charles Barnaby, one of the directors of the 
National Hardwood Lumber Association. Mr. 
Bayne leaves a widow, two daughters: Mrs. 
Edna B. Fiske, of Ontario, Calif., and Mrs. 
Olive B. Jakes, of Los Angeles, Calif., and one 
son, Thomas Dwight Bayne, of Corry, Pa. 





Cc. H. LANGFORD, Hattiesburg, Miss., died 
at his home in that city on Nov. 12 at the age 
of 67. Mr. Langford had been ill ten weeks and 
had been taken to New Orleans for treatment 
but received no benefit and was brought back 
to his home shortly before his death. Mr. Lang- 
ford had been connected with the J. J. Newman 
Lumber Co., of Hattiesburg, in the capacity of 
city salesmen during the last twenty years and 
in point of service was the oldest employee of 
the company. A widow and two children, Mrs. 
D. C. Lea and W. Richard Langford, one brother 
and two sisters, survive him. Funeral services 
were held on Nov. 13 at the First Baptist Church, 
of which Mr. Langford had long been a member, 
with interment in Roseland Park Cemetery. 





JOHN GRADY, one of the best known timber 
cruisers on the Pacific Coast, died at St. Vin- 
cent’s Hospital, Portland, Ore., on Sunday night, 
Nov. 11, as announced in a brief notice in this 
department last week. Mr. Grady’s death was 
a shock to many members of the lumber trade 
on the Coast, where he was widely known and 
highly esteemed. He was born in Ireland and 
came to the United States in 1891, engaging in 
the lumber industry in the middle West. . He 
went to the Coast in 1901, cruising timber for 
numerous logging and lumber concerns until 
about ten years ago when he went into business 
for himself as expert timber estimator. At the 
time of his death he was a member of the timber 
cruising firm of Pearson, Grady & Co., of Port- 
land. The funeral was held on Wednesday 
morning, Nov. 14, with interment in Riverview 
Cemetery, Portland. 





JAMES F. POE, yard manager at Tacoma, 
Wash., for the John Dower Lumber Co. died 
suddenly in that city on Nov. 15 of heart failure. 
Mr. Poe had gone to the office of a physician 
and while there collapsed and died in spite of 
strenuous efforts to revive him. Mr. Poe was 
born in Essex, Iowa, in 1878. He went to Ta- 
coma about twenty years ago and entered the 
employ of the St. Paul & Tacoma Lumber Co. 
When that concern sold its retail business to the 


John-Dower Lumber Co., Mr. Poe was appoihted 
yard manager at Tacoma. He leaves three 
brothers and a mother. 
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AUGUST T. LEGER, member of the Dominion 
parliament for Kent County, New Brunswick, 
died recently at Campbellton, N. B., at the age 
of 71. Mr. Leger had represented Kent County 
in the Dominion House of Commons since 1917. 
He had carried on a lumber business for many 
years and had also an active public and political 
career. For many years he was postmaster at 
St. Louis, N. B., and later high sheriff for the 
county of Kent until the year 1908. He was 
born at Cocagne, N. B., and was of French- 
Canadian extraction. 





HENRY MEYERS, a pioneer lumber dealer at 
Paragon, Ind., died recently at the home of his 
daughter, Mrs. G Isenhower, Martinsville, 
Ind., following an illness of several weeks. 
Death was due to paralysis. He is survived by 
two daughters, one son and six brothers. Mr. 
Meyers retired from active business at Paragon 
about fifteen years ago and moved his family 
to Martinsville. 





EUGENE McGILLICUDDY, brother of Jerry 
McGillicuddy, manager of the Greenwood Log- 
ging Co., of Grays Harbor, died at a sanitarium 
in Tacoma, Wash., on Nov. 14. Mr. McGilli- 
cuddy was born in Hoquiam, Wash., 37 years 
ago and had lived in Grays Harbor County most 
of his life. He belonged to a family which for 
years has been identified with the logging and 
lumber business, and for several years he was 
employed by Harbor logging firms as a cruiser. 
He is survived by a widow, his parents, two 
sisters and four brothers. 





TROUBLE AND LITIGATION 


BALTIMORE, MD., Nov. 19.—The appointment of 
receivers for William F. Shinnick & Co., which 
firm has been making a specialty of ship ceiling 
stocks, was asked for in the circuit court by 
Robert L. Green (Inc.), the petitioner alleging that 
the other firm is insolvent and unable to meet its 
debts. Judge Bond signed an order requiring Shin- 
nick & Co. to show cause by Nov. 28 why the peti- 
tion should not be granted. 


Foresters of Central States Organize 


Wooster, OHIO, Nov. 19.—The professional 
foresters of Ohio, Michigan, Indiana, Illinois 
and Kentucky have formed what is known as 
the northern Ohio Valley section of the Society 
of American Foresters. The forestry problems 
of these States are similar, and the purpose of 
the organization is to give the foresters of the 
States an opportunity to be mutually helpful 
in solving their problems and in developing 
forest policies. Edmund Secrest, State forester 
of Ohio, is chairman, and Prof. Russell Wat- 
son, of Ann Arbor, Mich., secretary of the new 
section. 


The annual meeting was held at Wooster, 
Ohio, consisting of speaking programs, and 
field trips over forestry work in various parts 
of Ohio. The next meeting will be held in 


Indianapolis, Ind., under the chairmanship of 
Prof. B. C. Prentice, of Purdue University. 
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In Marble Halls 


If we dwelt in marble halls, the way the song 
has said, 

Never wore no overhalls, but pantalets instead, 

If we also vassals had, and servants at our side, 

I’m not sure we’d be as glad or feel as satisfied 

As we do who have to bunk upon a shanty floor 

And eat our meals beside a Hunk and hear a 
Russian snore. 


I ain’t sure but if we dwelt inside a palace 
grand, 

Never any winter felt and never smashed a 
hand, 


Never raised a blister up and never froze a toe, 


Fed and petted like a pup wherever we might 


go 
If we lived in luxury and drove a fancy car, 
I ain’t sure, at that, we’d be as happy as we 
are. 


Tho a bunk is ‘‘primitive,’’ as the women say, 

Tho on beans you have to live and have to sleep 
on hay, 

Tho the service ain’t the best, as often you’ve 
heard tell, 

Yes, altho our little nest is very far from swell, 
Still I think a shanty small, yes, such a dump 
as this, ; 
Has some reason after all a lot of fellahs miss. 


For, when you git back to town, where the 
bright lights shine, : 
When the drive at last is down, when the spring 
is fine 

When you *re wearin’ congress shoes instead of 
wearin’ packs, 

Playin’ pedro all you choose, and never see an 
ax 

Then a man appreciates beds and chinaware, 

Yes, the more the camp he hates the more he 
likes it there. 


I have got a theory, tho it isn’t much; 

Maybe your theology wouldn’t call it such; 

But my winters in the camp, summers in the 
mill 

Fightin’? frost and dirt and damp and other 
things that kill, 

They have showed me, tree to trade, in this 
lumber biz, 

Just why God Almighty made the world the 
way it is. 

Life is just a little hard, work a little rough, 

So us mortals afterward will like the other 
stuff ; 

If you’ve worked a little here, lived on sow 
and beans, 

When folks talk of titles clear you know just 
what it means. 

Yes, he gits it here below, the gol-darned lum- 
berman, 

So a guy will try to go to heaven if he can. 


We See b’ the Papers 


As for paying a bonus with a bond issue, it 
seems to us that the one who really gets the 
bonus is the man who clips the coupons. 

A Chicago broker failed for $253,859, with 
assets of $100. As a failure we would call that 
considerable of a success. 

Hi Johnson overlooks the fact that a Presi- 
dent is not a candidate for office. If he makes 
good, the office is a candidate for him. 

In Germany a stein of beer now costs a bil- 
lion marks. Germany, apparently, has billions 
for beer but not one cent for reparations. 

Gov. Walton stood like a wall, but he fell like 
a ton. 

The American consulate at Riga was robbed 





of $7,500. Evidently someone has been reading 
these consular reports about opportunities 
abroad. 


This new party to advocate public ownership 
of railroads will get just about as far as a 
man would if he rode on one. 


A Mississippi jury tossed a coin to decide 


whether a man was guilty or not guilty, and 
we don’t know but that we would be as willing 
to take a chance on the average coin as we would 
on the average jury. 

Senator Johnson, of California, has chal- 
lenged President Coolidge to an open fight for 
delegates; which is a good deal like hitting a 
man with glasses on. 

Frank Farrington, president of the United 
Mine Workers, has had his gall removed at 
Rochester, Minn. This practically ruins him 
as a mine union leader. 


The way this Chinese fighting keeps up, with 
nobody winning, they must be fighting with 
firecrackers. 

A St. Louis gangster, while out on bail, was 
shot and killed at Herrin, Ill., where they spe- 
cialize in that sort of thing. It is strange 
that a gunman never realizes that the only time 
he is ever really at liberty is when he is in jail. 

Andrew J. Volstead, returning from Europe, 
refused to be interviewed. ‘‘Nobody cares 
what I say,’’ he said. Worse than that, An- 
drew, some very good people, otherwise, don’t 
care what your law says. 

We never could understand these fires that 
are said to have started in the basement. Cer- 
tainly the janitor didn’t start them. 

The president of Turkey is ill, and there are 
a lot of turks over here that aren’t feeling 
very well right now themselves. 





Between Trains 


New York, N. Y.—New York never seems to 
change much. The great white way gets a lit- 
tle whiter, perhaps. Yet one senses a change 
in New York, at that. Perhaps the war has 
done it, perhaps prohibition, perhaps we are 
getting a little older ourself, that is all. But 
New York seems more sincere and less arti- 
ficial, more concerned with great things and 
less concerned with little things. 

We outlanders are too much inclined to get 
our idea of New York from the popular song- 
writers rather than from the people. New York 
is as much misjudged as Paris was before the 
war. There is something to Paris besides the 
Moulin Rouge, and there is much more to New 
York than the cafes and Follies. They are in- 
cidental, and the showmen who misread and mis- 
lead opinion are not New York. 

As a single instance, financial America owes 
something to financial New York, and that is 
not a joke, either. The financial leadership of 
New York has been a good thing for the United 
States, not a bad one. It was New York that 
translated American wealth into American dol- 
lars. It has been our place of exchange, and 
that is as important as a medium of exchange. 
. is time that we readjusted our ideas of New 

ork. 





AMSTERDAM, N. Y.—Amsterdam has all the 
thrift and hospitality that the name implies. 
With two locai lumbermen to meet us and 300 
of their fellow-citizens to greet us, we could 
not say less; and we could not say enough, no 
matter how much more we might say. 





CarTHAGE, N. Y.—We drove the sixty-three 
miles due north from Rome to Carthage, and 
thereby within the space of a few hours min- 
gled with both the Romans and the Carthagin- 
ians, which is more than Alexander the Great, 
Julius Caesar, or anybody else was ever able to 
do. The world does move, or at least the in- 
habitants thereof move much more rapidly than 
they did in the days of Caesar. En route we 
passed the old canal of which Carthage was 
once the northern terminal. It is now growing 
up with weeds. If New Yorkers only had back 
all the money they have spent on their canals, 
alimentary and otherwise, New York would 
be an éven richer State than it is. We Ameri- 
cans all yell for waterways, and then ship by 
rail, 





It You Want 
Values 


You can’t go wrong in putting 
your requirements up to us. We 
have mill connections that enable 
us to offer the best of quality and 
milling. We've had long experi- 
ence in meeting the demands of 
buyers in 


Pine, Cypress, 
Hardwoods 


Try us on:— 


Long and Short Leaf Yellow 
Pine. Timbers, Special Cuttings 
and R. R. Stock. Oak Flooring, 
Red and White Oak, Ash, 
Gum, Elm, Cottonwood, Gen- 
uine Louisiana Red Cypress, 


Quotations furnished promptly. 


Chicago Lumber 
€& Coal Co. 


ARCADE BLDG., ST. LOUIS, MO. 











We can buy from Large, Responsible Ship- 
pers for prompt shipment 


RAILROAD MATERIAL 


all kinds, Crating, Finish, Yard Stock, Etc. 
Yellow Pine, Oak, Ash, Gum, Elm, Fir. 
Send us your orders for placement, 
R. M. MORRISS & CO. 





Arcade Bidg., ST. LOUIS 

‘ rnesseg 

° 4 
3 Transit Car § Should s ad- $ 
> vantage of our § 
3 BUYERS facilities. 2 
$ be. offer you Quick Service in Transit Cars or mill : 
@ s ipments. a a 
s$cuve Yellow Pine ¢ 
@ a specialty. ALW.SMITH & CO. ¢ 
$ Arcade Building, ST. LOUIS,MO. § 
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4-4 to 12-4 Ash,Basswood & Elm 
4-4 to 16-4 Birch and Oak *9x,5 


Anderson-Miller 
Lumber Co., Ltd. 


TORONTO, ONTARIO 








Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, ““PAJONES, Mobile” 
All leading Codes used 








Ship Brokers & Steamship Agents 
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It Must Be 
~ |Good to Sell 


If Hudson Oak Flooring 
wasn’t a pretty good flooring to 
sell, you may be sure that deal- 
ers wouldn’t continue to handle 
it the way they do. 

Manufactured in one of the 
country’s most modern floor- 
ing plants 


HUDSON 


Oak Flooring 


is noted for it glass smooth surface 
and the accurate machining that 
makes one piece fit snugly up 
against another. We should like to 
have you try selling Hudson Brand. 





Write for free samples. 


Hudson Hardwood 
Flooring Company 


P. O. Box 217 
MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Company. 








(- 


Pine Mixed 


with Hardwoods 
and OAK FLOORING 


You can order any part of 
a car of Southern Pine items 
and finish out with White 
or Red Oak flooring, Oak 
mouldings or finish, a few 
hundred feet of Red and 
Black Gum trim or some 
Tennessee Aromatic Cedar 
for clothes closet lining. 


We're cutting finest stump- 
‘age and good manufacture and 
standard grades are guaranteed. 


Let us figure on your 
requirements. 


Hodge-Hunt 


LUMBER CO., Inc. 


HopcE, LA. 


Members So. Pine Assn. and 
Oak Flooring Mfrs. Assn. 
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Hourly the big rod engines and the puffing, clank- 
ing Shays were backing their trains of heavily 
loaded log cars on the ramp and seeing their 
burden hastily rolled into the seething and fast 
filling log pond. Bill Herbert, the husky pond 
boss, consumed unbelievable quantities of “Sun 
Cured of Virginia” as he shouted orders to his 
helpers engaged in the businesslike handling of the 
yellow pine logs pouring out of the vast forests 
and into the pond in a seeming never-ending 
stream. F 

Altho the day was fair, the rich Alabama sun- 
shine poured its golden wealth alike on towering 
pines and waving cotton fields, and seemingly all 
was well, yet there was a scowl! on the brow of the 
pond boss and reflected on the dusky faces of his 
perspiring helpers. Slower and slower were the 
logs being cleared off the log deck, and more and 
more time elapsed between the screeching of the 
frictions which told of another log being drawn 
up out of the pond and placed on the deck, wait- 
ing its turn to be kicked on to the fast moving 
carriage, and shunted forward and back thru the 
fast running band. Worry was everywhere in the 
air, for the daily cut had been slowly dropping, 
and today was the worst of all the gloomy days 
which had preceded it. The millwrights had done 
their utmost, and many an hour had Cole Tomlin, 
the ingenious mill foreman, given to serious con- 
templation of the problem of speeding up his cut 
until it should once more reach the rated capacity 
of his mill. 


Edger Seemingly Weak Link in the Chain 


It was the edger—a good machine and one that 
had rendered the best of service heretofore—that 
was seemingly the weak link in the chain. Opera- 
tors had been changed, the drive had been altered, 
production increasing inserted tooth saws had been 
installed, but all to no avail-—it simply could not 
handle the cut, and as a result the daily cut was 
steadily decreasing. Not only this, but a large 
part of that which was edged of late had crooked 
lines and showed poor grading. The edgerman, in 
endeavoring to hold up the cut, was not grading 
his lumber as it should have been but was using 
any part of the rolls which would feed the lumber 
thru the saws without slipping and weaving. 
Something had to be done, but what! It was over 
this problem Cole Tomlin and all his mechanics 
had thought many and many a long weary hour. 

Cole wandered down the stairs and around the 
pond to the machine shop. Here, too, was reflected 
the worry on his face, as the only topic of con- 
versation in this little mill town of Alabama was 
the mill cut. Stef Shanfield, the shop foreman, 
joined Cole in the shop office and once more they 
discussed the common problem. 

“Cole,” said Stef, “It’s up to us but I’ll swear 
it’s a humdinger. That danged edger has had new 
toothed strips fitted every sixty days, and that 
helps for a few days after they are fitted, but it 
costs as much to, keep that up as it does to draw 
the logs down to the pond, and the big boss says 
something must be done.” 

Cole sat and pondered deeply, then jerked him- 
self upright and slammed his fist on the office desk. 
“I’ve got an idea.” 

“Impossible,” said Stef. ‘“You’ve had your idea 
this year;” but in the laugh which accompanied 
this remark a strain of relief could be felt, for 
Cole had ideas in the past when weighty matters 
had sat heavily upon them which had helped 
mightily. 

“We'll build a set of feed rollers right here in 
your blame dinky shop which will step up our 
edger and keep her stepped up! We'll build them 
in sections and slip them end to end on a 
piece of shaft; then when the bars are worn we'll 
just slip the sections apart and put new bars in 
—only a few minutes work and practically no 
expense instead of days of work and a mighty 
big expense as it now is. We’ll also make the 
feed bars much heavier and caseharden them.” 
While Cole had been talking his pencil had been 
busy and he now handed over to Stef a rough 
sketch of a roll such as he had described. 

“Well, I’ll be dogged,” said Stef. “I believe 
you really have an idea here. Give me the dimen- 
sions of those sections and I’ll see if we can’t find 
an old saw arbor or kicker shaft laying around 
we can make them out of.” 


Get Busy on Building Set of Feed Rollers 


Cole and Stef immediately got busy, and soon 
Stef’s lathes were turning and facing short sec- 
tions and long shafts, the hack saw was busily 
cutting off short lengths of small flat bars, and 


The Mill Foreman’s Pledge 


A Romance of a Sawmill 
[By H. B. C.] 








mechanies were filing rough teeth in them. The 
word was passed around that the shop would run 
all night and there would be no lay-offs except to 
grab a hasty lunch, until the big job was com- 
pleted. 

A day and night and another day had passed 
and on the:work horses set up at the end of the 
shop, Cole Tomlin’s rolls were fast assuming a 
working form. Turned sections of steel had been 
bored to fit a central shaft and the ends faced 
and beveled, then grooved to receive the feed bars 
on the shaper. Narrow collars with internal bevel 
had been turned and bored to fit on shaft between 
the grooved sections. On the shafts, which were 
exact duplicates of the shafts in the rolls now in 
place in the edger, threads had been cut and nuts 
screwed in place, so the rolls when drawn up and 
tightened had the appearance of a solid roll, but 
when nut on one end was loosened, sections were 
loose and the feed bars could be removed. This, then, 
was Cole’s idea, and he had hardly left the shop 
for even a hasty meal while the work had been 
done. All other repairs on the mill had been held 
up—no work had been done at all on the locomo- 
tives, skidders or loaders—the entire shop had 
been given over to him and the speedy manufacture 
of his idea, and now it was done! The big time 
was here, the mill whistle had blown for a shut- 
down and the millwrights were rapidly removing 
the old rolls from their bearings. Would they 
work, and would they continue to work? ‘These 
were the thoughts that were in Cole’s mind as he 
watched the rolls loaded on a lumber buggy and 
hauled up in the mill. 

The last bolt was drawn up, the millwrights had 
gathered up their tools, and, with two sharp blasts 
on the mill whistle, the mill slowly began turning 
over once more. It gained speed, the sawyer sSig- 
nalled to the block setter, holding dogs were 
clamped tightly in place, and the big band began 
its toil. Cole had taken the edgerman’s place and 
was feeding the boards into the rolls and thence 
to the saws. The new feed bars, firmly clamped 
in place in turned sections, bit into the boards and 
fed them true and fast thru the saws and on to 





Finally, the world asks, What 
were you?—not What 
had you? 





the trimmer table. There was no slipping, and 
soon the edger was holding its own with the band 
and even gaining, Cole having to wait time and 
again for the carriage to shunt its board on to the 
edger table. “If this will only keep up,” thought 
Cole, “our troubles are over, and it sure looks 
now as tho it would for a long, long time.” 

Over an hour of smooth operation, during which 
worried lines were fast removed from the faces of 
the mill workers, and shouts and singing of the 
colored carriage doggers and off bearers could again 
be heard, had past. Cole had relinquished his 
place to the regular edgerman but was still hover- 
ing close to the edger, watching his rolls closely 
for any sign of slip or crooked feeding. A familiar 
voice was heard just behind him, and he turned to 
see the big boss, the general manager of the mill, 
approaching him. 

“Well, Cole, what’s the good word? I heard of 
your new idea on edger rollers and wanted to see 
them in operation. Are they doing any good, and 
will they hold up?’ 

Cole did not answer for a minute, but together 
they watched the rolls feeding the lumber, and 
then he said: “If they don’t work, I’ll have to 
say I’m whipped; but I believe they will, and I 
believe they will hold up. ‘Time alone will tell!” 


Roll Wonderful Aid to Proper Edging 


The general manager watched the rolls for a 
long time while Cole explained every detail of 
their construction and why he thought they would 
prove to be a real sawmill aid. Finally the boss 
turned away and said: ‘Cole, I think you're 
right, and I think you have in place here in our 
edger a roll which should be a wonderful aid to 
proper edging.” 

“That’s just what I am hoping,” said Cole, “and 
why can’t we manufacture them right here in our 
little shop and put them in other mills? This 
has been our problem for a long time and it must 
be troubling every other mill operator. I’m going 


to do my darndest to put these rolls on every 

edger in the country and there is no reason I can 

see why we should not make them right here.” 
Months have passed since Cole made his pledge 
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—his rolls were working just as they did the first 
hour they were run. The first set of feed bars 
had worn down and a new set installed while 
the mill was shut down for the noon hour. The 
daily cut was not only back to its former greatest 
capacity, but had twice run over—one month as 
much as 12 percent. 

In the machine shop a new industry was bud- 
ding forth; a small turret lathe and two milling 
machines had been installed and were busy turn- 
ing out the bar holders, spacing collars and feed 
bars. In one of the engine lathes shafts were 
being continually turned and threaded, and hardly 
a day passed but one or more rolls were boxed and 
shipped. A little advertising and word-of-mouth 
praise of the original rolls had started the ball 
rolling. The general manager was behind the 
busines heart and soul and was devoting his time 
and energy to putting it across. By the aid of his 
influence and high standing in the sawmill world 
he had persuaded some of his friends to install the 
rolls, and they in turn had passed on to their 
friends the good news of how their edging trou- 
bles had been removed. Patent applications had 
been made and Cole’s pledge was becoming more 
and more a reality. 

It has been said that “Even if you live in the 
woods, if you make a better mouse-trap than any- 
one else, the world will beat a path to your door.” 
Never has there been a better proof of this state- 
ment than in the rapid growth in popularity and 
use of Cole Tomlin’s roll. Sales increased year 
after year until the capacity of the shop had been 
reached, and when finally the roll was recognized 
by the sawmill manufacturers and adopted by 
them, all concerned realized better manufacturing 
facilities must be provided. One of the large saw 
manufacturers had been acting as sales agent for 
the roll, and realizing the future such a device 
must have before it if properly placed on the mar- 
ket, it took over the roll, and Cole Tomlin saw the 
day his roll was manufactured in a _ specially 
created department and with modern machines and 
methods, in one of the large manufacturing plants 
of the country. 

Modern methods have changed to a large extent 
the design of the roll. It goes out to the lumber 
trade north, south, east and west, a manufactured 
product, closely inspected in its every part, and 
it is hard to recognize as the offspring of the 
roll manufactured under the spur of necessity in 
the machine shop in Alabama; but the basic idea 
is the same, and Cole Tomlin’s pledge to place 
these in every mill in the country is daily becom- 
ing more and more a reality. 


[This article was written by H. B. Conklin, 
manager of the feed roller department of E. C. 
Atkins & Co., of Indianapolis, Ind. The rolls 
described are manufactured under the trade- 
name of the Atkins-Coleman Roller.—Enitor.] 


Employees’ Council Lowers Accidents 


OAKDALE, La., Nov. 19.—The employees of 
Hillyer-Deutsch-Edwards sawmills have formed 
and are operating a safety council which has 
lowered the rate of minor accidents 50 percent, 
and fatal accidents 100 percent as there has not 
been a fatality since the middle of August. 
This safety council, while suggested by J. 
B. Edwards, president of the company, has been 
functioning entirely thru and by employees, and 
the employer, while sharing in the benefits, takes 
no credit for its achievements. 

The inception of the organization was at a 
meeting of foremen at whicn Mr. Edwards 
presented charts showing the number of acci- 
dents, their effect on the organization, their 
Own earnings and the welfare of their families. 
The safety council consists of nine men, all 
foremen, elected by their fellow workers. The 
council meets every two weeks, and also during 
each two weeks it makes an inspection of every 
part of the operation, following the inspection 
with such recommendations as they think fit. 
To date they have recommended among other 
things the installation of first’ aid kits in 
different parts of all operations. This recom- 
mendation was complied with. 

A ‘*No-Accident’’ contest is now on between 
the mill, yard and shop at the two plants, the 
hardwood mill at Oakdale, and the pine mill 
at Mab. First, second and third cash prizes 
have been offered by the company for the de- 
partment making the best showing, not only in 
accident decrease, but in general cleanliness of 
the unit. After this contest, which will last 
about five weeks, a contest will be inauguarated 
between the different woods departments. 

The council, which is a member of the Na- 
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tional Safety Council, has the following officers: 
Chairman, G. N. Norwood, assistant woods su- 
perintendent; vice chairman, R. L. Brooks, as- 
sistant sunperintendent Mab plant; secretary, 
E. F. McGinley, purchasing agent. 


SASH, DOORS and MILLWORK | 


Weather conditions so far this fall have been 
ideal for outdoor work on construction thruout the 
country, and as a result a great many projects, 
large and small, have been got under way very 
recently, which means that the demand for sash, 
doors and interior finish is likely to continue with- 
out much abatement for some time. In fact, most 
manufacturing plants have sufficient orders booked 
to keep them busy for the next six weeks or two 
months. 

Manufacturers of millwork, sash and doors in 
Columbus and central Ohio are busy, having orders 
booked that will take forty-five to sixty days to 
complete.’ Construction work is still active and 
plants are busy on millwork for the finishing of 
homes and apartments. Scarcity of skilled labor 
is reported from many plants. Indications point 
to a fair business during the winter. Prices as a 
rule are well maintained at the levels which have 
prevailed for the past few weeks. 


Door factories and planing mills in Buffalo, 
N. Y., have had a good run of business so far this 
month, and the weather has beén favorable for 
building operations. The number of new dwellings 
and other structures going up is fully as large as a 
year ago, and much work is in sight. : 


There is not much activity in thé sash and door 
trade in the Kansas City (Mo.) district, the prin- 
cipal source of new business being the city builders. 
Yard stock is slow to sell and there is very little 
special work being called for from the country. 











The Baltimore (Md.) sash and door men are for 
the most part getting a fair amount of business. 
Competition seems to have let up a little and on 
some items slight advances have been made, though 
the list as a whole is virtually unchanged. There 
is a decided feeling of hopefulness in the trade. 


Attends Conference of Millwork Men 


PORTLAND, ORE., Nov. 17.—C. E. Cowdin, presi- 
dent Nicolai-Neppach Co., of this city, and director 
of the Pacific Northwest Millwork Association, left 
Friday for a two weeks’ trip to Chicago, where he 
will meet representatives of planing mills in a con- 
ference, to be held under the auspices of the Mill- 
work Cost Bureau, for the study of publicity 
methods as applied to the planing mill business. 
Mr. Cowdin stated just before his departure that 
the average person does not know the difference 
between a poorly built and a properly constructed 
kitchen cabinet, window frame, buffet or other 
piece of built-in work, and is not generally in- 
formed as to the importance of properly dried lum- 
ber and the care required when placing doors, win- 
dows and other woodwork in newly constructed 
houses. By getting the public fully to appreciate 
the value of good millwork the planing mill men 
hope to raise the standard of material going into 
the average home, with the result that the building 
will have longer life, less depreciation and give 
more satisfaction to the owner. The conference, 
which will be attended by one representative from 
each of seven districts, will consider ways and 
means of placing the planing mill business before 
the public in the proper light. Prominent adver- 
tising men of the East also will attend. 


HYMENEAL 


KREINHEDER-KOBLER. Millard R. Krein- 
heder, son of Councilman A. W. Kreinheder, and 
associated with the Standard Hardwood Lum- 
ber Co., of Buffalo, N. Y., was married on Nov. 
14 to Miss Olive Ada Kobler, daughter of Mr. 
and Mrs. Henry Kobler, of Buffalo. The cere- 
mony was performed in St. Peter’s United 
Evangelical Church by Rev. Theodore F. Bode. 
The bridesmaid was Miss Mildred Kreinheder 
and the best man, Robert Lansdowne. After 
the ceremony dinner was served at the Hotel 
Statler. Mr. and Mrs. Kreinheder, after an east- 


‘ern motor trip, will be at home at 340 Voorhees 


Avenue, Buffalo. 





HANSEN-FLAGG. The marriage of Miss Lil- 
lian Myrtle Flagg, assistant librarian of the 
public library of Elkhart, Ind., and daughter of 
the late D. S. Flagg, lumberman of Louisiana, 
Mo., to Alfred Hansen, of Michigan City, Ind., 
took place in Indianapolis recently. Mrs. Han- 
sen’s father was a leader of the Republican 
party in the ninth congressional district of Mis- 
souri and once was that party’s nominee for 
Congress against the late Champ Clark. 














This Window Machine 
PAYS FOR ITSELF 


Write for the names of some of the mills 
making window frames with the 


Atlas—IMPROVED PHILLIPS—Invented 


WINDOW FRAME MACHINE 


Pulley Mortiser Pocket Cutter Variety Saw Table 


Because of its advanced design, this ma- 
chine soon pays for itself. Have our near- 
est representative show you how. 


Atlas Manufacturing Co. 
Window Frame Department 


ORLANDO, FLORIDA 














‘Backed by Honesty and 34 Years’ 


Qualityana Service 


Experience 
Stencils 

Log Hammers 
Steel Stamps 
Metal Checks 
Rubber Stamps 
and Accessories 
Rubber Type 
Write for our Complete Catalogue. 


The R. D. Swisher Mfg. Co. 


ILLINOIS 

















DAVENPORT 
HOTEL 


Spokane, U.S. A... 


Headquarters for 
Lumbermen of 
the Northwest, 


Reasonable Rates 
Informal 
Numerous Dining 


Roomg Including 
Coffee Shop. 











Circulating Ice Water. Washed 
Air Ventilation, 























Announcing 


THE ROOSEVELT 


New Orleans’ Finest Hotel 


Completely Renovated and Refurnished 
Offering Unexcelled 
Accommodations and Cuisine 


THE BIENVILLE 
At Lee Circle 
Under Roosevelt Management 


For those who prefer home-like refinement 
and the utmost in service. 


A. BENAGLIA, General Manager 
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G. O. WAITS, President 


Bagdad Land & 
Lumber Co. 


BAGDAD, FLORIDA 


Producing about 
48 million feet annually 


Lort Yellow Pine 


DIMENSION AND 
E. G. FLOORING 


Domestic and Export Trade 











~\ 


a LONGLEAF 


Yellow Pine 


2x4 


We also make 
Gang Sawn 


4" Flooring, 


Car Decking 7 6 
Framing and 

: x 
geen S1S2E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson-Waits 


Caryville, Fla. Lumber Co. 
S 








W. B. Harbeson 
Lumber Co. 


DEFUNIAK SPRINGS, FLORIDA 
Producing about 40 million feet 


annually of 


LONG LEAF YELLOW PINE 


Dimension 
CAR MATERIAL | 


LONGITUDINAL SIDING A SPECIALTY 








Yellow Pine 


Timbers, Lumber 


Lath and Shinégles 


For our high grade dressed stock— 
**Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co. 


CENTURY, FLORIDA 

















Collections by Retail Lumber Dealers 4. series 
by subscribers to the American Lumberman, giving their vlews 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 








Portable Sawmill for Farm Use 


The passing of the neighborhood flouring mill 
carried with it the old time sash or mulay saw- 
mill usually operated in conjunction therewith. 
These were slow affairs, sawing at best a thou- 
sand feet of lumber a day. These mills in their 
day largely supplied the local demand for lumber 
and their passing materially interfered with the 
home supply of lumber. About this time, how- 
ever, the sweep horsepower was being displaced by 
the portable steam engine for threshing purposes 
and the portable circular sawmill came into gen- 
eral use. These mills were of a capacity five to 
ten times that of the sash saw, the log carriage 
traveling 40 to 250 feet a minute and being pro- 





Plant of American Saw Mill Machinery Co., Hackettstown, N. J. 


vided with improved dogging devices for holding 
and setting the logs. 


As the large sawmills cut out and disappear 
more of these small sawmills are required to 
supply local demands for lumber. Many large 
operators have also recognized economy in taking 
the small mill to the timber instead of transport- 
ing logs long distances in rough or swampy coun- 
try where logging operations are difficult, and they 
too have become large users of portable sawmills. 


The increasing demand for sawn railroad ties 
and the preference of many railroads for them has 
opened up still another field for the portable saw- 
mill. Sawn ties are uniform in size, easily handled 
in cars or creosoting plants and more of them 
can be hauled on a 
load. The slabs make 
good fuel and the 
edge boards make 
good lumber. The 
edge lumber pro- 
duced sometimes 
pays the entire op- 
erating expense, run- 
ning up to a thou- 
sand feet of lumber 
to each one hundred 
ties. Two hundred 
and fifty to three 
hundred standard 
ties a day is not an 
unusual run. 


The advent of the 
farm tractor has 
provided for the 
owner of the farm 
timber or woodlot 
ideal power for the 
operation of the 
sawmill, at a price 
within his reach, and 
with it the farm timber tract has become an 
earner of dividends the same as a cultivated part 
of the farm. 

There are two kinds of woodlots. The first of 
these occupies land available for cultivation after. 
the timber has been removed. The second occupies 
land not suitable for cultivation but which can be 
made to yield a perpetual supply of farm lumber 
and fuel, by cutting only the matured and fallen 
timber, and perhaps in a limited way replanting 
where the growth is thin. It is a mistaken idea 
to suppose that timber can not be grown in a 
life time. There are many 15-inch trees not over 
twelve years old and an abundance of good saw 
timber not over thirty-five years old. 

A crop not harvested is a crop wasted and by 





careful selection the farm woodlot can be made 
to produce its annual harvest just as are the 
cultivated fields. On a 25-acre timber tract con- 
taining say 250,000 feet of standing timber, eight 
to twelve thousand feet of lumber may be taken 
each year and replaced by new annual growth. 
This lumber is obtained for the cost of cutting 
only, and the byproduct in the form of fuel will 
almost if not quite cover that cost. Compare 
this with the net returns from a 25-acre field of 
wheat and the importance of the woodlot harvest is 
apparent. 


The lumber harvest is never pressing, as sawing 
may be carried on at any time of the year and 
it provides profitable odd-time work for the tractor 
and the men in off seasons. To the farmer and 

his crew the work 

itself partakes much 

‘ : of the nature of a re- 

io oa laxation, for where is 

, the man who does not 

find pleasure in the 
woods, and to whom 
the whir of the saw 
and the smell of 
woods mold and saw- 
dust are not a tonic? 

Perhaps no small 
share of the farmer’s 
profit from the wood- 
lot is in the ease with 
which an _ adequate 
supply of lumber for 
implement and _ stock 
sheds is provided, re- 
sulting in better hous- 
ing, better live stock 
and greatly reduced 
outlay for farm im- 
plements. 


With a farm tractor 
for power and a suit- 
able sawmill three 
men can easily turn out three or four thousand 
feet of board lumber a day. 


American Portable Sawmill Specifications 


An accompanying illustration shows a portable 
sawmill manufactured by the American Saw Mill 
Machinery Co., of Hackettstown, N. J., in opera- 
tion on a woodlot, power being furnished by a 
farm tractor. ‘The American portable sawmill is 
made in several sizes, No. 1 variable belt feed 
sawmill being designed to saw logs up to 36 
inches in diameter and 20 feet long. ‘The specifica- 
tions are: Husk frame 7x8 feet, built of 314x9%- 
inch timbers, fitted with mandrel 27x58 inches; 
pulley 24x8 inches; variable belt feed; saw guide, 





American portable sawmill operated in connection with farm tractor 


board rolls and spreader. Carriage 16 feet long, 
built of 3144x5%4-inch timbers; four trucks set 
under carriage having 1%-inch axles, babbitted 
boxes with waste chambers and 6-inch flat and 
grooved wheels; 40 feet of flat and “V” rolled steel 
track, fitted to way timbers, framed up in sec- 
tions; two head blocks with “Champion” dogs, 
opening 34 inches from saw line; Ideal set works 
and quick receder and 16 feet of set shaft, key- 
seated full length. Also belt tightener, founda- 
tion bolts, cant hook, oil can, wrenches and a set 
of 4-inch feed belts. Saws up to 52-inch diameter 
may be used but are not part of regular equip- 
ment. Weight, with 400-pound balance wheel pul- 
ley, 3,500 pounds. Made also in larger sizes, 
longer carriages being furnished on order. 
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Reforestation and Reclamation Considered 


(Continued from Page 68) 


as we should, and it seems to me that the 
quicker we study this problem, the sooner will 
it become possible to put these idle lands in the 
South to their proper use.’’ 

Other afternoon speakers included Matthew 
Hale, of Washington, D. C., who spoke on 
‘*Success in Colonization,’’ describing the 
Hugh Macrae enterprises near Wilmington, N. 
C.; O. H. L. Wernicke, of Fla.; A. A. Coe, of 
the Florida Development Board, who described 
the Everglades problem; Earl W. Sheets, of the 
Federal bureau of animal industry, who dealt 
with that industry’s problems and possibilities 
in the South; J. H. McClain, dairy specialist, 
who talked on dairying; and L. J. Folse, of 
the Mississippi Development Board, who dis- 
cussed tick eradication. 

A round-table ‘‘Dutch treat’’ business din- 
ner is being enjoyed at 6:30. Tonight, as last 
night, moving pictures illustrating the subjects 
before the conference and accompanied by talks 
from experts, will be displayed in the conven- 
tion hall. 

New Organization Formed 
[Special telegram to AMERICAN LUMBERMAN] 


NEW ORLEANS, La., Nov. 22.—Out of the 
forestry, reclamation and home making con- 
ference, closing here this afternoon, comes 
the Southern States Reclamation Association 
a permanent organization to carry forward the 
development work discussed and planned by 
the conference. 

Foundations for the new association were 
laid by adoption of this resolution, reported 
by a committee headed by W. E. Guild of Jack- 
son, Miss. 


Resolved, That Clement S. Ucker, F. H. Newell, 
Walter Parker, A. G. T. Moore and the Hon. W. B. 
Bankhead, be appointed a permanent committee to 
evolve and organize a permanent organization to 
carry out the purposes of this conference. That 
Mr. Ucker act as chairman thereof and that the 
committee be authorized to add to their number. 

That the organization be known as the Southern 
States Reclamation Association and be incor- 
porated. 

That the delegates from all southern States, 
Virginia to Texas, be urged to hold a State 
reclamation congress and appoint representatives 
to participate in the holding of the next annual 
reclamation conference, the second to be held in 
November of next year. 


Resolutions of Interest to Lumbermen 

The association will codperate with the 
Western States Reclamation Association to 
secure Federal codperation and the adoption 
of a Federal reclamation policy as broad as 
the nation. It will work to secure necessary 
action on reforestation and homemaking. The 
aim and purposes are outlined in resolutions 
in process of adoption this afternoon. The 
two following reported by committee chair- 
man R. M. Hallowell, of Elizabeth, La., are of 
interest to lumbermen: 


The area of cutover land, especially in the South, 
is rapidly increasing and without adequate pro- 
vision being made for its reforestation or other 
use. All of this land has some value for future 
forest growth. It can be a source of wealth to 
the community if properly protected from fire and 
a in such a way as to encourage reforesta- 
ion. 

A considerable part of the lands formerly in 
forest, and which have been denuded, has greater 
value for grazing than for forest growth; such 
lands should be utilized for grazing. Within or 
adjacent to these forested, cutover, or grazing 
areas are relatively small tracts of land, with soil 
and other conditions favorable for cultivation. Such 
areas should be developed to the making of small 
self-supporting farm homes whenever the need 
arises. The continued utilization of these farm 
lands and the permanence of the small form homes 
which may be established on them is largely de- 
pendent upon the proper control and protection of 
the grazing and upon the systematic utilization of 
forest products. 

Resolved, That we advocate a systematic study 
of all timbered, cutover or waste lands with a 
view to determine the best use of these for grow- 
ing timber, grazing and agriculture; also the 
adoption of a national policy leading to coéperation 
with reclamation districts, formed under State laws, 
to bring about use where feasible of farm lands 
within or adjacent to the cutover land and the 
creation of opportunities on these for farm homes 
as rapidly as they may be needed. 

Our Forestry Problem 


America’s forest resources are being steadily de- 
pleted and we recognize the necessity of making 


plans without further delay for timber production 
in order to insure a permanent and adequate tim- 
ber supply for the nation. 

Every proper encouragement should be given to 
all efforts wisely aimed at elimination of waste 
and conservation of forest resources in their util- 
ization. 

If proper forestry methods are practiced on a 
sufficient area of forest lands the problem of timber 
shortage in the United States can be greatly 
alleviated. 

In most regions the problem is of a size and char- 
acter removing it from the possibility of solution 
by individuals, unaided by the Federal and State 
governments. Federal and State forests should 
be extended and legislation should be enacted which 
will encourage the production of timber by indi- 
viduals. 

It is universally recognized that at least 75 per- 
cent of the problem of regrowth is fire protection. 
Immediate steps should be taken to extend co- 
operation between the Federal and State govern- 
ments and individual owners. Public indifference 
and carelessness as well as deliberate acts of 
individuals contribute generally to the fire hazard. 

Protection should be afforded to the forest 
wherever practicable, not only from fire but also 
from the spread of insects and preventable disease. 

Present tax laws in most States make private 
reforestation impracticable. Such changes should 
be made by the various States in laws relating to 
taxation of forest property, as will permit and pro- 
mote private reforestation. 

If adequate reforestation plans are started now 
practical reforestation will reach a point sufficient 
to assure an adequate, permanent supply of timber 
for saw purposes before the present supply of 
standing timber is exhausted. 

Federal and State regulation in forestry should 
not extend to the impairment of the right of prop- 
erty in privately owned timber lands. 

Resolved, That the Federal and State Govern- 
ments be urged to make sufficient appropriations 
and give adequate cojperation and assistance to 
private owners for prevention and suppression of 
forest fires and afford all possible protection 
against insect pests and tree disease ; 

That the area of public forests be greatly ex- 
tended thru the acquisition of Federal and State 
owned forests for regrowth of timber and for dem- 
onstrating the practical benefits of forestry 
methods; and 

That the State and Federal Governments study 
and devise just and practicable laws for taxation 
of forest property so as to encourage and permit 
private participation in timber production. 


The conference just ending drew upward 
of 300 delegates from many States and from 
all the national sections. By veteran workers 
in the cause it is pronounced the most impres- 
sive and successful ever held in the South. 


Home and Foreign Trade in Brief 


The business situation at home and abroad 
is summarized by the Department of Commerce 
as follows: 


DomEstTic—Early reports on October business, 
received by the bureau of the census, Department 
of Commerce, show sustained activity in the pro- 
duction of basic commodities. Steel ingot produc- 
tion, at 3,548,000 tons, compares with 3,316,000 in 
September and 3,410,000 a year ago. Pig iron pro- 
duction totaled 3,149,000 tons in October, against 
3,126,000 in September. Production of cement, 
Douglas fir lumber, the indicated consumption of 
tin, and the meltings of sugar increased in October 
over the preceding month; decreases occurred in 
the mill consumption of silk, the shipments of loco- 
motives by principal manufacturers, and in unfilled 
steel orders. ‘The index of general building costs, 
on a 1913 base at 221, on Nov. 1 compares with 
220 for Oct. 1 and 189 for Nav. 1, 1922. Contracts 
awarded for construction in 27 northeastern States 
in October increased 26 percent over the year ago. 
Sales of mail order houses and 10-cent chains in- 
creased seasonably, being well above a year ago. 

Total employment, as reflected by reports from 
1,428 representative United States factories, made 
a slight decline in October. Bradstreet’s wholesale 
price index, on a 1913 base, stood at 143 for Nov. 1, 
against 142 on Oct. 1, while Dun’s index at 158 
for Nov. 1 showed no change from the preceding 
month. Increases were registered in October in 
the volume of check transactions both as measured 
by debits to individual accounts and by bank clear- 
ings. Business failures registered an increase in 
October while the average prices of representative 
industrial and railroad stocks declined. Interest 
rates, both on call loans and on commercial paper, 
averaged lower in October. 

Forpign—European cables to the Department 
of Commerce show business uncertainty in France 
and continued improvement in Austria, tho high 
interest rates hamper business in the latter coun- 
try. While French buyers mark time pending ad- 
justment of international difficulties French for- 
eign trade continues active and for nine months 
ending September exports have not been much 
below imports in value. French note circulation 
has increased very slightly and now tends to de- 
crease. Deflation of currency in Austria goes on 
at a satisfactory rate, and exchange is steady. 
Austrian sales of cotton yarn in September were 
the largest since the war and a further increase 
in October is indicated, 
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We Moved 
August Ist 


Our customers and friends 
are requested to change their 


a mailing lists, as we have 
in all moved from Jackson, Miss., 
iaan-ef to Columbus, Ga. This move 
YELLOW _ is made in the interest of bet- 
PINE ter service for you. Please 


address all future inquiries to 


COLONIAL 


Lumber Co. 
COLUMBUS, GEORGIA 














4 LONGLEAF F 


HEAVY PITCH P 1 ne 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Capacity TIMBERS, YARD 
400,000 Feet “and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 

MILLS AT 
, Point Howison TenMile Cedar Lake - 

















CARNAHAN & COMPANY 
WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 




















Warren-Godwin Lumber Co. 


Manufacturers, JACKSON, MISS. 


EDGE GRAIN CAR SILLS and 
FLOORING LONG TIMBERS 
a Specialty up to 40 Feet 





Saw and Planing Mill on I. C. 


Li d - Retail 
tong and Yellow Pine (see 











lor © Cllow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 








POCAHONTAS LUMBER CO. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 


Shortleaf Yellow Pine 
8 to 12 feet 








L. F. GARRETT, Owner and Manager. 
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ALABAMA PINE 











Shortleaf Yellow Pine 


2" Stock 33 


Also 
Common Boards 
and 
4-4 Rough Finish, 


air or kiln dried. 





Straight or Mixed Cars. 


Fitts-Turner 


Lumber Co.,"sistsan” 














po (tue Sa ° ‘sb 


%” and %” CEILING. 
¥%” and %” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 




















- <n 


Longleaf Seiateding 


TIMBERS s=™ 


High Grade Shed Stock 


Ask For Prices. 
| Headley Pine Co., "xtx™ ; 








“Yellow Pine f= 
Shop Lumber 


STEAM DRIED—1”, 14” 


A good cutting grade for sash, door and finish mills. 
Let us tell you more about it. 


Kentucky Lumber Co. 




















SULLIGENT, ALA 
Short 


rer PINE 


Finish, Boards, Dimension, 
Flooring and Drop Siding 


Poplar, Oak, Gum 


Mixed cars if you desire. 


LATHROP 


Lumber Company 
LATHROP, ALA. 





Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 


Ask for delivered prices. 


W.M.Carney Mill Co.,Atmore, Ala. 


High Grade 
Shed Stock 














MAKE your timber investments pay maximum 
returns. ‘Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 





BUSINESS CHANGES 


ALABAMA. Bon Secour—W. B. Miller sold 
to Bon Secour Lumber Co. 

Gadsden—Myrick Lumber Co. succeeded by 
Myrick-Brannan Lumber Co. (Inc.). 

ILLINOIS. Pekin—J. W. Cisar, wholesale and 
commission lumber, has moved from Pekin to 
4318 Cullerton St., Chicago where he will con- 
tinue handling a general line of hardwoods, spe- 
cializing in walnut and cherry. 

INDIANA. South Bend—Pearson & Pearson 
changing name to L. E. Pearson Lumber Co. 

MINNESOTA. Cohasset—Dunn & Marcia suc- 
ceeded by King Lumber Co. 

NEBRASKA. Anoka and Butte—H. E. Oline 
and James Koskan, of Lynch, have purchased 
the yards of the William Krotter Co. at Anoka 
and Butte. 

NEW JERSEY. Somerville—Hoffman Build- 
ers’ Supply Co. sold to Gunzelman & Cramer. 

OKLAHOMA.  Boswell—Lyon Gray Lumber 
Co. sold to Clem Lumber Co. 

PENNSYLVANIA. Hallistead—Hallstead Ex- 
= & Lumber Co. succeeded by Claude 

yde, 

Philadelphia—Maurice W. Wiley, wholesaler, 
has moved to Suite 1100, Bankers Trust Build- 
ing, corner Walnut and Juniper streets. 

WASHINGTON. Seattle—Standard Lumber 
Co. succeeded by Standard Lumber & Manufac- 
turing Co. ' 


BRITISH NORTH AMERICA 


ONTARIO. Sandwich—The name of the 
Naylor-Osborne Co. has been changed to Sand- 
wich Lumber Co. The change is made in order 
to avoid confusion with the Naylor-Osborne Co. 
(Ltd.), of Essex and Tecumseh, 


NEW MILLS and EQUIPMENT 


ALABAMA. Andalusia—J. Lake Gantt and 
his son, Donald Gantt, are building a sawmill; 
machinery being installed. 

Gadsden—Myrick-Brannan Lumber Co. (Inc.), 
recently formed to take over the plant of Myrick 
Lumber Co. in North Gadsden, plans to install 
considerable new machinery and equipment; C. 
H. Myrick, president. 

Troy—J. Frank Johnston and R. C. Foley will 
install a planer at the Foley mill. 

Tuscaloosa—Oak City Furntture Co. will build 
plant; M. C. Rumley, president. 


CALIFORNIA. Los Angeles—L. W. Blinn 
Lumber Co. will build addition to mill; cost, 
$2,500. 

FLORIDA. Caryville—Henderson-Waits Lum- 
ber Co. has about completed construction of ex- 
tension to plant; a logging railroad is being 
— into timber holdings of the company near 

ere. 

GEORGIA. Savannah—Central of Georgia 
Railway Co. will rebuild its planing mill which 
was recently destroyed by fire. 

West Rome—Glover Manufacturing Co. has 
acquired building and will purchase and install 
machinery and equipment for manufacture of 
caskets; dry kilns, woodworking machinery etc., 
are to be purchased; James White, secretary- 
treasurer. 

Zircle—Davis-Zircle Lumber Co., which re- 
cently acquired 12,000,000 feet of pine will build 
about five miles of standard gage railroad from 
Mershon, Ga., and will put in planing mill ma- 
chinery. 

ILLINOIS, Mt. Carmel—E. C. Lovellette is 
building a modern circular mill here and will 
manufacture Illinois and Indiana hardwoods, 
buying logs for shipment over the Southern ana 
Big Four lines. 

MISSISSIPPI. Columbia—Edward Beach and 
associates are contemplating establishment here 
of woodworking plant for the manufacture of 
cedar chests, cabinets, mantles and kindred lines, 
according to word from Mr. Beach. 

NORTH CAROLINA. Mebane—The White 
Furniture Co., of which W. E. White is presi- 
dent, plans installing a new steam plant with di- 
rect generator of about 300 h.p. 

Wilmington—Wilmington Wood Products Co. 
will build plant for manufacture of barrel staves 
and heads; investmeht, including equipment, 
about $75,000. 

OHIO. West Union—The Talbert Lumber Co. 
has completed work of constructing a sawmill 
which will soon be placed in operation; cost, 
$15,000. 

OREGON. Portland—Plans are under way by 
Roy H. Mills, of Salem, and associates for the 
erection of a paper making plant costing about 
$1,250,000 adjacent to the North Portland Lum- 
ber Co.’s mill. Articles of incorporation have 
been filed under name of Portland Pulp & Paper 
Co., with Mr. Mills as president; capitalization, 
$1,500,000. 

PENNSYLVANIA. Corry—Lyons & Ding- 
felder will erect sawmill to do custom sawing, 
and will also make baseball bats; have acquired 
timberlands containing ash, beech, maple and 
cherry. 


TENNESSEE, Clarksville—Edgar Orgain & 


Sons are building a sawmill plant in timber 


properties recently acquired in Houston County, 

Nashville—Turner, Day & Woolworth Handle 
Co. will construct plant at Adams, Taylor and 
New streets for manufacture of hardwood prod- 
ucts at cost of about $60,000, to replace plant 
recently destroyed by fire. 

TEXAS. Lubbock—Cicero Smith Lumber Co, 
is building a warehouse. 


BRITISH NORTH AMERICA 


ONTARIO. Hamilton—Alliance Lumber Co, 
will enlarge the factory and expand office ac. 
commodation., 

Toronto—F. Villeneuve Lumber Co, will erect 
planing mill; cost, $10,000. 

Toronto—Oliver Lumber Co. has erected of- 
fice building at the yard on Spadina Avenue and 
moved into it from the old office on Yonge 


Street. 
INCORPORATIONS 


_ ALABAMA. Birmingham—United Sales Co., 
incorporated; general lumber business. 

Evergreen—Wightman Lumber Co., incorpo- 
rated; capital, $10,000; W. S. Wightman, F. R. 
Wakefield and L. T. Spink, incorporators. ’ 

Homewood—Homewood Lumber Co., incorpo- 
rated; capital, $25,000; has machinery and will 
erect building. 

Troy—R. D. Foley Lumber ‘Co., incorporated; 
capital, $20,000; will engage in wholesale lumber 
business; R. D. Foley, president and treasurer. 

Wager—McClure Pine Co., incorporated; capi- 
tal, $100,000. 

CALIFORNIA. Los Angeles—Brace Lumber 
Co., incorporated; capital, $100,000. 

Los Angeles—Jones Lumber Co., incorporated; 
capital, $75,000. 

Los Angeles—Wester Planing Mill Co., incor- 
porated. 

COLORADO. Denver—Great Northern Land 
& Lumber Co., incorporated. 

FLORIDA. Ocala—Hutchinson Refrigerator 
Box Co., incorporated; will manufacture re- 
frigerator boxes; R. C. Hutchinson, president. 
.GEORGIA. Atlanta—Exchange Lumber Co., 
incorporated; capital, $2,000; retail. 

IDAHO. Cascade—Dion Lumber Co., incor- 
porated; capital, $125,000. 

INDIANA. — South Bend—Indiana Lumber & 
Supply Co., increasing capital from $300,000 to 
$400,000. 

LOUISIANA, Alexandria—Roy O. Martin 
Lumber Co. organized with capital of $100,000; 
has purchased the Creston Lumber Co. Roy O. 
Martin, manager. 

MAINE. Portland—Page Lumber Co., incor- 
porated; capital, $25,000. 

MICHIGAN. Detroit—Wolverine Box Co., in- 
corporated; capital, $50,000. 

MISSISSIPPI. Cleveland—Cleveland Lumber 
Co., incorporated; capital, $12,000; retail. 

MISSOURI. Carthage—Gold Lumber Co., in- 
corporated; capital, $15,000. 

NEW YORK. Brooklyn—Frederick W. Starr 
& Son (Inc.), organized with capital of $175,000; 
timber and lumber yards. 

Elmont—Triangle Lumber Co., incorporated; 
capital, $10,200; lumber yard. 

Freeport—C. Milton Foreman, incorporated; 
capital, 1,000 shares, no par value; to operate 
lumber yard. 

Jamestown—Walnut Lumber & Veneer Co., 
incorporated; capital, 200 shares, no par value; 
deal in lumber, veneers etc. 

New York (Manhattan)—Thos. I. Parks Lum- 
ber Co., incorporated; capital, $50,000; timber 
lands and millwork. 

NORTH CAROLINA. High Point—Shipman 
Piano & Organ Co., increasing capital from 
$200,000 to $600,000. 

Murfreesboro — Murfreesboro Manufacturing 
Co., incorporated; capital, $200,000; will deal in 
lumber and also manufacture..- 

OHIO. Cincinnati—Backwoods Lumber Co., 
incorporated; capital, $30,000; manufacturing 
and wholesale lumber business. 

Columbus—Central Lumber & Mill Work Co., 
incorporated; capital, $25,000; to deal in lumber 
and operate mill for manufacture of columns, 
doors, sash and trim. 

OREGON. Burns—Fred Herrick Lumber Co., 
incorporated; capital, $500,000. 

Portland—Douglas Fir Corporation, incorpo- 
rated; office in Yeon Bldg.; mills and factory 
at Albany, Ore.; manufacturing and wholesale, 
selling, buying and dispatching. 

PENNSYLVANIA. Philadelphia — Whitmer- 
Parsons Pulp & Lumber Co., incorporated; capi- 
tal, $2,000,000. 

SOUTH CAROLINA. Greer—Seay-Holcomb 
Furniture Co., incorporated; capital, $10,000; will 
manufacture. 

TENNESSEE. Chattanooga — Blair Lumber 
Co., incorporated; capital, $150,000. 

TEXAS. Beaumont—Beaumont Sash & Door 
Co., increasing capital from $60,000 to $100,d00. 

Keltys—San Augustine County Lumber Co., 
increasing capital from $600,000 to $645,000. 

WASHINGTON. Aberdeen—Ward & Sargent 
Logging Co., increasing capital to $50,000. 





Nov! 
Ev 
ratec 
M 
ratec 
Sei 
capil 
Ta 
$5,00 


5 
of f 


cen 
is 
esti 
tur 
V 


lun 


col 
gel 


Sil 








L, 1993 


ounty, 
landle 
r and 
prod- 
Plant 


r Co, 


r 6, 
e ac. 


erect 
1 of- 


> and 
onge 


rpo- 
Fo 
rpo- 
will 
ted; 
aber 
irer, 
api- 
iber 
ted; 
or- 
and 


itor 
re- 
cA 


/0., 


or- 








NOVEMBER 24, 1923 


AMERICAN LUMBERMAN 83 





Everett—Bear Lake Logging Co., incorpo- 
rated; capital, $5,000. 
Montesano—Midway Lumber Co., incorpo- 


rated; capital, $10,000. 
Seattle—Pipe Lake Logging Co., incorporated; 
capital, $10,000. 
oe & Son, incorporated; capital, 
oO, . 
BRITISH NORTH AMERICA 


MANITOBA. Winnipeg—Shevlin, Carpenter 
& Scranton (Ltd.), incorporated; capital, 
$4,500,000; to manufacture and deal in all kinds 
of forest products; office, 511 McArthur Building. 


NEW VENTURES 


ARKANSAS. Alicia—Strange & Spalding re- 
cently began; retail. 

Harrison—Frank L. Knox is reported to have 
established a plant for the manufacture of wood 
turnings and novelties. 

West Helena—H. H. Walters has opened a 
lumber and building supply business. 

CALIFORNIA. Glendale—Edgemont Lumber 
Co. recently began; retail. 

Long Beach—Twin Harbor Lumber Co., new 
concern; capitalized at $150,000; W. T. Normile, 
general manager; will build sheds. 

Los Angeles—Silver Falls Timber Co., of 
Silverton, Ore., opening an office. 

GEORGIA. Quitman—E. J. Hardee recently 
began; sawmill. 

ILLINOIS. Metropolis—W. V. Rush, L. M. 
Murrie, E. J. Cowling and C. R. Lindsey opened 
a new lumber yard to be known as Rush Lum- 
ber Co. 

INDIANA, Indianapolis—Indianapolis Furni- 
ture Manufacturing Co., recently began. 

IOWA. Boyer—Independent Lumber Co. re- 
cently began. 

MINNESOTA. Grayling—T. W. Hanson re- 
cently began; lumber and planing mill. 
MISSOURI. Magnolia—Thompson 

Dougal recently began; retail. 

NEW YORK. Ithaca—A. H. Deaver Lumber 
Corporation, headquarters, Buffalo, recently 
opened branch here. 

NORTH CAROLINA. High Point—McEwen 
— Co., recently began; manufactures lum- 

er. 

Statesville—C. Watkins recently began retail 
lumber business. 


& Mc- 


OHIO. Lima—Nathan Coon purchased a site 
at Russell Point, Ohio, for the erection of a 
branch lumber and building supply yard; will 
open early in the spring. 

OKLAHOMA. Sayre—W. R. Pickering Lumber 
Co., recently began; retail; headquarters Kansas 
City. 

TENNESSEE. kKnoxville—Boone & Halsey 
Lumber Co., recently began. 

TEXAS. Paris—C. W. Estes has opened a 
lumber yard. 

Rockdale—William Seibert will open about 
Jan. 1 in retail lumber business. 

Slaton—Plains Lumber Co. recently began. 

WASHINGTON. Sedro Woolley—The Cory 
Lumber Co. is establishing a new sawmill here. 

\- maiilieaiaaes Lumber Co., recently began; 
retail. 

WISCONSIN. Shawano—John Kadletz re- 
cently began; retail. 


CASUALTIES 


ALABAMA. Fulton—Rockford Lumber Co., 
loss by fire of several thousand dollars; one dry 
kiln destroyed with contents; will be rebuilt. 

Millview—Perdido Lumber Co., dry kiln and 
four carloads of lumber destroyed by fire; loss 
of several thousand dollars. 

— Quincy—D.L.G. Co., loss by 
re. 

KENTUCKY. Harlan—Plant of Baxter Lum- 
ber & Supply Co. destroyed by fire with loss of 
$12,000; partly covered by insurance. 

MISSISSIPPI. Tupelo—Leake & Goodlet, loss 
by fire, about $25,000; four of the lumber yard 
buildings were destroyed. 

OHIO. Winona—Sawmill of Pampa Land Co. 
destroyed by fire; loss, $40,000; partly covered 
by insurance. ; 

OREGON. Portland—Beaver State Furniture 
Manufacturing Co., loss by fire. 

TENNESSEE. Cleveland—W. J. Hargis Lum- 
ber Co., loss by fire, $50,000; partly covered by 
insurance; 2,000,000 feet of lumber destroyed. 

WISCONSIN. Madison—Marling Lumber Co., 
loss by fire, $2,000. 


BRITISH NORTH AMERICA 


QUEBEC. Ste. Agathe—Hardwood flooring 
factory of Seaman-Kent Co. destroyed by fire; 
loss, $200,000, partly covered by insurance. 








FORESTRY ACTIVITIES 


Forestry as Training for Citizenship 


New York, Nov. 19.—R. S. Kellogg, chair- 
man National Forestry Program Committee, has 
returned from Syracuse, where he addressed the 
forestry class of the New York State College 
of Forestry on ‘‘Forestry as a Training for 
Citizenship’’ and the entire student body on 
‘*Newsprint in North America.’’ 

He told the forestry class that the country 
has now had nearly a fourth of a century of 
forestry schools and that those who have stayed 
in the profession had made good and that there 
were numerous examples in public and private 
service. He designated forestry as the appli- 
cation of definite scientific principles to the 
growing and using of timber crops. 


Forestry Leaflet for High Schools 


Syracuse, N. Y., Nov. 19.—The New York 
State College of Forestry at Syracuse Univer- 
sity has issued a leaflet called the ‘‘A. B. C. 
of Forestry,’’ which is intended for the high 
schools of the State of New York. This is the 
first time the college has sent out a comprehen- 
sive booklet containing the fundamental prin- 
ciples of forestry presented in a popular vein 
for schools. The leaflet makes instructive read- 
ing to all those interested in this very inpor- 
tant economic problem and will be mailed free 
on request. It gives an elementary knowledge 
of the entire present day forestry problem. 

The ‘‘A. B. C. of Forestry’’ describes the 
natural resources of the country, explains the 
anatomy of trees, how trees grow, what they 
require and, in general, goes into the interesting 
phases of the life of a forest. It explains the 
principles of forestry and the scope of the prob- 
lem that the Government and States must solve. 
It tells why we need forests and shows the 
necessity for trees in order to supply wood 
products, to regulate stream flow and’ to pro- 
vide recreation for the people. The booklet 
stresses the need for growing timber and a more 
judicious use of what we have. It reviews the 
progress that already has been made thru 











the work accomplished by States, the Fed- 
eral Government, towns and cities and private 
owners. It finally outlines a forestry program 
adequate to our needs, which includes the in- 
crease of public forests and privately owned 
forests, protection from fire, fungous diseases 
and insect, pests. 


To Sell Oregon Fir and Pine Timber 


PORTLAND, OrRE., Nov. 17.—Negotiations have 
just been completed whereby the United States 
Forest Service will soon place on the market 
approximately 1,000,000,000 feet of virgin pine 
and fir timber which lies in the forest reserve 
south of Friend in Wasco County, Oregon. An- 
nouncement of this was made at The Dalles 
by Congressman N. J. Sinnott upon return 
from Portland, where he and John G. Heimrich, 
head of the Great Southern Railroad Co., were 
engaged in conference with United States Dis- 
trict Forester George H. Cecil. Bids for the 
sale of the timber will in all probability be 
ealled for after a detailed cruise of the tracts 
next July. 

In a report submitted following a survey of 
the tracts last spring, logging engineers stated 
that if the proposed extension of the Great 
Southern railroad is made, the logical manufac- 
turing point for the timber would be at The 
Dalles. Under the contract of sale the Forest 
Service would conserve the young timber and 
require loggers to get their logs out in a way 
that would not impede the growth of new trees, 
so that the reserve would have a perpetual sup- 
ply of timber. 

District Forester Cecil stated here tonight 
that he would recommend to the Forest Service 
at Washington, D. C., the sale of the timber 
referred to above, which means about one-half 
of the stand of the Oregon national forest, the 
unit being north of the White River and cruis- 
ing close to one billion feet. The second unit 
of the forest on the west slope of the reserve 
and south of the White River, cruising a bil- 
lion feet, Mr. Cecil holds, should not be placed 
on the market at this time. Mr. Cecil stated 
that Mr. Heimrich, who owns the Great South- 
ern railroad operating between The Dalles and 
Friend, has announced plans to build a mill 
with a yearly capacity of 25,000,000 feet at 
The Dalles if the timber is secured. 


CYPRESS. 


E HAVE IT — good dry 

stock — rough or dressed 
—all ready for immediate ship- 
ment. Straight or mixed cars 
or L. C. L. shipments. 
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We have a large number of 
satisfied customers and would 
like to have you as one. Trya 
car of our 


Flooring, Ceiling, Siding, 














Pickets, Boards, 
Mouldings, Lath, 
| Casings, Base. 


Gregertsen 
Bros. Company 


“The Cypress Specialists’’ 


McCormick Bldg., CHICAGO, ILL. 


332 So. Michigan Ave., 
Yards and Planing Mills: CAIRO, ILL. 
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A trial order is all 
we need to prove the 
advantages we offer 
as a source of supply 
for Southern Hard- 
woods. 


All stock carefully band 
sawn and it comes to you 
right. Quality guaranteed. 
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Straight or mixed cars, 


Tell us what 
you need. 
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} One dtupment makes a Permanent Customer. 
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‘ LOUISIANA RED CYPRESS 
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Weis- Patterson 
Lumber Go., Inc. 


PENSACOLA, FLORIDA 


Manufacturers 


Gulf Red Cypress 


Tupelo 
Southern Hardwoods 


CYPRESS AND TUPELO 


MOULDINGS AND TRIM 
CYPRESS LATH & SHINGLES 


Ll A 


“THE WOOD ETERNAL” Tum an he USPaQey 











Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
| Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH and SHINGLES 




















CY PRE 5S 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities, 


Dibert ‘Stark &BrownCypress Co.,Ltd. 


Manufacturers DONNER, LOUISIANA 














Limited 
cai SAWED 


OUISIANA 
Red Cypress 


AND TUPELO LUMBER 
Special Attention to Railroad Orders, 


LATH, PICKETS, SIDING, FLOOR: 
\ CEILING and MOULDINGS. ani 


‘ The The Planters Lumber Co. | 








Machine Molder Practice 


A manual on molder work, the opgration and 
su mtendence ofthe molding machine. Pub- 
lished by a practical tne me er who traveled 
many thousands of miles to gather the ery 


information. Bound in Red Leather. $2.5 
postpaid, 


American Lumberman “! ea ™ 














LOUISVILLE, KY. 


Nov. 19.—The hardwood market has shown 
greater activity, with prices a little firmer on some 
items, but with a little weakness in others, the 
general levels being about the same. There has 
been a considerable amount of small buying. Plan- 
ers or yardmen have been buying, while much mate- 
rial has been going to the automobile trades. The 
furniture business has not been quite as good as it 
was, and small jobbers are not in the market as 
much as they were. Store fixture people have 
been buying and there is some scattered business 
from the general woodworking trades. Oak has 
been fair in plain, but quartered is very dull, and 
not much is being produced. Poplar has been espe- 
cially good in common, with the higher grades 
slower. Quartered gum has been moving fair ex- 
cept in the top grade, and sap has been good in 
all grades. Ash and elm have been especially good, 
and walnut fine. Maple is slow. Quotations, inch 
stocks: Quartered oak, FAS, $130; common, $80. 
Plain oak, $90 and $60. Poplar, $105 and $55 
Quartered gum, $90 and $50. Plain red gum, 
$90 and $50. Sap gum, $52 and $42. Walnut, 
FAS, $215; common, $115. Ash, $97 and $57. 
Chestnut, $110 and $65. 

The Wood Mosaic Co. reports better movement 
of logs than for some time, and all mills are now 
running full time. 

Colgan Norman, of E. B. Norman & Co., stated 
that the company was operating both mills full 
and taking many orders for ash, red and sap gum, 
and white oak. 

Plent$ of logs at mill were reported by George 
Wilcox, jr., of the I. B. Wilcox Co., who stated 
that operating conditions in the South had been 
fair. The movement has been principally of red 
and sap gum, and red and white oak. 

Trouble in getting inspectors was reported by 
the Louisville Point Lumber Co., which reported 
better log movement, and full running time for 


the mill. 
BAY CITY, MICH. 


Nov. 21.—There has been a steady demand for 
hardwoods during the first two weeks in Novem- 
ber, and the market continues very firm. Stocks 
are still below normal, and production has been 
reduced somewhat. Statistics for October show 
total shipments about 1,500,000 feet less than 
production, but it is conceded that a large part of 
the excess production is in low grade _ stocks. 
Comparative figures on production show an in- 
crease of about 15 percent above 1922 up to Nov. 
1, while there is an increase in shipments over 
1922 of about 9 percent. Indications point to 
a further decrease in production, and on a basis 
of the present demand this will mean a consider- 
able reduction in stocks. The demand for higher 
grades is extremely good, with hard maple and 
soft elm leading. The hardwood flooring industry 
is purchasing common grades more freely, and the 
stock conditions are more favorable than they 
were thirty days ago. The demand for No. 3 
common is also very satisfactory. This industry 
is receiving sufficient business right along to in- 
sure steady production to full capacity. Box 
manufacturers in the Saginaw Valley are operat- 
ing steadily and report a very satisfactory de- 
mand, with encouraging prospects. 


BUFFALO, N. Y. 


Nov. 19.—The special committee of the Buffalo 
Lumber Exchange, consisting of George W. Little, 
chairman, A. H. Weaver and C. Ashton McNeil, 
has raised over $900 from the lumbermen in behalf 
of the Maurice A. Wall Chapter of Disabled Vet- 
erans. The total amount to be raised in the city 
is $10,650 and the lumbermen have exceeded their 
quota. 

The State park commission plans condemnation 
proceedings to acquire 14,000 acres for the Alle- 
gheny State Park. The commission had an appro- 
priation of $250,000 last year for operating ex- 
penses and purchase of new land and hopes next 
year to have the same amount. It is authorized 
to acquire ultimately 65,000 acres. 

The indignation aroused among lumber and shin- 
gle dealers here on account of a syndicated article 
published in a city daily lately, attacking wood 
construction and shingles especially, has resulted 
in a visit here of Charles E. Marsh, of the Red 
Cedar Shingle Bureau, of Chicago. 

A. C. Farris, of the Farris Hardwood Lumber 
Co., Nashville, Tenn., was a visitor here this week. 

BE. W. Conkling, for some years manager of the 
southern pine department of Taylor & Crate, and 
well known in the lumber trade of this section, has 
become associated with Mixer & Co. 


George J. Zimmermann, the lumberman and mem- 
ber of the school board of this city, has announced 
the birth of a son, who will be named for his 
grandfather, George M. Zimmermann, also a lum- 
berman and president of the Lafayette National 


Bank. 


CINCINNATI, OHIO 


Nov. 20.—Business as a rule has been quiet 
except for some fair sized orders from the auto 
trade. Wholesalers have been kept fairly busy, 
however, delivering on old contracts. Dealers say 
the market has been exceptionally inactive. There 
is little complaint on delivery time. 

J. C. West, president West Lumber Co. and 
former president of the Cincinnati Lumbermen’s 
Club, returned this week with Frank F. Fish, sec- 
retary of the National Hardwood Lumber Asso- 
ciation, from a trip thru West Virginia. 

Miles R. Eveland, president Terrace Park Lum- 
ber Co. and a prominent member of the Lumber. 
men’s Club here, was receiving congratulations this 
week on his election as mayor of Terrace Park. 

W. I’. Gammage, a Cincinnati hardwood exporter, 
who is secretary of the Lumbermen’s Club, returned 
yesterday from a trip thru southwestern Virginia 
and West Virginia camps. 


MARINETTE, WIS. 


Nov. 19.—G. N. Harder, manager of the I. 
Stephenson Co., Escanaba, has been named super- 
intendent of the company’s railway to succeed 
C. W. Kates, whose tragic death occurred early in 
the week. He will retain the management of 
the mill properties for the present at least. 

The sawmill of the Pampa Land Co., controlled 
by members of the Glavin family, of Escanaba, 
was totally destroyed by fire Sunday. The mill 
was not in operation. Charles E. Glavin has just 
returned from London. 

A new sawmill, which is to be equipped with a 
300-horsepower steam plant, is being built by the 
Underwood Veneer Co. in Wausau. Five logging 
camps are in operation in Forest and Iron counties. 
It has fifteen years’ cut. 

The Larsen Lumber Co.’s hemlock yard at Jef- 
fries was swept by fire during the week, entailing 
a loss estimated from $25,000 to $75,000. 

The Ford Motor Co.’s mill at L’Anse will reopen 
Monday after a two weeks’ shutdown for repairs. 
The plant will be run on three 8-hour shifts thru- 
out the winter. 


MERRILL, WIS. 


Nov. 19.—Weather conditions for logging have 
been better than usual, owing to the lack of rain. 
Skidding conditions are not as good. Hardwood 
logs sell at $25 to $30; hemlock at $20 to $22, 
sawmills in most cases selling their entire mill run 
of hemlock to paper mills. Henry Ford interests, 
it is reported, are paying $40 for No. 1 pine and 
about $28 for No. 2. Prices show considerable 
variation. Yard stocks in many lines are propor- 
tionately low. Sawmills are planning to pur- 
chase logs from farmers in a large number of 
instances but it is reported that few jobbers are 
in the market for logs. 

The Mohr Lumber Co., of Tomahawk, is operat- 
ing two logging camps in the town of Bradley, 
Lincoln County, and will start operating its saw- 
mill in January. M. M. Raymond will begin 
operating his sawmill in that city at about the 
same time. 

The Northern Pine Lath Co.’s mill, located ten 
miles south of Iron River, Wis., has resumed 
operations after a shutdown since spring. 


MILWAUKEE, WIS. 


Nov. 20.—Inquiries from the retail yards and 
industrial consumers have not been quite so numer- 
ous, but business is generally reported as quite 
satisfactory, especially for the middle November 
period. Retail yards continue busy but are not 
active factors in the wholesale market. The market 
is firm under favorable demand and scarcity of 
stocks. Automobile plants are active buyers of 
maple and other hardwoods for use in body build- 
ing. Sash and door and interior finish mills are 
still buying birch and other stocks, but orders are 
limited to current needs. Southern hardwoods 
are also being taken for immediate needs by furni- 
ture factories. No. 3 soft elm and common hard- 
woods are being sought by box manufacturers 
and industries using lumber for crating purposes. 
Local railroad car building and repair requirements 
for hardwoods are negligible; repair work has 
finally caught up with the demand. Logging opera- 
tions this winter will be on a large scale. Present 
stocks are poor, so it is expected that a real 
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shortage of desirable stock will develop before 
new dry stocks are available next spring. 

The John Schroeder Lumber Co. of Milwaukee, 
has acquired the entire Outer Island, the outer- 
most of the Apostle group in Lake Superior, forty 
miles from Ashland. The point nearest is sixteen 
miles away from the mainland. 


INDIANAPOLIS, IND. 


Nov. 20.—It is doubtful if there has been any 
appreciable change in the demand as a whole dur- 
ing the last week. Prices on some grades appear 
to be a little firmer, particularly various grades 
of oak. Most of the demand for oak is coming 
from the public utilities, the furniture factories 
and the construction industry. While the rail- 
roads yet are buying some heavy timbers and 
cross ties, much of their demand is turning to 
car stocks. Car repair programs are being pushed 
and it is said most of the roads having shops 
in Indiana are working them overtime. There has 
been no considerable abatement in the construction 
industry. Oak for interior trim and flooring is 
in much demand and the flooring factories report 
a slight increase in orders. The furniture industry 
shows little change. Distributers of hardwoods 
say deliveries are getting a little more difficult. 


COLUMBUS, OHIO 


Nov. 19.—Demand for hardwoods in central Ohio 
territory is holding up extremely well. Automo- 
mile, musical instrument and furniture factories 
are the best purchasers. Railroad inquiries are 
numerous and a better run of orders is being 
booked from railroads. Retail stocks are not 
heavy. Buying for immediate wants appear to be 
the rule. Prices are steady. F. B. Pryor, sales 
manager W. M. Ritter Lumber Co., reports a strong 
demand from all sources. W. M. Ritter left re- 
cently for his home in Washington, D. C. L. C. 
Bonner, sales manager American Column & Lumber 
Co., says hardwood demand is steady and prices 
are well maintained. 

Southern pine is weak. Dealers are holding 
back. W. L. Whitacre, of the W. L. Whitacre 
Lumber Co., says prices show a rather wide range. 
The Andrew Lumber Co. reports weakness in pine. 


DETROIT, MICH. 


Nov. 21.—The wholesale market is steady. Re- 
tail stocks are generally low. 

George H. Howenstein, secretary Detroit Retail 
Lumber Dealers’ Association, denies that prices 
in Detroit had been reduced approximately 20 per- 
cent, a report to that effect having caused un- 
easiness among builders and contractors planning 
extensive operations. Wholesale prices increased 
in the spring, but the retail market in Detroit 
was not immediately affected because of the large 
stocks on hand. The peak was reached June 1 
and as prices started downward, retail quotations 
were gradually cut down about 15 percent. The 
association Nov. 1 made the list prices net, al- 
most entirely climinating discounts, altho the 
actual price to the customer was practically the 
same after as before the adjustment of the list. 


MEMPHIS, TENN. 


Nov. 20.—The majority of producers indicate 
that current buying is sufficient to keep them 
satisfactorily engaged. Prices are not as high on 
some items as desired but, broadly speaking, there 
is very little complaint on this score. Most of 
the consuming groups in the United States are 
buying in satisfactory volume. The wild fluctua- 
tions in sterling exchange as well as in francs 
during the last few days have resulted in decided 
decrease in hardwood business in the South for 
shipment overseas. The Continent has slowed 
down even more, perhaps, than the United King- 
dom. Most all items on the hardwood list are 
wanted. There is perhaps a little accumulation 
in FAS plain red and white oak and in cotton- 
wood box boards, as well as red gum. Some are 
well sold up on sap gum, ash, elm, maple and syca- 
more, plain oak in Nos. 1 and 2 common, in both 
red and white. A good movement is also noted 
in ash as well as in No. 1 common and better in 
quartered white oak. Cypress is passing into the 
hands of the building trades and other consumers 
in a very generous manner. 

The Roy O. Martin Lumber Co., which was re- 
cently incorporated under the laws of Louisiana 
with a capital stock of $100,000, and which also 
has purchased the sawmill, offices and yards of the 
Creston Hoop Co., at South Alexandria, La., has 
Placed the plant in operation. Roy O. Martin, 
general manager for Nickey Bros. (Inc.) at Mem- 
phis for a number of years, owns the majority of 
Stock and is president. Other officers are: Otis 
A. Felger, Memphis, vice president ; M. B. Martin, 
secretary ; and J. Frank Hopkins, treasurer. Mr. 
Felger is one of the officers of the Memphis Band 
Mill Co. and the U. S. Lambert Lumber Co. here. 


Mr. Hopkins was identified with the Delta Hard- 
wood Lumber Co. and the Pritchard & Wheeler 
Lumber Co., also of Memphis. 

Franklin T. Turner, president Turner-Farber- 
Love Co., has been appointed director in the South- 
ern Alluvial Land Association. 

Formal opening of the new river and rail ter- 
minal here, originally scheduled for Nov. 16, will 
be celebrated Nov. 23. 


ANTIGO, WIS. 


Nov. 20.—The sawmill of the Langlade Lumber 
Co. will begin operations about Jan. 1, or as soon 
as sleighing starts. Its planing mill is still oper- 
ating, altho the stock in the yard is the lowest 
it has been for years. This company reports a 
decided improvement in the No. 3 hardwood sit- 
uation, and has disposed of all its No. 3 stock. 
The Wells Co. plans to operate extensively this 
winter in Iron county, as well as the Von Platen 
Fox Co. Weber & Anderson, of Shawano, contrac- 
tors for the Holt Lumber Co., will also operate in 
that territory. The Henshaw Worden Lumber Co. 
of this city, has operations in Michigan and ex- 
pects to operate its sawmill this winter from logs 
shipped from there. The Fish Lumber Co., of 
Elcho, is not operating its sawmill, altho it 
expects to put in its usual quantity of logs this 
winter, and operate its Antigo, Birnamwood, Elcho 
and Hiles mills. The Yawkey Bissell Lumber Co., 
of White Lake, is operating on a day shift, and 
has a fairly good stock of lumber on hand. 


Rules “No. 1 Com. & Btr.”’ Is Definite 


MEMPHIS, TENN., Nov. 20.—A contract of 
sale of hardwood lumber on the basis of ‘‘ No. 
1 common and better,’’ without specifying the 
number of feet of each grade to be shipped, 
is sufficiently definite, as a result of the estab- 
lished custom within the industry, to be enforce- 
able at law, according to a decision handed down 
by a jury in the Federal Court at Indianapolis, 
Ind., in favor of a Memphis lumber firm. 

The story of the litigation out of which this 
decision grew is given herewith, as furnished 
today to the correspondent of the AMERICAN 
LUMBERMAN by one of the principals in the firm 
instituting the suits: 


A Memphis lumber company brought suit against 
a furniture manufacturer at Rushville, Ind., for 
breach of contract. The alleged contract was 
made in the spring of 1920 and provided for sev- 
eral hundred thousand feet of lumber. There were 
three or four different items, but each item called 
for a specified number of feet of ‘“‘No. 1 common 
and better.” 

Altho it was shown that a previous contract of 
a similar nature had been entered into between 
plaintiff and defendant and had been satisfactorily 
completed, one of the defences to this suit was that 
the contract for “No. 1 common and better” was 
void for want of definiteness and certainty. The de- 
murrer on this ground was sustained by the Fed- 
eral court but, on appeal to the civil court of 
appeals at Chicago, the demurrer was overruled 
on allegations by the plaintiff that it was a custom 
of the trade to sell lumber in the grades of ‘“‘No. 1 
common and _ better’ without specifying the 
amount of each grade but specifying the total 
number of feet to be shipped, leaving it in the 
option of the shipper to ship the quantity of each 
grade he might see fit. 

The plaintiff submitted depositions from hard- 
wood manufacturers all over the belt, including Cin- 
cinnati, Louisville, Memphis, St. Louis and other 
important centers, for the purpose of proving that 
it was a custom among hardwood buyers and sell- 
ers to make transactions in “common and better.” 
The defense submitted many witnesses who testi- 
fied that it was not a custom to sell “common and 
better’ lumber without specifying the amounts of 
each grade and to leave to the shipper the option 
of shipping whatever amounts he might see fit in 
each grade. 

It was alleged, however, by the plaintiff that 
two cars on the contract had been accepted and 
paid for, and that two more cars were loaded by 
a National inspector, with the certificates accom- 
panying the invoices, but the defendant refused 
to recognize the certificates or to accept reinspec- 
tion and, after refusing these two cars, canceled 
the remainder of the contract. 

The case was then submitted to a jury in the 
initial court, the Federal court at Indianapolis, 
during the week of Nov. 6, and the latter found 
for the plaintiff. 

Two other suits involving similar contracts for 
“common and better’ lumber were canceled by the 
defendant, who alleged that they were void for 
want of definiteness. These were compromised be- 
tween the plaintiff and the defendant without sub- 
mission to the jury. 
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SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 





Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, _ DIBERT, STARK & EROWN 


Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S.C. 


CYPRESS CO. 
In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











| Cummer Cypress Go. 


Mills: Jacksonville and Sumner, Fla. 


BER 
Cypress root Dressed 


| Shingles and Lath 


Sales Office, 280 Madison Ave., New York City : 




















GULF 
RED 


CYPRESS 


We want to move and will price right: 
32,000 ft. 5/4x6 & wider, FAS rough. 
9,200 ft. 5/4x3 to 5” B&Btr. rgh. strips dl 
4,500 ft. 6/4x3 to 5” B&Btr, rgh. strips. 
5,400 ft. 8/4x3 to 5” B&Btr. rgh. strips. 
2,700 ft. 6/4x3 to 5” C rgh. strips. 
22,200 ft. 6/4x4&Wadr. No. 1 Barn rgh. 
16,800 ft. 5/4x4&Wadr. No. 2 Barn rgh, 
23,400 ft. 6/4&Wdr. Box rgh. 


Thoroughly Dry Band Sawn Soft Red Cypress. 
GRESS MFG. CO., Jacksonville, Fla. 
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Two Plants. 


Tenn. Lumber & Mfg. Co. 
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Tell Your Customers 


how attractively and economically 
shingled homes can be built. Don’t 
hesitate to emphasize durability if you sell 


John McMaster 


Premium Brand — 20-20 Pack 
RED CEDAR SHINGLES 


These shingles are famed for their resistance to 
weather deterioration. 100% clear and vertical 
grain, John McMaster is proud to back them 
with his name. 

Write us for quotations. 


John McMaster Shingle Co. 


SEATTLE, WASHINGTON 
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TACOMA, . . WASHINGTON |) 
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Pick out your assortment— 


Mixed car orders with service our 
specialty:— 


| , Dimension 

“i ' Eeneee 

' Fir and Flooring 
eiling 

! Hemlock Drop Siding 

lA 





Finish 
u Lath 


\ Mouldings 
| 
| Cedar 





Lumber 
Timbers 
Shingles 
Lath 


AGENTS: : 
S.B.Marvin, - 518 Peoples Gas Bldg., Chicago 
| G.A. Jones, 706 Lumber Exchange, Minneapolis 
Joseph Lean. - - P. O. Box 774, Omaha 
Frank Probst, - P. O. Box 1187, Fargo, N. D. 


O. G. Valentine, - - Denver, Colo. \ 
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SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 











TACOMA, WASH. 


Nov. 17.—There will be no trade for American 
business men in Europe for many years, according 
to John Buffelen, president of the Buffelen Lum- 
ber & Manufacturing Co., who returned this week 
from a two months’ visit abroad in the course of 
which he visited England, France, Holland, 
Belgium and Germany. Mr. Buffelen said that 
there is little or no European demand for Ameri- 
can lumber and that he can see no immediate 
prospect of any such demand developing. ‘“Busi- 
ness conditions in Europe are extremely bad,” 
Mr. Buffelen said, ‘‘and I can see no hope of any 
real improvement in the near future. American 
business men may as well give up hope of any 
large European trade for many years. There has 
been some improvement lately, notably in England 
where the labor leaders and the business men are 
working together to restore the economic balance. 
They have done wonderfully, considering the handi- 
caps they face, but the improvement in general 
is slight. On the Continent there is no prospect 
of better times, and we must be content with other 
markets for a long time.’ Mr. Buffelen was ac- 
companied by his wife and two daughters on the 
trip and visited his old home in Holland. 

The regular meeting of the Tacoma Lumbermen’s 
Club last Wednesday had only a small attendance, 
many of the members being still absent in Cal- 
ifornia. Secretary R. F. Reedy presided in the ab- 
sence of President John E. Manley. The only 
business taken up was an informal discussion of 
market conditions which brought out the general 
opinion that the present falling off is only tem- 
porary and that a reaction is due in the next few 
weeks. Prospects for 1924 were declared excel- 
lent by those who spoke. The railroads are said 
to be planning immense purchases of new equip- 
ment and the Japanese demand is said to be 
limited only by the ships with which to transport 
the lumber. The present weakness of the Cal- 
ifornia market was declared due to another port 
congestion, and it is expected to react as soon as 
this condition is remedied. 

The regular monthly meeting of the Northwest 
Lumber Buyers’ Club was held last Friday evening 
at the Tacoma Hotel. The attendance was small, 
owing to unfavorable weather. The principal topic 
of discussion was the situation of the export 
market, the Japanese demand being conceded as 
the controlling factor in the situation. J. G. 
Startup, buyer for the Thompson Yards (Inc.), 
made a short talk on the retail yard trade. It 
was decided to hold the next meeting at Portland, 
Dec. 11. This will be the first meeting of the 
club at Portland and the Oregon members are 
planning an elaborate program and expect a large 
attendance, 

An increase in the number of accidents in the 
Tacoma mills during September is shown by the 
report of John Shaughnessy, safety engineer for the 
Association Mills of Tacoma. This is offset by the 
fact that the mills had nearly eight hundred more 
employees ‘during the month covered by the report. 
Mr. Shaughnessy’s report shows that a few of the 
accidents were due to the breaking of machinery, 
but that most were caused by carelessness. ‘The 
figures prepared by Mr. Shaughnessy show that 
during September, 1922, the twenty-nine asso- 
ciated mills employed 4,450 men and had 28 acci- 
dents representing a loss of 448 working days. 
For September of this year the same mills em- 
ployed 5,282 men, had 40 accidents and a loss of 
832 working days. 

Tacoma mills dealing in car material are ex- 
pecting heavy orders from the Pacific Fruit Ex- 
press Co., which has announced the ordering of 
3,057 new refrigerator cars to be completed by 
next July. 

The third annual lumbermen’s ball, to be held at 
the Scottish Rite Cathedral New Year’s eve, will 
be held under the direction of the Tacoma locals 
of the Loyal Legion of Loggers & Lumbermen. 
The Four L has named a committee to make the 
arrangements for the affair. The members of the 
committee are Frank Wilson, R. H. Watson, J. C. 
Buchanan, George H. Osgood, William Emery and 
H. D. Sage. 

The Skookum Lumber Co., at Tenino, is installing 
new engines in its plant which will increase the 
power used by more than a thousand horsepower. 

The joint meeting of the Four L locals of 
Olympia, held for the first time last Saturday 
under the auspices of the Tacoma locals, was de- 
clared one of the most successful affairs ever put 
on by the legion. The Tacoma delegation, nearly a 
hundred strong, made the trip to Olympia by auto- 
mobile and joined in a parade of the business dis- 
trict in which more than four hundred members 
of the Four L took part. Following the parade 


° 


the Four L band of Tacoma gave a concert at 
Odd-Fellows hall and the Tacoma locals put on a 
vaudeville entertainment. A short address was 
made by H. D. Sage, field organizer for the 
Legion, and the evening closed with a banquet 
given by the Olympia locals. 

The new door factory of the Clear Fir Lumber 
Co. is practically completed and will start manu- 
facturing about Dec. 1, according to officers of 
the company. ‘The plant will have a daily output 
of approximately a thousand doors. 

Lumber carriers at the Tacoma docks during the 
present week including the following: For Cal- 
ifornia, W. R. Chamberlain, Jr., at Defiance mill ; 
San Diego, at Puget Sound mill; Nome City, at 
Baker dock; Jacoxz, Donna Lane and Celilo, at 
Port dock, and Silverado, at Terminal dock. For 
the Atlantic coast, Ohian and Nevadan, at Baker 
dock; Chincha, at St. Paul mill, and Port dock, 
and Robin Adair, at Puget Sound mill and Port 
dock. For the Orient, Ural San Maru, Diomed, 
Philocetes and Hakushukia Maru, at Port dock; 
K. V. Kruse, at St. Paul mill, and Arabia Maru, 
at Milwaukee dock. For Europe, Charlton Hall, 
at Terminal dock. For South America, West 
Calera, at Terminal dock. 

Sixteen Tacoma mills, members of the Douglas 
Fir Exploitation & Export Co., will furnish one- 
fourth of the 96,000,000 feet purchased by the 
Japanese Government from the export company. 
The Tacoma quota was announced by Charles E. 
Hill, manager here for the company, following the 
announcement from Washington of the placing of 
the big order. Mr. Hill said that 10 percent of 
the order is for delivery in December, 15 percent 
in January and 25 percent monthly for the fol- 
lowing three months. An order for 750,000 feet 
of red cedar has been placed by the Japanese 
Government with the Bratlie Bros. Mill Co., of 
Ridgefield, Wash., independently of the main order. 

The Sundown Lumber Co., of Puyallup, has 
filed amended articles of incorporation increasing 
its capitalization from $100,000 to $125,000. 

Tacoma timber owners are much interested in 
the coming meeting of the Western Forestry & 
Conservation Association which will be held at 
Seattle Dec. 13 and 14. The principal discus- 
sion will be on the proposed standardization of 
fire prevention methods and the problem of protect- 
ing cut-over areas. A large delegation from this 
city is expected to attend the meeting. 

A total of 158 deep sea vessels left the port of 
Tacoma during October, 37 more than departed dur- 
ing the same month last year, it was announced 
by the city harbor master this week. Shipping 
figures for the current year show the greatest use 
of the port by deep sea vessels in the history of 
the city. A large percentage of the vessels were 
lumber carriers. 


VANCOUVER, B. C. 


Nov. 17.—No part of the 100,000,000-foot order 
direct from the Japanese Government has yet been 
landed by the mills of British Columbia. Just 
how much may be farmed out to British Columbia 
export mills is hard to determine. Of the old 
guard formerly shipping all their export thru the 
agency of the Douglas Fir Exploitation & Export 
Co., the B. C. Mills, or “Hastings Mill’ as it is 
known in the trade, is about the only one left that 
is not in the local export company, known as the 
Associated Timber Exporters of British Columbia. 
It is considered by the trade generally that the 
Government order now being placed is not by any 
means aljl the business in sight, altho private buy- 
ers may have to wait until the Government has 
placed its orders. Price does not seem to be as 
great as consideration with the Japanese as it was 
shortly after the great disaster. 

Australia, China and South Africa have been 
asking for deliveries or placing orders. The China 
order, which was for 15,000,000 feet of railway 
ties, may go to Siberia. Some large orders from 
Australia are in sight, and one for 7,000,000 feet 
was placed a tew days ago. A cargo for South 
Africa was also placed for delivery early in Febru- 
ary. The shipping federation and lumber brokers 
are still struggling with strike conditions. The 
shipping federation will have nothing to do with 
the union. The shipping men say they have enough 
non-union men to meet all demands, but the actual 
fact is that export both of Jumber and grain has 
slowed up very seriously. The big Fraser Mills, 
at New Westminster, have not had a ship in for 
two weeks, yet are running. Others have been 
doing some despatching, but none have sent out 
what they have cut or could have cut. About the 
only relief in sight is the annual shutdown at 
the end of the year. 

Members of the British Columbia legislature now 





Ne 
Coas 
. day, 
the 
reac 
hold 
Nov. 
tion. 











be 
ing 


ele 
ple 


‘ 


fre 








23 





at 


as 
ne 
et 


“— © 


wu 


a tl 





NOVEMBER 24, 1923 


AMERICAN LUMBERMAN 


87 





in session at Victoria, are considering a resolution 
submitted for the purpose of asking the Dominion 
Government at Ottawa to place an embargo on the 
export of logs or timber in unmanufactured state. 
There is strong opposition to this proposed embargo 
on the part of the loggers, many of whom assert 
that such a move at the present time would result 
in stagnatior of their business. 

The Hammond Cedar Co., one of the largest and 
best equipped cedar mills on the Pacific coast, is 
to be greatly enlarged and improved. ‘The mill is 
located on the Fraser River a few miles up from 
New Westminster. Don. Hartnell is manager and 
the owners are the same almost as those of the 
Brunette Mill Co., of New Westminster, which 
recently rebuilt and greatly enlarged and improved 
its mill. 

Work on the rebuilding of its battery of dry 
kilns by the B. C. Manufacturing Co., New West- 
minster, is well under way. ‘The dry kiln apparatus 
is being supplied by the Moore Dry Kiln Co., of 
Portland. The mill cuts lumber for its own box 
making plant exclusively. 


SEATTLE, WASH. 


Nov. 17.—At a meeting of directors of the West 
Coast Lumbermen’s Association in this city yester- 
day, there was an enthusiastic consideration of 
the standardization program. The decision was 
reached to call a special meeting of the stock- 
holders to be held in Tacoma on the afternoon of 
Nov. 27 to consider the final report on standardiza- 
tion. 

The West Coast Lumbermen’s Association will 


here for San Francisco last week on a business 
trip. 

E. B. Hazen, EB. R. Blair and H. Wilkinson an- 
nounce the incorporation of the Douglas Fir Cor- 
poration with general offices in the Yeon Building, 
Portland, and mills and factory at Albany, Ore. 
The company will manufacture Douglas fir, west- 
ern hemlock, spruce, Noble fir and white pine lum- 
ber and merchandise it at wholesale, and in addi- 
tion will render a selling, buying and dispatching 
service, placing orders with other mills when its 
own mills can not ship promptly. Mr. Hazen 
was for many years manager of the Douglas Fir 
Lumber Co., which handled the sales of the mills 
of the Bridal Veil Lumbering Co. and the Wind 
River Lumber Co. The Douglas Fir Lumber Co. 
discontinued business a couple of years ago. 


BELLINGHAM, WASH. 


Nov. 17.—Logging on a large scale is about to 
be undertaken by the Nooksack Timber Co. Man- 
ager Everett G. Griggs, jr., reports that the com- 
pany has purchased a Willamette interlocking 
skidder and a combination yarder and snubber from 
the Washington Iron Works. The skidder has a 
78-inch boiler, the largest boiler ever manufactured 
by the Willamette Iron & Steel Works, of Port- 
land, Ore. It is an oil burning machine and weighs 
160 tons complete. It sits on a 54-foot steel car 
and has five miles of steel rope, air brakes and 
loading, skidding and rig up engines. The loader 
is a duplex machine. The skidding engine is 12x14 
and the other engines are 10x11. The unit can 
yard from a distance of 3,000 feet. The com- 

bination machine will be 

















used on inclines. It has 
an 11-foot drum_ and 
water cooled and air 
brakes. It will be worked 
first on an 18 percent in- 
cline for about two 
months. The new equip- 
ment represents an outlay 
of about $70,000. The 
company is employing 190 
men and running two 
sides. All the fir is 
shipped to the St. Paul 
& Tacoma Lumber Co. at 
Tacoma. 

A logging camp is to 
be established at once 
on Chuckanut Mountain, 
near Bellingham, by the 
Hogg-Houghton Logging 
Co., a new concern, which 
recently bought timber in 
the Maple Falls section. 
It has purchased 3,000 
acres on the mountain, in- 
cluding 13,000,000 _ feet 
of cedar. An aerial sys- 
tem will be used in log- 
ging. The logs .will be 
hauled to Chuckanut Bay 





with motor trucks. Ma- 
chinery is being pur- 
chased under the super- 





At first glance this looks like a big grasshopper lying on its back, but 
such is not the case, for it is a live, growing tree that has been blown 
down by a windstorm, tho not entirely uprooted. 
branches grew skyward producing the queer shape shown 


vision of Ben W. Hove- 
land. 

The sawmill of the 
Pierce Manufacturing Co., 
bought lately by Ben W. 
Hoveland and Clarence 
Hagen, will be doubled in 


Naturally its 





be represented at the National meeting in Wash- 
ington, D. C., Dec. 12 by President A. C. Dixon, 
R. W. Vinnedge, Ernest Dolge, J. J. Donovan and 
L. B. Hubbard. 

A. A. Baxter, of San Francisco, has been re- 
elected general manager of the Douglas Fir Ex- 
ploitation & Export Co. George C. Thompson re- 
mains with the organization as assistant general 
manager. 

Mrs. F. L. Hedrick, wife of the manager of the 
Totem Lumber Co., is at a local hospital recovering 
from a serious illness. 


PORTLAND, ORE. 


Nov. 17.—Tom A. Jenkins, jr., representing the 
Arthur E. Lane Lumber Co., of New York City, 
was in Portland during the week on a tour of 
the Coast. Mr. Jenkins states that while busi- 
hess is rather quiet at present, he looks for con- 
siderable activity in the spring. 

R. D. Hunting, of Cedar Rapids, Iowa; E. M. 
Wheelock, of Les Angeles, and C. M. Cross, rep- 
resenting W. G. Wheeler of Rockford, Ill., were 
Visitors in Portland during the week. 

George Gerlinger, head of the Willamette Valley 
Lumber Co., has returned from a trip to Chicago, 
where he attended meetings of the standardization 
committee, 

Harry Aldrich, of the Brighton Mills Co., left 


capacity shortly. The 
company will ship to Seattle, chiefly for export to 
Japan. Mr. Hoveland is general manager and Mr. 
Hagen is superintendent. The plant is near Dem- 
ing, on the Milwaukee railroad. 

The Bloedel Donovan Lumber Mills has shut 
down four of its ten machines in shingle mill “A’”’ 
at Larson and these will remain idle until the mar- 
ket shows improvement. The company’s other 
mills are operating steadily. 

Bellingham lumbermen under the name of the 
Loughboro Cedar Co. this week made the first ship- 
ment of shingles from their British Columbia mill 
to the Atlantic coast thru Bellingham. ‘The ship- 
ment totaled 3,500,000 shingles. If the experi- 
ment is successful other water shipments will be 
made by the company to that coast. The com- 
pany’s mill is at Loughboro Inlet, about 145 miles 
north of Vancouver, where it has 75,000,000 feet 
of fir and 30,000,000 feet of cedar. It plans to 
build a sawmill there soon and may ship lumber 
thru Bellingham to the East. The personnel of 
the company is: Thomas Nicol, president; Harry 
Abbott, secretary; A. W. Knight, George Christie, 
Frank Christie, A. M. Hadley and Fred J. Wood, 
directors. 

The third cargo of the Canadian lumber for 
Japan, to be shipped thru this port on account of 
the British Columbia waterfront strike, will be 
taken by the steamship Capto, due here Nov. 17. 
She also will take a quantity of cedar poles. The 
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Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 








Service Is Our Specialty 

Flooring, 

Ceiling, 

Bevel 

Siding 
and Finish, Long . Bevel Siding, 
Timbers, Joists, Finish and 
Dimension, etc. hingles. 











WE are manufacturing 40,000,000 ft. annually of Idaho and West- 


ern Pine st Dalkena, Washington. 


Send us your inquiries. 





IDAHO | WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, We makea special- 
Grades Minneapolis, Minn. ty of Shop. 

















The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 


431 Seuath Dearborn St., CHICAGO 
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CALIFORNIA 








alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


<* LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 








. CALIFORNIA e 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
Crocker Building. ‘ : 


San Francisco 


Lane Mortgage Bldg., - + Los Angeles 
Grand Central Terminal, + - New York 
McCormick Building, : : - Chicago 


W. O. W. Building, - . : Omaha 
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‘ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 
FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 
Hobart Bldg,, San Francisco, Calif. 











ALBION LUMBER CO. 
General Offices, Albion, California 
Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisco 











ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 


ALSO 
California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 

















ON’T waste time figuring board and surface 
measure. Get ‘‘The Lumber Estimator” 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00 
Send for special circular. 


shipment will be made by the MacMillan Exporting 
Co. Cargo shipments from here this week were: 
Bloedel Donovan Lumber Mills, steam schooner 
Whitney Olson, 1,600,000 feet, California; Manu- 
kai, 500,000 feet, Hawaii. Puget Sound Sawmills 
& Shingle Co., Hverett, 100,000 feet, California. 
E. K. Wood Lumber Co., Cascade, 1,700,000 feet, 
San Pedro. 


D. H. Lowery, purchasing agent for the What- 
com Falls Mill Co., has joined the Purchasing 
Agents’ Association of Washington, which held its 
monthly meeting here last Saturday night. The 
agents were addressed at that time by J. J. Dono- 
van, vice president of the Bloedel Donovan Lumber 
Mills, himself a purchasing agent at one time. 


ABERDEEN-HOQUIAM, WASH. 


Nov. 17.—The Saginaw Timber Co.’s mill, Aber- 
deen, equipped to handle both rail and water ship- 
ments, and one of the largest mills in the indus- 
try; the Robert Grays Shingle Co., and East 
Hoquiam Shingle Co., of Hoquiam, are again 
operating. The East Hoquiam Shingle Co. and 
the Royal Shingle Co., of Elma, have added equip- 
ment which enables them to cut clear cedar flitches 
for the Japanese market. 


The National Lumber & Manufacturing Co., 
of Hoquiam, is now increasing its facilities to 
handle water shipment by extending its docks. 
The A. J. West Lumber Co. has built a new log 
deck, and has practically rebuilt one end of the 
mill. 


Vessels in the Harbor today are: Wm. Donovan, 
Donovan Mill No. 1, loading for San Pedro; Svea, 
Bay City Lumber Co., loading for San Francisco; 
Orthrys, loading at Bay City mill for Australia; 
Cricket, Edgar Bowling and Grays Harbor, Aber- 
deen Lumber & Shingle Co., for California; Su- 
dawsonco, Grays Harbor Commercial Co., Nehalem, 
and Hoquiam, North Western Lumber Co., and 
Daisy Gadsby at Wilson Bros. The schooner Rosa- 
mond has been here for over a week loading at 
various mills and is now at the Bay City. The 
steamship Koyu Maru, under charter to Percy S&S. 
Laing Shipping Co. (Inc.), is being loaded by the 
Anderson & Middleton Lumber Co. The Hallgrim 
is loading at the A. J. West Lumber Co. mill, and 
the Atna, under charter to J. J. Moore & Co., is 
loading at the Donovan Lumber Co. Mill No. 2. The 
Mindanao has about completed a cargo for Hono- 
lulu at the E. K. Wood Lumber Co. plant. 


SAN FRANCISCO, CALIF. 


Nov. 17.—Lumber dealers in San Francisco have 
had a busy year thus far, and have continued in- 
quiries, Altho orders are slackening a little 
bit with the commission men, as the yards will 
let stocks run down around the close of the year, 
there are indications that there will be more 
activity after the annual inventories. Water ship- 
ments from the Northwest are holding up well and 
rail shipments are coming thru promptly. 


The export situation is very strong. Mills out- 
side the Douglas Fir Exploitation & Export Co. con- 
tinue to take on Japanese business and shipments 
are moving from ports in the north. Australia, 
west coast of South America and South Africa 
are needing lumber and prices are holding firm. 
The Redwood Export Co., this city, is offering 
clears for delivery during the coming year and has 
some good orders on the books yet to be delivered. 
Redwood mills are busy filling these orders. 


The California white and sugar pine mills are 
gradually closing down for the winter. During 
the last week the Michigan-California Lumber Co., 
at Pino Grande; the Yosemite Lumber Co., at 
Merced Falls; the Hobart Estate Co., at Hobart 
Mills, and the Macdoel branch of the Standard 
Lumber Co., at Macdoel, closed down after making 
good outputs. Two or three of the large mills 
may make winter runs, but production will be 
greatly reduced before very long. 

R. D. Baker, president of the Lassen Lumber & 
Box Co., who has just returned from a trip to the 
plant at Susanville, reports the last logs being 
cut, with the mill closing down Nov. 17, after a 
season’s cut of about 45,000,000 feet, principally 
California white pine. There has been fine dry- 
ing weather and there is a stock of about 24,000,- 
000 feet on hand. 

The Fruit .Growers’ Supply Co. at Susanville 
continues to make a large cut of California white 
and sugar pine, but only one logging camp remains 
in operation and the stock of logs in the pond is 
rapidly decreasing. It is expected that the mill 
will close down for the winter before the holidays 
with a good stock on hand and a supply of box 
lumber to keep the box factory going on orange 
shook during the winter. 

Chas. R. McCormick & Co., this city, find a con- 
tinued demand for Douglas fir, with the Japanese 
situation giving the market additional strength. 
All of their fleet of steam schooners are moving 
coastwise shipments together with a number of 


chartered vessels. Heavy shipments have been 
made to Wilmington, Calif., and other ports. 

The Hammond Lumber Co., this city, has a 
steady demand for redwood, and is making a large 
cut at the mill at Samoa on Humboldt Bay, with 
water shipments going to San Pedro. This com- 
pany is making a good cut at its mill in Oregon and 
is buying additional lumber for future require- 
ments. 

The Madera Sugar Pine Co. closed down its saw- 
mill at Sugar Pine for the winter on Nov. 14. 
With a season’s cut of 50,000,000 feet and a good 
assortment of dry lumber in the yards at Madera, 
it is in a favorable position for filling orders. 

Willis J. Walker, vice president Red River Lum- 
ber Co., who has returned from the mill at West- 
wood, reports a fair demand for California white 
and sugar pine for this time of year, with a normal 
production. October shipments from the mill ex- 
ceeded September by one hundred cars. Leon B, 
Walker, sales manager at San Francisco, is mak- 
ing an eastern trip. 

H. D. Mortenson, president Pelican Bay Lumber 
Co., of Klamath Falls, is here on a business trip 
and reports the mills in that section still making 
good outputs, altho the time for closing down for 
the winter is not far off. Pretty good stocks of 
pine have been cut this season. 

Both of the Pacific Lumber Co.’s redwood mills 
at Scotia are in operation and making a good cut 
with one shift. ‘There has been a good volume of 
eastern and California business this year and 
prompt shipments are being made. 


EVERETT, WASH. 


Nov. 17.—T. B. Sumner, president of the Sumner 
Iron Works, is at Eureka, Calif. He will be absent 
until about Dec. 1. The Sumner Iron Works is 
getting out new equipment for the Stetson-Post 
Lumber Co., Seattle, including log hoist, log stop 
and loader, log timer and skid lift, a 22-saw auto- 
matic overhead trimmer, board lowering device, 
rolls, drives, transfers, 6-saw lath machine, lath 
trimmer and 5-saw lath bolter. 

Temporary organization of the Snohomish 
County Shingle Manufacturers’ Association was 
effected this week, and the decision was reached 
after permanent organization to meet once a month 
to discuss matters affecting market extension. 

At the headquarters of the Parker Lumber & 
Box Co., C. &. Brown, vice president, announces 
that the operation will shift from hemlock to fir 
Dec. 1. The plant has been cutting 115,000 to 135,- 
000 feet of hemlock a day, and has booked heavy 
orders for squares for Japan and dimension for 
the Atlantic coast. Under the new plan, 90 per- 
cent of the cut will be fir, with 10 percent hem- 
lock for the box factory. 

Monte Rich, of the J. E. Glass Lumber Co., Min- 
neapolis, was in Everett during the week. 


CENTRALIA, WASH. 


Nov. 17.—Production continues to be above 
normal. Shipments have been good. The rail- 
roads are the largest buyers. Orders booked for 
certain items have fallen off, but so far no mills 
have complained of overstock. With good weather, 
local building has been a big factor in the de- 
mand for dimension and uppers. Shingles are a 
drug on the market. Cars are plentiful and labor 
troubles seem to be over for this year at least. 

All records for shipment were broken in October 
from Willapa Harbor. Nineteen deep sea cargoes 
were listed as leaving during that month, sixteen 
for California and three for the Atlantic coast. 

The Willapa Lumber Co. has installed a new 
Sumner head rig. 


The Nemah Logging Co., of Willapa Harbor, 
is arranging to change its fifteen donkeys and 
two locomotives from wood to fuel oil burners. 


WARREN, ARK. 


Nov. 19.—The market this week has been fairly 
active, demand being reasonably good. Prices have 
remained on practically the same level as obtained 
last week. Indications are that there will be no 
spurt of business until spring. Dealers are buying 
both mixed and straight cars; however, mixed cars 
are in the majority. Industrials are buying some 
stock, particularly the ladder people, and the de- 
mand and prices for railroad material are only 
fair. Bookings this week exceeded last week’s 
by a few cars. Average prices are within a few 
cents of last week. The weather has been good 
and production at mills has been practically 
normal. The car supply has been excellent. The 
labor supply allows all mills to maintain full 
crews. 


The hardwood market is fairly’ active. Car 
material seems to be in the most demand. Red 
gum is probably the least active of all items. 
The hardwood flooring people are buying some oak, 
but not in very great volume. Hardwood flooring 
is moving well at some points, 
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BEAUMONT, TEX. 


Nov. 19.—So far as can be learned, there is 
not a mill in this entire district with a complete 
assortment of stock, but price cutting by those 
who are long on certain items affects the entire 
list. Continued hand-to-mouth buying by re- 
tailers and the near approach of inventory time 
has reduced most orders to one-car lots and most 
puyers want half a dozen or more items. While 
none of the mills will book orders for stock they 
do not have on hand, they are ready to make 
concessions on what they do have. Inquiries 
from the East and North are causing the pre- 
diction of a strengthening market on the eve of 
Jan. 1. A very good volume of business is being 
done in hardwood circles. Prices have not under- 
gone any perceptible change. Order files are said 
to be in good condition. Sap gum is being shipped 
out right up to the sixty days’ dry limit and it is 
featured as the market leader. A slight weakness 
is reported in No. 1 common oak, but No. 2 com- 
mon is holding firm. All woods used in automo- 
bile manufacture are holding steady and in good 
demand. The market is considered to be in excel- 
lent condition for this time of year. 


OAKDALE, LA. 


Nov. 17.—Hardwood stocks are generally short, 
and with the rainy season just coming on, and 
logging correspondingly more difficult, the mills 
will probably be short of dry stock by the first 
of the year. Sap gum seems to be the strongest 
item on the list, due principally to the demands 
of the furniture industry. Red gum, which has 
been slow for some time, is now beginning to 
move. The mills generally report being well sold 
up on all dry oak in the flooring grades, and in- 
quiries are running about the same as for the last 
thirty days. The pine market continues as it has 
been for several weeks, with nothing much of 
importance to report and the manufacturers sitting 


tight. 
LAKE CHARLES, LA. 


Nov. 19.—Tho mills are maintaining production, 
demand has been unusually quiet. Stocks are 
limited both at manufacturing points and in the 
hands of wholesalers. Most of the bookings are 
for prompt shipment, tho some inquiry for ship- 
ment after the first of the year has already made 
itself felt. The volume of unfilled orders is re 
markably small, as railroads have been able to 
supply most of the needed equipment. Prices have 
remained fairly steady, tho there has been a gen- 
eral reduction during the last few weeks. Con- 
cessions are more numerous now than they were 
a month ago. The retail trade reports a better 
showing. Good weather in the southern States 
has enabled building to continue uninterrupted and 
millwork plants are doing a very good business. 


ELKINS, W. VA. 


Nov. 19.—The market for lumber is somewhat 
better than it was a month ago. Demand for and 
prices of common and better grades of maple have 
improved, and this wood is becoming scarce. Of 
sound wormy there is less on hand than was the 
case a few months ago. Manufacturers believe 
that the next thirty days may be a period of 
market inaction, but that after the first of the 
year a heavier demand and better prices may be 


expected. 
ATLANTA, GA. 


Nov. 19.—Lumber sales in the Atlanta market 
will be less in November than they were in October. 
Cotton prices at southern spot markets advanced 
last week to more than 33 cents a pound, and 
about one-half the crop will be marketed at this 
price. The result will be increased building. The 
trade reports a fairly good demand for pine and 
hardwood items used by the building trades, prin- 
cipally roofers and kiln dried finish, planing mills 
purchasing heavily of the latter for their immediate 
heeds, tho not buying far ahead. Prices have 
declined the last two or three weeks, roofers being 
off 50 to 75 cents. The principal roofer demand 
now is from the eastern buyers, with sales in this 
immediate district rather slack. Average prices 
for f.o.b. shipment at the mills quoted the early 
part of this week were as follows: 6-inch roofers, 
$18.50; 8-inch, $19.50; 10-inch, $19.50; 12-inch, 
$19.50. An increase in buying of hardwoods by 
the furniture trades is reported, with demand very 
good both for immediate delivery and for delivery 
during the early part of the year. The trade 
is buying very heavily of plain sap gum and 
quartered red gum, with demand for other hard- 
wood items. The box manufacturing industries 
are buying fairly well of No. 2 common tupelo, and 
to some extent of No. 2 common sap gum, for 
immediate need with prices of both items firm. 
Thicker dimensions of ash, maple and elm have 
advanced at nearly all southern markets the last 


two or three weeks about 5 to 8 percent. Auto- 
mobile and body trades are placing a large volume 
for early 1924 delivery. Production at south- 
eastern mills is satisfactory. 

In the South new sawmill, planing mill etc. 
projects announced by existing and new companies, 
and additional units by existing companies, totaled 
about thirty in October. In the furniture and 
woodworking industries there were about thirty 
new projects. The total for the lumber and wood- 
working industries of the South the first ten 
months of the year is now in excess of 900 
separate projects. 


HOUSTON, TEX. 


Nov. 19.—Houston lumber concerns this week 
were encouraged by the prospect of large orders 
from railroads in the near future. It is under- 
stood from authoritative sources that the South- 
ern Pacific and the Union Pacific soon will place 
orders for material for 3,000 refrigerator cars 
and hundreds of box cars. Rumors have reached 
Houston to the effect that railroads will place 
orders for material for 100,000 cars during the 
coming year. 

Southern pine slackened in demand somewhat 
this week, but prices were off only slightly, if at 
all. Hardwoods are holding their own, but shingles 
and lath were in weaker demand. General rains in 
eastern Texas were reported early in the week. 


SHREVEPORT, LA. 


Nov. 19.—The lumber market here is slow, as 
retailers do not care to stock up at this season. 
One large wholesaler stated that 75 percent of his 
business was for rush delivery, and that if the 
railroads were not in such fine shape giving it 
would be impossible. There are very few orders 
for special cutting of timbers. Some yard business 
is being placed right along. All manufacturers 
believe it may be difficult to supply the spring de- 
mand promptly. All the mills have about as much 
railroad business as they can handle. It will not 
take much additional demand to send the market 
upward. Production conditions have been ideal. 
Cars and labor are in good supply. Order files are 
in fairly good condition, and the mills are taking 
on some business at rather low prices. No surplus 
exists in hardwood and the new year may see some 
advances in prices. The hardwood mills are ac- 
cumulating very little stock, because they ship it 
out as fast as it can be got ready for the market. 


NORFOLK, VA. 


Nov. 17.—Sales of kiln dried North Carolina 
pine have decreased slightly, particularly in rough 
lumber, partly because some mills are oversold on 
wanted items or can not take on more orders for 
dressed material. Retail yards are now carrying 
very small stocks. Most orders nowadays are 
placed by wire and are for immediate shipment. 
There is a little buying ahead, yards depending a 
great deal on picking up straggling cars at low 
prices. There is much competition from air dried 
lumber due to continued good weather, and prices 
on this kind of stock have weakened recently. A 
few North Carolina pine items have weakened, but 
most are firm. 

There is a fair demand for 4/4 edge No. 2 and 
better band sawn. Much circular sawn stock at 
lower prices is being used. No. 2 and better 4/4 
stock widths are in brisk demand and not easy to 
buy, yet prices vary more than usual. Edge 4/4 
No. 3 continues to show some activity, being 
bought principally by southern planing mills. 
There is also a good demand for 4/4 No. 3 stock 
widths with 8-inch showing more life. Good 
prices are being secured. Edge, 5/4 and thicker, 
No. 2 and better, is a little slow. The 5/4 can 
be had for quick shipment but other sizes are 
rather scarce. Nos. 1 and 2 bark strips, rough, 
are moving better in the South, to be worked into 
partition, for which there is a good demand. No. 2 
and better 4/4 miscuts also showing a little more 
life. 

Sales of 4/4 edge No. 1 box have been very light, 
many mills being sold ahead or unable to take on 
further dressed orders. Prices are steady. . Edge 
4/4 No. 2 box continues to improve in demand 
slowly, most of it being wanted worked. The 
price is more or less unsettled. No. 1 4/4 stock 
box, rough and dressed, is a little more active 
but the price has weakened. No. 2 4/4 stock box 
has been very quiet. Inquiries for 5/4 and 6/4 
edge box D2S and resawn are numerous, with 
5/4 hard to buy for quick shipment. Some mills 
have rough 6/4 but refuse to dress it. Prices are 
holding up very well. Box bark strips, 4/4, have 
been sluggish; prices are not very strong. 

Sales of flooring, thin ceiling, partition and 
dressed stock boards No. 2 and better showed an 
increase during the week. Orders for solid cars of 
one width of flooring were more frequent. Many 
mixed car inquiries are received but call for items 
which mills are unable to furnish. Sales of kiln 
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WILLAPA LUMBER COMPANY 
OLD GROWTH 


Fir Spruce Hemlock 


Our Specialty 


VERTICAL GRAIN UPPERS 


Carefully dried—Well manufactured. 


Mills: he eek a RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Robert S. Burnside, 1609 Steger Building. 
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and salesmen. Let me 
Shingles prove it. 


Chas. E. Sand 


616 Gasco Bldg., 
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KLAMATH LUMBER 
€& BOX COMPANY 


California White Pine 
Lumber and Box Shooks 
KLAMATH FALLS, 73 OREGON 























BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘‘Tote-road and Trail,’’ just published. Here is ‘‘the 
luinberman poet’? at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago, Il. 
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SIMONDS 


Inserted Tooth 


SAWS 


This is a most econom- 
ical and serviceable saw 
for cutting either hard 
or soft timber. It gives 
greater production and 
cuts better stock at the 
same cost as other saws. 


Because of its construc- 
tion the Simonds Point 
gives the necessary 
clearance from the point 
backward and from the 
outer edge downward, 
thus eliminating bind- 
ing in the cut. 


Write for our catalog 
and prices 


Simonds 


Saw and Steel Co. 


“ The Saw Makers” 
FITCHBURG, MASS. 
PORTLAND, ORE. 


SEATTLE, WASH. 
MONTREAL, QUE. 
VANCOUVER, B. C. 
ST. JOHN, N. B. 
LONDON, ENGLAND 


SAN FRANCISCO, CAL. 


dried roofers were smaller. Prices on air dried 
roofers have gone off again. 

3elow is a statement of exports of forest prod- 
ucts thru Norfolk and Newport News, Va., during 
September: 





Item—Destination Feet Value 
Lumber— 
Oak, United Kingdom........ 2,515,000 $174,009 
ORK, BCMIOM 60 cicec cs esnes 11,000 572 
Oak, Denmark 6.6.6. Baer ati 61,000 5,504 
Oak, Argentine Republic..... 345,000 33,267 
Poplar, United Kingdom...... 224,000 23,020 
Walnut, United Kingdom..... 139,000 22,140 
Chestnut, United Kingdom.... 47,000 2,984 
Magnolia, United Kingdom... 13,000 1,548 
Hardwood, United Kingdom.. 16,000 1,050 
Maple, United Kingdom...... 165,000 “16,517 
Flooring— 
anes, United Kingdom...... 90,000 7,441 
s0gs— 
COgnr,. TOGIRTERR. 6. vik sews seas 23,000 4,036 
3,649,000 $292,088 
BIRR aS ease asada as <a wees 48,475 
MIDI sib a ia 5 bias arene Baste folie eo wl ae $340,563 


A comparison of September, exports with August 
shows a decrease during September but an increase 
in average value per thousand feet. Average value 
per thousand feet for September was $80.95. Fig- 
ures for August were 4,453,000 feet, total value 
$354,551, average value a thousand feet $79.62. 
The figures for September, 1922, were 1,762,000 
feet, total value $129,089, average value a thou- 
sand feet $73.26. The feetage in September, 1922, 
was about half of that during the same month in 
1923. Large shipments of oak were frequent with 
one or two large shipments of poplar and walnut. 


HATTIESBURG, MISS. 


Nov. 20.—Orders have been in about the same 
volume as the week before. Building thruout this 
section continues very good, and a great deal of 
repairing is being done. Many of the smaller mills 
who furnished lumber for a part of this class of 
building have either reduced their output or gone 
out of existence. There is as yet no big surplus of 
any one item of stock. Labor is not as plentiful 
as is usual at this season; the mills, however, are 
fairly well supplied. Skilled labor is moving west- 
ward, a number of men having recently gone to the 
Pacific coast. 


TUSCALOOSA, ALA® 


Nov. 20.—A fair volume of special cutting and 
piece order business is being offered. Mill stocks 
are so badly broken that there is considerable diffi- 
culty in placing ordinary schedules. Framing in 
random lengths is especially dull, and prices are 
below cost of production. Certain very ordinary 
items, such as 2x6-inch, 20-foot, 2x10-inch, 14-foot 
and 2x4-inch, 16- and 18-foot are scarce. Parti- 
tion and drop siding in certain patterns are also 
hard to find. The demand for 5-inch ceiling seems 
to be taking all the product as accumulated. Any 
great increase in demand could not be supplied by 
the mills. If the present volume of business con- 
tinues thru the winter, and if stocks are not ma- 
terially increased, there will.not be enough stock 
in spring to supply even an ordinary demand. The 
small mills are doing practically nothing, and pres- 
ent light demand is depleting their stocks. Labor 
is reasonably plentiful and car supply adequate. 


JACKSON, MISS. 


Nov. 20.—A distinctly better tone to the southern 
pine market is noted. Prices are inclined upward. 
Production is satisfactory. Cars have been plentiful, 
shipments equaling the cut. There are no stocks 
of prime or other export items at the mills. Many 
inquiries are being received for spring stocks and 
some orders are being placed, but the manufac- 
turers are not inclined to book business for ship- 
ment after the first of the year. Hardwood manu- 
facturers report an unusually heavy demand for 
this season. Automobile making and building are 
brisk. Box factories are using considerable hard- 
wood. Millwork plants are buying in heavy vol- 
ume. Furniture factories are buying for immediate 
needs only. The export market is better. 


W. C. Shoop, Finkbine Lumber Co. salesman 
in the southern Illinois territory, visited Jackson 
and the Dlo and Wiggins plants last week. Henry 
W. Haynes, treasurer and general manager Trenton 
Lumber Co., is spending practically the entire 
month visiting the North. 


W. E. Guild, treasurer and general manager 
Finkbine Lumber Co., made a very interesting 
talk before the Jackson Rotary Club today on the 
subject of “Employer and Employee Relations.” 
Mr. Guild enumerated things which a company 
employing large numbers has to consider. Housing 
conditions must be good. The practice of fore- 
men firing their men without investigation, is 
faulty, for disaffection is carried thru the plant. 
Group insurance, Mr. Guild declared, develops a 
morale which makes for consistent loyalty. 


MACON, GA. 


Nov. 19.—The market for roofers and 2-inch 
dimension stock has been more active this week 
than last week. Inquiries have been almost dovu- 
ble what they were ten days ago, and prices, while 
showing no great change, have, in a few cases, 
been advanced a little. This increase was due to 
urgent need of stock, and the advance was more 
a premium for quick shipment than an actual ad- 
vance in the market. The lumbermen as a whole 
have been lucky in not having their outputs tied 
up by car shortages. Northern buyers report that 
all the stock being purchased now is for immediate 


pit LUFKIN, TEX. 


Nov. 19.—Sap gum is still leading the demand 
for hardwoods, and prices are holding fairly steady, 
Red gum is moving slowly. Demand for oak seemg 
to be increasing slightly. There is an increased 
demand for ash and elm, and a decided scarcity of 
both items. The demand for ties for domestic rail- 
road use is good. Prices on pine lumber are hold- 
ing steady, and the demand for mixed cars for coun- 
try yard use is good, altho city buying is rather 
quiet. 

John Marshall, of the M. B. Farrin Lumber Co., 
Cincinnati, Ohio, is visiting in this territory, look- 
ing up sources of supply. 











Seedling black walnut trees take a long time 
to come into bearing, but this little black 
walnut tree is bearing seven nuts at only 
seventeen months old, because it is a grafted 
tree, and grafted trees produce uniform 
crops of nuts also, just like fruit trees of a 
given variety 





DULUTH, MINN. 


Nov. 20.—Sentiment of jobbers and retailers is 
decidedly optimistic. As a result of unusually 
mild weather, building continues and sash and 
door factories and interior finish plants are figur- 
ing on many new bills, and current orders are 
sufficient to maintain full operation. With cargo 
shipments completed for the season, jobbers here 
have been in receipt of inquiries from eastern 
points for special lots for carlot shipment. All 
items of northern pine lumber are firm. Conces- 
sions reported ten days ago are not now being 
made. Interest in the lower grades is good for the 
season; box manufacturers coming into the market 
for fair lots as a result of a fresh spurt in demand 
for boxes and packing cases from industrial and 
commercial quarters. 

Contractors for pulpwood and ties are preparing 
for the heaviest season’s production in several 
years. Railroad buyers are coming into the mar- 
ket. Contracts for piles and piling are also being 
placed. A better than normal output of lath is 
looked for this season. 

Sawmill operations are continuing at Duluth, 
Cloquet and Virginia on about the basis they have 
been during the last month. 

Herbert S. Robb, representative of the Newbegin 








NovE 


Lum! 
mont 


moe 


~_ ™ weet be SS ed 





1923 


——_—__ 


2-inch 
week 
dou- 
while 
rasesg, 
ue to 
more 
il ad- 
Vhole 
tied 
that 
diate 


ne 
ck 
ly 
ed 


eae er OR TY SS 


vs t+ Vy 


= 





NOVEMBER 24, 1923 


AMERICAN LUMBERMAN 91 








Lumber Co. at this point, has returned from a 
month’s trip to Pacific coast points. 


NEW YORK, N. Y. 


Nov. 19.—The feature of the market for the last 
week has been the renewal of the weakening in 
southern pine items, which dropped off at least 
$1 on many items, both upper and lower grades 
being on the down grade. ‘The volume of business 
being done by retailers in the Greater City and all 
surrounding territory does not justify the slump. 
Longleaf timber is very firm and pine railroad 
material is pretty strong. Retail yards in each of 
the five boroughs of the city, in all sections of 
Long Island and in northern New Jersey report a 
continuation of an unusually good fall trade at 
excellent prices, but without exception admit that 
they are not buying beyond their actual needs. All 
look for the winter business to exceed that of last 
year. 

A. J. Hartman, until recently vice president of 
Stone & Hershey, Newark, N. J., will very shortly 
open up an office here for the Philip Lanier Lumber 
Co., of New Orleans. Mr. Hartman was for sev- 
eral years sales manager for the Goodyear Lum- 
ber Co. 

Mr. Spectre, of Baltimore, Md., sales manager 
of the E. E. Jackson Lumber Co., with mills at 
Riderwood, Ala., and main offices in Baltimore, 
left Friday for his home after a ten days’ visit 
among his friends here. 

W. J. Boehn, who owns a large planing mill and 
lumber yard at Elizabeth, N. J., spent the week 
shopping around the trade here, 

J. F. Highlands, sales manager William Danzer 
Co. (Inc.), Hagerstown, Md., reports that his firm 
has just completed building a large additional dry 
kiln at Garland, N. C. The company is cutting 
pine and large quantities of cypress and gum. It 
is working full capacity. 

O. F. Fichte, of C. Ernest Hill (Inec.), left a day 
or two ago for a week’s trip thru Maine. Mr. 
Fichte reported the arrival in New York this week 
of two steamers loaded with spruce lumber and 
lath. He expects these to be the last boats before 
the close of navigation. 

W. A. Richardson, of the Manufacturers’ Shook 
Co., reports the arrival this week of a large cargo, 
of spruce boards. Mr. Richardson returned early 
the last week from a trip thru Pennsylvania and 
during the coming week will devote his activities 
to Connecticut. He declares he found things in 
the Quaker State rather slow. 

W. L. Shepherd, president W. L. Shepherd Lum- 
ber Co., of Montgomery, Ala., has spent the last 
two weeks in this city, having come here to attend 
the meeting of the executive committee of the 
National-American Wholesale Lumber Association. 
He left today for Columbus, Ohio. “I look for 
heavy buying to start in December,” he said, ‘and 
at that time I am positive southern pine will put 
on a different front.” 

S. M. Haws, Kingsport, Tenn., who recently 
started operations at Walterboro, S. C., was visit- 
ing the trade here last week. 

James G. Wallace, president Wallace-Ballord 
Lumber Co., Minneapolis, Minn., spent last week 
in New York. 


Col. A. Conger Goodyear, president Great South- 
ern Lumber Co., main offices at Buffalo, is now in 
town. Col. Goodyear recently returned from a 
stay of three months in Europe. 

Hammond Robertson, formerly of the Stephens 
Lumber Co., Jacksonville, Fla., and at one time 
chief inspector of the lumber division on the 
Panama Canal, has recently joined the forces of 
Robert B. Taylor, sales manager Goodyear Lumber 
Co., to cover the New Jersey and Staten Island 
territory. ‘ 


E. A. Brande, treasurer the Goodyear Lumber 
Co., was a recent visitor in New York. 

Otis Johnson, of San Francisco, vice president 
Union Lumber Co., has just left for home after a 
visit of some days with William R. Morris, New 
York manager. 

Ralph Clark, Seattle sales manager for the 
Bloedel Donovan Lumber Mills, and J. H. Prentice, 
of Bellingham, Wash., secretary of the Bloedel 
Donovan interests, spent last week here together. 


Stanley D. Pearce, manager Pembroke Lumber 
Sales Co. (Inc.), large distributer of Ottawa Val- 
ley white pine, says serious trouble is still being 
encountered from the winds which for some months 
have delayed progress of logs thru the sorting 
—— and over the flat water at and above Pem- 
roke. 


The M. B. Farrin Lumber Co., of Cincinnati, 
large hardwood distributer, has announced that it 
opened Nov. 15 an eastern office with headquarters 
in Grand Central Terminal. D. F. Rickard, for- 
merly New England representative, will have 
charge. H. L. Smart, of Somerville, Mass., will 


succeed Mr. Rickard in the New England territory. 
William C. Ross, of New York, will cover New 
York City. J. J. O’Neill, of Newark, will take care 
of New Jersey, while E. F. Killilee, of Philadelphia, 
will look after Pennsylvania., 


Russell J. Perrine, past president of the New 
York Lumber Trade Association and director in the 
Brooklyn Chamber of Commerce, left Friday on 
the steamer Franconia with his wife and daughter 
for a trip around the world. Mr. Perrine is presi- 
dent of the Johnson Bros. Lumber Co., Brooklyn. 
He said he would be enabled to get a sight of 
Cuba, the Panama Canal, San Francisco, China, 
Japan, Manila, Hawaiian Islands, India, Egypt, 
Italy, Switzerland, France, Germany and England. 

C. A. Trantum, of C. A. Trantum (Inc.), of 
Garland, N. C., and of the Apex Lumber Co., this 
city, will make his headquarters with C. E. Page, 
110 West 34th Street, who has been his local sales 
manager. Mr. Trantum operates seven sawmills 
in Garland and vicinity and produces 50,000 feet 
a day of southern pine alone. “I have all my saw- 
mills running full tilt with large order files and 
supplies to meet a heavier demand,” said Mr. 
Trantum. Mr. Page, who was also representative 
of the Twin City Lumber Co., recently resigned to 
devote his entire attention to the Apex firm, dis- 
tributing the same lines. William Wright has 
been placed in charge of the operations of C. A. 
Trantum (Inc.), at Garland, N. C. 


TORONTO, ONT. 


Nov. 19.—The Ontario market for spruce has 
improved. Ontario retail yards are not experi- 


encing more thun a moderate amount of activity.: 


Sawing operations in northern Ontario have come 
to an end for the season and it is reported that 
the output has not been as large as was expected. 
Stocks at mill points are lower than they were a 
year ago, and the output of practically all mills 
has been disposed of. There is a good demand for 
hardwoods, even in low grades. Spruce and hem- 
lock operators in Ontario do not look upon present 
prices as warranting heavy woods operations. Lath 
are quiet and stocks seem to be ample. Mills 
prices are firm. There is a good demand in the 
East for spruce lath. Stocks of Ontario spruce 
and jack pine at present are scarce and prices are 
firm. 

Reports from Ottawa tell of a decrease in orders 
from the United States. In the eastern States, 
the competition of western stocks is being severely 
felt. Ottawa Valley manufacturers are inclined 
to leave the eastern States market alone for the 
time being. 

It is expected that the Buffalo Hardwood Deal- 
ers’ Association will hold its next annual meeting 
in Montreal, Que., some time in January. 

Reports from New Brunswick state that the 
movement of lumber is quite heavy and that prac- 
tically all mills have shipped out their stock as 
fast as it has been produced during the last sum- 
mer. Many of the mills are now shutting down 
and stocks of lumber on hand are considerably 
below normal. Large recent shipments have been 
accompanied by easier prices. Production in the 
Maritime Provinces this year has not been much 
more than 50 percent of normal, and it is reported 
that similar conditions prevail in the producing 
districts of Quebec. 

An application has been made to the Quebec 
legislature for incorporation of the Great Lakes 
Railway Co., to be constructed from a point on 
the Canadian National Railways near Bell River, 
to a point at or near 21-Miles Bay, Grand Lake 
Victoria, on the Ottawa River. The incorporators 
are Hon. George Gordon, North Bay; Hon. George 
Byrson, Fort Coulonge, P. Q.; John B. Fraser, 
Ottawa, all well known lumber merchants; and 
George E. Fauquier, railway contractor, of Ottawa. 

The Porcupine Pulp & Lumber Co. (Ltd.), Hoyle, 
Ont., has been increasing its operations rapidly. 
It has erected a number of buildings. It is ex- 
pected that a sawmill will be put up in order to 
make profitable use of the large quantities of pop- 
lar and birch on the company’s limits, which in- 
clude about 8,000 acres. The head office is at 
Niagara Falls, N. Y., and the president is E. E. 
Mansfield. The manager at Hoyle is M. E. Crouch, 
formerly of’ Port Arthur. 

T. J. Todd, of Toronto, eastern representative for 
the Adams River Lumber Co., Chase, B. C., and the 
Associated Mills (Ltd.), Vancouver, B. C., was the 
victim of a serious accident near Windsor, Ont., 
on Nov. 16, and it is feared that he may not 
survive. 

Fred Burns, senior partner in Robert Cox & Co., 
Ottawa, Ont., sailed for the Old Country by the 
Regina from Montreal, recently, to clear up the 
season’s shipments made from this side. 

George H. Millen, president of the E. B. Eddy 
Co., Hull, Que., recently celebrated his eighty-fifth 
birthday and is still in good health. Mr. Millen 
has been identified with the E. B. Eddy interests 
for over sixty years. 

(Continued on page 105) 





GANDY is a BETTER BELT 











BE CAREFUL 


—It’s not a Gandy unless it has 
a Green Edge. Be sure you are 
getting a Gandy Belt, Standard of 
the World for Forty Years. Gandy 
Belts have quality built into them 
at every step. They’re built right, 
seasoned right and sold at the right 
price. 

Look for the Green Edge. 





THE 


|GANDY BELTING CO. 


MAIN OFFICE AND FACTORY 
40 W. PRATT ST., BALTIMORE, MD. 
NEW YORK: 36 WARREN sTReet 
CHICAGO: B52 WEST ADAMS STREET 
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STITCHED COTTON DUCK 
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lt Fits Right Into 
Your Business 


and from the very first begins to 
pay for itself. Hun- 
dreds of retail deal- 
ers are today operat- 
ingin their yards our 


MonarchMeal 
and Feed Mills 


With it you can grind oats, rye, corn, buck- 
wheat, etc., and do it ata profit. This mill is 
a great business stimulator. Send for catalog, 
testimonial letters, etc., today. 


Sprout, Waldron & Co., money: Pa. 

















building the World’s 
best portable Saw 
Also manufacturers of Shingle Mills, 
Edgers and Water ‘Wheels. 
Winner of gold and silver 
medals at Chicago and St. 
Louis World’s Fairs. 


40 Years 


Mill. 







TLS A-ADELoacn(o. ATLANTA GA. 


WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pacre GRAND PRIZE 
—_—_—_——————— 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 





MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So, Dear- 
born St., Chicago, Ill. 
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WELDON, WILLIAMS 


The Coupon Makers 


FORT SMITH, ARK. 
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Tce Oak Flooring 
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The Ready Reference 
Inventory Book 











THTTTIN I 


4 “Shows up” scattered piles. 
vents Over-Buying. 














4 Each page has large index. 
to handle in cold weather. 


{ Plenty of space to list all ‘tems 
carried in stock. 


POSTPAID PRICES 
l Copy Ready Reference In- 
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William Shepeck, sales manager of the Pampa 
Lumber Co., Escanaba, Mich., called on the local 
trade this week. 


Frank H. Burnaby, of the Burnaby Bros. Lum- 
ber Co., returned this week, following a month’s 
visit with his family in California. 

W. D. Greef, representing Hitchner & Hitchner 
(Inc.), Sandpoint, Idoho, called on the local trade 
this week, while on an eastern business trip. 

William Irvin, president of the Andrews Mill 
& Lumber Co., returned to his desk this week fol- 
lowing a brief holiday spent in duck hunting near 
Peoria. 

T. H. Garrett, of the T. H. Garrett Lumber Co., 
St. Louis, Mo., passed thru Chicago this week 
while on a general business trip that took him as 
far as Montreal, Que. 

M. F. Coe, of the Badger Hardwood Lumber Co., 
Milwaukee, Wis., while in Chicago this week re- 
ported that business in his section holds up excel- 
lently, and that prospects were rarely better. 

W. C. Brown, sales representative of the Ricks- 
McCreight Lumber Co., Pittsburgh, Pa., was 
among the out-of-town lumbermen who made their 
rounds among the Chicago lumber offices this 
week. 


William S. Winegar, of Winegar, Wis.. president 


of the Winegar-Gorman Lumber Co., of this city,’ 


was in Chicago this week, conferring with Joe 
Gorman, manager of the company. in charge of the 
local offices. 


Allan C, Hemphill, who for some time has been 
in charge of the western pines department of the 
Vanlandingham-Cook Lumber Co., has severed that 
connection and become associated with the Wey- 
erhaeuser Sales Co. 


A. E. Boatright, of the A. E. Boatright Lumber 
Co., left this week for one of his periodical bus- 
iness trips thru the South, during which he ex- 
pected to visit Alexandria, La., and other large 
lumber manufacturing centers. 


E. D. Hamacher, of the Duffy-Hamacher Lum- 
ber Co., Spokane, Wash., visited Chicago this week, 
while on a general business trip which included 
Detroit and Grand Rapids, Mich., and other large 
lumber distributing centers in this section. 


Harry W. Welch, formerly vice president of the 
George T. Mickle Lumber Co., announces that he 
has become associated as vice president and treas- 
urer of the Mershon-Welch Co., at 200 East Erie 
Street. The company specializes in advertising 
service and bank saving development. 

The Pawling & Harnischfeger Co., of Milwaukee, 
Wis., manufacturer of excavators, cranes and ma- 
chine tools, has recently appointed R. P. McCor- 
mick as its eastern sales manager with head- 
quarters at 50 Church Street, New York City, 
and 605 Stephen-Girard Building, Philadelphia, Pa. 


Ray L. Wilson, general sales manager for the 
Deer Park Lumber Co., Deer Park, Wash., spent 
a few days of this week in Chicago, conferring 
with his brother, Clyde H. Wilson, and H. J. 
Southwood, who represent the company in eastern 
territory, with offices in the Conway Building. 


J. E. White, sales manager of the Berthold- 
Jennings Lumber Co., St. Louis, Mo., while in 
Chicago this week stated that wholesalers are get- 
ting their transit cars well cleaned up, and ap- 
parently are planning to reénter the market on 
a large scale within the next two or three weeks. 


Nocl Ridlon, manager of the Chicago sales office 
of the Chicago Lumber & Coal Co., St. Louis, Mo., 
this week informed the AMERICAN LUMBERMAN that 
his concern has recently taken over the entire out- 
put of the A. B. Smith Lumber Co., Paducah, Ky., 
hardwood manufacturer with operations at Bon- 
durant, Ky., and Bragg City, Mo. 


James P. Gray, president of the Houghton Lum- 
ber Co., Indianapolis, Ind., while in Chicago this 
week on a business visit reported that conditions 
are excellent in the Hoosier metropolis—and thru- 
out the State for that matter. This fall has been 
productive of very good trade, and a great deal of 
business activity appears to be in store for next 
spring. 

Will E. Howard, president Chinook-Gobey Co., 
Seattle, Wash., was in Chicago on Tuesday of this 
week, on his way East. He left Seattle about two 
weeks ago, stopping at various intermediate points 
to visit customers and look over the market situa- 
tion. He expects to visit Boston, New York and 
other eastern points before returning. Mr. Howard 
said that he had found conditions, particularly in 
the farming territory of the middle West, much 
more favorable than he had been led to expect by 





newspaper reports. He thought that on the whole 
the outlook for business was excellent. 

William Barclay, of the United Grain Growers’ 
Sawmills (Ltd.), Hutton Mills, B. C., passed 
through Chicago this week on his return to the 
West, following a month’s Eastern business trip, 
during which he visited most of the leading lum- 
ber distributing centers in that section. He felt 
very cheerful regarding the outlook, expecting 1924 
to be a year of great building and industrial ac- 
tivity. 

K. M. Gaiennie, president of the Doyline Lum- 
ber Co. (Inc.), Shreveport, La., spent a few days 
in Chicago last week, conferring with the Lucas 
Lumber Co., which is the exclusive representative 
of the Doyline concern in this territory. While 
here, Mr. Gaicnnie also visited with a sister, who 
is a resident of Evanston. He felt very optimistic 
over the outlook, believing that the present quiet- 
ness in the lumber market will rapidly pass off, 
and that business will be excellent during the first 
half of 1924, at least. 


C. B. Baxter, of C. B. Baxter & Co., Kansas City, 
Mo., was a Chicago visitor this week, accompanied 
by Mrs, Baxter. Mr. ‘Baxter’s firm has recently 
been appointed exclusive agent of the American 
Hardwood Flooring Co., of Chicago, for the Kansas 
City territory. Mr. Baxter’s broad and intimate 
knowledge of oak flooring especially equips him to 
represent the above company not only in a sales 
capacity, but also as a well informed medium be- 
tween the producer and the consumer of flooring, 
equally serving the interests of both. 


James W. Sewall, the forest engineer, of Old 
Town, Me., and Washington, D. C., reports that 
the usual seasonal quiet in his business of cruis- 
ing, valuing and mapping timberlands, has failed 
to materialize this year. Both in number of dif- 
ferent jobs and in size of areas covered, the year 
1923 has been the largest the Sewall organization 
has yet encountered, and no lull is in sight. From 
this it may be deduced that there is considerable 
activity in timberland circles, and also that owners 
and operators are wanting more exact information 
on their timber and resources than formerly. 


W. L. Shepherd, of the W. L. Shepherd Lumber 
Co., Montgomery, Ala., and Lee Shepherd, who 
represents the company in the Detroit (Mich.) ter- 
ritory, were in Chicago this week, calling on the 
lumber trade and making a careful survey of 
present and prospective business conditions. Both 
were very optimistic. They looked for big buying 
in December, for delivery following the inventories 
and holidays, and for higher prices. Lee Shepherd 
said that Detroit lumber dealers have had a very 
big year during 1923, but look for 1924 to become 
still better. He found that many of them are 
already beginning to buy for spring requirements. 


John A. Bryaden, of the Springfield Lumber Co., 
Springfield, Ill., was in Chicago Wednesday and he 
reports that conditions in his territory are rapidly 
improving, so much so that he feels much encour- 
aged, and in fact optimistic. Mr. Bryaden is very 
much interested in the model house campaign of 
the Illinois Lumber Merchants’ Association, and 
so he is offering prizes at his own expense to 
Springfield boys who will build model houses. The 
prize winning models will then be exhibited at the 
association meeting here in February, 1924. Mr. 
Bryaden is chairman of the legislative committee 
of the Illinois Lumber Merchants’ Association, a 
good choice, as he lives on the ground where such 
business is transacted. 

R. H. Molpus, of the Henderson-Molpus Co., 
large manufacturer and wholesaler of southern 
pine, passed thru Chicago this week while on a 
northern and eastern. business trip. He was very 
optimistic regarding market conditions within the 
near future. He stated that stocks held by the 
southern mills are lower and more badly broken 
than is generally realized. The recent quietness 
of the market has led many of the smaller mills to 
restrict their output and to liquidate their stocks, 
with the result that most of the lumber today is 
in the hands of the larger and financially stronger 
mills who are not likely to sacrifice their valuable 
property. Mr. Molpus therefore thought that the 
bottom of the market has been reached, and that 
prices will react promptly to any considerable 
increase in business. 

E. J. Stuhr, of the Stuhr-Gerard Lumber Co., 
Minneapolis, Minn., made a business visit to Chi- 
cago this week, largely for the purpose of in vesti- 
gating conditions in the lath market. The Stulhr- 
Gerard Lumber Co. is one of the largest manu- 
facturers of lath in the North, with operations 
at Happyland and Bemidji, Minn. While here, 


Mr. Stuhr conferred with Molin & Eccles, with 
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headquarters in the Lumber Exchange Building, 
who represent his concern in this territory. Mr. 
Stuhr said that lath stocks in the North are very 


low, at most mills being sold right up to the saw. . 


There has been little or no opportunity to pile 
stocks this year, because of the very brisk de 
mand enjoyed thruout, consequent to the 
voluminous building operations. In Mr. Stuhr’s 
opinion, 1924 will be an even greater year than 
1923, despite the fact that it will be a presidential 
year. 


Southern Illinois Gets Rate Cut 


A. Fletcher Marsh, of the Marsh & Truman Lum- 
ber Co., chairman of the western section of the 
transportation committee of the National-American 
Wholesale Lumber Association, calls attention to 
freight rate reductions on lumber from the North 
Pacific coast, to be effective Dee. 15, putting 
various points in southern Illinois on a Chicago 
rate basis. This reduction, which amounts to as 
much as 9 cents per 100 lbs., is provided for in 
transcontinental east-bound tariff No. 28E, sup- 
plement No. 17, and benefits points in southern 
Illinois located on the Chicago, Burlington & 
Quincy, Chicago, Milwaukee & St. Paul and the 
Wabash railroads. 

“The Illinois Central and some of the other rail- 
roads serving southern Illinois have not as yet 
made these reduced rates even to competitive 
points,” said Mr. Marsh, “but it is understood that 
they will very soon have to reduce their rates simi- 
larly, thus putting practically all of southern 
Illinois on a Chicago rate basis from the Pacific 
coast.” 


Analysis of Timber Securities 


Bankers and investors alike will find much of 
real value in the analysis of timber and lumber 
securities recently prepared by Walter A. Graff, vice 
president of Baker, Fentress & Co., Chicago. 

Since its foundation by Thomas R. Lyon and 
John W. Gary in 1882 this house has dealt ex- 
clusively with the financing of forest operations. 
During the earlier period “straight loans’’ were 
made protected by specific operating contracts but 
with recourse to holdings of virgin timber. Since 
1908 underwritings have been made under mort- 
gages devised by the officers and counsel of the 
company to meet conditions assuring minimum 
hazard as to principal and interest, a precise pro- 
gram of repayments and the utmost convenience 
to the borrowing operator in paying out. 

Mr. Graff has made a specialty of the theory 
and practice of such bond underwritings and is an 
acknowledged authority in this field of industrial 
finance. For these reasons the Investment 
Bankers’ real estate committee named Mr. Graff as 
chairman of a subcommittee on timber securities 
and he wrote the report from which the following 
extracts were made: 


Timber bond financing looks toward enabling an 
operator to place a large part, if not all, of his 
financial burden on his physical property. The 
lumber manufacturing business is not of a char- 
acter that readily lends itself to carrying com- 
fortably a relatively large amount of quick debt. 
Primarily a lumber company’s debt falls into two 
distinct classes: (1) Seasonal requirements, gen- 
erally bank lines and commercial credits; (2) 
capital accounts, including working capital, which 
properly should be funded over a period, secured 
by the physical property, and paid off thru opera- 
tions. There are in the lumber field a few ve 
large organizations, whose ramifications are suc 
as to place them probably more in the commercial 
and industrial field than the average lumber manu- 
facturer, and their financial affairs might well be 
handled along somewhat different lines. Even so, 
no two cases are exactly alike—what might apply 
in one instance does not necessarily best apply 
in another. The lumber business is one of vol- 
untary liquidation, not regulation turnovers, and 
the invested capital comes back via the piece meal 
route—so to speak, rather than seasonally. A 
thoro appreciation of this prineple is of the great- 
est help in setting up a financial structure which 
properly fulfills a lumber operator’s present re- 
quirements and his probable future requirements 
and which also is so flexible that it can be com- 
fortably carried and not interfere with nor burden 
the operation. 

The real basis of timber loans is standing mer- 
chantable timber, preferably owned in fee simple, 
altho under certain circumstances a reasonable por- 
tion of full paid contracts or leases might_be con- 
sidered. While the mortgage should properly cover 
the facilities to give a complete operating entity, 
such facilities hardly carry an independent value— 
rather they should be regarded as adding to the 
value of the timber by reason of furnishing the 
means for its conversion. The plan of repayment 
of principal, whether straight term or serial, should 
look toward miaking this accomplishment automatic 
— the operation of a properly related sinking 
und, 

Of prime importance is the adequacy of the 
financial set-up, including the possession of suffi- 
cient working capital. ‘Timber has little value 
or great value according to its amount, kind, 
quality, accessibility, and availability for im- 
mediate conversion into merchantable commodities 
of wide use and staple necessity. Properly made, 


timber bonds afford every feature sought for in the 
soundest first mortgage obligations. Straight mort- 
gage loans on ¢imber may be approved apart from 
conversion facilities where there are special ad- 
vantages of stand, location, and species, excep- 
tional marketability, and when carrying a strong 
“promise to pay” or excellent personal or corporate 
endorsement which beyond reasonable doubt not 
only establish the security but the carrying of the 
debt. 

Releasing clauses that permit of logical and 
economical logging, of blocking up or better group- 
ing of the timber, of trading and/or exchanging 
isolated parcels or fringes—all make for a better 
loan and a more satisfactory situation. _ / 

Many elements enter into the timber situation 
which deserve more reckoning today than ever 
before, such as the manufacture of pulp and paper, 
tannic acid and extract, remanufacturing etc. The 
pulpwood used in this country for the manufacture 
of all kinds of paper and wood pulp products is 
presently estimated at 2,500,000,000 feet. While 
from a lumbering standpoint, this is not a mer- 
chantable product, at the same time it has its 
influence on the lumber industry. Already_ the 
manufacturers of paper and wood pulp products 
are competing with the sawmill operators in the 
eastern States, and the demands of the Wisconsin 
paper manufacturers are undoubtedly today in- 
fluencing the price of stumpage in that State, as 
well as in the Upper Peninsula of Michigan. How- 
ever, space does not permit dwelling upon the 
allied industries at this time. . 


Young Lady Runs Shingle Mill 

EvpreTt, WASH., Nov. 17.—There came a time 
in the history of the Garner Shingle Co., of this 
city, when Ed Sievers, manager, was unavoidably 
absent from his post; and into the vacancy stepped 
Ruth Esther, daughter of Mr. and Mrs. Sievers, 
who took full charge of the plant and ran it 
successfully until Mr. 
Sievers returned. Check- 
ing the run of the mill, 
keeping track of produc- 
tion, orders and_ ship- 
ments, was apparently 
second nature to the 
young lady. At any rate 
the manager now boasts 








MISS RUTH SIEVERS, 
Everett, Wash. ; 


Who Successfully Ran 
Shingle Plant 








that the books during 
that interval make a most 
creditable showing. Re- 
cently Miss Sievers was 
admitted to Stanford Uni- 
versity, Palo Alto, Calif., 
having been one of ninety- 
seven chosen from among 
546 applicants. Thruout 
her school career in Everett she was an honor 
student, and last spring was one of the speakers 
at the high school commencement, having gradu- 
ated with the highest honors of her class. Miss 
Sievers was born in Davenport, Iowa, sixteen years 
ago. 





Explaining the Price Problem 


The Forest Products’ Laboratory, of Madison, 
Wis., is distributing to the lumber trade a circular 
on the subject of freight rates, the prominent part 
they play in determining the cost of lumber and 
their connection with reforestation, which circular 
it offers in lots of a few hundred to any one who 
might wish to enclose them in his mail to cus- 
tomers. The handsomely printed circular reads as 
follows: : 

“Altho the increase in the cost of lumber from 
the prices of a few years ago may cause much 
worry in the mind of the average man, it seems 
true that when a carload of lumber is switched 
onto his dealer’s siding he speculates little as to 
where it came from and the effect that the freignat 
factor may have had on its price. 

“Thirty years ago the freight on the average 
lumber shipment into Chicago, the world’s greatest 
lumber market, amounted to only $3 per thousand 
feet. Today, owing to the longer haul from the 
forests, the average freight bill amounts to at 
least $13 per thousand. 

“As the virgin forests of this country have been 
swept away by logging and fire, the center of 
lumber production has shifted steadily westward. 
The forests of Maine, New York, Pennsylvania, 
the Great Lakes region, and the South have been 
the chief contributors in turn, and now the center 
of lumbering activities is moving to the Pacific 
eoast. The resulting increase in the freight bill 
in most consuming centers, in addition to its own 
burden passed on to the consumer, reqtires a 
larger investment on the part of the lumber dealer 
on which he naturally expects a return. The 
remedy for lumber scarcity and high transporta- 
tion charges lies in the permanent growing of 
timber on the ample forest-suited nonagricultural 
land near well-populated regions.” 


The Forest Products Laboratory states that it 
will supply small quantities of these inserts free 
of charge; but in case requests are for quantities 
it can not produce with present equipment, an ar- 
rangement with a local multigraph operator may 
be made, whereby the electrotype may be borrowed 
by the latter and any number printed, whereupon 
the distributor will be billed at the rate of $1.50 
a thousand. 


“Stop and Say ‘Hello’ ” 


Harry J. Miller, of the H. J. Miller Lumber Co., 
Seattle, Wash., while on an eastern business trip 
dropped into the AMERICAN LUMBERMAN Offices this 
week, to say “Hello.” On the reverse of his busi- 
ness card appears a little poem, under the title 
“Our Creed,’ which signifies that in making this 
appreciated call he lived up to his creed. The 
poem is as follows: 

“Stop a minute and say ‘Hello!’ 

As down Life’s Road you smoothly go, 

For a kindly word and a cheery smile 

Will shorten the way full many a mile 
For some poor fellow that’s moving slow: 
Stop a minute, and say ‘HELLO!’ ”—H. J. M. 


The H. J. Miller Lumber Co. is a long timber 
specialist, making a specialty of masts and spars, 
barge and ship material. Its operations are 
equipped to saw up to 155 feet and to surface four 
sides up to 30x30 inches. 


(SERRA EA: 


National Hardwood Inspection Data 


The National Hardwood Lumber Association’s 
inspection statement for October shows that a total 
of 25,305,638 feet were inspected during that 
month, of which 22,492,477 feet were handled by 
the salaried staff and 2,813,161 feet by the fee 
service. Reinspections were made on 413,299 feet. 
Commenting on this showing, the association says 
in its bulletin: ‘These figures show a material 
jump ahead of any reached during the last several 
months; in fact, it has been exceeded but thrice 
in the entire history of the association—in March, 
May and June of the present year. Moreover, the 
outlook is very favorable for a still greater activity 
in the immediate future.” 

The National association announces that the 
rapid growth of the membership in West Virginia 
has made it necessary to add another inspector to 
serve that State. W. H. Sellers has been appointed 
to the position. His address for the time being 
will be in care of Austin Beacham, National deputy 
inspector in charge of the Elkins (W. Va.) district. 


Lumber Interests Fight Suits 


Chicago lumber and building material interests 
who participated in the so-called carpenters’ lock- 
out in 1919, by refusing to deliver material to con- 
tractors employing union carpenters, are preparing 
to fight a large number of suits to be filed against 
them by union workers seeking to recover wages 
lost on account of the lockout. This is a sequel to 
the decision handed down some time ago by the 
Illinois Supreme Court, declaring that the Federal 
law was violated thru a “conspiracy” to further 
the open shop in this city. 

Hope Thompson, attorney for the Chicago Car- 
penters’ District Council, last week filed two of 
what he states will be 15,000 suits for damages of 
a total of $2,000,000, each one of which will be in 
the name of the union carpenters affected by the 
lockout, which had a duration of seven weeks. The 
lumber and building material interests involved ap- 
peared in the court of Federal Judge Cliffe on 
Thursday and filed their answer. It has not yet 
been ascertained when the trial will be called. 

A similar case recently tried in San Francisco, 
Calif., meanwhile is being carefully studied, tho 
its bearing on the local case is not apt to be great. 
The California litigation arose out of attempts of 
the Industrial Association and the Builders’ Ex- 
change of San Francisco to force the open shop 
within the building trades of that city by adopting 
the “American plan,” requiring contractors to hire 
at least 50 percent of nonunion labor. Under this 
plan contractors were permitted to buy building 
material only upon presentation of a permit from 
the Industrial association, showing that they ad- 
hered to the 50 percent clause. Claiming this to be 
a conspiracy against contractors employing union 
labor, the San Francisco building trades union 
brought suit in the Federal and State courts. 
Thirty-four material dealers were acquitted from 
the State courts last May of the charges to viola- 
tion of the State anti-trust law. The Federal court 
has just handed down a decision that the Indus- 
trial association has no right to require a permit 
for materials coming from outside the State, or 
otherwise interfere with the shipping of supplies 
from outside the State. The decision does not in- 
terfere with the right of the association to deny 
materials originating in California to union con- 
tractors, and the court refused to dissolve the asso- 
ciation. 
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litle. 13/4 120. 00 130.00 105.00@110.00  95.00@100.00 60.00@65.00 .....@..... clr. 
4/4 $ 75.00@ 80.00 ; 60.00@ 65.00 $ 48.00@ 60.00 $32.00@35.00 $25.00@27.00 4/4 * “16.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $25. 00@30. 00 $14. 0016. rT) Sel. 
5/4 $0.00 85.00 65.00@ 70.00  55.00@ 60.00 35.00@38.e0 28.00@30.00 5/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 30.00 00 00@18.00 Cir 
6/4  85.00@ 90.00 70.00@ 75.00  60.00@ 65.00 36.00@40.00 28.00@30.00 6/4 90.00@ 95.00 70.00@ 75.00  60.00@ 65.00 40.00 ra 00 i: :00@18.00 Cir 
8/4 90.00@ 95.00 75.00@ 80.00  65.00@ 70.00 40.00@42.00 28.00@30.00 = 95.00@100.00  80.00@ 85.00  75.00@ 80.00 45.00@50.00 16.00@18.00 Sel 
e 
Brrco— yyy "$115. 008 138.08 00 $ 90. 0.0@ 9 95.00 $ 60. me & 65. 00 0 955.00@98.00 $15.00@17. 09 7 
$/¢ iss.comrss ce 5 25:00@ 100-00 € Shoce 90.00 Sencomes.ce traeee ieee 6/4 125.00@130.00 100-00@108.00 70.00@ 15.00 87.00—40.00 17.00@18.00 - 
6/4 125.00 13000 105:00@140.00 70008 4e. 00, 42:004945,00 16,00 18.00 | 8/4  130.00@135.00 105.00@110.00 —75.00@ 80.00 50.00@55.00 20.00@22.00 Clr 
8/4  130.00@135.00 110.00@115.00  80.00@ 85.00 48.00@52.00 16.00@18.00 HeMLOcK, No. 1, 8181B— Cir 
10/4 135.00@140.00 115.00@120.00 95.00@100.00 60.00@65.00 .....@..... 8’ 10-14’ 16’ 18-20’ 22-24’ Sel 
12/4  140.00@145.00 120.00@125.00 100.00@105.00 65.00@70.00 .....@..... | 2x 4” $33. 90 35.00 $32.00@34.00 $83.00@35.00 $38.50@40.50 $40. 50@ 43. 50 Sel 
2x 6” 30.50 29.50@31.50  32.00@34.00  37.50@39.50  39.50@41.50 No 
a ff HEGUS BOGie Boeee igen aesee | 
2x10” ; le a A 
4/4 $ 70.00@ 75.00 $ 55.00@ 60.00 § 40.00@ 45.00 $25.00@28.00 $18.00@20.00 | 2x12” — 33.00@35.00 34.00@36.00 35.00@37.00 88.50@40.50 40.50@42.60 
6/4 —85.00@ 90.00 70.008 76.00 60.00¢ 68.00 35.00@40-00 20.00023.00 eT ree ee Of No. 1, fox manchantabie Getact $8; for Bo. 3 Getuet 94. 
8/4 —_ 95.00@100.00 80.00@ 85.00 70.008 75.00 40.00@45.00 20.00@22.00 ” a Boanps, cre , | 
12/4 LIS 0012000 1D ODE oo SOO Berke BROOBEE.O0 s--++@aonee | 1x 4” $28.00@30.00 $29.00@81.00 $31. 00@33.00 $25.50@37.50 $80.00@32.08 pr 
, . WU reese GDeeees | 1x 6" °30.50@32.50 31.50@33.50  33.00@35.00  37.50@89.50  32.00@34.00 0a 
ae 1x 8”  32.50@34.50  33.50@35.50 35.00@37.00 39.50@41.50  34.00@37.00 th 
1x10”  33.50@35.60  34.50@36.50 —36.00@38.00 40.50@ 42.50 35.00@37.00 
4/4 $ 15. 00 80. 00 —. ; Pt $ 45. 00@ 50.00 00 $25. 00@28. 00 $15.00@17.00 “— Rees 36.50 35.50@37.50  37.00@39.00  41.50@43.50  36.00@38.00 
Sa J is or shiplap or flooring, add 50 cents to prices of No. 1 boards. Cl 
6/4  85.00@ 90.00 ......@.... 55.00 500 28.00@32.00 16.00@18.00 From prices of No. 1 boards, f h 1 ’ Se 
RY 85.009 90.00 nai g.... 55.00 80.00 30. me 90 16.00@18.00 deduct, $6. re a or re ee Se 
es eee ee) Se oO. hemlock rough, 6’ and longer: 2x4” , ; 1x4” 
12/4  95.00@100.00 ...... eine 70. 00@ 75.00 45.00@50.00 .....@..... | and wider, $17@19. ” - a ae: ee Ce 
St. Louis, Mo., Nov. 20.—Current quotations on southern hardwoods, f.o.b. St. Louis: Current prices on maple flooring f.o.b. mills are 
: as follows: 
Gum— 4/4 5/4@6/4 8/4 4/4 5/4@6/4 8/4.. Face— Clear No.1 Factory ps. 
Qtrd. red: QUARTERED RED OAK— parts Re cies $ 60.00 $45.00 sated r- 
AE sscedis $ 86@ 88 $ 93@ 98 $ 96@ 98 IE sie uitniil $110@115 $125@135 $135@145 Se 85.00 73.00 = $35.0 
No. 1 com... 48@ 50 55@ 57 62@ 64 No. 1 com..... 68@ 70 ot i 77 t1@ 78 ET aaanaee 90.00 80.00 40.00 te 
No.2 com... 30@ 32 34@ 36 40@ 43 No. 2com..... 44@ 46 50 ba 60 i apden -—. sc 
Qtrd. red, S.N.D.: PLAIN WHITH OAK— ; 199x214" 202.5222 100.00 90.00 45.00 
“er $ 57@ 58 $ 60@ 62 $ 62@ 64 eee $ 85@ 88 $118@120 $123@126 | 1x8%"” .......... 95.00 85.00 50.00 
a” ee — 47@ 48 50@ 52 52@ 54 “4 i henner 56@ 60 68@ 70 a5 7 ie R 
ig or 7) eae if T q 
Nod coni:) 29@ 30 SOG $2 RG BE Nowd coh’ 11!) 38G 40 45G AT ATG 4B | oop cara at mill obtained for txtg-inch fa0s . 
Pits red: Sana “aaee G 35 “38 48 50 50@ = maple flooring during the week ended as shown, E 
Bi sie sie $ 80 83 $ 98@100 $ 98@100 as reported by the Maple Flooring Manufac- A 
No. lcom... 45@ 48 55@ 57 38 64 PLAIN RED OaAaK— turers’ Association: H 
No.2 com... 30@ 32 82@ 34 40@ 42 RE $ 85@ 88 $115@118 $120@125 Clear No. 1 actory 
Plain sap: No. Ms com. and MP. TD. viccericvexons $93.88 $82.86 34710" 10 
MS ac ROS Bers wee wih ca BOS BE HEY 
oO. com... @ 5 ) 45 5O0@ & 0. y com reer 
No. 2 com.. 24@ 25 27@ 28 27@28 po BLACK WALNUT b 
CoTron woop— Cincinnati, Ohio, Nov. 19.—The following are | 
FAS anwar $ 54@ 55 $ 58@ 60 ...@... aed and ies “ a _- “es . today’s prices on ‘American black walnut, f.o.b. e 
No, 1 com..... 42@ 43 48@ 50 ...@... Ci : t 
ag omy 35@ 37 39@ 41 @ No. 1 com..... 56@ 58 64@ 66 68@ 70 neinnati: t 
Quanrenen WuiTe OaK seiiame No. 2 com 81. 28@ 29 82@ 84 83@ 34 | FAS $216 : $220 2386 230 $230. v 
TE necenncte $135@140 $140@150 $150@155 . Selects .. 7 sa b 
No. 1 com. and orr MAPLE— mO, 2. vee : Ho@us 12b@125 125@130 1@1s n 
~" Te 75@ 78 80@ 8 95@100 Log run ......$47 $60 $65 INO; Bae 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Nov. 19.—Average prices, Cincinnati base, on Virginia, West Virginia, Kentucky and Tennessee hardwoods today: 


4/4 5/4x6/4 8/4 

QUARTERED WHITE OAK— 

| ee a = = 1 $145@160 

Selects ..... a 100 100 105@110 

No. 1 com..... be 73 83 88 

No. 2 com..... 43 48 53 58 63 

Sound wormy.. 40@ 45 50 60 
QUARTERED RED OAK— 

MOR Hic ccdweds atk 4: te 

No. 1 com..... 6 wa baie 

No. 2 com. 40@ 45 ee 
PLAIN WHITBH AND Rap OaK— 

) 7 re - -$100@110 a2 115 $115@120 

OP ee T7@ 85 90 92@100 

NO. 2 COM. cix6s 55@ 65 75 T0@ 75 

No. 2 com..... 88@ 45 50 43 50 

No. 3 com..... 20@ 22 28 28 30 

Sd. wormy.... 46@ 48 60 57 60 
Bass wooD— 

)) Tere -$ 75@ 80 $ 85@ 95 $ 95@100 

No. 1com..... 50@ 55 55 60 60@ 65 

No. 2 com..... 82@ 34 87@ 42 40@ 45 
CHESTNUT— 

| | eee $115@120 $120@130 $125@130 

No. 1 com..... 65@ 70 T@ 80 T5@ 80 

No. 3 com..... 20 20@ 21 20 21 

Sd. wormy an 

No. 2 com 26@ 28 30@ 32 31@ 33 
Sd. wormy and 
o 1 = com. 
and better... 83@ 35 385@ 37 38@ 40 

BircH— 

|) | Ee $115@120 $120@125 $130@135 


No. 1 com. and 
SS rrr 70@ 75 75@ 80 75@ 80 
No. 2 com..... 83@ 38 38@ 43 40@ 45 


MaPLe— 4/4 
POMP WieVetackewuawa Meee siceueee 3 
RG Ws Gece dawesereke coocsccccocsce SUE OO 
1 cedcsccecccou GG ae 

WHITE ASH— 

WEE Leanka Gdgewsed Ve eans eeeeaees $ 90@ 95 
INOS & COM SUG GOR ckccweccewceece - 55 60 
INO Bn CONN a d.6.. do ec wKee wemarnnaaae -- 50@ 55 
iG ON 6666 éucadness ceenkedaades 30@ 35 

Hickory— 4/4 (seers 8/4 
ee ada h da dee ae . 105 95@105 
1 6 SC eae wea HY 70 65 70 
et ear |e 35@ 40 35@ 40 


eee 8/4 10&12/4 16/4 
$ 9 100 $ 95@100 $110@115 coeQece 
70 70@ 75 80@ 85 coeQ@cce 
38@ 43 48 50@ 55 coe@ece 
$105@115 $115@120 $125@130 $155@160 
70@ 75 75@ 80 95@100 95@100 
60@ 65 T0@ 75 90@ 95 95@100 
35@ 40 40@ 45 45@ 50 50@ 55 
BRECH— 4/4 5/4&6/4 8/4 
Wa aéaewe ---$ T70@ 75 $ 75@ 80 $ 80@ 85 
No. 1 com..... 45 50 50 55 55 60 
No. 2 com..... 28@ 33 3838@ 88 338@ 88 





VALLEY HARDWOODS 


Cincinnati, Nov. 19.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 


Gum— 4/4 5/4@6/4 
"4 _— / /4@6/ 8/8 


FAS .. 80@ 90 $ 95@100 $ 95@1 
No. 1 com. ag 0@ 55 . 30g 6S P eq 70 70 
oF. red, sap - D: 


ee haw as 55 62 68 
No. 1 com. 43 45 52 
Plain red: 
Wee. ataw aes 85 90 95@100 170g 78 
60 65 70 75 


s No.1 com... 45@ 50 


ap: 
Bxbds., 13-17” 55@ 60 

Pin. FAS, 6” 

& wider... 48@ 50 50@ 52 53@ 55 
No. l com... 88@ 40 40@ 42 43@ 45 
No. 2 com... 22@ 25 25@ 27 26@ 28 


MaApPLi— 
Spot worms N. 


D., log run..$ 45 $ 55 $ 62 
Sorr Eium— 4/4 5/4 6/4 os. 
i | a .-$70 $80 $85 = 
No. 1 com... 55 60 70 8 
No. 2 com... 26 28 30 30 


CoTTronwoop— 44 


FAS, 6” & wdr.$ S 
No. i com. 
No. 2 com..... 38 38 38 


QUARTERED WHITE OAK— 


WA sdudadeda $125@130 o1se 
BONGO % wacues 95@100 100 108 
No. 1 com..... 65 70 8670 

42 4 


Na. 2 com..... 47 


5/4&6/4 8/4 
58 $ 60@ 63 ... 
47 48@ 53 


QUARTERED RED OAK— 


WAM (<cdeos ee) a eee, oe 
NO. 3 CGiscecn GQG G ccc Qces ccc Qese 
NO. 2 COGRcccsce TE GS ccc Qece 3 cecQace 


PLAIN WHITD AND Rep OakK— 
FAS .........$ 90@100 $100@110 $110 
Selects ....... 65@ 70 T70@ 75 75 
No. 1 com..... 48@ 53 655@ 60 55 
No. 2com..... 38@ 40 48@ 45 43 
No. 3 com..... 20@ 22 22 25 25 
Sound wormy.. 386@ 38 40@ 45 45 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 


Nov. 10, as reported by the Oak Flooring Manu- 
facturers’ Association : 

x17" Bec 3x1” Sy od 
Cr. ata. Wht. ..... SLOSS 3 = inves $104.17 
Cree. TOG. . weve 102. 38 seca ames 
Bel. atd. WGr. «++ 84.51 (Co ieee. 
Clr. pin. wht. 86.03 94.21 65.42 67.96 
Clr. pin. red.. 77.69 87.92 62.09 64.05 
Sel. pln. wht. 79.91 79.47 54.25 52.82 
Sel. pln. red.. 66.56 TT.5T 52.07 53.41 
No. 1 common 52.22 56.89 36.44 35.75 
No. 2 common ..... Qhaee <eseec  *@eas 

Y%x1 %" %x2” ts x1 y%”" sx2” 
Clr. pln. wht.$ 80.50 $ 80.50 ...... $ 82.04 
Cm. DM. FOR... ssccs Ut SSP ee oe 
Sel. pln. wht. 68.17 GE 6aece suaace 
Bel, pin. red... 5... Cee. ceases... ews 
No. 1 common 44.50 Q5O 8 «<scee  cxaus 





OAK FLOORING STRIPS 


Chicago, Nov. 22.—The following are carload 
prices, f.o.b. Chicago on 7,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





—White Red. 
Qtr Plain Qtrd. Plain 
1 i eae $134.50 baie 50 $109.50 $84.50 
Sap clear ...... TEGO  kscvcs dude - aeanes 
oe ee 108.50 °75.50 103.60 73.50 
No. 1 
COMMON: Oc cicatandexes mdse duecewiescuawed $53.50 





HARDWOOD LOGS 


Memphis, Tenn., Nov. 19.—Following are aver- 
age quotations on logs in Memphis, and at points 
in the Memphis territory, based on average 
dimensions, 14-inch and up in diameter, and 12- 
to 16-foot in length: 


F.o.b. cars 
Delivered Memphis 

Memphis territory 

Variety— Per M Per M 
Red and white oak........ se to 1 $25 to $30 
EET AR eee ie 25- to 22 to 25 
Poplar ue caate Seek wears 40 to rt 30 to 40 
Ls EE eee ey 30 22 to 25 
ASh (12" and UD).<.6es+ss 50 to 60 40 to 50 

Hickory (12” and up)..... 42.50 30 


Logs are classified by buyers here roughly as 
Nos. 1 and 2, and the foregoing price range is 
— to cover the average prices paid for 

oth. ; 


The difference in variation as between deliv- 
ered prices and f.o.b. prices is based on the dis- 
tance the logs are hauled, and the weight of the 
timber. Oak, ash and hickory are drawn from 
wider distances; while gum, poplar and elm can 
be profitably drawn into Memphis only from 
nearby points. 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 


GULF COAST RED CYPRESS— 


New Grades 
Factory 
Factory 
Tank FAS phenyl Shop Box Peck 
4/4....$118.50 a 50 $ 76. ro $51. 80 $33.50 $27.50 
ee 123.50 113 86.5 3.50 35.50 29.50 
66.50 35.50 29.50 


ne 
o 
a 


6/4.... 126.50 116.50 89. BO 
8/4.... 185.25 124.25 97.25 > 4 84.25 30.25 
10/4.... 141.25 180.25 103.25 80.25 ..... adade 
13/4... 140.258 296:25 FGR36 GED sccce cscce 
16/4.... 146.25 185.25 108.25 35:28 wakes 42.50 
Boards 


No.1 No.2 No.3 
1x4 to 12”, random lengths..$53.50 $44.50 $34.50 
Finish, S2S, Random Lengths 


Clr.heart A B Cc D 
-$109.00 $104.00 $ 94.00 $84.00 $74.00 


1x4 to 7 
1x2 to 1 

spec. aie 109.00 104.00 94.00 84.00 74.00 
1x12” ...... 116.00 112.00 102.00 93.00 81.00 


For 5/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 “D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
1%4"x4, 5 or 6”, std. lgths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 


B C& 
4438", from 1” ntock...ccecs $57.75 $48.75 Prt 36 
%x8”, from 1%” stock...... 75.75 66.75 64.25 
For 10-inch, add $5. 
Lath 
No.1 No. 2 
yy lll ee ebeaeseiaddedas $9.40 $8.90 
RED CYPRESS— 
Old Grades— 
Factory 
No. 1 No. 1 No. 2 
FAS _ Selects Woy common common 
4/4....$105.00 $ 90.00 $ 55.00 $50.00 $40.00 
5/4.... 110.00 95.00 70.00 50.00 40.00 
6/4.... 112.00 95.00 70.00 50.00 40.00 
8/4.... 115.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 95.00 55.00 40.00 
12/4.... 1385.00 120.00 rare 
16/4.... 145.00 130.00 100.00 dh kaa 
Boards 
No. 1 com. No. 2 com. Peck 
1x4, 5 a |! paar $55.00 $45.00 aki 
BEta savecvenswetas = - Se weweaa 
2” FANGS ccccccecs i. -weaee $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No. 1 No. 1 No. 2 
FAS Selects shop com com. 
|< Foeeee $ 90.00 70.00 $44.00 $38.00 $34.00 
, eee 100.00 76.00 59.00 41.00 36.00 
Cliscaus 100.00 76.00 59.00 41.00 36.00 
i) f are 105.00 82.00 68.00 44.00 37.00 


Boards, Rough 
ee No. 1 com. No. 2 com. sheraie 


Pee” ieasdedsn $75 $43.00 $36.00 

Ee weigiiwas 7E00 43.00 36.00 

02! = 76.00 44.00 38.00 

SUR cacew eens 85.00 54.00 Oe ogwees 
I” VORGOMiiicss ccc . wadeeie, anden $29.00 





Cincinnati, Ohio, Nov. 19.—The following are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
LL LP CCCCTTCCCCOCCOLCCCOCTCT TOPE. $74. 
Deadacdsedadduusdcudsedeuseeead 84.25 61.25 
CLO Kdddldcadasididdddacideacaeed 87.25 64.25 
DEE adacdakdddadddiddedatediadaae 95.00 72.00 
ope, Rough— No. 1 com. No. 2 —-. 
ShSddaeanedhanesedasaceseads $51.25 $42. 

Gana $iS or S2S— 

Clear 

Heart A B Cc D 
524 to 38? occ: $107.50 $103.50 $92.50 $87.50 $72.50 

For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 


YELLOW CYPRESS— 





Factory— = S Rand. widths 
FAS No. 1 No. 2 
CT Weeeeere $ 85@95 s70G 76 $109! $35 $30 
5&6/4 .... 90@95 80@85 = 80 40 32 
J, re 95@100 90@95 65 43 35 
Boards— so, com. No. 2 com. 
ao MOC CET ET CP CTOT ET TCT $40.00 $33.00 
EON Gr Bac ddwdddcdcucsaceanae 47.00 38.00 
St. mney Mo., Nov. 20.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 
Tank Selects Shop Box 
Cf. SPOR eT ET ET $121.75 $73.75 $48.75 $30.75 
Ee wewedcavavns 126.75 83.75 60.75 32.75 
LS a eee 129.75 86.75 63.75 32.75 
CT en eee 137.75 94.50 71.50 31.50 
NOCe -sdadewcdeeaa 142.75 104.75 77.25 «onus 
EOEe didcedewadaue 142.75 104.76 17.25 e 
C/E 147.75 109.75 | 5 ere 
PUGH TEMG 610s va déccscccacssceae waauued $24.76 
Common, Rough— No. 1 No. 2 No. 3 
SIG” 6Screwddindewneees $50.75 $41.75 $31.75 
BEA wedecncdacna waded 57.75 46.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, $1S or S2S— 


Beart c 

a all 4 - 00 $102. 40 $ 920 bs $ > 00 $ 72.00 
>t ilar eee 4.00 110.00 110. 0.00 79.00 
ixia” wedee ‘at 00 122.00 112. 00 104.00 dadeed 
BONG? “xasewe 137.00 132.00 122.00 115.00 ...... 
Bungalow Bevel Siding— B Cé&btr 
Re addaddddddensndeceddse $74.75 $65.75 $63.25 
SMU oceauidadedéccedaaus 79.95 70.75 68.25 

Bevel Siding— A B Cc D 
ME fvistwaunweends $48.50 $45.00 $41.00 $28.00 

YELLOW CYPRESS— 

Factory— No.1 No.1 No.2 
FAS Select shop com. com. 
Oe ieuswades $ 85 $65 $42 $35 $28 
eS 92 73 55 39 31 
CSE Lciecwaws 92 72 55 39 $1 
|, PCT CeCe eo .. 65 43 32 
a |, er PCe Pees 112 82 74 “< ua 
Boards— No.1com No.2com. 1” random 
$31.00 aedea 
32.50 gules 
33.00 eases 
35.00 aaue 
wawed $20.00 
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Jacksonville, Fla., Nov. 19.—Following is a recapitulation of prices obtained in this territory during the two weeks ended Nov. 17: 
Week ended— Nov. 17 Nov. 10 Week ended— Nov. 17 Nov. 10 Week ended— Nov. 17 Nov. 10 Week ended— Nov. 17 Nov. 10 
Flooring - — Siding inate Boards Boards Edg 
1x4 B&better ....... $43.69 $44.44 | Novelty, xo sda a No. 2 common— fe 
No. 1 com...... 37.81 40.03 B&better ........... 41.25 42.61 IX 4 DAS wees ee eee teens 49.00 “~—) eae 26.00 20.09 B 
lo. 2c 5 6 INO. 2 COM iii o6 0:00:05 41.5 40.99 AR MRED 9. a.6 aisle c.sts¥or: aeiaie 42.23 Ix 6 D4S ; 22.32 § “] 
DO, 2 COMA. 6 05s 17.75 17.86 ‘ Ft ape epginte “cs a i aa ci! EO lala) Ma ear cee i 23.00 a 
y . é IO. © COMA oswerceese 22.15 22.29 LES ROURN .ntsrics 4S.00 .sce08 1x 8 D4S 5 F ( 
Mo.. 3 COR. vi60% 11.16 11.31 i. 56 2°00 1x10 D4S 55 00 x SS cccecccceee 24.6 24.00 
1x3 B&btr. sap rift. 81.00 ..... 52 ° CO 604 creas sa paws 12.00 ae a4 p Pusece tines Fee ewes ser 1x 8 Shiplap ........ 22.00 2259 Flat 
B&btr. flat ..... 55.54 67.25 | Bevel— | “— ge aig: MP he eae eee pep i“  - peeereer pee B 
No. 1 com. flat.. 47.44 42.45 R NO. 5 omg te aot “VU we wwe Ix 6 t 2 io R , ac co ee cocce 47.00 PN ee 26.64. oes. Ni 
No. 2 com. flat.. 23.34 ..... abe edge, %2x6"— 26.00 5/412 D4s Orem ees ieay 68.33 an a on a 0: ee 21.00 N 
BYAKE ING, 1 COM 6 6.600505, <ei065 47.00 oo gpd sciueiemiat 25:65 22.00 5/4x12 D4S ....--0-00e voce : No. 3 common— 
No: 2 POM. 6s<.5% S250 casas No 9 COM. oe ececeeee 13.52 10.15 No. 1 common— EGA oc ace awaes 14.75 15.58 
1x6 No. 1 com............ 43.00 No. 2 com........... 0 19 ee 50.00 23 Serres 17.00 
No. 2 com....... 23.58 21-08 Ceiling ix 4 Das Sent anateets $8.00 £1.00 a Shiplap pinenst gues 17.00 1x4, 
NG SO oncaceanee 5. 1x4 B&better ....... 44.00 44.00 X5 D4S ...-. eee eee 40. . x12 3S tse eee e eee (i) Behe 1x5, 
Lath, Std. 4-Foot No. 1 com....... 42.00 41.12 - : Lae eGuai estates a 36.00 - no” Sreree eis 16.00 15,22 sf-> 
No. 1 kiln dried...... 4.20 4.25 st ae —— To eS Bepeeereeres 44.00 45.11 | 1x6 to 12 D4S............ 7.00 
FAD, EGPOOM: »+ +++ 00++00 S06 svees %X3% Bé&better ........... 35.57 1x12 D4S |... eee eee 49.00 52.00 Partition 
Roofers No. 1 com...... 35.00 33.50 |, to hs D4S.....4 wees re 1x4 B&better ....... 44.00 43.88 
1x 6 No. 2 com...... ee No 2 a 17.17 16.80 | 5/4x12 D4S ........e ee ween 58. No. 1 com...... 40.00 ...., Ede 
1x 8 No. 2 Com... ... eee No. 6 COM. 240 BAO. cena No. 2 en NO, 2 COM. 05<« 9.11 3 4 
1x10 No. 2 com...... 20.00  ccces Yex3%y Babetter eee Sa: 37.50 ee js 0: eer ERIOO © sass Shingles. 5 
1x12 No. 2 com...... a) COM 66.626 23.00 22.00 ix 3 Dis RE rae 23.00 21.00 | 4x18 No. 1 pine....... SS | ee 6 
BS P60: BIR is 0:08 2 eee 16.00 No 2 rr 13.55 11.00 SSE IDES exccmanaune 19.00 20.00 ' 4x18 No. 2 pine....... 2.15 2.15 8 
Rot 
The following f.o.b. mill prices are taken from sales made during the week ended Nov. 17 in sections named: : 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- Ba 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- gag 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo, iii 
Flooring Drop Siding ~—e Shortleaf Timbers 
1x3” EG B&bette R: saedn 78.00 80.00 83.50 77.02 | 1x4 or ba Bé&better Became 44.92 46.50 42.31 44.78 oo . —t veces 21.25 occ. 
eee ee ee eosee vo ov. eocee eeoeceereccceree oJ. a0 0f.40 . 
 aoeenneneen: tees setee gases 59.17 No. 2 pegenpeeseese 32.00 27.00 24.74 28,22 — Plaster Lath ae ia by 
<i ae re) ee Maes O. nee Ge a : i 3.71 : 
FG Sansker 53.75 55.81 54.16 52.55 Casing and Base Os Sew 4c bascecs 3.00 Seer ae Co 
D Sa Aacevsssi@iers eres setae gate 44.91 | penetter: maren Lath 
INNO; To occ oew asic cae 3. BE : sig 3 
No. 2 2...22222 “"') 49100 23:73 29:58 © and OL wsceseceenes pe yt eee 13.10 No 
eet? WG A ......s+-+2-- ee aerate: 8 and 10” ........... 63.25 TROP | Same 20" ......0.0000: 13.87 
B&better ..... (k(n 6% au Jambs 12’ and longer ......<.% acer 15.63 - 
BD: 90 0/0060 5,909 cees seve eee. 5. a 0 
NG: BX 55004:049 «e+. 49.50 ete, pares ag ae yond - ‘ans (All 1x4 and 6"): Car Material 
OE — rn 3 i XZ ANG VW areccoceccecve eecce . eceee eccce . n 
FG B&better ....: 43.10 45.79 42.31 43.80 1%, 1% & 2x4 °& 6"... 82150 6267 1151) 79:51 a, So No 
Os. oakcwsuwsweus 39.00 ..... oe parce sides Oe xdecscrtiyiie 
~ eoreerseeeese 36.41 43°00 37°91 . . No 1, 9 and 18’ 
ee ceteenyes 23.62 1814 1814 d462 | No 2 Seay Seek teeeee ae eee tttsesseeeees 
Te pears cone 12.00 12.00... a SRNR RMIT aaa , , No. 2, Random ...... . , 
1x6” No. 2, C. M....... 20. 25 . 1iplap Car Sills : 
ee Me We Rensesee ee eee No. 1, 1x8”, 14 &16’.... 31.76 ..... ee a ee Oe _ , 
Ceiling Other lengths ;.. ..... 82.00 33.53 Pp , + ile Tn | 
%x4" B&better ........ ee eee x10”, 14 & 16’.. teeee 34.31 fas : 
™ a eeepengneele verse cress 20.83 cere | noo honed 2 ee ves 34.66 " Car “Framing Ne 
a Baagereoneee: ee ae adil ~~~ steps soos 21:64 2202 21.19 | © Emer. 20" & unaer .. wseee BOLT ose 
5x4” Bé&better ........ 37.78 43.00 38.00 37.79 onl si, CIOS ik ¥i0/6i0 352 20°60 rd . C0°C" £0. BO? cnc cecsee a ee 
_. § gee ee eee ee Pree. peor 23.52 22.00 22.00 21.46 
NOS osassiewarciees 19.73 19.28 17.54 18,72 0. 3, a 8): sane soee t00c ince | cone . Mca ringers 
%x4” B&be tter .-ceee-- SCE ef ee a [es 63.59 ox 
initia ons : os dial No. 1 rough, 26° io 28° 54.89 = 
Partition EMension, os 
1x4 & 6” B&better ..... 47.37 47.75 46. 66 No.0 2n4*; 10° poten 27.16 26.00 26.44 
eS eee 43. Sree i Or .e Shapes 23. 26. 25.5 
1x6” B&better ......... Saute 48.94 19” 3ar" 26.74 2 io 21.00 DETROIT F. O. B. PRICES or 
Bevel Siding 10’ to 20’ 29.07 asin D ' ba 
aks 4 , : : etroit, Mich., Nov. 19.—The following whole- 
%x6” B&better ........ 28.50 ..... ..... 29.00 2x 6”, 10; are 24.87 Sa 23.58 sale car prices on southern pine f.0.b. Detroit 
Finish 16’ ...... 22.69 1.1.) 24:50 24:72 | Were reported today: 
SS oe 48.40 18 & 20'.. 26.55 26.00 26.00 27.43 
14” Tn Seweneamees apam. i sieeve “SEO  Sesiueis Dimension, No. 2 and Better 
BE ésiacaaanwaternes 47.04 48.75 2x 8”, SraeTrr 27.14 | 2x4", 97 1.0... $27.00 2x 8”, 10 to 16’ .$28.00 . 
 paepeeceeeneeicn 51.19 48.75 00 28.75 25.16 | 2x4", 10° .....00. 28.00 2x 8°, 18 to 20° . 34.00 t! 
ixs and 10” .......... ... 58.75 58.75 toes 94 29.75 SORE | ONG", 18? oe assess 9.00 10”, 10 to 14’ . 29.00 
Peer er ee 56.11 58.75 18 & 20 30.00 27.00 29.09 2x4”, 14 to 16’ .. 33. 00 2210", 16’ ..c.ces SO al 
Babetter partnced otal mee 2x10", 10; sschtaave pene - sates ee 7° % = od o +7 ro a Fa 20’ . poy 
eT ee Oat poe.» ° e008 % go eis sieai x aati ee 26.290 X' co) ox a =. whine’ A € 
teen CII BO BEES 8800 8438 18 @'30°2, ailgg 7200 2400 30-87 | Bx6r, 12 to 16° .. 28.00 2x12", 12 to 16). HM) | 
1x5 and 10”... .....: 65.39 62.75 .60.00 65.65 sisi ae wm eee seers Qe | See", SO Se ee” .. SED =See", 1 te Oe’ . C 
Tgxd tide IIL) gees SR nl mis9 412) ss..+5 29:00 33:25 24.00 30.05 Flooring, 1x4” , b 
15,x4 to 12” ......... Bes 48.52 weass® ATS cae ae 0 32. Beptr., TAG. 0 $51.75 No. 2 COM...... a 
Cc wartaced: eae — = & 20 aoe pg 27.00 noes No. 1 COM. 06.00 Ghee NO. 3 COM... , 
RG rect udiaanesener r ee es ak Geel || re J ROB aces Ls 
> Sepeneepeneon 45.00 DP re leiiee 19.98 2295 |... 19:74 Boards and Shiplap, Random Lengthe N 
1x5 and 10” ee ges “ ged vores 23.50 eae] i? v. Debt. 7m. - a & 10”, No. on 0 : 
coe c cece. . naa Pasel PROS * sisisinis . x EEiscs's ABU = COM. caccccsace 
1%x4 to 12 tesee 62.50 a 23.02 ----- | 1x6",'No. 2 com. 30.00 1x6 to 1x10", No. d 
; Fencing, 81S 2x 6”, i iene hd 56.24 ig 1x12”, No. 2 com. 33.00 8 COM, ceccccce S08 . 
oe Eee agli sa 3415 18 @30'". ITT B84 20.88 vaneeennimnnceni ; 
1x6”, 16° seeree 36.72 ne 36.00 10° to 20° 24.42 21:00 oe ING. 8 356.6655. a 
ther lengths ... eee cw eeee ceeee . ” , " 
No. 2, (all lengths): 2x 8”, tae pega tes 21.00 pap al Cc 
BOS a scutsiahaisiv 15.82 17.00 19.50 14.84 16" ee 21.42 20/81 d 
Tee ee ees 19.57 19.08 22.08 19.26 8 & 20°... 21.35 22°93 CROSS TIES 
No. 3, — lengths): ae — :.° to 20° 24.50 ‘ pte } 
[| 1x6” Sent cen ae, ee ae) ee 2x10", 10° oe 25.00 TTT 23.01 Fig: seein, ete _, © -Sie Delonte cross I 
4 i weeks S| ae 5 5 e@ prices preva 0.0. . uls: 
5 Boards, 81S or 82S DG ip saccars 26.00 22.75 ..... 28.09 - ” ’ Untreated 
H No. 1, 1x8”, 14 and 16’.. 34.00 x82" 40" iis. seats soe0 20:00 White Southern 
1! Other lengths... ..... ee 21.25 16.50 18.81 Oak Sap Pine d 
i gl ae. 34.00 BOF aes srch 21.75 22.00 24.34 5, 7x9”, 8’, 9-inch face.....$1.70 $1.45 C 
i e ° eccee ’ 5 5 
' 1xl2”, 14 snd 16° 60.00 tes cai 18 & 20 Leap 23.53 31.55 No: 4, 7x8", 8", 8-inch face..... 1.60 7 I 
Other lengths... ..... 0. 3, 2x4” oo. ee eee eee 15.00 11.06 ..... see. 0. 3, 6x8”, 8", 8-inch face..... 1. 97 } 
No. 2, (all 10 to 20’): 2x6" aiaverecereieiine . 15.00 sesee ofeve No. 2, 6x7", 8°, 7-inch face..... 1.30 : I 
HM 1x6 to 12”....... Ties oa gehaen - = ee eee ee: 4.00 No. 1, 6x6”, 8’, 6-inch face..... 1.20 .87 
f ee peabeeeae 21:63 21.00 BEA TE" on evres aes s 2 
ie 72 pes : 21.75 21.07 Longleaf Timb Red oak and heart cypress ties, 15 cents les . 
i ie oa 25.36 22.69 a than white oak; sap cypress, 20 cents leas than 
bs No. 3, ACY 1 lengths) : a No.1 Sq.E&S 84S, 20’ and | under: white oak. ee I 
oe , «eB to 12" 06.00 phi wat ) Kamil cease U RRRYS noha ainaiceah es 25.79 27.92 I 
tt ins® erent eee 17.50 17.50 18.25 16.57 Cee WaeRes Heres sews SOS oobbe Ties Plank } 
th 1x10” ... «2.45. 16.50 17.50 19.25 ..... MOP Aicusu es suiaewiew ees > . 89.25 37.14 White oak sessscceescceeeseees o$BL00 $47.50 
He BERG Snivis scans A388 22:5. 2508 pie EG” ovccasc Nawioiele plein o: OTRO caicters: RUNER.,. \6-c6'era piece cine tereialenatnelnne eee A § 
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_ The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Nov. 16: 
Nov. 10 Flooring Ceiling and Partition : Dimension Fencing and Boards 
Edge grain— 1x3” 1x4” . No. 1 No. 2 No. 1 No. 2 No. 8 
A’ potieg $.-., $19.50 Gt “Fe ri ret 12, 14, 10, 18, 12,14, 10,48, | Ix 47... $31.00 $18.0 00 $14.75 
EGG cna vcetee - 7.6 16’ 20’ 16’ 20’ Wie aveue G.2 75 4 
ae - erates’ ae 76.00 bettas «See eS eee ee eee | Oe ee ee | eee | Bee... 5. 35.50 33:25 18.25 
ea. ee ORGS lene Ie ee OO) ee eee oe oe) he ee ee ee 
mes B&better 56.00 45.00 ini 26.50 28.50 2x10” 23.25 25.75 Lath 
Rn No. 1 : ., . ; é A , Dien es 47.00 40:50 ” ' ~~ Sreasen 28.00 30.50 2x12” 24.50 27.50 at No 1 No 2 
“— nm eee ee a a ene S2S&CM—Shiplap Se a seer $4.15 $3.45 
| <TC eee ea eee ee ots ol. 
15.58 Casing and Base 1x6 and 8”.......02: 67.00 56.00 No. 1 No.2 No.8 Moldings 
17.00 B&better 1x5, 10, 12° TRE SES 72.00 63.50 Oe caus $36.25 $21.00 $17.75 
17.00 SO MG wean dona ane ea ee Meee $74.50 14%, 1%, 2”x4 to 8”.. 74.50 eenee Bee wacue 35.50 23.25 18.50 15%” and under....23 percent discount 
aede a rere 1%, 1%, 3x5, 10, 12” 76. 50 Perry le? nce TRE 23.50 18.25 1%” and over.....18 percent discount 
15,22 
= NORTH CAROLINA PINE 
43.88 Norfolk, Va., Nov. 19.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
trees Edge rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
eee 4/4 eee ewer eeee - $50.50 @52.50 $32.50 @33.50 $25.00 @26.00 $21.00@ 22.00 Lath, _ 1 F $6. 00@ 6. 25 Roofers 6”. $27. 50@ 28. 50 D4S 6”. - $56.50 @59 50 
5/4 ee Se ee 54.50 @56.50 38.00 @ 40.00 25.50 @ 26.50 ee eer 2. 4.25@ 4.50 . 8”. 27. 50@28. 50 . 8”. ee 58.50@61.50 
Sues 6/4 ..cceeececese 58.50@60.50 40.00 @ 42.00 26.00 @ 27.00 ae eee re. oom 27.00 @31.00 10”. 28.00@29.00 10”: 72. 60:50@63.50 
< : y, ( 
2.15 8/4 SCHRAMM CES 61.50 @ 63.50 44.00 @ 46.00 e eee @ eecee eeeee @ eeoee Sizes, 2"... 7 . 21.00 @ 25.00 12”. 28.50 @ 29.50 12”. ae 66.50 @ 69.50 
s4hi— 
ig ae : be Ne 59.00@61.00 80.00@41.00 27.00@ 28.00 Fry et fay os Finished widths— No. 2 & better No. 3 No. 4 
ee ae 61.00 @63.00 2.00@ 44.00 27.50 @ 28.5 .00 @ 25. ” = 
__Beatresdny ce 67. 000 69. 00  47.00@49.00 — 28.00@ 20.00 25.00@26.00 | Flooring, “a + ie steees ret bee yee ere rere re 
» © ANd SH ecceee v1. O61. 2.5) 8. ’ 5 
Kan- Bark strips, Nos. 1 and 2.$38.00@39.00 Bark strip partition, COT FF a okin cc ceencaccadadades 35.50 @ 36.50 26.00 @ 27.50 16.50@ 17.50 
sas OS ccces cee 17.00@18.00 NOG 2.O00 Bisccncccue $44.00 @ 48.00 ST Lael ESS PR ae eA. ples 36.00 @39.00 27.00 @ 29.50 17.50 @18.50 
City, Cull red heart.......... 11.00@11.50 DPeNiNe IS cs oa ase vn caccccensei 51.00@61.00 42.50 @ 48.00 24.00 @ 28.50 
Mo, 
The market has stiffened, no concessions now being made in any quarter. It is predicted that there will be upward adjustments in price lists 
P by the first of the year. Present quotations f.o.b. Duluth follow: 
11 
ON Boarps, RoucH— FENCING, RougH— 
_ age : 6’ 8’ 10’ 12’ 14&16’ 18’ 20’ ~— an ” med Pik ae 
Penekateans $55. 57.00 62.00 62.00 $62.00 $65.00 $65.00 , NO. : ; q 5 
4 ~ 18° CeLREK ORES Le +e 00 +3300 Te 00 66.00 71.00 71.00 No. 2 42.00 43.00 45.00 45.00 
15.63 TS ON 165.00 6800 75.00 75.00 70.00 75.00 75.00] ,, No.3 29.00 30.00 31.00 1 00 
NG 3). Sessisisca 2239.00 41.00 48.00 60.00 48.00 64.00 56.00] 4”, _ Jeo: 53.00 65.00 61.00 63.06 
TO since ues 42.00 44.00 51.00 51.00 48.00 54.00 56.00 oO. 35.00 = 0 ay 3 H 0 
49.18 TE hiscxannane 47-00 © 49.00 58.00 $8.00 53.00 61.00 64.00 No. 3 28.00 30.00 1 0.00 
‘ A gtr 32.50 34.50 36.50 ; , : : . . ” - en ’ 
He sonia "omic 32.50 34.50 36.50 36.50 36.50 36.50 36.50 pa : foot and longer, mixed lengths, 4°, $29; 6”, $80 
40.00 Be os caxeeuss 34.50 35.50 37.50 37.50 37.50 37.50 37.50 encing same as 6”. 
35.50 For all white pine Nos. 1 and 2, add $1. AR whtee gine, Hee: 3 a8 :S, O88 :E8. 
21.87 No. 4, 6 to 20’, 8-, 10-- and 12-inch, $31 S1 or 2S, add 75 cents; S1S1E, add $1. 
° ,’ , ’ ’ nd 
For S1 or 2S, add 75 cents; S1S1E, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
37.16 Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
41.75 Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
No. 1 Piece Sturr, S1S1E— SIDING, 4 AND 6”, 4 TO 20’— 
6’ 8’ 10’ 12° 14’ 16’ 18’ 20’ 4” 6” a 6” 
MO Scisic $29.00 $3100 $33.00 $33.00 $32.00 $34.00 $36.00 $36.00 Uo 51.00 LN ee EE PCCPe CCCP eee ror ere 22.00 22.00 
ax 6”...... 29.00 30.00 32.00 32.00 31.00 33.00 35.00 36.00) Goole. wit? $34.00 Norway, Ghbetter.. 742-00 sr 00 
63.59 ax 8”...... 30.00 32.00 34.00 36.00 35.00 35.00 37.00 3700] p ii 35.00 35.00 
54.89  — ee 34.00 35.00 38.00 40.00 38.00 37.00 39.00 39.00 
ME eeees 35.00 36.00 39.00 41.00 39.00 38.00 40.00 ye Siding may contain not to exceed 20 percent of 4- and 9-foot. 
— — 40.00 41.00 43.00 45.00 43.00 43.00 46.00 46.00 als ‘ 
i eae Siding run to O. G., $2 a thousand extra; product of the stri grades. 
2 Lory stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M ad $ D rip as it —_ 
7 or ise add $3. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
hole- 
trolt CALIFORNIA PINES WESTERN PINES 
a legram to AMERICAN LUMBERMAN [Special telegram to AMERICAN LUMBERMAN 
San Francisco, Calif., Nov. 17.—The following (Special tetege ] s ] 
: Portland, Ore., Nov. 21.—The following are Spokane, Wash., Nov. 21.—Quotations on west- 
28.00 are average prices of California pines f.o.b. mill, f.0.b. mill, and fo.b. Chicago shop, prices: wens and ae ag maggot Ye are as follows: 
34, : = YESTERN WHITE PINE, 16-Foor, INCH— 
29.00 those on suawans being for 1l-inch stock only Boards, S2S a ; Nai Nat iad ae Mas 
30.00 and including no other thicknesses: com. com. MO Se adevaeis $41.50 $31.00 $22.50 .....  ..... 
34.00 ee $29.50 $21.00 | 6” .......... 42.00 32.00 24.50 
ory California White Pine Douglas Fir BPTI cesauneuccevaseeanes 30.50 23.50 Be cis 41.50 27.00 24.50 
. BS ED ee eee eee : MTL. seedwedees } é , Sadae ‘ 
36.00 Poa * Oe.8 ee ps gd ts Ae  geeemppnpeneqnnnnnanes 28.50 24.00 | 12” - 2.20.22. 45.00 29.00 25.00 |... :.... 
fo ant lla 79.54 Com. 5/4 & up. 2310 | 1%13” and wider, 10 to 16’........... 29.50 25.00 | 4” & wider... ..... sesee $20.00 $ 9.50 
31.75 No. 3 ye eee 5. ie - Y No.4 No.5 | Western PINE Snop, s2s— 
3 clear..... 75.40 Ties & timbers. 23.95 com. com. Pactees — 
24.00 We tae veeees ates stent Otnee 1x4” and wider...........se.cee0e: $19.00 $9.00 = as ee se ae 
No. 2 shop...... 37.15 Selects, ms bY & 6/4.. “ae Ho ‘SL 50 ae a oe 
No. 3 shop...... 20.25 Common— “cer “p | Se . ; 5 aaeae 
31.00 Shop, short .... 41.00 ING. Bocccccscs $ 46.00 - » and 8", 10 to 20° “319. i $67 00 $53.00 GPF cusccncccn eceae cesee  ceeee $26.25 
Nos. 1 & 2 clr., = 3 wt eeeeeee po pes A 6” an to 20°..... 62.09 | IPAHO WHITE Pixe— 
—_ Oy as ae ne Seem ee ners a4 00 89.00 72.00 “ tee oe 
Shop, stnd. 30.90 |. i ees 8.35 ERIS GOO WEGOP ins cccesdscxcs 00 94.00 77.00 + SE ideas: 51.00 41.00 3050 _... 
6. 00 P, am Ney . No. P| dimen bs a ies 25.75 5/4, 6/4x4” and wae, 10 to 20’ + 00 92. 00 80. 00 g” sie aiicedicocniy 50 00 38.00 30.00 
oe White Fir No. 2 dimen..... 19.75 SSE GME WIG oi ode cccccccccnse 99.00 94.00 82.00 10”. |. 7°''°' 53.00 3800 3000 «|! : ae 
ints Clear $ 25.20 a. 38 80 Shop S28, f.o.b. Chicago Rae er Seer eee $33°50 $'9'66 
Pestle data ’ tock..... 53. No.1 No.2 No.3 nna ; an : , 
No. 4 common. 17.99 Tank stock..... — 5/4 and 6/4..0..0...e0e00+++ $58.00 $48.00 $38.00 | Wire Fin, 6- ro 20- Foon, Incn— 
No. 1 dimen..... 20.30 Beveled siding— OLS. .cachavniancvacaiads cocecees 68.00 58.00 39. oe ie os mA ont yf — 831-0 4° &war. 
Oss No. i w ae geuaees Above prices are for shipments of No. 3 an iE nas vexed 
; ss: Se “ . H+ is better shop. For straight cars of specified Ee vsceeees 22.00 24.00 25.00 26.00 
ated Sugar Pine D grades, add $5. DeGe Si dacaawe Séane wawe eae ewan $20.00 
erm E ‘ 
ine Nos. 1 & 2 clr..$126.80 
As C select ....... 96.30 Export WEST COAST LOGS 
+ : || 81.65 SE ao 74.10 [Special telegram to AmmaicaN LUMBERMAN] Everett, Wash., Nov. 17.—The market has not 
97 0. 3 clear..... 92.70 changed. Quotations: 
87 Inch shop ...... 38.85 Mix. pines, 5/4 Portland, Ore., Nov. 21.—Present log quotations Fir: Market firm; No. 1, $28; No. 2, $21; No 
No. 1 shop. 64.60 and. 6/4 ..ce«s $ 22.80 | are: 3, $15. 
less BRORs. 006% ; : k i hin- 
han No. 2 shop...... 42.60 _ Cedar: $16 to $20. Cn hee. FES 
age No. 3 shop...... 24.15 Yellow fir: $27.50, $21 and $15. 1 percent of lumber logs. 
ank D&btr., stnd.... 82.50 7 _— Cg > : Red fir: $18 tu $19. -— Market steady; No. 2, $19; No. 8, 
o. 2 mix. pine. : . 
3 No. 3 clr., stnd.. 57.50 32” mix. sike..: 210 Spruce: $32, $25 and $15. Spruce: Market firm; No. 1, $28; No. 2, $21; 
. Shop, stnd. .... 38.75 White fir, No. 1 5.50 Hemlock: $14 to $16. No. 3, $15. 
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FIR, WESTERN HEMLOCK DOUGLAS FIR REDWOOD CY] 
Cin 
ND CED Special telegram to AMERICAN LUMBERMAN The following are the prevailing redwood 
A CEDAR endian P ; bs prices, f.0.b. Chicago (72-cent freight allow- awera 
Centralia, Wash., Nov. 17.—The following Seattle, Wash., Nov. 21.—The following prices ance): 
prices were realized on fir, western hemlock and paid for yard items, f.o.b. mill, were reported Bevel Siding, Ye-Inch, S1S1E 
cedar for the week ended today: today: Pre tz e> : ia - Py, . - 
DOUGLAS FIR— _ _ Pre- 27’ 8'-20° °8°-7' 8’-20" 3°-29" Ee 
High Low vailing eee 
Vertieal Grain Flooring Bases eects nes | $6 coro MR ME as as ae | 
No.2 No.3 No.2 No.3 Vertical Grain Flooring - ssatalaan .» 33.25 43.25 31.25 41.25 33.25 
Clr&btr Clr&btr Clr&btr Clr&btr x4” No. 2 pretaee $55.00 $51.00 ‘“ on ont No. 1 
1x87...... $56.50 $45.00 1%4x3"....$58.50 $47.50 Set i ee ee SAREE SES, Se one 
| re . ° 4, X ore ° ° Cc r starr , 
paneer 54.50 47.00 1%4x6".... 57.50 47.50 Slash Grain oe, 3-7" 8-20" 3-7" 8° -29° 
1x4” No. 2 and better .. ae bes 29.00 $55.25 $58.25 $53.25 $56.25 
Slash Grain Flooring ee PETE sane 59.2 62. 57.25 60.96 Cir 
Bae octane $40.00 $37.00 14%x3”....$48.50 $37.50 1x6” No. 2 and better 43.00 34.00 cece 78.75 16.75 71.75 74.75 avert 
1x4”...... 40.00 37.00 1%x4".... 45.50 37.50 SC 30.50 sees 75.75 = 78.75 = 73.75 76.75 lar b 
|. 43.00 41.00 1%x6”.... 47.50 37.50 wie sihcs ‘ial Supping - _ « Ven 80.75 15.75 78.75 
rae and better..... 72.00 
Vertical Grain Stepping ee “Finish No. 2 and Better Random Shop, Rough or S2S, 5” and up, 8’ -20’ . 
1% if and 2 to 12” Coccccccecceccee $65.00 $55.00 1x8 _and BO oi sss vs ekeeans 65.00 61.00 obits 1” 14%” 1%” Q” 2%” 3” 4” 5”-6" . 
and 2 to 14%......cccccccees 67.00 57.00 | Casing and base... cs a 74.00 68.00 $45.50 $67.50 $67.50 $53.50 $80.00 $78.00 sea, 00 $86.00 " 
Finish No, 2 Clear and Better, S2S or S4S elling 
1x4” ‘ $54.00 $48.00 5gx4” No. 2 clr. & btr. . 35.00 22. oH Finish, Rough S2S or S4S Lo 
ee re ee ee ee , No. 3 clear ses, 25.50 32.50 Clear “an mar! 
1x5, § and 10”........-.s.eseeeeeeees a) eee ged 29.00 l-inch— -41%’ 5-7’ 8-20" 8-4%’ 5-7" 8-20’ man 
aa leuakeanskaneesabiuseatil 58.00 52.00 No. 3 clear ......... 26. seers cesses | gm 2. .$52.50 $62.50 $88.50 $47.50 $57.50 $83.50 stocl 
1%, 1%x6, 8, 10 and 12”......... -++- 59.00 53.00 Drop Siding | ee . 52.50 62.50 94.50 47.50 57.50 89.50 
sono babiocib0sf'0o is bs se ces eew sees 58.00 52.00 | 4x6” No. 2 clr. & btr. .... 39.00 31.00 4, ae 5” ....... 59.50 69.50 96.50 54.50 64.50 91.50 
2% and 3x4, 8 and 12”......++.+e.+- 66.00 60.00 i ORO isceccvas 28.50 dig 6” ....... 54.50 64.50 94.50 49.50 59.50 89.50 6” 
Celling C&EV and C&EB and Partition No. 1 Common Boards and Shiplap goto ++ TEGO TEED “D860 Goeo Goo Sei * 
aor Poe 42.50 $37.50 | 1x8 and 10”............... 19.50 18.50 PF nscet .. 85.50 85.50 98.50 80.50 80.50 93.50 ‘ial 
Oxi. per 00 6. 0 oxe" icell re $3900 UX12” ote cece cece eee eee 19.00... __ ee 87.50 87.50 98.50 82.50 82.50 93.50 
a 39.00 34.50 a 43.00 38.00 Dimension, No. 1 Common S4S ec ee | dae cn acces BMNEU <esne ecee 89.50 
BEE” siwans 42.00 39.00 1D eases 45.50 42.60 ve gee ee: ef 18.50 16.50 1% & 1%”"— 
iding, Rustl Plank and Small Timbers, No. 1 Common re $59.50 $69.50 $95.00 $54.50 $64.50 $90.50 Ci 
5x6 $39 mg i pe i ° $43.00 $40.50 | 4x4", 12 to 16’, S4S 21.50 5" asphaage 88.50 76.60 103 50 $3.60 73. 20 10°60 ren 
.< s. y 39. 36. RO! vices A) , ep ne came eee es oe ei ae : . y : e 
x4”... 41.00 38.00 1x8”...... ae Cel oe ee oe ‘Common ae 1.50 71.50 101.50 56.50 66.50 96.50 bee 
TNS ed eh ne ca a 3S. to 6” ...«:.. 60:50 60:50 0.05 56.50 66.50 ..... 
Fir Battens Vertical Grain Fir Shop 8” .....+- 81.50 81.50 101.50 78.50 78.50 98.50 pop: 
3” flat............ $0.70 246" O. G......0ee 2, rene 31.25 10” ....... 92.50 92.50 105.50 89.50 89.50 102.50 VAL: 
2” O. G..eeeeeeees BY O. Geeeeeeeeees wt | Se Reames 22.50 gee -- 94.50 94.50 105.50 91.50 91.50 102.50 FE. 
Lath De ee. bv scaasanesasorees 45.00 4 to . weeee 6 < DUIGU ceees. ceane Glee S: 
Bie (DOE GHOUBBIG ios ss sivicvnsascoseswedewereur $4.25 : 2-inch— - 
Co on Boards and Shipla 3” .......$57.50 $67.50 $93.50 $52.50 $62.50 $88.50 N 
mm plap [Special telegram to AMBRICAN LUMBERMAN] ‘ te fe 57.50 87.50 128:39 52.50 82. 50 94.50 Be 
Portland, Ore., Nov. 21.—Fir prices today, f.0.b. vr eteeeee 64, . . . 50 
FR cygrecystnag + mtn ee 6” 1.2.22. 59.50 69.50 99.50 54:50 64.50 94.50 F 
: | pe HES HES css HES HES ages |S 
1 Dy eisiiowas : : : : , 
mt Se a ee dete 1M ieensee 90.50 90.50 103.50 87.50 87.50 100.50 N 
RE TD, DOE hsb bs cohinkswcseseeeweneoeee ° A aka . 92.50 92.50 103.50 89.50 89.50 100.50 N 
No. 2 clear eee ee eee eee eee eeeeeee ee 55.00 4 to a 6s Bag socials 99.50 Lae _ 95 50 
BNO? BOOT. 5 4b.s04a050 5s ccd oes caress cae 40.00 " ag ee ; 
1x3 and 14%x4” No. 2 clear and better .... 53.50 For 22’ and 24’, add $6 to 8’-20’; 26’-32’, add Fo 
PEs BORE. o640sccrineeweus 43.00 ‘| $14. 
Slash Grain Flooring Wide Clear Finish, Rough or S2S, Random, 8’ -20’ 
1x4” No. 2 clear and better ......esseecoee 33.00 ” 4 on e a ” 
FON NEE shes ietcnicsnsseeucnanas 28.00 $1 - aie e $122.60 $157. a $121. 00 $138 “ 
1x6” No. 2 clear and better ....... cin webs ED aoe" 50 129.50 127.50 132.00 136.0 139.50 : 
PO, BROOD - da keGaksr hands s Se aiecaeses 2.00 13”... ie 134.50 132.50 137.00 141. . 144.50 7 
ces dees Hees HD HES ee Bees ee | 
Common Dimension, S1S1E, 12’ 1 1 . 2 clear and better.......... y ° “ é : : x i : 
neg or eae ae eS oe anes 68.00 | 24”... 142.50 149.50 147.50 152.00 156.00 159.50 ma 
No.1 No. No. 0. nish 26”... 147.50 154.50 152.50 157.00 161.00 164.50 be 
“eae ag st oe ie | INO. 2: Clear And: DELOR eo:o.6csscsd ceases 57.00 | 28”... 152.50 159.50 157.50 162.00 166.00 169.50 ste 
2x3, 2x4”..$18.50 $15.50 2x14”..... $21.00 $18.00 Celling 30”... 157.50 164.50 162.50 167.00 171.00 174.50 
2x6, 2x8”.. 18.00 15.00 -2KIG" cas 22.00 19.00 t 
2x10” ..... 19.00 16.00 2x18"..... 24.00 21.00 54x4” No. 2 clear and better ..... Mea eoee 32.50 Clear and Tank, Rough or S2S, 8 to 20’ t 
een 19.50 16.50 2x20"..... 26.00 23.00 NO. 8 Clear oe sees cece eee eeeeeeeeeeeeee 25.50 Width— 6” = 8”"— 10”: 12” 6-12" tae 
w 94 1x4” No. 2 clear and better .............. 33.00 | Thickness— UV 
; we es aes cae 2x4”, eo A _ NG eikrei erases ceca 2 $112 $112 $113 $114 $112 = 
sone eee 5 £ (Peers. af eee ee oy r 
Me? neces 1850 15.50 24°.06007! 21.50 18.50 . Drop Siding and Rustic Add, for 22-26", $6; for 26-32’, $14. th 
WBF 4s 19.50 16.50 “aes: 23.50 20.50 ix6” No. 2 clear and better ....icsccccceccs 36.00 
NO SAMOA: ssi Gos 60S 5006 5 va SS SSeS sES 31.00 | 
Common Timbers, Rough, $32’ and Under Boards sh 
No. 1 Sel. Na. 1 Sel. MUNI) g fesse Ske 16 pas ora cerele or siuicsois oiarnis web maw eat Lis 
com. com. ak: com. Reith, A UIDs OK Aine 'e sine saw wae dea bisEs cheeeieaaw kien $16.00 RED CEDAR SHINGLES ks 
6x6". ,....$24.00 $27.00 18x18"... $28.00 $31.00 Dimension PERN 
10x10"... . 25.00 8.00 20x10”.... 29.50 32.50 | 14-foot or shorter ........cececceccccececces tdet peony ry SEPM Freee, Ee: Tae = 
14x14”... +++ 25.50 38. 50 22x22”.... 31.50 34.50 | 16- to 20-foot............ cece cc eee cece eee mill are: 4 
16x16”.... 26.00 29.00 = 24x24”.... 34.00 37.00 22- foot and longer....:..... .. List plus $, 4. 00 First Grades, Standard Stock’ P; 
Common Timbers eee ocecceesece ge eoccceccvecccccecs Per square _ M 
84 to 40’..$26.00 $29.00 72to 80’. 00 $54.00 4 bunches 4 or 5 bunches 
42 to 50’.. 30.00 33.00 82to 90°. 00 «64.00 Small ib iecasan ok Ine ratava het aceunie wl alaomla vate List plus $ 2.00 Dimitra. stare, 6/26... oswes $1.83@1.87 $2.30@2.35 
52 to 60’.. 36.00 39. 00 92 to 100’. 7 00 76.00 SEO” BG AAU R CPi cic accsesisesiesacies List plus $ 2.00 Extra stars, 5/2......... 2.07@2.11 2.60@2.65 
62 to 70’.. 42.00 45.0 Miscellaneous Items a geet’ gis sim 'ei¢. 99) 0016: 2. nex. 32 . — .90 or 
aVesavla love Yotigyive ioea Geta Y ertects, 0 Slaie) aiatetecore a eo Gael 3) pt ay 
Ties, Roush ee 200 | Wurekas’ ....000000000001 2.55@2.59 -3.50@3.55 an 
6x8” ineobewekeeee $18.50 i A $20.00 EOPECCTIONE i.60-00.0.0:4:0%0%8:8:0 3.04 4.10 DI 
wea nee : ie 19.50. NO. 2 «20.00.00. 11.36 First Grades, Rite-Grade Inspected Stock . 
M _ th 
igre BAP, 6/2 .6 666% 0c: 1.91@1.95 2.40@2.45 
Boards SiS, or Shiplap WEST COAST SPRUCE Extra stars. es are apes * 15@2.19 % 1092. 75 re 
os pk 2 ee 1 pal [Special telegram to AMERICAN LUMBERMAN] ean es Wan ners ante a7 -48 3. ee wv 
ee & S”.. —_ 00 $17. 106 1% & 1% Portland, Ore., Nov. 21.—The following are | Eurekas ................ 2.63@2.66 i _— 65 te 
1x coccee Ly eH Lee xAP eee vanes $17.00 | prices prevailing here today: PSTISCHONS 66.0 -cs:sss00:> 1 8] 
asa is’. i960 16500020 2h a iG" 21.60 ie2p | Finish, 12 oes aeeettetteseeaeeaeesees $76.00 Second Grades, Standard Stock - 
1x12”..... 20.00 17.00 x12”. 19.00 1x4 an LV ccvcccccccscvccccccece . . @1.05 
1%x2 &'3* 22:00 19.00 | Bevel siding, | -gaiinabdphaiaceaeneeenetineas le hee br 
apr neenn-- Lath ...sssenssrersesccscsesseessecsccossece 96,60 | COmmon clears 4.20012: 1.56 1.89 a 
ae eee ee sail Factory stocks 1% aio alin fa Wiceraare ss anal ease eae ye British Columbia Stock, Seattle Market 81 
1x6" 222222 17.00°12:00 ree ret | aS of ee $3.20@3.35 7 
ee 18.00 13.00 Raridis leas ous baw 6 sista snaralwmtead CE 40.00 Rae CU. Bi)ences crs $2. S703. 01 3.70@3.75 1 
FI ieee 2S ee tees: eee ee eeeerere 3.13@3.20 4.30@4.40 si 
ume stoc Common rough dimension..............+. 6 25.00 | Pertectiong:: occis6.6.55 5 3. — 40 4.55 @4.60 re 
1 ee G99 NN $17.00 AAO” sad $24.00 $19.00 BOX AwMber, GREGG. ose issce ss vases sdedomces 21.00 ao 6/2, 16” (Canadian). ... 1 n 
REG’ s2esss 23.00 18.00 ARID” cscs 25.00 20.00 PN COT |, ae eee ere a ene x 22.00 Aim 6/296" (0. BO. 604 i. $161 63 1.90@2.05 
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CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Nov. 19.—The following are 
average prices today f.o.b. Cincinnati: 


Shingles 

Best Primes Economies 
eee Ser reece’ 22 $5.70 $2.70 ra 
4" iRpdeeessewenccs: GOEe 4.85 $3.70 
"eee wewewawswewsea Glue 5.45 4.80 
OP iiesistcessaccesads Gow 5.45 4.80 

Lath, 4-Foot, 34x1/2-Inch 

| ae Beemer oi: INQé Boscscccseencuguee 





~ POPLAR BEVEL SIDING 


Cincinnati, Ohio, Nov. 19.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


No. 1 No. 2 

Clear Select com. om. 

OP  cccececccacamaeae $50.00 $30.00 $20.00 
Me gincsvaccace Gee 50.00 30.00 20.00 
Me andiccegacs: Gane 48.00 25.00 19.00 
Louisville, Ky., Nov. 19.—The poplar siding 


market continues steady, there being fair de- 
mand, altho retailers are not buying much for 


stock. Local quotations:, 

Clear Select No. 1 com. No. 2 com. 
ee neeuwen $62.00 $52.00 $34.00 $24.00 
Se cvamees 60.00 50.00 30.00 22.00 
moe ernie ae 50.00 47.00 24.00 18.00 





POPLAR 


Cincinnati, Ohio, Nov. 19.—The following are 
average prices, Cincinnati base, on “soft tex- 
ture’ poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


VALLEY— 4/4 5/4&6/4 8/4 
FAS .........$105@110 $110@115 $115@120 
Saps & selects. 75@ 80 80@ 85 85@ 90 
No. 1 com..... 53@ 58 58@ 63 63 
No. 2 com. A.. 32 35 35 38 388@ 40 
No. 2 com. B.. 25 27 27 29 30 32 


Sorr TexTURE— 
FAS. .....++--$115@120 $120 
Saps & select. 85 90 90 
No. 1 com..... 65@ 70 70@ 75 75@ 80 
No. 2 com. A.. 35@ 40 40@ 45 43@ 46 
No. 2 com. B.. 25@ 27 27@ 29 30@ 32 


For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


Buffalo, N. Y., Nov. 19.—Northern pine trade 
is about holding its own. The better grades 
are well maintained in price. Low grades re- 
main firm, with a probability of continuing so 
because of the scarcity at the mills. Wholesale 
stocks are in fair assortment for winter business. 


Boston, Mass., Nov. 19.—Northern pine looks 
stronger. Buyers are disposed to be conserva- 
tive and to have in mind the nearness of annual 
inventories. On the whole, it is thought that 
prices are being fairly well maintained and that 
the present tendency is toward a firmer tone. 


New York, Nov. 19.—Little interest has been 
shown by the retailer in the northern pine 
market for the last few weeks and stocks in the 
yards have been allowed to become rather badly 
broken. Demand for the lower grades for box- 
ing has shown some activity lately and quite 
a little buying has been done in the last week. 
Prices hold fairly firm. 


EASTERN SPRUCE 


New York, Nov. 19.—Supplies of eastern spruce 
on the market are just about at the seasonal 
average. No decided picking up of the call for 
any items has occurred during the week and 
prices hold around the same levels. Quite a 
number of good-sized cargoes reached the port 
this week. A large majority of wholesalers 
report a satisfactory business. 


Boston, Mass., Nov. 19.—Demand is sufficient 
to absorb the limited production of the eastern 
Spruce mills now in operation. Prices are firmly 
held. It is generally agreed that $48 is no longer 
Shaded as the base quotation on an ordinary 
frame schedule., Retail yards are buying Pro- 
vincial random conservatively at present, with 
annual inventories in mind. New England 
Spruce mills have little random for spot de- 
livery. There is little change in the board situa- 
tion. Dry stocks are light and sellers hold prices 
Steady despite the competition of cheap southern 
roofers. Quotations: Dimension, rail _ ship- 
ments, 8-inch and under, $48; 9-inch, $49; 10- 


inch, $50; 12-inch, $52. Provincial random, 2x3 
and 2x4, $38 to $39; 2x6 and 2x7, $37 to $39; 
2x8, $44 to $45; 2x10, $44 to $46. New England 
random, 2x3 to 2x7, $39 to $40; 2x8, $45; 2x10, 
$46; 2x12, $48. Covering boards, 5-inch and up 
wide, 8-foot and up long, D1S, $38; matched, 
clipped, 10- to 16-foot, $38 to $42. 


HARDWOODS 


Chicago, Nov. 21.—Hardwood trade is rela- 
tively slow, but the market holds firm, with no 
reportable price changes. Consumers’ stocks 
have generally been worked down to a low 
level, and distributers expect good business as 
soon as inventories have been completed. 


St. Louis, Mo., Nov. 20.—Demand for southern 
hardwoods is spotted and considerably less than 
the usual volume at this time of year. All gum 
is weak, particularly plain stock. A very good 
number of orders have been received, however, 
from New York. The car shortage is now not 
so noticeable, and box cars are beginning to be 
available. 


Buffalo, N. Y., Nov. 19.—Some improvement 
is shown in hardwood demand as the result of 
increased buying by industrial concerns, notably 
the automobile factories. Most plants in other 
lines are holding off as much as possible. Prices 
are unsettled. 


Cincinnati, Ohio, Nov. 20.—Some fair sized 
orders of soft texture southern hardwoods from 
the automobile trade were booked this week, 
covering elm, maple, ash and oak. The furni- 
ture factories were in the market also for small 
quantities of chestnut, poplar and other woods, 
and took light shipments. Prices are unchanged. 
Stocks of all kinds here are low. 


Columbus, Ohio, Nov. 19.—Strength is the 
chief feature of the hardwood trade and buying 
is evenly distributed between yards and fac- 


tories. Concerns producing furniture, automo- 
biles, musical instruments and boxes are the 
best customers among manufacturing plants. 


Retail stocks are badly broken. 
at the Ohio River: 


Oak quotations 


No. 1 No. 2 No. & 

FAS com. com. com. 

Quartered ......<; $150 $80 $60 nes 
WE cc atincdncuees 110 70 58 $20 
New Orleans, La., Nov. 19.—The market 


about holds its own, in volume of bookings and 
price. There is a healthy undertone which is 
helping to stabilize quotations. The steady call 
to supply immediate needs encourages hope of 
better business ahead. Mill stocks are none 
too well assorted and a buying drive would 
speedily deplete available seasoned supplies of 
a number of staple items, it is said. Car supply 
continues fairly satisfactory. 


Boston, Mass., Nov. 19.—Orders for small lots 
of hardwood and mixed cars are fairly numer- 
ous. The firmness of maple continues a feature. 
Thick maple is in strong request from the auto- 
mobile industry, and the brisk call from the 
same source for thick birch and ash is giving 
these woods a firmer tone. Retailers are selling 
a lot of flooring and are being forced into the 
market with substantial replacement orders, 
many of which are being accepted by whole- 
salers at rather low prices, namely: }}x2% clear, 
beech, $90; birch, $93.50; maple, $100; oak, white, 
plain, $100; selects, $86. Quotations FAS inch: 
Ash, white, $115 to $125. Basswood, $95 to $106. 
Beech, $80 to $90. Birch, red, $145 to $150; sap, 
$120 to $125. Maple, $105 to $115. Oak, white, 
plain, $115 to $120; quartered, $150 to $160. Gum, 
red, $95 to $100. Poplar, $125 to $130. 

Houston, Tex., Nov. 19.—Hardwoods are still 
in strong demand for both the domestic and ex- 
port trade. No change in prices is noted since 
last week. tains of the last few days slowed 
up production somewhat. 


Baltimore, Md., Nov. 19.—Hardwood prices are 
virtually unchanged, and advices from the mills 
are still to the effect that stocks are by no 
means large, especially in the lower grades, 
while the higher grades are said to be more 
plentiful. Mills are said to be getting an in- 
creased number of orders and prices are a little 
firmer. Exports retain the same general aspect 
which they have borne for some time. 


Kansas City, Mo., Nov. 20.—A steady volume of 
business characterizes the hardwood trade, tho 
retailers are not represented very heavily in the 
market at the present time, except for actual 
necessities. Orders from most industrial con- 
sumers appear to be held down as close as pos- 
sible, buyers preferring to order frequently 
rather than heavily. There is a good call for 
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Bring Your Timber 
Down While Prices 
Are Good— 


You know the finest timber is 
found in the highest altitudes. 
This timber is worth real money 
today when buyers everywhere 
are demanding the finest qual- 
ity lumber. 


During the past few years we 
have shown operators in high 
altitude timber how they could 
profitably utilize the 


Barienger 


Brake 


You too will be interested in this 
money-saving device when you 
know how it eliminates long, wind- 


ing roads, sand hilling and over- 
comes impassible grades. 


Here’s Proof of 
Satisfaction 













“T used one of your 
BRAKES this winter and 
found it to be a good thing. 
I would not be without one 
while lumbering in rough 
country.” 

Kenneth Hunter. 

Glen Falls, N. Y 


If you own upland tim- 
ber, write today for illus- 
trated booklet and a few 
letters from actual users. 


RYTHER & PRINGLE 
COMPANY 
Carthage, N. Y. 
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The Lumber Underwriters 


with unquestioned ability to maintain an 
unbroken RECORD OF SATISFACTORY 
PAYMENT OF CLAIMS 


THROUGH THEIR 


PROFIT PARTICIPATING 
NON-ASSESSABLE POLICY 


OFFER YOU 
SOUND PROTECTION 


AT 


REASONABLE COST. 





A. B. BANKS & CO., Managers 


FORDYCE, ARK. 


<@> 





INSURE — IN — SURE — _ INSURANCE 




















“Specialty” Profits for You 


Seven places in every home where you can sell this popu- 
lar specialty to stop fire and prevent plaster cracks. 


Add these “specialty” profits to those on your sales of 
lumber and see the bank balance rise. 


Just tell folks to use 
Ano-Burn 
METAL LATH 


at these seven points:— 


Over heating plants and at chimney breasts. 
Under stairs and around stair wells. 

To fire. proof bearing partitions. 

To prevent corner cracks. 

Around windows and doors. 

On walls and eeilings under inhabited floors. 
. In bath rooms to prevent cracks. 


NAUAWN— 


and see how quickly they appreciate the value of this safe- 
guard against fire and insurance against plaster cracks. 

Send for the North Western dealer plan and a copy 
of ** Home Building”. 





1213 Old Colony Building, CHICAGO, ILL. 


























box and crate material and railroads are buying 
a little. Oil field demand is light. 


New York, Nov. 19.—There is a softening 
tendency to most hardwood prices. The volume 
of business has not increased over the week but 
a fair movement is looked for during the re. 
mainder of fall and the winter months. Supplies 
in the hands of wholesalers at this time are 
above the average while those of the retailer 
are below the average. 


HEMLOCK 


Buffalo, N. Y., Nov. 19.—Hemlock has been 
holding about steady of late. Mills have no big 
stocks and the outlook is favorable to increased 
demand after the opening of the year. 


Boston, Mass., Nov. 19.—There has been q 
moderate softening of quotations on western 
hemlock. Demand for dimension is very light 
even at concessions of 10 percent. Eastern and 
northern hemlock are steady. Dry eastern stock 
is in light supply. Random boards are offered 
down to $36, with $38 quoted for desirable 
makes. Clipped boards, 10- to 16-foot, are 
scarce and $40 is seldom shaded. The call for 
plank is well sustained. 


New York, Nov. 19.—The boost that was given 
hemlock prices recently continues and indica- 
tions are that a little further stiffening may 
come at any time as the market is holding un- 
usually strong in all west Coast woods. Both 
northern and western hemlock shipments have 
been lighter in the last week. Retail yards are 
buying very sparingly but the factory trade holds 
up well. 


NORTH CAROLINA PINE 


Buffalo, N. Y., Nov. 19.—More firmness has 
been displayed in the North Carolina pine mar- 
ket during the last week. Some transit cars of 
roofers are being sold occasionally at conces- 
sions, but mills report curtailment of produc- 
tion. Demand is on a fairly good scale for this 
time of year. 


Boston, Mass., Nov. 19.—The North Carolina 
pine trade is feeling the influences that always 
prevail when the end of the year is drawing 
near. Retailers are buying sparingly for im- 
mediate requirements. Occasional transit cars 
are being let go at concessions, but on the whole 
prices look steady. Nice lots of rough edge, 4/4 
under 12-inch, have sold at $60 altho there are 
chances to pick up air dried stock down to $58. 
Lower range of quotations on shortleaf flooring, 
1x4: A rift, $90; B rift, $83.50; C rift, $68; B&bet- 
ter flat, $54. Partition, Bé&better, }-inch, 
$54.25. 


Baltimore, Md., Nov. 19.—The last week has 
brought no material change to the North Caro- 
lina pine trade. Buyers place orders only as 
lumber is needed. One of the outstanding fea- 
tures of the market is the absence of speculative 
trading. Activity of the builders has kept some 
yards fairly busy, but the small needs of the box 
makers have held down the movement as a 
whole, with prices about the same. 


New York, Nov. 19.—The volume of business 
being done by North Carolina pine distributers 
continues greatly curtailed by the renewed weak- 
ness in southern pine. Retailers are under the 
impression that lower prices will follow. De- 
mand for box grades is very good. 


FIR, SPRUCE, CEDAR 


Chicago, Nov. 21.—No new development fea- 
tures the Douglas fir market. Demand is re- 
stricted, and not a great deal of lumber is being 
offered. The mills are in some cases making 
concessions on uppers, in order to move them 
quickly, but the market generally speaking is 
firm. This is especially true in the case of 
railroad material, special cuttings and timbers. 


Boston, Mass., Nov. 19.—Leading sellers quote 
$40 to $41, ship’s tackle, Boston, as the lowest 
they can take for an ordinary schedule of Doug- 
las fir, rough or dressed. There have been at 
least two transactions, however, involving sev- 
eral hundred thousand feet, one at $36.75 and 
the other at an even lower figure. Such reports 
increase the caution of buyers and make them 
very timid about ordering more than the abso- 
lute minimum needed to take care of current 
requirements. 


Seattle, Wash., Nov. 17.—The softest spot in 
the fir market is the rail trade, where buyers 
are trying to make prices. While there is 4 
noticeable lack of demand, mills are convinced 
that business will be good a little later on. T00 
much lumber has been dumped into California, 
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1ying with the usual result. Trade thru the Panama 
Canal is somewhat quiet. Export business is 
‘ strong, under the impulse of heavy demand from 
ening Japan. 
lume envinniiainigesaminiinns 
< but Kansas City, Mo., Nov. 20.—While demand for 
> Te- fir in this market is very slow and wholly for 
Plies immediate requirements so far as retailers are 
> are concerned, prices are stronger, due to the ac- oe ae —— 
tailer tivity of buyers elsewhere. Some large advances forse 
have been made on special items, but yard stock % 
prices have not been changed materially. & fac) ¥ a ham K 
San Francisco, Calif., Nov. 17.—There is a 
been stronger market for fir in view of the Japanese 
» big demand, which has stimulated production, and 
ased mills are making good outputs. Large shipments 
are still being made by sea to San Pedro and 
. other California ports. The consumption in San 
7 . Francisco and Oakland is normal. Prices are 
‘aoe being well maintained. 
and New York, Nov. 19.—The Douglas fir market 
stock is quite strong and the recent uplift in prices 
-ered is well maintained. Wholesale distributers find 
rable little difficulty in disposing of as much as they iL 
are can get their hands on. Demand for western ed e 3 | 
1 for spruce is fair. Red cedar siding sells well but _ “ 
there has been no advance in price. ft) (~ F t of tt, bg ml 
i 9 b ee "= ing on 
iven WESTERN PINES aS 
y plat- 
may Chicago, Nov. 21.—A slightly stronger tone Dr REDWOOD a 
un- to the western pines market is reported hed been y : 
Both distributers. Shop is receiving more attention e 
have from consumers, and prices on a basis of $39, S ¢ f ‘h ago nisi 
} are $49 and $65 have been realized. However, this tora e at 1¢ — 
10lds is the top, and some low prices are still quoted | MW i i 
mow and then. Cé&better selects are reported ; if | fe “eas 
me ae SOO, Our new yard and warehouse at Chicago— aay end. 
Buffalo, N. Y., Nov. 19.—Trade in the Cali- . orage for two and a 
has fornia pines has not been quite as good this five acres, with dry st g d_j ied 
nar- ‘month as in October, altho wholesalers ee half million feet of Redwood—is — e 
‘s of ness fairly satisfactory for the season. o. ‘ . in a re- 
ces- shop lumber in California sugar and white pine and in full operation. Modern i d ‘ 
Juc- is strong, but No. 2 shop is‘a little weaker. spects and equipped to handle carloa an 
thi Se ° 
¥, Boston, Mass., Nov. 19.—Few large ame are less than. carload pine this veer —— 
, ‘being placed for western pines but there are ive mi -western and eastern 
lina enough moderate replacements being made by enables us to g ae Mia 
ving ee ee ee ee customers faster and more convenien 
vin ‘ » 
: ‘satisfactory total. No. 2 common western white 
im- ‘pine in 8-, 10- and 12-inch widths sells here at wood deliveries. 
cars $46 to $48, and No. 3 common in the same widths 
rr at $41 to $43, Idaho white pine quotations: |. In spite of record shipments of Redwood, 
; 1x x > > 3 
$68, No. 2 com...$56.50 $57.50 $55.00 $55.00 .... our manufacturing department has drawn 
06. - < 
ing, No. 3 com... 41.50 45.00 46.50 46.50 $47.50) ractically level with orders and has pro- 
“4 Kansas City, poy eee ce gio vided abundant stocks of all big-demand 
’ ‘in the western pines market only when e +1 . 7 
needs are pressing, so that the present volume of Redwood items for mid-continent head . 
orders is small. Recently there has been a quarters. Early shipment dates can now be View of west platform. 
has heavy demand for No. 3 common boards and ; h 4 filed 
- some mills have advanced prices $2 on thatitem. glven when orders are “ 
Pr California pines are weak. ° 
; allf., Nov. ; CHICAGO NEW YORK CITY 
tive San Francisco, Calif., Nov. 17.—There are con- anuunan aman 
ome tinued inquiries for California white and sugar peed eer hang mgr 
box ‘pine, altho orders are not as heavy, many buyers Pn 2 
Ss 4 being disposed to hold off unless the —— is UMB 
invoiced as of Jan. 1, so as to keep inventories ' alain 
‘down. Most mills are unwilling to sell on this nasi eter ans — 
ness basis, as they expect prices to stiffen around ener tine a 
ters ‘the first of the year. While there have been 5 RA Z iy 1 — aes PI 
ak good sales of 8/4 and other thicknesses in perettic ’ 
the ‘No. 2 shop and better, there is some accumula- The Largest gp er f istributors o 
De- tion of 6/4. With continued fine weather in the California Redwoo 
mountain districts, the pine mills have been able 
to make good cuts right into November. 
lea New York, Nov. 19.—There is plenty of room 
re- ‘for improvement in the western pines market. 4) 
ing Price changes are inconsequential but the ma- © AS &E 
‘ing jority of items show no great firmness. Retailers @ Oo 
1em are buying very cautiously and have low stocks. i) “ IN 
y is Indications are that the lower grades of Idaho Oy A ” K FLOO 
, of white pine will be higher in the next thirty days. t LITY OA 
ers. REDWOOD ene a 
ote Boston, Maéé.; Nov. 19.—Redwood buyers are 
rest ’ ” > ait ’ 
Placing moderate replacement orders as their - ad iil 
= actual needs develdp, bit a slight ne epee - Unlimited P. ossibilities 
Prices the last few days has increased the spirit ‘ ——*" . , 
=a ‘of caution. Retail distributers and a a So for sales are offered dealers who encourage builders to use 
are doing a good business and weather condi- ; “ 9 i le 
rts ‘tions are favorable for a late building season. ing in car lots or Cedarchest Closet Lining J 
i ‘ aeereonasere L.C. L. mixed with Every home has clothes closets which can be made moth- 
ent thoes momar Nov. 19-—Redwood business has “ ITY” proof thru the use of our 34”x2”, 214” or 3%” Tennessee 
wr no pemewhat ‘slower in the last two weeks but beg Aromatic Red Cedar Closet Lining. Send us a trial order 
no price recessions have taken place. The vol- OAK FLOORING pe 
in _- below the average for the fall and no de- y- 
‘cided quickening is expected until early spring. , 
a an 
r. San Francisco, Callf., Nov. 17.—California red- DeSoto Hardwood Flooring Company 
ce wood mills are maintaining production with MANUFACTURERS AND WHOLESA oo oieae ™ 
[oo favorable weather and have had a satisfactory Sledge Ave. and Southern Ry. EM . TENN 
ia, ‘demand. The California market is normal for 
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Since November 
1922, The A. C. 
Dutton Lumber 








NEWCOMB CARLTON. prasioEnT 


Ross Gasoline 
Carrier with 

load of eleven 
10x10 timbers 

44 ft. long at 
West Oregon 
Lumber Company 





GEORGE W. E. ATKING, rine? vice-enaeioEnt 





RECEIVED "AT 
1010 UG 34 NL 


Corporation 
have ordered 
twelve Ross 
Carriers for their 
Poughkeepsie 
and Providence 
yards. 


ROSS CARRIER CO 


FY PROVIDENCE RI MAR 28 1923 


BENTONHARBOR MICH 
ROSS CARRIERS HERE ARE ONE HOWLING SUCCESS STOP SHIP US ONE MORE HERE 
TO PROVIDENCE JUST AS SOON AS YOU POSSIBLY CAN AFTER COMPLETING OUR 


POUGHKEEPSIE ORDER STOP ADVISE HOW SOON YOU CAN SHIR 


The Ross Carrier Co. 


Office and Plant 


Benton Harbor, <<: Michigan 


6 C DUTTON 
711P 


MURRY JACOBS COMPANY 

69 Columbia Street, - Seattle 
249 Monadnock Building, San Francisco 
546 Maison Blanche Annex, New Orleans, La. 
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Timber Properties 
Timber Estimates and Appraisals 


JAMES D. LACEY & Co. 


Loans to Lumber and Paper Manufacturers 
Lumber and Paper Securities. 


Lacey SECURITIES CORPORATION 


350 Madison Ave. 
NEW YORK 


332 S. MICHIGAN AVE. 
CHICAGO — 


Henry Building 
SEATTLE 





os 


this time of the year and eastern business holds 
up pretty well. The Japanese demand for fir 
for rebuilding the cities has had a tendency to 
stimulate the market for all Pacific coast woods, 
There is not much surplus of dry redwood and 
clears are scarce. 


Kansas City, Mo., Nov. 20.—Activity in the 
redwood market is confined to a small demand 
for factory stock and a still smaller demand 
from retailers, with prices tending somewhat 
weaker. 


CYPRESS 


Chicago, Nov. 21.—Cypress demand remains 
slow, from both retail and industrial changes, 
and no quickening is expected until after the 
inventories. Thereafter business should be 
good, say the distributers. Excepting a few 
minor declines on siding items, there have been 
no reportable price changes. : 


St. Louis, Mo., Nov. 20.—Price changes in rea 
cypress include increases of $2 on factory box 
items, and on common grades, rough, No. 3. 
There has been a reduction of $5 on 1%4x10- 
inch bungalow bevel siding. Demand for red 
cypress continues strong. Prices on yellow 
cypress have not changed; there is very little 
trading, except a few scattered orders for No, 2 
common. 


Buffalo, N. Y., Nov. 19.—The cypress market 
shows a little movement of stock, mostly for 
shipment from the mills. Trade is about up 
to the normal for this time of year. 


Cincinnati, Ohlo, Nov. 20.—Prices are un- 
changed in the cypress market, tho the demand 
was better than fair and showed marked signs 
of improvement after inventory period. Yard 
stocks are light. The few carlot shipments ar- 
riving from the southern mills came thru in 
good time and car deliveries were active. 


New Orleans, La., Nov. 19.—In respect of vol- 
ume and character of call, the market is re- 
ported practically unchanged, but prices on cy- 
press siding have been reduced as follows: A, 
$2.50; B, $3; C, $2; and shorts, $2. The purpose 
of these reductions, as explained, is to keep 
prices on these items in line with competitive 
woods. Car supply is adequate and production 
steady. 


Boston, Mass., Nov. 19.—Cypress continues to 
sell fairly well. Prices look steady to firm. Re- 
tail yards are doing well with cypress fence 
posts which are in demand for repair work. 
Ordinary 6-foot posts, 4x4-inch, retail at $2.50 
each. Quotations: FAS, 4/4, $98 to $105; 5/4 and 
6/4, $103 to $110; 8/4, $108 to $121; 12/4, $130 to 
$136. Selects, 4/4, $83 to $93; 5/4 and 6/4, $88 
to $98; 8/4, $95 to $101. Shop, 4/4, $53 to $63; 


5/4 and 6/4, $65 to $71; 8/4, $75 to $85. 





New York, Nov. 19.—The cypress market is 
moving along at a moderate rate, with little 
switching back and forth in prices. There is 
plenty of stock on the market with retailers 
buying regularly but in small lots. Demand in 
most cases is for badly mixed cars. 


Kansas City, Mo., Nov. 20.—Outside of the, 
South, demand for cypress remains small, with 
a good share of the trade coming from country 
yards. City yards are only occasional buyers 
now, but their stocks are very short and they 
are expected to come into the market soon for 
their spring requirements. There is a small 
industrial demand, but a larger inquiry is com- 
ing from that source. Prices here show no 


change. 
SOUTHERN PINE 


Chicago, Nov. 21.—Tho there is no buoyancy 
to the market, distributers report that demand 
for southern pine is slightly better than a week 
ago. Inquiry is voluminous, and indications 
point to an early reéntrance of retailers into 
the market, for lumber for shipment after the 
inventories or the holidays. Building remains 
active, and local retail yards are busy. Reports 
from nearby country yards tell of similar condi- 
tions. Prices show no change, and higher prices 
are looked for. 


Buffalo, N. Y., Nov. 19.—The southern pine 
market has been on a steadier basis during the 
last week, with no declines reported for the first 
time in a number of weeks. Retailers are dis- 
posed to hold off, altho the volume of building 
operations have been fully up to expectations. 


St. Louis, Mo., Nov. 20.—Dealers continue to 
pursue the policy of hand-to-mouth buying. 
Inquiries have been light. Pricés on some items 
are a little lower than the previous week. Di- 
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holds mension prices are said to be $3 to $5 less and , 
or fir $4 less on boards, shiplap etc., than a year ago, 
ey to with the difference not so great on B&better 
00ds items. However, dimension prices now are 
1 and probably $1 to $2 higher than two years ago, 
while boards, ship lap etc., are about the same 
as two years ago. ; : 
anal Cincinnati, Ohio, Nov. 20.—Southern pine con- rt) 
mand tinues weak, with supplies liberal and dealers 
what having difficulty in inducing the trade to take 0 
on orders even at price concessions. A fair a 
amount of business was booked for flooring and 7 
interior work for late fall building but the 
largest part of the orders was from local stocks. : : 
nains Sethaaactonmns HEN you consider electric tractors for haul- 
neee, snag bagel tgpen reports indi ing lumber, don’t be satisfied with good re- 
r the ca ; eo ookings and shipments, : 
1 be with a slight decline in production for the week. . sults. Get the best! Why accept 4% mil- 
few Production still leads, however, with shipments lion foot pounds of work when you can get 6 
been second and orders third. Purchases continue y million? 
largely for immediate needs, but there seems to , Ei 
be less “‘shopping about’’ and reports indicate % 
n red price concessions are fewer and farther be- : Look at the curves! The full-grown one shows 
y box tween. Car supply is fair. the work produced by the new Mercury Type H 
oO. 3. ee . . . 
4x10. Boston, Mass., Nov. 19.—The near approach internal gear tractor for various power inputs. 
> red of inventory time is having a restraining in- See how it towers over the other curve represent- 
ellow fluence on the demand for southern pine. The i 
little volume of wholesale orders has dropped off from ees the work you can get from the — a 
No, 2 the fairly satisfactory October aggregate, but expended in the best of the conventional worm 
retail yards continue to do well. Flooring prices drive models. 
are steady, but some transit cars of C rift have ’ 
arket been let go at low figures of late. B rift is in Think what this 25% ““‘plus’” work would mean 
y for better demand than other grades. Partition ae 50 . h bili haul il 
it up quotations have been advanced slightly by some in your own case the a uity to haul more tral ' 
sellers. Roofers look rather weak and uncertain. ers or buggies on each trip—to load each one 
os: a oe ee a cease ame or ae, more heavily—to operate for a longer period before recharging the battery. 
a tions on longleaf flooring, 1x4: A rift, $100; B And in addition to the important saving in cost of operation, this increased 
Yard meng Md a erent — flat, $60. capacity for work usually produces multiplied economies in the mill or yard 
S ar- ; Le cid ga through the speeding up of your whole lumber handling program. 
ru in New York, Nov. 19.—A renewed easing in the 
price of southern pine occurred this week. Roof- e e 
vol: ers followed in the wake of this softening of $1 Ow t e ew ype- akes 1S Possi e 
. * for dimension. Inquiries have been coming in 
4 in large numbers and at the lower levels bring : . ‘ : oN : 
. - i levee volume of tusiness. Duny tradelt cece | ge germ mgr internal gear drive of entirely new design, eliminating 
We. are on the market and a large number are on the the friction losses inherent in the worm drive. This results both in low 
ae way. operating cost and an absolute minimum of upkeep for the “‘power plant. 
ron Houston, Tex., Nov. 19.—Southern pine ex- Retains all valuable features developed in previous Mercury models including: 
ction perienced a somewhat weaker demand this week ’ : 
than last, and prices were slightly off. Rains 1 Special safety features effectively The exclusive Twin-3 front wheel 
=" thruout east Texas interfered with production, e insuring against danger, even in e assembly combining full spring 
Re- ou auen tae camauia ae ae Pong la the hands of inexperienced work- suspension with the short turning 
: men. i - . 
— present is estimated by some Houston concerns radius of older 3-wheel models 
$9.50 at less than Jan. 1. Heavy orders from the 2 Drum type controller of special Frame of channels and angles hot 
aad railroads are expected in the near future. e design having long life, depend- e riveted to combine maximum sim- 
30 be Kansas City, Mo., Nov. 20.—Demand last week —s —— ease of inspec- plicity, rigidity and strength. 
’ . was a little less than in the previous week and ion and adjustment. 
$63; prices fell off a little further. The eastern 
demand last week was very small, the bulk of A Few Large 
, the orders coming from the West and South- 
oa west with Texas the best market. Retailers Users 
of are buying only what they already have orders Anderson Lumber Co., Mar- 
lers for and the almost unanimous demand for mixed ion, S. C 


4 in cars makes such orders hard to fill. However, 
stocks are being built up a little now. 


ae SHINGLES AND LATH 


St. Louis, Mo., Nov. 20.—Shingle prices pre- 


Crossett Western Lumber 
Co., Wauna, Ore. 

Cummer Cypress Co., Sum- 
ner, Fla. 

Eagle Lumber Co., Eagle 
Mills, Ark. 


ntry vailing here are $2.65 for clears and $2.20 for Eastman, __ Cortiner “ 

iyers tars, Pacifi TY littl ainen Manet - 
P stars, Pacific coast base. nere is very little Eastern Lumber Co., Ton 

they trade in either shingles or lath. The latter is awanda, N. ¥. 

1 for quoted at $5 for No. 1 and $3.75 for No. 2. Kaul Lumber Co., Tusca- 

mall loosa, Ala. 

20m- Buffalo, N. Y., Nov. 19.—The shingle market McCloud River Lumber Co., 














y no - shown a decline of 15 cents during the last Pg Theo Cesar 
eek, extra clears being quoted at $4.51 and D’Alene, Ida. 
stars at $3.81. No liberal buying is being done, Shevlin Clark Co., St. Fran- 
altho occasional cars are wanted. cls, Ont.. ag a “a 
ancy _——— Shevlin-Hixon L /Ovs 
nand Columbus, Ohio, Nov. 19.—Shingle trade is ee Tener Gn, 1m 
veek rather quiet and weakness characterizes prices. ae ay 
tions Buying is limited to immediate wants as dealers Stout’ Lumber Co., Thorn- 
into are loath to accumulate stocks under present ton, Ark. = 
the conditions. Dealers in the rural sections are the Thompson Yards, Inc:. @ 
ains best customers. Extra clears delivered in ~. pom seam 
ports Columbus sell at $4.65 and extra stars at $3.85. Charieston, S. C. 
mndi- British Columbia XXXXX are quoted around Virginia & Rainy Lake Lbr. 
rices $5.35. Other varieties are dull. Lath trade is Co., Virginia, a a 
quiet but prices are steady. — Lumber Co.; 
pine New Orleans, La., Nov. 19.—Continued fair ng aes ~— 
- the call for cypress shingles is reported and prices 
first — unchanged. Moderate accumulations of e 
dis- ath at some cypress mills have been curtailed 
ie | Gidea a's wisicn' st Mercury Manufacturing Company 
ions. a orders ean still be placed. Cypress 
ath quotation re unchanged. e 
e to gitepng mre 4114 South Halsted Street, Chicago, IIl. 
ying. _ Boston, Mass., Nov. 19.—Cedar shingles con- 
fems tinue to show a tendency to drag. Some makes 
Di- of white cedar extras are offered at $6 and 
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others at $5.60, while the bulk of current trad- 
ing is at $5.75. The present full range on clears 
is $4.90 to $5.50. Desirable brands of British 


e Columbia red cedars, XXXXX, are now offered 
xe ars um er here at $5.56 and thereabout. Spruce lath quo- 
tations continue to look rather soft, with the 






























































range for 14-inch still $8 to $8.25, and 15-inch, } 
$9 to $9.25. Furring is moving in moderate vol- slig 
ume at $38 to $40 for 1x2. Supplies of spruce are 
& ee and pine clapboards in first hands are limited Pre 
and prices are firmly held. Spruce extras, 4- apé 
foot, bring $120 and clears $115. tio! 
. . . . . ere 
__ Here is a combination that will take the eye of the retailer ee <ag a 
interested in economical buying. We can mix items in six for eastern spruce lath during the last ten days are 
° ° ° . ‘ has tended to encourage distributers in this the 
different woods with any style or kind of White Pine market to a marked extent. No marking up in are 
. . : ice has take lace but large orders are bein 
frames. Moreover, we can include such specialties as i“: iin a ce a a, oe oor 
- di M heavy. Shingle demand has been satisfactory do 
Lath, Mouldings, Beveled Siding, Split Cedar Posts and io cs Guu is oe at ee ee 
Cedar Rounds. retail yards. Prices are very firm but unchanged. the 
—_—_—_—_—— for 
— Seattle, Wash., Nov. 17.—Numerous shingle lar 
—— mills in the Pacific Northwest resumed opera- * of 
tions this week, mills at Everett having taken of 
on the lead in starting up last Thursday. The do’ 
eile: market is weak and lifeless, with demand slack So! 
and almost negligible, and prices are low, with off. 
no margin of profit to the producer. Labor is to 
plentiful and logs are in heavy supply. 18, 
Sa No 
—_ Houston, Tex., Nov. 19.—Shingles and lath Siz 
dropped off in price during the last few days, inc 
K. D. AMES While there is no surplus lath, quotations were Ro 
. K D $3.50 and $2.50. Shingles, both clears and stars, 1x 
Window , = slackened in demand considerably, and little # 
Fr - Sash prospect is seen for improvement. 
In Carload Lots or in F Kansas City, Mo., Nov. 20.—The only feature 
Mi dC rames of the shingle market is that prices remain | 
ixe ars 
steady. Clears sell generally at $2.80 and stars Mz 
K. D iti at $2.30. Demand for siding is falling off and da 
wen a2 SSS a most buyers prefer a mixed car if they can get fee 
Door WE STER K. D. it. Red cedar 6-inch clear sells around $37.50. 
N AND Demand for lath is slow. A few southern pine be 
Frames ‘| IDAHO WHITE PINE Cellar mills are oversold and are asking old prices, but Es 
FIR AND LARCH F es others which have lath to sell ask $3.25 to $3.40 ti 
i ram for No. 1 and $2.40 for No. 2. of 
All parts of : 
our frames WHITE FIR, CEDAR MAHOGANY Be 
made from L U M Our Frames n 
Western Ee FR are_ shipped Boston, Mass., Nov. 19.—Mahogany quotations 
White Pine, t SEMI-BUILT, are firmly held on regular grades and sizes. De- Li 
the wood that bundled _two- mand is running along about even. Both solid hen 
has stood the bundle method mahogany and veneers are moving in substan- a 
test for years LATH, MOULDINGS with steel tial amounts into the piano and phonograph * 
in sash and BEVELED SIDING bands, or any trade. Log stocks here are moderate and recent wi 
door business. SPILT CEDAR POSTS ; other style of arrivals have been comparatively light. li 
No danger. of CEDAR ROUNDS bundling pre- oI 
— pulley forced. BOXBOARDS gr 
11es. 


Boston, Mass., Nov. 19.—Demand for boxing 


: and crating stock from industrial sources is m 
A. C. White Lumber well sustained and prices remain steady to firm. lo 


Boxboard and shook mills report order books 



































Com an well filled and those still in operation find their 
p log stocks running low. Nice pine oe 
eo ; inch, sell around $40 and very ordinary stoc 
DOVER, :: IDAHO will bring $34 or $35. Mixed lots of inch box- : 
boards are quoted at $25 to $30. z 
L 7} 8 
ar 
BRANCH SALES OFFICES AND REPRESENTATIVES : TIMBER LAND SALES it 
: te 
ANDREW M. CHRISTENSON, HERBERT KING PorTLAND, ORE., Nov. 17.—One of the largest ai 
: recent timber deals in this district has been an- 
Andrews Hotel, Minneapolis. P. O. Box 111, Maxwell Sta., Detroit ' nounced by the Murphy Timber Co., which bought . 
ELWOOD TATE, OTTO KLENKE, from the larke County Timber £0. a tract of about . 
321 Park Ave., Rutherford, N. J. 1 is ; 7,000 acres in the vicinity of Yacolt, Wash. 
ener PE Ee ee price is said to have been about $1,300,000. The n 
company intends to start logging operations soon, a 
bringing the logs to the Columbia River at Van- yr 





couver or Felida. Officers of the Murphy Timber 
Co. are: Edward Murphy, president; Percy Allen, 






























yer; D. J. Vaughan, secretary. The company u 
F he Amos F YOU have scattered tracts of cae ie offices in the Yeon “Building. aw =e . 
timber to log and want the most — is said to cruise 350,000,000 feet of r 3 
4 ; economical method of doing it, in- CLERMONT, GA., Nov. 19.—R. R. Rumbarger, lum- 
og oa er vestigate the Amos Log Loader. oer jmanufacturer of Commies, perehaned, - = 
P 0 aradwoo imber near awassee, 9 ¥ 
° - This loader, attached to your motor truck, mated to contain about 25,000,000, feet. With : 
Will Soon P ay for will put your operation on a money making pete Mn eu poe BS en gy ». ‘. 
basis. It is a one-man proposition. tract immediately, shipping the finished lumber a 
Itself The Amos Log Loader can be attached to a from Hayesville, N.C. : 
truck whose transmission is mounted amid- ‘ ry eng GA., a 19.—A group hs pete at ’ 
j Y : acturers operating saw and planing mils : 
ship or has a power take-off or a jack shaft. Sparta, purchased from M. W. Harris, of this city, r 
ast a . + =, — —_ to —, gg ‘ 
= tee Write t F eet, mostly pine, but w some excelle P 
vex H ~~ ies or coms 2 aaa and woods. The tract is about eight miles from Sparta. v 
. ii 
WHITESBURG, Ky., Nov. 19.—Murrell & Rodgers, h 
The Amos of Bristol, Tenn., purchased 400 acres of hardwood , 
timber on Litt’s Creek, while the Combs Lumber 
Loader Company Co., of Bassatras, Ky., also purchased — ects ba : 
e same section. evelopment w egin a . 
EDINBURG, INDIANA jones, Justies ant Ab Ratliff purchased 600 acres fi 
on orn reek. 
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News Letters 


(Continued from page 91) 
PHILADELPHIA, PA. 


Nov. 19.—In the last ten days there has been a 
slight weakening in some softwoods. Local yards 
are busy and continue to place many small orders. 
Proportionately, Philadelphia is building more 
apartment houses than any other line of construc- 
tion. Many factories and large plants are being 
erected in the outskirts. The yards in the suburbs 
and in smaller towns are keeping very busy, and 
are buying their share of lumber. The yards in 
the south New Jersey vicinity keep active and also 
are buying a good amount of stock. The seashore 
yards are figuring on many large jobs and should 
finish out the year without any signs of slowing 
down. 

There has developed recently a good demand for 
the lower grades of some hardwoods, principally 
for oak. Hemlock stays firm at $39 base and many 
large orders have been received here. As a number 
‘of mills are pretty well sold up on many items 
of hemlock, several big orders have been turned 
down. No. 1 4-foot spruce lath are $8.25 to $9. 
Some, transit cars of southern pine have been 
offered at prices actually lower than cost in order 
to avoid demurrage. Flooring is quoted: B&better, 
13/16x2%4-inch face, $64; No. 1 common, $54; 
No. 2 common, $27.50 and No. 3 common, $21. 
Sizes are: 2x3-, 2x4-, and 2x12-inch, $30; 2x6- 
inch, $28; 2x8-inch, $29 and 2x10-inch, $29.50. 
Roofers are: 1x6-inch (3/4x514), $27.50; 1x8-, 
1x10- and 1x12-inch, $28.50. ‘Stock worked to 
##x14-inch scant in width, brings $1 more. 


BALTIMORE, MD. 


Nov. 20.—The steamer Hanley, purchased last 
May by the Weyerhaeuser Timber Co., is due in a 
day or two with a shipment of more than 6,000,000 
feet of yard stocks. 

Gen. Frances E. Waters, president Surry Lum- 
ber Co., this city, has been elected president of the 
Eastern Shore Society, which is made up of na- 
tives of the Maryland counties on the other side 
of Chesapeake Bay. 

M. S. Baer, of the hardwood firm of Richard P. 
Baer & Co., this city, is back at his desk after an 
iliness of several weeks. 

James Baer, who is with the Kidd & Buckingham 
Lumber Co., this city, has just returned from a 
business trip to the branch office at Bristol, Tenn., 
and the mills in that section, covering several 
weeks, and reports that orders are coming in there 
with somewhat greater freedom, prices being a 
little firmer, but that Nos. 1 and 2 oak are in 
plentiful supply and not so strong as the lower 
grades, which are relatively scarce and picking up. 

The Radford-Wright-Sanders Co., millwork, is 
moving from Howard and West streets to its new 
location in the 600 block on West Pratt Street. 


NEW ORLEANS, LA. 


Nov. 19.—Southern pine bookings increased in 
volume and “soft spots’’ in the price were strength- 
ened. However, production continued to lead cut 
and shipments so that the current business is 
scarcely up to the expected mark. Moderate stock 
accumulations will help to even up assortments 
in preparation for the next buying drive. Quo- 
tations on cypress siding in all grades were re- 
duced $2 to $3 to meet competitive conditions. 
Otherwise cypress prices ruled unchanged and 
local report is that they are well held. Hardwood 
buying is cautious and apparently for immediate 
heeds only. Export demand shows improvement 
despite financial conditions in Europe. The other 
Americas seem to be buying a little more freely. 

A conference of Southern box and shook man- 
ufacturers, held here last Wednesday, was at- 
tended by Secretary H. L. Pease, of the Na- 
tional Association of Box Manufacturers, from 
Chicago. W. B. Morgan, of S. T. Alcus & Co., 
New Orleans, presided and half a dozen southern 
States were represented. 

The tax committee of the Southern Pine Asso- 
Clation held a well attended meeting last Tues- 
day at the Roosevelt Hotel (formerly the Grune- 
wald) to discuss the long standing problem of the 
adjustment of timber valuations as of March 1, 
1913. Judge W. S. Bennet, of Chicago, counsel 
for the Edward Hines Yellow Pine Trustees, pre- 
sided. Mrs. F. H. Stone, accountant for the as- 
sociation, read a series of letters from pine manu- 
facturers recounting their experiences with the 
timber section ‘of the Internal Revenue Bureau. 
W. W. Findley, a Little Rock accountant, was 
introduced to present and explain an amendment 
he had drafted bearing on the timber depletion 
Provision of the income tax law. Copies of com- 
parative logging cost statements were distributed 
and discussed, as logging cost is a factor in the 
fixing of stumpage values. 


V. H. Sonderegger, superintendent of the for- 
estry division of the Louisiana Conservation De- 
partment, was elected president of the Associa- 
tion of State Foresters at that organization’s 
fourth annual meeting, recently held in Harris- 
burg, Pa. 

Lumbermen and others interested in export trade 
have been notified that Julian Gillespie, United 
States trade commissioner at Constantinople, will 
be in New Orleans Nov. 26-27. 

A. D, Carpenter, export manager for the Salmen 
Brick & Lumber Co., of New Orleans, and Slidell, 
La., left recently for a business tour of the West 
Indies and will be away for several weeks. T. J. 
Stanley, representing the company in Mexico, has 
returned to his headquarters in Tampico after 
a conference with the general officers here. 

W. E. Guild, general manager of the Finkbine 
Lumber Co., Jackson, Miss., and a director of the 
Southern Pine Association and the American Pitch 
Pine Export Co., visited New Orleans last week 
to attend to business matters. , 

Directors of the Louisiana Retail Lumber Deal- 
ers’ Association held a meeting at Baton Rouge 
last Wednesday, a good-sized delegation of New 
Orleans members making the trip. 

Louisiana members of the Southern Cypress Man- 
ufacturers’ Association departed tonight via spe- 
cial Pullman over the Louisville & Nashville 
railroad, for Jacksonville, Fla., where the associa- 
tion will hold its semi-annual next Wednesday. 
West Florida members will join the party at 
Pensacola and other convenient points along the 


line. 
KANSAS CITY, MO. 


Nov. 19.—The lumber market is at about its 
quietest. Only good weather is holding up demand. 
Yards are buying only their barest necessities and 
in many cases have sold lumber before they placed 
orders for it. ‘In fact,” one sales manager said, “a 
good memy retailers are simply acting as brokers for 
their customers.” Reports from salesmen who are 
coming in off the road are that retail stocks gen- 
erally have been allowed to run down steadily 
this fall and that it will take an extraordinary lot 





Friendliness begets confidence 
which alone opens the 
heart’s doors 





of buying to fit them out for next year’s require- 
ments. Even the local yards are said to have very 
low stocks and borrowing has become a practice. 
Undoubtedly there will be a strong buying move- 
ment as soon as retailers generally have completed 
their inventory work, but whether country yards 
in the middle West will participate is a question. 
Line yards usually are early in the market, but 
so far their buyers have not shown much interest. 


SPOKANE, WASH. 


Nov. 17.—Orders are fewer, but inquiry has 
increased. There is a general feeling that prices 
have reached their lowest level. Some items, in- 
deed, have made a slight upward movement this 
week. While there is a good stock of the better 
grades of Idaho and western white pine, there is 
a shortage of No. 3 and No. 4 boards and all items 
of fir and larch. Mills are not pushing sales at 
present prices. 

‘The regular monthly meeting of the Weyer- 
haeuser Sales Co. directors was held Wednesday. 
T. J. Humbird, president of the Humbird Lumber 
Co. and of the Weyerhaeuser Sales Co., presided. 
Mr. Humbird had just returned that day from 
Victoria, B. C., where he took part in the Pacific 
coast golf tournament as a member of the 55 to 
60 (age) class and brought home seven golf balls, 
trophies of his skill. 

The Spokane Wholesale Lumbermen’s Club, of 
which Bert R. West, of the Bert R. West Lumber 
Co., is president, and James Hagenbuch, of the 
Hagenbuch Lumber Co., secretary, resumed its 
weekly noon luncheons last Thursday. “Jimmie” 
Austin, Pacific coast representative of the AMER- 
ICAN LUMBERMAN, was present and told of the 
activities of the lumbermen’s clubs of Portland, 
Seattle, and especially that of Tacoma. Out of 
his talk has arisen the suggestion that the Spo- 
kane Hoo-Hoo Club should have a luncheon each 
week. This idea has the hearty sanction of R. L. 
Bayne, Vicegerent Snark. 

A meeting of the Hoo-Hoo Club was held Thurs- 
day night at the Davenport Hotel, with an at- 
tendance of about sixty. Boy scouts under the 
leadership of Assistant Scout Executive Jones, put 
on an interesting program. Superintendent O. C. 
Pratt, of the Spokane public schools, spoke on 
“What Can the Hoo-Hoo Club of Spokane Do to 
Co-operate with the Spokane Boy Scouts in Their 
Forestry Work?” A committee consisting of six 
or seven members with sons who are boy scouts, 
was named by Snark Bayne to work out a co- 


operative program. I. N. Tate, assistant gen- 
eral manager Weyerhaeuser Sales Co., is chairman. 

A. G. Naundorf, sales manager Brooks-Scanlon 
Lumber Co. at Eureka, Mont., spent Wednesday 
and Thursday in Spokane. 

C. M. Cross, with W. G. Wheeler, wholesale 
lumber dealer of Rockford, Ill., spent some days 
in Spokane this week. Mr. Cross was returning 
home after a visit to the Coast. 


JACKSONVILLE, FLA. 


Nov. 19.—Tittle change has taken place in the 
southern pine market during the week. Flooring, 
ceiling and inside finish lead in sales. Average 
prices for flooring are: B&better 1x3-inch, $52; 
No. 1 common, $47; No. 2 common, $18. B&better 
1x4-inch, $44; No. 1 common, $38; No. 2 common, 
$17.50; No. 3 common, $11; No. 2 common, 1x6- 
inch, $23. Small dimension, 2x4-inch and 2xé6- 
inch, No. 2 common and better, D4S 14-inch scant, 
moved freely at $23 for 4-inch, and $22 for 6-inch. 
Only an occasional order for railroad and car 
material is received. 

The demand for cypress has fallen off consider- 
ably the last week, with somewhat lower prices 
prevailing. Some of the mills have reduced their 
prices $2 to $10 on several items. However, 
most of the mills are well supplied with orders. 


Most hardwood items remain firm. Oak and 
ash are among the leaders, with an increasing de- 
mand for sap gum. Tupelo is off about $3, and 
some mills have reduced prices on red gum as much 
as $8 to $10. 


The Cuban market has fallen off considerably in 
the last two weeks. There have been numerous 
rejections during the last few days, and it is 
more than easy to get into trouble. Conditions 
in the interior are very bad. The prevailing prices 
in the Havana district for No. 2 common shortleaf 
boards are $37.25 to $38. 


A traveling inspector of the Georgia-Florida 
Saw Mill Association has just completed a tour 
of the sawmills of the peninsular section of the 
State and reports that only two mills had an ac- 
cumulation of shed stock; the others were shipping 
as fast as they manufactured. 


Recent Patents 


The following patents of interest to lumber- 
men recently were issued from the United States 
Patent Office. Copies thereof may be obtained 
from R. E. Burnham, patent and trade-mark at- 
torney, Continental Trust Building, Washington, 
D. C., at the rate of 20 cents each. State number 
of patent and name of inventor when ordering. 


1,469,498. Apparatus for removing timbers 
-_ — carriages. William H. Cooper, Seat- 
e, Wash. 


1,469,615. Packing case. Louis I. M. Bigby and 
James R. Meikle, London, England, assignors to 
Thomas Meadows & Co. (Ltd.), same place. 

1,469,857. Box a device. Sidney W. 
Treat, Chicago, assignor to Signode System (Inc.), 
same place. 

1,469,995. Automatic feeder for jointers. Ed- 
gar D. Church, Saginaw, Mich., assignor to Jack- 
son & Church Co., same place. 

1,470,063. Reinforced and safety sealed box 
construction and method of manufacturing. Ben- 
jamin H. Davis, Boston, Mass. 

1,470,064. Log raft. Gilbert G. and Matthew 
J. Davis, Vancouver, B. C. 


1,470,694. Saw setting tool. James E. Meed, 
Palestine, W. Va. 
1,470,871. Crosscut saw. Lennart Osterdahl 


and Harry G. Cowling, Fairfax, Wash. 


1,471,149. Lumber moving and storage means. 
Robert Z. Drake, Omaha, Neb. 


1,471,246. Automatic groovin 
ing machine. Ernest Daniels, 


and strip insert- 
Washington, 


1,471,428. Foldable case. William E. Tucker, 
San Francisco, Calif. 

1,471,450. Mechanism for synchronizing me- 
chanism movements (relates to veneer lathes). 
William H. Collier, Painesville, Ohio. 

1,471,468. Lumber elevator. Maxey Jackson, 
Portland, Ore., assignor to Jacksun Co., Emmett, 
Idaho. 

1,471,524. Collapsible crate or case. Adrian 
Moulton, Devonport, New Zealand. 

1,471,558. Form for wse in making box blanks. 
Gordon Hopkins, Chicago, assignor to National 
Box Co., same place. 

1,471,993. Mortising and boring machine. Clin- 
ton G. Wilderson, Leetonia, Ohio, assignor to 
Crescent Machine Co., same place. 

1,472,111. Setworks. William T. Alfrey, Seattle, 
Wash. 

1,472,346. Box. 
Francisco, Calif. 

1,472,347. Compartment end closure for boxes. 
George X. Wendling, San Francisco, Calif. 

1,472,534. Method of making box parts or 
boxes. Osceola C. Thompson, Rockaway, N. J., 
assignor to Wirebound Patents Co. 


George X. Wendling, San 
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Advertisements will be inserted in this de- 
Partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 
ht words of ordinary length make one 

ne. Count in signature. 

Heading counts as two lines. 

No Giopiay except the heading can be ad- 

m le 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received iater will be placed. 
under heading Too Late to Classify. 





CHICAGO YARDS 
I can handle twice as much lumber as any Madison St. 
graduate, serve pleasantly more people making small 
purchases or inquiries at desk or phone, figure correctly 
more estimates if ready to extend or price and extend, or 
inventory a stock (if in proper shape) faster than almost 
any man in the business. Or if you want to go to Florida 
twelve weeks or months per year, I can run the whole 
works in any but large city yard. Line-yard manager 
many years, two years Chicago assistant manager, wants 
change at once. Would manage good country yard or 
start new yard west suburban preferably. 
Address ““R, 30,’’ care American Lumberman. 


EXECUTIVES AND MANAGERS 
Having sold our company am available and want to 
consider openings in Lumber Business, Have been presi- 
dent and general manager of Hardwood operation for 
seven years and in business seventeen years, cover- 
ing production, selling and complete office and company 
administration. 
Address 





“R, 10,’? care American Lumberman. 





HAVE YOU TIMBERLANDS 


To sell? Advertise your timber and timberlands in the 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago. 
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MILL AND LOGGING CONTRACTOR WANTED 
Advertiser wants to get in touch with responsible and 
capable man to log and saw some six to eight million 
feet of hardwood in West Virginia. None but men of 
best character and ability considered. Will furnish mill 
and equipment to right party. 
Address “R. 24,’’ care American Lumberman. 


WANTED MANAGER 
For retail lumber yard. Must have had three years 
experience. Accurate double entry bookkeeper. Answer 
in own handwriting, giving age, references, qualifica- 
tions and salary expected. 
E. DODGSON LUMBER CO., Kenney, Ill. 


WANTED SHIPPING CLERK AND FOREMAN 
Prefer yeung married man seeking permanent position 
offering excellent future possibilities. Should have ex- 
perience in handling Finishing Lumber, Stock Mouldings 
and K, D. Frames, although latter not essential. Give 
references and state salary in first letter. 

Address “R. 19,’’ care American Lumberman. 


WANTED ASSISTANT MANAGER 
In our Chicago sales office, who knows Douglas fir. Must 
have personality, character and ability. Position offers 
fine possibilities. Apply in person, 10 So. LaSalle St., 
Chicago. NETTLETON LUMBER COMPANY, Manu- 
facturers and Wholesalers. 


WANTED YOUNG MAN EXPERIENCED 
In list estimating and billing sash and doors and mill- 
work. ADAMS-ROGERS CO., Indianapolis, Ind. 


MANAGER WANTED 
In Missouri town, 1,000 population; electric lights, water 
works, gravel roads. Must have experience and first- 
class references. Single man preferred. Salary $100.00 
per month. 
Address “*R. 16,’’ care American Lumberman. 
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WANTED—MAN 
With general office experience to look after purchases 
and sales in hardwood office, located in a northern city, 
advising in reply experience and giving reference. 
Address ‘P. 41,’’ care American Lumberman. 


WANTED—AN ESTIMATOR AND 
detailer familiar with ‘‘Cost Book A.’’ State age, 
reference and salary wanted. 
Address, “P, 30,’’ care American Lumberman. 


WANTED—ESTIMATOR AND SALESMAN 
For large retail yard in Indiana; must be experienced 
and accurate; steady work. State all particulars in 
first letter. 

Address “Pp. 28,’’ care American Lumberman. 


WANTED—PLANING MILL FOREMAN 
For retail yard in Indiana, employing from ten to fifteen 
men; must be thoroughly experienced; steady work. 
State all particulars in first letter. 
Address “Pp, 29,"’ care American Lumberman. 


WANTED—COMPETENT INSPECTOR 
Of southern hardwoods, familiar with National Hard- 
wood Lumber Association grading rules. Permanent 
position with good future. r 
Address “Pp. 26,’’ care American Lumberman. 


WANTED—EXPERIENCED MACHINE MAN 
—. = make mouldings; state age, reference, salary 
wanted, 

GREGERTSEN BROTHERS COMPANY, Cairo, Ills. 


SAWMILL FOREMAN 
We require the services of a competent sawmill foreman 
to operate southern mill of 125,000 ft. daily capacity, 
cutting long leaf yellow pine for both interior and ex- 
port trade. Health and living conditions excellent. 
Good schools and churches. Please state experience, 
age, salary required and give references. Give all par- 
ticulars necessary for consideration of application in 
first letter. 
Address “P. 12,’ care American Lumberman. 


WANTED—MAN, AGE 25 TO 35 
Married, who knows the selling end of the millwork game 
to dealers thoroughly. Must have personality, character 
and ability to take charge of advertising and sales pro- 
motion, also handle two or three salesmen on the road. 
State fully experience, success attained, references as to 
character and ability, and salary expected, in first letter. 
Address “Pp. 7,’’ care American Lumberman. 


WANTED—A YOUNG MAN 
Experienced in general millwork and cabinet work. One 
who can route, systematize and follow orders thru mill 
and expedite completion. Splendid opportunity for ad- 


























vancement. Permanent position. References must ac- 
company application. 
Address “P, 3,’? care American Lumberman. 





WANTED EXPERIENCED FOREMAN 
To operate stock window frame factory in Western City. 
Plant and equipment modern. Please give references. 
HEDLUND BOX AND LUMBER COMPANY, 
Spokane, Wash. 


FACTORY FOREMAN WANTED 
For woodworking factory doing general planing, making 
handles, crating and special articles. Must understand 
setting up, saw and knife fitting, machine repairs and 
millwright work. A chance for a sober, energetic man 
best of prospects, 
situated in cleanest, most progressive town of 600 in 
Northern Minnesota. Good high school and churches. 





Give. qualifications and references in first letter. 
. 12,’’ care American Lumberman. 


Address as 2 





HEAD SAWYER WANTED 
Must have experience in manufacture of Wisconsin 
Hardwood and Pine. State qualifications and wages ex- 
pected in first letter, and when can start work. 
Address “R, 17,’’ care American Lumberman. 


WANTED—BAND SAWYER 
Who can also do filing. Mill in Northern Ohio. Steady 
job in good town. Want man that can-come immedi- 
ately. Give full particulars first letter. 
LIBERTY COOPERAGE & LUMBER CO., 
Fort Wayne, Indiana. 
WANTED—A VENEER SAWYER 
First class. Experienced in sawing mahogany, rose- 
wood and other foreign woods. MULGREW & SONS, 
8th St. and E. R., New York City. 











WANT A JOB? 
Advertise in the Wanted—Dmployement columns AMBR- 
ICAN LUMBERMAN, 481 So. Deaborn St., Chicago, Ill. 























WANTED—HARDWOOD SALESMAN 
For New England States. Give full information in first 
letter. STANDARD HARDWOOD LUMBER CO., 
P. O. Box 22, Buffalo, N. Y. 





WANTED—DETAILERS AND BILLERS 
First class, on plan work, mostly on heavy ‘work such 
as hotels, office buildings, schools and apartment houses. 
Only men with practical experience in the shop will be 
considered. State age and salary expected. 

S. C. ARMSTRONG, 
80th and Island Road, Philadelphia, Pa. 
WANTED—SUPERINTENDENT OR ASSISTANT 
Superintendent for lumber concern—milling, sash, doors, 
frames and general house work. 
Address “R. 5,’ care American Lumberman. 





WANTED SALESMAN FOR CHICAGO 
Hardwood Yard. State experience and salary expected. 
Address “R. 18,’’ care American Lumberman. 


SALESMAN WANTED 
Manufacturer and jobber, sash, doors, glass and all mill- 
work, wants salesman for North Carolina and part of 
Virginia. Must be experienced and capable of produc- 
ine. Prefer one who has established trade among re- 
tail lumber yards in this territory. State salary de- 
sired, references and experience. 
Address *“R. 8,’’ care American Lumberman. 








LUMBER YARD HELP 
Wanted workingmen to handle lumber in yard, who can 
also grade and tally crating and boxing lumber. 
ACORN LUMBER CO., 4500 W. Chicago Ave., Chicago. 





POSITION AS MANAGER OR 
Superintendent. Experienced logger and understand 
marketing and manufacturing both pine and hard- 
woods. Address ‘‘P. 36,’’ care American Lumberman. 








WANTED—YELLOW PINE SALESMAN 
By old established yellow pine wholesale concern, an 
experienced salesman for Ohio, Indiana or Illinois ter- 
ritory. Will sell small interest in company, if desired, 
or will employ straight salary, or salary and commis- 
sion basis. State age, experience and salary wanted, 
Address “R. 1,’? care American Lumberman. 


SALESMAN WANTED 
A wholesale firm gelling mostly yellow pine desires a 
progressive young man to represent them in the Pitts- 
burgh and surrounding territory. One acquainted with 
territory preferred. Salary and commission. 
Address *“G. 10,’ care American Lumberman., 


WANTED—SASH AND DOOR SALESMAN 
For Cleveland city sales, no traveling, by retail concern 
handling high-class millwork. This position carries a 
good future with a live and growing organization and 
will pay in proportion to results. Familiarity with 
Curtis woodwork desirable but not absolutely essential. 

Address “Pp, 40,’’ care American Lumberman. 


WANTED—SNAPPY HARDWOOD SALESMAN 











for Michigan. Must know his business and be a trade, 


builder, good personality and honest. A chance for 
the right party to secure working interest without 
investment. 

Address, “Pp, 31,’’ care American Lumberman, 


WANTED—REAL LUMBER SALESMAN 
Acquainted with Ohio trade Cleveland West to handle 
Yellow Pine, Cypress, Inland Empire and West Coast 
products. Fine opportunity for capable salesman. 
Correspondence confidential. 

Address ‘‘CLEVELAND,’’ care American Lumberman. 


FURNISHED OFFICE SPACE FOR RENT 
To high-class lumberman, with sale of our stock on com- 
mission, and opportunity to participate in profit sharing 
arrangement with our wholesale department. 
VANCOUVER LUMBER CO., LTD., 
843 S. Dearborn St., Chicago. 


SALESMAN~ WANTED 
We are needing a practical lumberman familiar with 
the consuming trade in Eastern States and thoroughly 
familiar with the wholesale hardwood industry. Give 
age, experience, references and salary would expect and 
— Fs report for work in first letter. 
ress 











“Pp. 15,’’ care American Lumberman. 





WANTED—MILLWORK SALESMEN 
Increasing sales force. Require several experienced and 
capable salesmen for established territories in Illinois, 
Ohio and Southeastern States. Give full particulars re- 
garding age, extent of your experience, married or sin- 
gle, salary expected. 

MORGAN SASH & DOOR CO., 
Blue Island Ave. and Wood St., Chicago, Il. 





SALESMAN TO SELL BOXING AND CRATING 
lumber in wagon load lots at retail in Chicago. Give 
age, experience and salary wanted. 

Address ““M. 25,’ care American Lumberman. 


WANTED—EXPERIENCED SALESMAN 
To cover Northern Indiana and Southern Michigan, 
selling direct retail yards, by large Yellow Pine manu- 
facturer, cutting about fifty million annually. Give 
references and state salary expected in first letter. 
ddress “‘M, 17,’’ care American Lumberman. 


AN OLD ESTABLISHED, WELL RATED 
Wholesale company needs a salesman for Chicago and 
vicinity to call on industrial trade; specializing in box- 
ing, crating, pattern lumber, etc. This position is open 
to an experienced salesman, also bright young man with 
knowledge of western and northern softwoods who wants 
fine opportunity to break into selling game. 

Address “M. 10,’’ care American Lumberman. 


WANTED—SALESMAN 
Young man with retail yard experience to sell carload 
lots direct to contractor and manufacturer. Give quali- 
fications in own handwriting. 
Address “L. 37,’’ care American Lumberman. 


ZELNICKER EVER TYTE AND 
ZELCO PISTON RINGS 


With patented Zelco process save gasoline, oil, increases 
capacity, prevent cylinders from wearing out of round, 
lessen carbon. After using, make an arrangement with 
us to sell them. We are looking for distributors with 
mechanical knowledge. Made up to 80 inches. Used in 
locomotives, boats, engines, compressors, ice machines, 
pumps, trucks, tractors, etc. A real oportunity. All 
or part time. EVER-TYTE, St. Louis. 

















WANTED—SALESMEN 
To sell southern pine lumber on commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. C 























CASHIER—BOOKKEEPER—OFFICE MANAGER 
With sawmill exp., capable taking full charge of office— 
costs, books, payrolls, commissary, jobbers, etc. Have 
revised and installed complete cost and other systems 
from Canada to Mexico. Considered good penman. Mod- 
erate salary. Free Jan. 1st. Go anywhere. 

Address POST OFFICE BOX 694, Chicago, IIl. 


SALES MANAGER 

Sixteen years in selling end Yellow Pine. Eleven with 
Manufacturer; five with Wholesaler, buying and selling. 
We have personally sold the country retail yard and the 
Industrial and Railroad Trade. We know their lines. 
‘We have managed the Railroad and Timber sales of one 
of the bigger Yellow Pine Manufacturers. We can de- 
liver. Address ‘‘R. 32,’ care American Lumberman. 


GOOD ALL AROUND SAWYER WANTS 
Position, band or circular; can also file. Reference. 
Address SAWYER, 129 North 6th St., Cambridge, Ohie. 
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AMERICAN LUMBERMAN 








LUMBER EXECUTIVE 


Twenty years’ experience and proven ability in manu- 
facturing and general sales managing, will be open for 
permanent connection Jan. Ist, 1924. If you are not 
getting capacity production or sales and office efficiency, 
I will find the way to correct and maintain it at mini- 
mum cost. I specialize in building organizations to func- 
tion proficiently. I know the choice consuming trade in 
the east. Manufactured largely Southern pine and hard- 
woods. I invite correspondence with a reputable con- 
cern that needs a live wire executive in its organization. 
References exchanged. 


Address “R. 31,’’ care American Lumberman. 





FIRST CLASS ESTIMATOR AND SALESMAN 
Desires position with Chicago mill. Now employed but 
desires change. 

ddress *‘R, 29,’? care American Lumberman. 


EXPERIENCED LUMBERMAN 
Desires position managing or assistant in lumber yard. 
Have several years experience. Can furnish Al referen- 
ces. State salary. 
Address **R, 27,’? care American Lumberman. 


YOUNG MAN—26 YEARS OF AGE 
Seven years’ experience yard and office, lumber and mill- 
work, wants connection with reliable concern. 
Address “R, 25,’’ care American Lumberman. 


DESIRE TO GET IN TOUCH WITH 
Parties buying Western pine, fir and larch. I call on 
mills in Eastern Washington, Northern Idaho and 
Western Montana, with sash, door and millwork line, 
have opportunities to.pick up good deals. This would 
be side line with me and on commission basis. 
Address *“*R, 21,’’ care American Lumberman. 


WANTED BEFORE JANUARY FIRST 
Young man with six years experience in logging and mill 
operations, with office experience, desires a position of 
responsibility with lumber or forest products company. 
Prefer Southern location. Now employed. Desire better 
location. Address ‘‘R, 22,’’ care American Lumberman. 


HARDWOOD BAND SAWYER 
Will be open for position first of year. Right and left 
hand grade and dimension man. References. Now em- 
a dng BAND SAWYER, 268 Adams Ave., Memphis, 
enn. 




















AMBITIOUS YOUNG MAN 
With university education and thorough knowledge of 
hardwood grades and manufacturing processes desires 
worth-while office, or sales connection with reputable 
Ohio firm. Address ‘‘R. 20,’’ care American Lumberman. 


WANTED POSITION AS BAND 
gal filer of long experience in box shop and planing 
mill. 
Address 





“R, 15,’’ care American Lumberman. 


WANTED CONNECTION 
With good established retail lumber yard by young man, 
twenty-five years of age, with investment; experienced 
in general accounting, buying and assistant to General 
Manager. 
Address 





“R. 12,’ care American Lumberman. 


HARDWOOD INSPECTOR 
Now buying on road wants change. Yard or road. 
N. H. L. A. experience. A-1 reference 15 years back. 
Can handle yard. Good reasons for change. 
Address “R. 9,’? care American Lumberman. 


TWO PRACTICAL HARDWOOD MEN, FILER & 
Sawyer, wish to contract band mill, capacity from 40 to 
100 M. We are practical men and guarantee oa, well 
manufactured lumber at a minimum cost. No. 1 ref- 
erence as to competency and reliability. If you are not 
getting good lumber and all the grades there is in the 
log, it will pay you to investigate. 
Address “R. 6,’? care American Lumberman. 


POSITION AS BUYER, FIR AND PINE 
Fifteen years’ experience mill ‘and wholesale. Account- 
ant, office manager, seven years buyer and sales man- 
ager. Will consider commission arrangement if good 
volume guaranteed. References. 

Address M. M. INGRAM, 527 Gasco Bldg., Portland, Ore. 


WANTED 
To hear from some lumber concern needing the services 
of an A No. 1 office man familiar with cost accounting; 
a good organizer; 20 years’ experience in the manufactur- 
ing end as executive and office manager. 
Address “HA. 39,’’ care American Lumberman. 


EXPERIENCED HARDWOOD MAN 
wants position as sales manager for southern manu- 
facturer or buyer for large wholesaler. 
P. M. ANDERSON, Texarkana, Ark. 


POSITION AS PLANT MANAGER WANTED 
By experienced mill man in sash, door and general mill- 
work factory; understand the business from the ground 
pd have executive ability; can put system in produc- 

tion, and try to use common sense in all things. Please 
address “NO. 16,’? 2112 Myrtle Ave., El Paso, Texas. 


OFFICE EXECUTIVE, BOOKKEEPER, AUDITOR 
With ability. Married man, age 35; fifteen years in 
retail trade. Prefer Detroit or vicinity in large or- 
ganization offering opportunity for advancement. Ref- 
nces, 
Address 























“Pp, 24,”* care American Lumberman. 





BAND SAWYER 
desires position with good firm at good location on 
right or left hand rig Jan. 1st; pine or hardwood 
job considered. Married, sober-minded and steady. 
Address, “Pp. 35,’’ care American Lumberman. 


SALESMAN WANTS TO REPRESENT 
Southern manufacturers. 16 years experience in South 
wholesale and mills Y P and hardw Prefer Buffalo 
or Toronto vicinity. Best references. 

ddress “*K. 26,’’ care American Lumberman. 


WANTED—BY EXPERIENCED SALESMAN 
Situation to represent southern or West Coast manu- 
facturer. Have established eastern trade with large 
volume of business. 

Address “Pp, 21,’’ care American Lumberman. 


MILLWORK ESTIMATOR AND SALESMAN 
Young man seeks permanent connection with growing 
pg gg can take complete lumber and millwork 
off plans 

Address *““P. 17,’’ care American Lumberman. 


BEST FILER IN THE U. S. WANTS JOB 
co on receipt of wire. F. B. FRENCH, Swanquarter, 

















WANTED—POSITION AS MANAGER 
Successfully managed — = in 2 and 3 yard 
points 16 years. Can repo’ 

Address P. oO” BOX 18, Mansfield, S. D. 


WANTED—POSITION AS BOOKKEEPER 
Ten years’ experience as general office man, being both 
bookkeeper and stenographer. Single.. Willing to go 
anywhere. References gladly submitted. 

Address “P. 5,’’ care American Lumberman. 


LOGGING SUPERINTENDENT 
Location for next year, pine or hardwood. Let me call on 
you at my expense and talk matter over with you, or can 
furnish reference if preferred. 
L. H. ARMISTEAD, Biloxi, Miss. 


WANTED—POSITION AS YARD FOREMAN 
18 years’ experience inspector and foreman, California 
white and sugar pine. 

Address **M. 28,’’ care American Lumberman. 


EXPERIENCED HARDWOOD BUYER 
Inspector wants road position with reliable company 


Jan. Ist. 
Address M. G., 3506 W. 22nd St., Chicago. 


WANTED—POSITION AS ACCOUNTANT OR 
Bookkeeper. Ten years’ experience in lumber with same 
— Best of reference; moderate salary; any loca- 

on. 
Address “‘M. 20,’ care American Lumberman. 


BAND SAWYER WANTS JOB 
Pine or hardwood. Right or left. Prefer anaie band. 
Use push nigger. Would accept millwri Salle + 
J. O. HUNNICU' Monroe, La 


DRY ‘KILN OPERATOR 
Wants position. Graduate U. 8. Forest Products Labo- 
ratory; two years’ practical experience. References. 
Address “M. 18,’ care American Lumberman. 


THOROUGHLY COMPETENT MILLWRIGHT AND 
And Engineer desires position as Superintendent of Con- 
struction either new work or repairs. 

Address “M. 6,’ care American Lumberman. 


WANTED POSITION AS COST MAN 
With sash and door firm. Have had lot of experience. 
Address ““M. 4,’’ care American Lumberman. 


SUPERINTENDENT FLOORING OR PLANING 
Mill. Competent man wants position with good firm. 
Have also had 10 years’ experience in sash and door 
interior trim mill. Good references. 

J. G. KOPF, 1147 8. Warren, Saginaw, Mich. 


FIRST CLASS BAND SAWYER WANTS 
Position on right-hand mill. Can give good reference. 
Address “L. 83,’’ care American Lumberman. 


SALES-MANAGER 
Now employed, desires oo. the first of the year, 
14 years experience in the buying and selling of Hard- 
woods, best of references from past and present em- 
ployers, guarantee to incerase your sales and prices. 
Address “L. 28,”° care American Lumberman. 


WANT CONNECTION WITH 
Good line yard concern as general manager or assistant 
or buyer or aes Long experience with con- 


servative firms 
“«y, 21,7 care American Lumberman. 


Address 
STENOGRAPHER 
With 10 years’ experience in the Sales department. 
desires change the Ist of the year, thoroughly conver- 
sant with the game from the stump to the consumer, 
expert timekeeper, invoice and order clerk, best of 
references, and handle correspondence with or without 
dictation. 
ddress “LL. 22,’ care American Lumberman. 


LOGGING SUPERINTENDENT 
Wants position. A practical railroad surveyor and log- 
ger from stump to mills, familiar with every detail of 
logging, with steam skidders and loaders, also with 
teams, any kind of timber or any kind of ground. Your 


job is not too big. 
Address Sr, 14,’ care American Lumberman. 


OFFICE MANAGER, ASST. GEN’L MANAGER 
Or sales office. Expert accountant specializing on costs, 
good correspondent. 20 years experience sawmill, whole- 
sale, factory, outside supt., and pur. agent. Ss 
hardwood and Northern woods. large operations. Best 















































a furnish bond. Employed but operation 
closing. 
Address ““K, 25,’’ care American Lumberman. 





BAND SAW FILER WANTS JOB 
Twelve years’ experience, best references. 
Address “G. 16,°" care American Lumberman. 


EXPERIENCED ACCOUTANT 
Auditor and typist, familiar with wholesale, retail and 
mfg. wishes connection with good firm. Moderate salary. 
Address “Ff, 19,’ care American Lumberman. 








WANTED. 
Experienced lumber or coal man desires position in any 
capacity from bookkeeper to manager. Age 34, have 
always been connected with the lumber and coal indus- 
try. Would like to connect in or near New York City, 
but will consider elsewhere. 
Address “L. 6,’’ care American Lumberman. 


SITUATION WANTED—BY YOUNG LADY 
Typist, general office = lumber rience in Chicago. 
Address “K, 32,’’ care Amesen can Lumberman. 








WE WANT TO MAKE A CONNECTION 
With a mill that can get out Red Oak and White Oak 


car material cut to size and lengths. In reply state the 
limit as to sizes and lengths and also whether can cut 
long timbers over 16 feet. 

Address “RR. 35,’’ care American Lumberman. 


SQUARES WANTED 
We are in the market for up to 10 carloads of hardwood 
squares, preferably Beech, by and Maple, dry, 1”, 
14%” and 11%” lengths 42” t 
ROBERT DICKEY CO., Pittsburgh, Pa. 


WANTED—AT LOW cute 
3 ears clear oak squares, 144x144x2 
4 cars 2x2x19 and 154x1%”x39”. 
Delivered Gardner, Mass. 
A. & H. GATES, 112 W. Adams St., Chicago, Il. 


WANTED—TO BUY REJECTED LUMBER 


In this vicinity. 
MILLER & JOHNSON, 1114 W. Lake St., Chicago, Ill. 


WANTED: TO HEAR FROM CONCERNS 
Who are in position to furnish large quantities of west- 
ern cedar poles for shipment during 1923 and 1924. 
State whether or not you can butt treat stock. 

Address “R, 38,’’ care American Lumberman. 


WANTED—LUMBER AND SHINGLE 
Wanted on commission basis for Indiana, one or two 
good yellow pine accounts. Fifteen years’ acquaintance 

















with the retail yard and industrial trade. Address 
W. H. BULTMAN, 1507 Merchants Bank Bldg., Indian- 
apolis, Ind. 





CAR MATERIAL AND CROSSING PLANKS 
Want responsible mills to cut red and white oak car 
material and crossing planks. Write for sizes. ROBERT 
= — se CO., INC., 590 Ellicott Square, 

uffalo, N. Y. 





WANTED—LUMBER 
A large, responsible wholesaler and manufacturer of 
hardwood and cypress lumber desires to make further 
mill connections and market lumber on comaission basis. 
Willing to render financial assistance where conditions 
warrant. Write us for particulars. 
Address ““K. 29,’’ care American Lumberman. 


LOCUST 6/4 AND 7/4 FULL THICKNESS 
Sound mill run, flitched or square edged, dry or green, 
in carload lots. If possible, a prices or 
name freight rate with f. o. b. pric 

B. FF. & BR. FP. GRAVELY, Martinsville, Va. 


WANTED—WALNUT LOGS 10” and UP 
In diameter—8’ and up long. Will inspect at shipping 
point and pay full market price 
Address GEO. W. HARTZELL, Piqua, Ohio. 


WANTED—TO BUY HARDWOODS 
Want to purchase cut of good mill manufacturing gum, 
oak, ash, etc. Under favorable conditions will advance 
reasonable amount as lumber goes on sticks. Band mill 
preferred, but not necessary. 
ddress “H. 2,” care American Lumberman. 


WANTED—TO CONTRACT 
Large responsible Memphis concern selling consuming 
trade, will contract for output one or two band mills 
cutting Hardwoods or Cypress, either as outright pur- 
chase or on commission basis and render liberal finan- 
cial assistance. 
Address 














“FP. 16,"" care American Lumberman. 





WANTED—2%,” x2%"—#” 
Second growth —— White ash squares 
Address E. HOLMES LUMBER CO., 


“Lima, Ohio. 








WANTED—TRACT OF PINE 
Mississippi, Louisiana or Texas to locate sawmill 25 to 
100 million. 


Address ““R. 28,’’ care American Lumberman. 








WANT TO PURCHASE 
A complete 6 or 7’ band mill, in good condition, includ- 


ing power plant. Please mait complete information, in- 
cluding lowest cash price. 
DIXIB MACHINERY COMPANY, INC., 
1561-3 Texas Ave., Shreveport, * 


WANTED—TO BUY 
Single circular mill without boilers, right hand, to cut 
50,000’ a day 
Address “R. 7,"* care American Lumberman. 
WANTED—GOOD CIRCULAR SAWMILL 
Preferably in Indiana, Michigan or Ohio. 
ddress “Vv, J. R., care American Lumberman. 


WANTED—TO BUY 
One ten foot a! Veneer Machine, second hand. 
BAKER LUMBER CO., 
Coffeyville, Kansas. 
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WANTED—TO LEASE OR RENT 
For about three months, thirty to fifty ton geared loco- 
motive. ALARKA LUMBER COMPANY, Alarka, N. C. 











I WANT TO BUY A GOOD RETAIL YARD 


In Northern Ill. or Southern Wis. Sales of around 
$50,000. Address ‘‘R. 33,’’ care American Lumberman. 


WANTED 
Desire connection with reliable firm to handle their 
stock doors, windows, screens and mouldings on com- 
mission basis. Good territory; can control some fifty or 
sixty lumber yards. 
Address “R. 4,’’ eare American Lumberman 


WIDELY EXPERIENCED AND CAPABLE 
Lumberman desires to locate in Saint Louis and will 
invest with services up to twenty thousand dollars in 
wholesale, retail, planing mill or door company. Re- 
plies confidential. 

Address “P. 18,"" care American Lumberman. 


FOR EXCHANGE—800 ACRES 
Of choice wheat land in Phillips County, Colorado., 550 
acres. under cultivation. For lumber yards. 
Address “Pp, 14,’ care American Lumbermar. 


WANT TO BUY FOR CASH, FROM OWNER 

A good retail lumber yard that will profitably employ 
from $75,000 to $100,000 in merchandise, book accounts, 
plant and equipment. No planing mill considered. 
Would consider good county seat point with smaller in- 
vestment. Address ‘‘OLD RETAILER,’’ care American 
Lumberman. 

















REMILLING 
AT ATLANTA 
We are able to handle all kinds of milling in transit 
up to 16x24. Write us for rates. 
WILLINGHAM-TIFT LUMBER CO., 
Atlanta, Georgia. 





WANTED TO BUY 
Well located hardwood mill with large amount of hard- 


wood tim . 
JOHN C. DALK, New Washington, 0. 


r. 
Address 
WILL EXTEND 
Financial assistance of from thirty to fifty thousand 
dollars on equitable profit sharing basis in going sawmill 
operation or to wholesale firm composed of—or to be 
organized of ambitious young men of experience. 
ddress “L. 16,’’ care American Lumberman. 








WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 
Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber district of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo. Line 
and D. 8. 8. & A. Rys. State your wants and we will 
help you find a location. Address 
H. 8. FUNSTON, 
Land Commissioner, Soo Line Ry., Minneapolis, Minn. 





STURTEVANT DRY KILN OUTFIT 
Heated dry kiln 120x40x10. 
H. R. WILSON MACHY. CO., 415 Pine St., 


St. Louis. 





FOR SALE—WATER TANKS 
—_ very good 12 ft. x 16 ft. x 5 ft. tanks on 7 ft. 
D. B. Sleds 4” runner, McLaren casting. Price 


complete equal to cost of sleds underneath. 
CHAS. W. FISH LBR. CO., Birnamwood, Wis. 





FOR SALE—RETAIL LUMBER YARD 
In southwest Wisconsin, one yard town. 
Address "DD. 20, * care American Lumberman. 


FOR SALE 
Retail lumber yard at Webster, Pa.. $50,000.00 or 
more business per year; 90% cash inside 8 months. 
EBSTER LUMBER CO., Webster, Pa. 


FOR SALE—PART INTEREST 
ze peed apes sowen F yard, thriving communi 
Chicago. 87,’’ care American 








, suburb of 
juumberman. 





RETAIL LUMBER YARD 
In Idaho for sale. Established in 1911. Only yard in 
county. Rich farming and orchard land. Average sales 
for past four years $27,000.00. Very promising pros- 
pects. Price reasonable. Good reasons for selling. 
Address “D. 18,’ care American Lumberman. 


IF YOU WANT A SNUG LITTLE YARD 
In Southern Michigan town of 700, where you can clean 
up $5,000 or $6,000 yearly with little effort and no worry, 
write us. Require about $14,000 to handle. Good reason 
for selling. Don’t answer unless mean business. 
Address “M. 14,’ care American Lumberman. 








FOR SALE 
1 car 4/4 F. A. 8S. poplar. 
% car 4/4 select poplar. 
h car we ar sap —. 


car 5/4 F. A. 8. select and sap (mixed) Ln engl 

car 6 Aya _*.. S. select and sap (mixed) ger ar. 
\ car eA A. 8. select and sap (mixed) poplar. 
GAMBLE BROS., INC., Highland Park, Ky. 


FOR SALE—ENTIRE CUT 
Of from 40 to 100 acres central Ohio hardwood timber 
to be shipped this winter—next spring. 
AUGUST MITCHART, Killbuck, Ohio. 








FOR SALE RETAIL LUMBER AND 
Building Su ply Business, established 85 years, within 
one block of business district of city of population, 
on railroad and state road. Stock all under cover, 
sheds and warehouses. Industries, factories and farm- 
ing, located central western Indiana on the ‘‘Banks of 


the Wabash.”’ 
Address “B®. 15,’" care American Lumberman. 























(hn e-Business Onniorhunties: 
JOE oat, suhuattee Dana ie BB isi" US 





FOR SALE 
ENTIRE FLOORING AND PLANING MILL. 
See advertisement of MOWBRAY & ROBINSON CO., 
Cincinnati, Ohio, on page 36. 


WANTED—TO GET IN TOUCH WITH PARTY 
Willing to invest $50,000.00 in an established wholesale 
and retail lumber business, well equipped yard in a 
growing city in central New York, of 200,000 population, 
Sheds fully equipped with well-assorted stock of flooring, 
roofing and dry lumber of all kinds, suitable for the 
building trade. There is a service plan established that 
has proven a success. This business can be built up to 
$400,000.00 per year—a wonderful opportunity. 

Address “R. 34,’’ care American Lumberman. 








FOR SALE—MODERN N. C. PINE OPERATION 


75 M. daily capacity, in full operation. 250 
million feet of timber and large quantity of pulp 
wood. Desirable location. Principals only. 


Address ‘‘FEE SIMPLE,”’ care American Lumberman. 





FOR SALE—SAW MILL 
eee mill, grain elevator, at Tunnelton, Ind., on 
& O. Rare opportunity, small capital required. 
Good chance to get into business. Terms. If interested, 
write LANZ LUMBER CO., Bedford, Ind. 


SOUTHERN INVESEMENTS 
Timberlands, coal lands, mineral lands, mines, quarries, 
sawmills, woodworking plants, public utilities, ice plants, 
industrial plants, etc. Write us 

HODGSON INVESTMENT Co., Knoxville, Tenn. 


RETAIL MILL AND YARD 
Western New York, a going proposition since 1868. 
About $175,000; terms can be arranged. Someone will 
get a bargain. 
ddress “Pp, 39,’’ care American Lumberman. 


EXPERIENCED, CAPABLE YOUNG MAN 
Thirty years of age, in successful wholesale lumber busi- 
ness past three years, small town, good location, good 
buying and selling connections, needs five thousand dol- 
lars; can convince anyone wanting safe, conservative, 
money-making proposition. Yellow pine boards and 
dimension. Located in Georgia. 

Address ‘‘EQUITABLE,’’ care American Lumberman. 


SAW MILL LOCATION 
$9,000 buys large tract of land suitable for sawmill cut- 
ting mahogany; now a truck farm with small house. 
Fronts Mississippi river and railroad. 
Address “Pp, 4,’’ care American Lumberman. 


FOR SALE—SAWMILL COMPLETE 
8’ band and band resaw mill, with 12,000 acres of land 
and 75,000,000’ of standing timber, located in Eastern 
North Carolina. Sawmill modern, fully equipped, with 
10 miles standard railroad and woods equipment, Oper- 
ating two years. Timber consists of pine, gum, tupelo, 
soft maple and cypress, and possibly 100,000,000’ addi- 
tional available within'a radius of 15 miles. Advan- 
tageous shipping rates by rail and water. This property 
for sale by owners and may be inspected at any time. 
Address “~L. 1,’°° care American Lumberman. 




















LATH CONTRACT TO LET 
Reliable party wanted to contract for output of approxi- 
mately two carloads per week of Red Cedar and Spruce 
Laths. A. MANSON, Avola, B. C. 


FOR SALE 
Going Oregon lumber and shook manufacturing plant 
operating in Western White Pine. Choice timber hold- 
ings and_mill properties. Excellently located on main 








line approximately $400,000.00 proposition. Address 

owner, ‘‘L. 2,’’ care American Lumberman, 
FURNITURE FACTORY 

For sale or rent. Modern in every respect... Address 


communications to 
THH MECHANICVILLD ta “ay jg COMPANY, 
Mechanicville, N. 


HARDWOOD DIMENSION STOCK PLANT 
At Grenada, Miss. About six acres on principal high-. 
way; good engines, boilers, sawmill and machinery. 
Switch on Y. M. V. main line. Good warehouses. 
Bargain for prompt cash. Apply ANCHOR SAWMILLS 
, 705 Carondelet Bldg., New Orleans, La 








; ~ net 50% each 6/4 and 8/4 Saps & Better Poplar. 
Car 8/4 No. 1 Com. Poplar. 
i Car 8/4 No. 1 Com. Poplar. to contain 25% No. 2A. 
1 Car 6/4 No. 1 Com. +> ~ 
1 Car 6/4 No. 2A. Com. 
STEWART LUMBER tO, ; Birmingham, Ala. 


WE WANT ORDERS FOR CHOICE LOGS 
Southern Hardwoods, Cypress and Yellow Pine suitable 
for export or the manufacture of veneers. Can also 
furnish Yellow Pine piling and Hewn Oak timbers. 

Address “R. 14,’’ care American Lumberman. 


FOR SALE—CARLOAD EDGED BEECH 
About fifty per cent two inch and fifty per cent one 
and one-half inch. Also 50,000 feet beech plank, not 
—.. J. FRANKLIN MEEHAN, Mt. Airy, Philadel- 
phia, Pa 











FOR SALE 
Sound square edged white oak timbers 6x8 to 12x12”— 
10 to 16’ long. Write for prices. 
WHITE RIVER HARDWOOD CO., 
Augusta, Ark. 


CAN FURNISH 3 TO 4 CARS 
6/16x2 Select and Clear Plain Red and White Oak 
Strips S4S. 
OWENSBORO PLANING MILL CO., INC., 
Owensboro, Ky. 


MIXED JACK PINE AND SPRUCE 
500,000’ 2x4—10 to 16 No. 1 grade. 
100,000’ 2x4—10 to 16 No. 2 grade. 
100,000’ 2x4—10 to 16 No. 3 grade. 
60,000’ 2x6—10 to 16 No. 1 grade. 
For prices, wire or write THE NEW ONTARIO CON- 
TRACTING CO., LTD., Port Arthur, Canada. 


WANTED—ORDERS FOR 3/4 & 7/8” ROUND 
Wood rods. Can make to your ———— of clear 
and sound air dry beech and maple % a %” round 
wood rods, 20 to 60” length. Inquiries solicited for other 


sizes and <a 
. 8S. HALLENBECK, Greene, N. Y. 














FOR SALE—ASH POLES 


From 14 in. down which can cut or saw as wanted. 
L. BLACK, De Witt, Ark. 





FOR SALE—FIFTEEN CARS 4/4 
Sound wormy chestnut. Good widths and lengths, dry 
and well manufactured. 
WHITEHURST & WILLARD, Charleston, W. Va. 


FOR SALE—OAK LUMBER 
3,000 > 4/4” Random width 10 to 16 ft. 
3,000 f 8/4” Random width 10 to 16 ft. 
3,000 it 12/4” Random width 10 to 16 ft. 
s ;000 t. ie” Random width 10 to 16 ft. 
M 1%4x1%"-28-30 and .82” Turned Oak Stair Balusters 
The oak stock is thoroughly air dried poring been on 
sticks for three years and will grade No. 1 Com. and 
better. W. R. LEWIS, Rockford, 0. 


FOR SALE—PILING 50 CARLOADS WHITE OAK 
And mixed hardwood piling. 
EDW. G. ANDERSON, Kane, Pa. 











FOR SALE 600,000,000 FEET 
Of timber in Montana all near good roads. 


Timber 
I own the timber and will sell on reason- 


mostly pine. 
A splendid opportunity for man with 


able terms. 
portable mill. 
Address “R, 23,’’ care American Lumberman. 


WHITE PINE TIMBER TRACT FOR SALE 
Present owners interested in'’other timber tracts and 
operations for a great number of years are desirous of 
selling an undeveloped tract of soft white pine in 
southern Colorado, about 120,000,000 feet of superior 
quality, will cut good percentage of high class; lies 
within short distance of railroad, and controls larger 
body adjacent Government timber. Will sell outright on 
liberal terms or sell part to practical operator. 

Address “Pp, L.,’’ care American Lumberman. 


FOR SALE-—IN INDO-CHINA 
75,000 acres timber land, forest exploited since 1908; 
owners have built railroad to market, carbonization, pa- 
per and distilling plant. Can supply Japanese market. 
Price 20,000,000 francs. For terms and further infor- 
mation, apply FRANCO-CANADIAN MORTGAGE CO., 
LTD., Edmonton, Alberta. 











FOR SALE 4,063 ACRES OF TIMBERLAND 
Chestnut, oak, poplar, wild cherry etc. Located near 
Uniontown, in Fayette Cumaty, Pa. Address ANDREW 
STEWART, 1442 Clifton St., N. W., Washington, D. C. 





FOR SALE—6000 ACRES VIRGIN TIMBER 
In Ontario, hemlock, birch, ash, elm, basswood and pine. 
WARREN ROSS ‘LUMBER 6o., Jamestown, N. Y. 
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AMERICAN LUMBERMAN 








FOR SALE—25 TO 30 THOUSAND ACRES 
of hardwood timber land in East Tennessee, near lines 


of the Southern Railway. This is good white oak, 
poplar, hickory, etc. For sale by owner. For particu- 
lars address ‘‘E. 16,’’ care American [ae 


3,000 ACRES VIRGIN HARDWOO) 
In southwest Arkansas, cruising 16,000,000 he White 
Qak, Red Oak, Gum, Hickory, Ash. Write to 
WM. B. DORMON, Owner, Nashville, Arkansas. 


BOUNDARY OF FINE HARDWOOD TIMBER 

WELL LOCATED FOR LOGGING 

ee * tetas of lumber. Description and price on re- 

= ete *““M. 15,’’ care American Lumberman. 
HOW ABOUT THAT MACHINERY 

You would like to sell? Put ad in For Sale Second Hand 

Machinery columns. We reach the buyers. AMERICAN 

LUMBERMAN, 481 8S. Dearborn St., Chicago, Ill. 














CALIFORNIA SUGAR AND WHITE PINE 


Nine Million—Fir and Cedar, Four Million. Two miles 
from Blinzig. Siding on the Western Pac. Ry., Butte 
County, Calif. For price and terms, F. C. DESMOND, 
Owner, Box 72, Hollywood, California. 


CALIFORNIA WHITE AND SUGAR PINE 
AND REDWOOD TIMBER LANDS 
Desire to get in touch with prospective buyers for oper- 
ating or investment. In writing, state character and 
size of property desired. 
ALBERT G. DUHME, 
440 Geary St., San Francisco, Calif. 


FOR SALE—ATTRACTIVE PRICES 
400 million feet redwood timber, 200 million feet white 
and yellow pine timber, making 600 million feet, located 
central California, near railroad. 
8. F. WILES, 1315 West 9th St., Los Angeles, Calif. 


BRITISH COLUMBIA TIMBER 
Investments of all sizes; correspondence solicited. 
W. L. KEATH, 1026-27 Standard Bank Bldg., 
Vancouver, B. O. 
B. C. TIMBER FOR SALE 


Pulp proposition of about 4 billion feet, mainly spruce, 
on tidewater. Pric Full particulars from 














e $3,500, 
CANADIAN FINANCIERS TRUST COMPANY, 
839 Hastings St. W., Vancouver, B. C. 











STRICTLY VIRGIN FINE UPLAND 
Hardwood timber, 600 acres, edge Mississippi Delta, 
white and red oak predominating, very reasonable price 
and terms. Other tracts pine or hardwood up to several 
hundred — ~~ 

. KANORR, Laurel, Miss. 


A suai TRACT CONSISTING OF 
600,000 ft. So. Yellow Pine, 500,000 ft. Gum, 500,000 
os and Hickory, 2% miles from shipping point. 
te to 
WM. B. DORMON, Owner, Nashville, Arkansas. 


FOR SALE—CHOICE HARDWOOD AND 
Short Leaf pine, largely Rosemary, on 2490 acres. 
estimated to cut twenty million feet, about 70 per cent 
Hardwood, near Jackson, Miss., three to five miles north 








of A. & V. R. R., good logging. 
CHAS. TREAS, Aberdeen, Miss. 





FOR SALE—COLUMN BORER 
Combination hand and power feed, for round or square 
stock up to 16”x22’, 12” I beam frame, in first-class 
condition. Price very reasonable. 

VOLL COOPERAGE COMPANY, 

Federal Reserve Bank Bldg., St. Louis, Mo. 


SIX FOOT BAND MILL FOR SALE 
Account completing cut we offer completely equipped 
six foot band mill for sale. Will be released January 
first and can be shipped at once. 
8T. GEORGE LUMBER COMPANY, Kingwood, W. Va. 


FOR SALE—CONVEYOR. 
One Chicago Automatic Conveyor for unloading coal, sand, 
gravel, etc. Hardly used. ‘Will sacrifice. Bargain! If 
interested will quote low price. HUBBARD WOODS 
LUMBER & COAL COMPANY, Hubbard Woods, Illinois. 


~ FOR SALE—BAND RESAWS, SURFACERS 
Cross-cut, rip saws, box board matchers and squeezers 
and other box-making machinery in first-class operating 
condition. 
RATHBORNE, HAIR & RIDGWAY CO., 
2248 So. Laflin St., Chicago. 

















: MACHINERY FOR SALE 
ee 80” double surfacer, complete with counter- 

sha 
ay & Egan 60” band resaw. 
Mershon band rip saw. 
Yates No. 281 roll feed band rip saw. 
Yates No. 312 chain feed band rip saw. 
Fay & Egan 7” four side moulder. 
New Britain No. 2 chain mortiser. 
American No. 5 single end tenoner. 

LEE HACKETT, 


3-123 General Motors Bldg., Detroit, Mich. 





FOR SALE 
Two practically new Fay & Egan 361A short log band 
Sawmills with 410 carriage, one right and one left hand. 
Address “R. 2,’’ care American Lumberman. 
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FOR SALE, 


THE LARGEST AND MOST COMPLETE LINE OF 
USED MACHINERY IN THE UNITED STATES 


EACH MACHINE GUARANTEED AS REPRESENTED 
IN QUOTATION OR FULL PURCHASE 
PRICE REFUNDED 


WRITE FOR DETAIL DESCRIPTION, GUARANTEE 
AND LOWEST CASH PRICE 


DOUBLE SURFACERS 


Berlin No. 175—30”x12” Six Roll, triangular heads, di- 
vided rolls; rebuilt. 

Berlin No. 177—30”x12” with round heads, divided rolls; 
rebuilt by Yates Co. 

American No. 6%4—30"x7” Cabinet, with round heads, 
divided rolls. 

Berlin No. 160—30”x6” Cabinet, with square heads, sec- 
tional rolls. 

—— 30”x7” Cabinet, with square heads, sectional 

» rolls. 

American No. 145—30”x6” Six Roll, with square heads, 
sectional rolls. 

— No. 4—24”x6” light Double Planer, square 
eads. 


SINGLE PLANERS 


Buss 30”x6” Cabinet with square head, sectional roll. 
Buss 36”x6” Cabinet with square head, sectional roll. 
Whitney 36x6” Cabinet with round head, sectional roll. 
Berlin 42”x6” Cabinet with square head, solid roll. 
Yates No. 152—24”x8” with round head, divided roll. 
Smith 24”x6” Pony Planer with countershaft. 


RIP SAWS AND EDGING SAWS 


Jenkins Chain Feed Edging Saw, direct motor drive, 
complete, 

Fay & Egan No. 386 Edging Saw without countershaft. 

West Side Iron Works No. 65 Edging Saw with counter- 


shaft. 
— No. 205 Chain Feed Edging Saw, direct motor 
rive. 
Fay & Egan No. 110 Self Feed Circular Rip Saw. 
Towsley Hand Feed Rip Saw, iron frame. 
West Side Chain Feed Band Rip and Edging Saw. 
Yates C-3A Latest Model 4” Fast Feed Moulder, slip-on 
heads, 98 per cent new. 
Yates C-4—8” Fast Feed Moulder, slip-on heads. 
Yates No. 108 Openside 10” Moulder, with 25 HP motor. 
American 14” Inside Moulder and Matcher. 


BAND SCROLL AND RESAWS 


Silver Mfg. Co. 26” Band Scroll Saw. 

McDonough 44” Band Resaw, used less than 30 days. 
Fischer No. 3—60” Band Resaw. 

Yates Late Type VV—4 Twin Band Resaw, fine shape. 
Berlin No. 287—54” Horizontal Band Resaw. 


DOUBLE END me ue DOUBLE CUTOFF 


American Double End Tenoner. 
Hayes Double End Tenoner, gear driven copes. 
Fay & Co., Double Cutoff Saw. 


SANDERS 


Moore No. 5 Automatic Stoke Belt Sander. 

Yates 8-3 Oscillating Edge Sander. 

Berlin No. 431—31” Triple Drum Sander. 

Fay & Egan No. 225—30” Triple Drum Sander. 

Berlin Invincible 30” Triple Drum Sander. 

Berlin Invincible 36” Triple Drum Sander, with 15 HP 
motor. 

Fay & Co. 36” Triple Drum Sander. 

Fay & Co. 42” Triple Drum Sander. 

Fay & Egan No. 225 Late Type 42” Triple Drum Sander. 

Berlin 60” Royal Invincible Triple Drum Sander. 

Berlin 102” Triple Drum Sander. 

L. G. McKnight Spindle Sander. 


MISCELLANEOUS 


Veneer Mchry Co. Veneer Jointer. 

Mattison No. 55-B 30” Automatic Turning and Shaping 
Lathe. 

Berlin No. 201 Double Spindle Shaper. 

Six Spindle Multiple Dovetailer. 

Mattison No. 9 Variety Turning Lathe. 

Andrews 30” Boring Machine. 

American 12” Hand Jointer. 

Porter Style ‘‘B’’ 12” Hand Jointer. 

Meyers Rebuilt Continuous Feed Glue Jointer. 

Wilce End Matchers, complete, 98 per cent new. 


COMPETITORS CANNOT MEET OUR PRICES ON 
ABOVE 
——A QUOTATION WILL CONVINCE YOU-———— 
WOOD-WORKING MACHINERY SALES 


ORGANIZATION 


140 South Dearborn Street, Chicago. Phone State 7477 





FOR SALE 
4 lengths 19 ft. 5”—5-15/16” Diam. C. R. Steel Shaft- 


ng. 
1 length 25 ft. 5”—5-15/16” Diam. C. R. Steel Shaft- 


ing. 
1 length 19 ft. 4”—5-7/16” Diam. C. R. Steel Shaftin 
4 lengths 24 ft. 1”—5-7/16” Dlam. %. R. Steel Shafting. 
: —= Fae a oui Brackets. 
only Heavy Type ” Collar Oiling Beari * 
adjustable ball and sockets. " —— 
5 only 5-15/16” Heavy Type Shaft Couplings. 
5 only 5-7/16” Heavy Type Shaft Couplings. 
1 only 5-7/16” Reducing Couplings—Extra Heavy 
12 only 25” Drop Hangers with 5-7/16” Ball and "Socket 
Collar Oiling Bearings—Extra Heavy 
1 only 18” Drop Hanger with 5-7/16” “Ball and Socket 
Collar Oiling Bearings—Extra Heavy. 
In Good Usable Condition. 
For quick sale, will sacrifice at low figure. 


Prices upon application, subject to prior sale. 
THE THEODOR KUNDTZ COMPANY, Cleveland, 0- 





FOR SALE—ONE 24 INCH 4 SIDED 
Egan planer and matcher. This machine is in first-class 
condition in —s way and can he shipped at once. 
Price $400 f. b. Bath, » a HE W. W. BAB- 
cocK COMPANY, Bath, N. 


ONE COMPLETE CIRCULAR SAW-MILL WITH 
With 30 H. P. compound traction engine, 10M ca- 
pacity, located near Chicago. 

Address “M. 5,’ care American Lumberman. 


FOR SALE 
One electric light plant complete, generator with switch- 
board and instruments complete, 11% K.W.-110 volt 
D. O. with extra armature. Manufactured by Jas. Clark, 
Jr., Electric Co., Louisville, Ky. One 9x11 Center crank 
slide valve engine with two flywheels. Price Mobile, 


Also one Yates 8x4 C 4 Moulder complete with heads, 
practically rs Price Mobile $1,000.00 
STOVER LUMBER CO., 
City Bank Blidg., Mobile, Ala. 











WAYNE REBUILT MACHINERY 
“Known by every user for its Quality, 
And to be Invariably as represented.’’ 


Around 1400 machines in stock. 


Know our Distinctive Sales Plan and the sort of re- 
building methods that make it possible. 


WOODWORKING MACHINERY 
For every Purpose. 


WAYNE MACHINERY CO., 
Fort Wayne, Ind. 





SAW MILL FOR SALE 
Having cut all our timber, we offer for sale our mill 
which is good as new. 
8 ft. Garland Band Mill, 
* 60” Mershon Resaw. 
18x42 Hamilton Corliss Engine. 
If interested, write for ws and further details. 
THE HANSON D & LUMBDR CO., 
Grayling, Michigan. 





LOCOMOTIVE, 56 TON, GEARED 


Standard gauge. 
Log cars—24, equipped with chains, air brakes, etc. 
Cheap. 
J. E. HARROUN & SON, INC., 
600 Woolworth Bldg., Watertown, N. Y. 





JUST A FEW PLANERS 
Hermance 24x8” No. 8, Four-side. 
‘‘Happy Thoughbt’’ 24x6”, Four-side. 
Woods 8x6” No. 28, Four-side Floorer. 
Rogers 26x12” No. 999 ag Two-side. 
American 30x8” No. 51, Two-side. 
American, 26x8” Ps 50, Two-side, 
LS . a — No. 16, Two-side. 

86”, — Cabinet. 

or ae aa" ngle Planer. 
L. Power dens” No. 8 ror 
Several Pony Planers 18 to 24”, and hundreds of other 
wood waking eee on Write for full list. 

RMANCE MACHINE CO 


Williamsport, Pa. 





THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers. 431 S. Dearborn St., Chicago, Ill. 
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FOR SALE—8 FT. BAND SAW MILL 
complete with saws, — and filing room equip- 
ment and dry kilns. ne complete set of slack bar- 
rel heading machinery. All in good order and at a 
bargain. Address, FRENCH LUMBER & MFG. CO., 
Battle Creek, Mich. 


FOR SALE—SAW MILL 
Near Chicago, with 56” circular saw, edger, ripsaw table, 
buzz saw, etc., with or without traction engine. 
Address “Pp. 10,"" care American Lumberman. 


ALE 








FOR S 
One large Cliff Williams mill with slab chain, edger and 
Will sell cheap. 
“Pp. 6,"’ care American Lumberman. 


cut-off saw, all in good condition. 
Address 


GENERATOR AND ENGINE 
80 K. W. Bullock Generator with Allis-Chalmers 


Complete with all electrical equip- 
Good condition and decided 


“Pp. 32,’’ care American Lumberman. 


GENERATOR BARGAINS 

1—100 KW, 900 RPM, 3 Ph, 2300 V, 60 Cy, G. B. 
1— 60 KW, 1200 RPM, 3 Ph, 220 V, 60 Cy, F. M. 
1— 50 KW, 1200 RPM, 3 Ph, 2300 V, 60 Cy, G. BE. 
1— 30 K 115 V, D. C., Steam Engine Set. 
1— 15 KW, 115 V, D. C., Steam Engine Set. 
1— 6 KW, _ 35 or 110 Vv, D. C., Kerosene Eng. Set. 
1— 20 KW, 1150 RPM, 125 ¥; I C., Fairbanks-Morse. 
Many Other Sizes A. C. and Cc. 

V. M. NUSSBAUM & CO., Per WAYNE, IND. 


Corliss engine. 

ment and connections. 

bargain. 
Address, 














GENERATORS & ENGINES DIRECT CONNECTED 
Dir. Current, 250 V. Alt. Current 3 Ph., 60 Cy. 
76 KW Triumph-Corliss. 90 KW G. E. -Unifiow. 
200 KW Allis-Corliss. 150 KW G. E.-Chuse. 
200 KW C. W. Skinner. 200 KW Westge,-Corliss. 
250 KW C. W.-Chuse. 300 KW Allis-Skinner. 
2-300 KW Westge.-Corliss. 500 KW Allis-Corliss. 
400 KW G. E.-Corliss. 1200 KW G. E. Corliss. 
8-500 KW Westge. Turbines. 2000 KW G. B. Corliss. 
Other sizes. 
Air Fi pee Engines, Boilers, Pumps, Motors. 
H. R. WILSON MAC’Y CO., 415 Pine St., St. Louis. 


A. C.—GENERATORS—D. C. 


1—625 KVA Westinghouse 3 phase, 60 cycle, 2300 volts, 
direct connected to an 18x38x30 Hamilton Cross Com- 


pound Condensing Engine. 

1—625 KVA, Allis-Chalmers, Bullock type, 3 phase, 60 
cycle, 220 volts, 120 RPM, direct connected to a 24x 
42 Allis-Chalmers simple heavy duty Corliss Engine. 

1—500 KW General Electric, 3 phase, 60 cycle, 480 volts, 
3600 RPM Turbo Generator Set. 

1—400 KW each General Electric, 3 phase, 60 cycle, 240 
volts, 1800 RPM Horizontal non-condensing Turbo 
Generator Sets. 

1—300 KVA Burke Electric, 3 phase, 60 cycle, 480 volts 
Generator, direct connected to a 20x20 Ball Auto- 
matic Engine. 





1—175 KVA Burke Electric, 3 phase, 60 cycle, 480 
volts, direct connected to a 16x16 Ball Automatic 
Engine. 


-150 KW Crocker-Wheeler, 250 volts, direct current 
Generator, direct connected to an 18x18 Skinner Auto- 
matic Engine. 

1—150 KW Allis-Chalmers, direct current, 125 volts, 
direct connected to an 18x18 Skinner Automatic En. 
gine. 

1—125 KW General Electric, 3 phase, 60 cycle, 480 
volts, direct connected to a 16x15 Skinner Automatic 
Engine. 

2—100 KW each Western Electric, 125 volts, direct con- 
nected to a 15x15 Skinner Automatic Engine. 

1—94 KVA General Electric, 3 phase, 60 cycle, 240 volts 
belted type Generator. 

1—80 KVA, Allis-Chalmers, 3 phase, 60 cycle, 220 volts, 
900 RPM belted Type Generator, with direct con- 
nected exciter. 

1—75 KW General Electric, 250 volts, direct connected 
to a 14x14 Ideal Automatic Engine. 

1—75 KW Ft. Wayne, 250 volts, direct connected to a 
14x16 Skinner Engine. 

1—62\% KW Lincoln, 3 phase, 60 cycle, 480 volts, direct 
connected to a 11x12 Chandler & Taylor Automatic 
Engine. 

1—50 KW Triumph, 125 volts, 
an 11x12 Skinner Engine. 

1—22% KW Allis-Chalmers, 12) 

1—17% KW Triumph, 125 volts, 
8x8 Troy Vertical Engine. 

Also many other sizes and types, including both A. C. 
and D. C. Motors and Boilers and Engines. 

THE RANDLE MACHINERY COMPANY, 
1820 Powers St., Cincinnati, O. 
Established 37 Years. 


USED ELECTRIC MOTORS 
RECONDITIONED LIKE NEW 
Enormous stock; all kinds; direct current; alternating 


direct connected to 


5 volts belted type. 
direct connected to an 








current; all standard makes. We buy, sell, repair, rent 
and exchange. Tell us your requirements. 
3 PHASE 60 CYCLE MOTORS 

H.P. 220 OR 440 VOLTS Speed 
See SS I, BC eee boas bcanesanieusbeeeaceee 1200 
1 ee a ees oer rr ery pe 900 
DL GO POR EOUNS,, TS iv ciissscccas Noes esescave 870 
2 50 Allis-Chalmers, type AN, 2200 v.......... 865 
1 50 Westinghouse, type F, slip-ring.......... 850 
2. ae. Bi, eee EE Rs ows Pasa eek 6e6 5555 boa cane ee 720 
1 60 Westinghouse, type MW, slip-ring. ..- 680 
1 60 G. E., form M, slip-ring........... -- 435 
1 7 G. E., form K. PO Vicsttnshaesion > . -1800 
1 75 Allis-Chalmers, type ANY, slip-ring . 870 
2 75 Fairbanks-Morse, type BV, slip-ring . 690 
Sc be i. Wi ree Bh... o0ct050345 84500080 ..-1800 
1 100 G. E., type I, form M, slip-ring.......... 720 
1 125 Westinghouse, rev. field synchronous motor 900 
Ce EO Rs Rr rr - 600 
S BOW  Wentinemeune, TDG. OW «55's 6500009 5:0040005 580 
1 250 Fairbanks-Morse, slip-ring........3.....se6 600 
1 BOO. Wertingoeuse, CyPe OW . 0:0 0:5:0:69.0004020,90% 500 
New and used generators, motors, meters, switchboards 


and transformers. Every article under the regular price. 
GREGORY ELECTRIC CO.. 
Teléphone Canal 1690. 16th and Lincoln Sts. 


Chicago, Tl. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by adver- 
tising in the ‘‘Want-Columns’’ of the AMERICAN LUM- 
BERMAN, Manhattan Bldg., Chicago, Ill. 








REBUILT AND NEW ELECTRIC MOTORS 
Generators and transformers, all standard makes, sold, 
bought and exchanged. Our rebuilt motors stand every 
— ~~, motors; 8,000 always in stock; send for 
stoc at. 


Write what you want or have to sell. 
FUERST-FRIEDMAN CO., Cleveland, O. 





POWER PLANT 
AT BARGAIN PRICE 
J-—-18”x36” Allis-Chalmers Corliss engine direct con- 
nected to 200 K. W. Allis-Chalmers Bullock type D. C. 
generator, 240 volts, 833 amperes, 125 RPM, complete 
with all auxiliaries and in first-class working condition. 
Will make very attractive price for quick disposal. 
AMERICAN SINTERING COMPANY, 
Youngstown, O. 





72x18 BUTT STRAP TRIPLE 
Riveted boiler, 125 pounds working pressure. 
PFANNMULLER ENGINEERING COMPANY, 
503 1st National Bank Bldg., Chicago. 





FOR —. 
Two Scotch marine boilers, 200 H. P., 150 lbs, steam 
pressure. Boilers in good condition. 
PADUCAH WATER COMPANY, Paducah, Ky. 


THINK WHAT IT MEANS 
Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, etc. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 
MERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, IIl. 


FOR SALE 
16” x 36” Corliss Engine. A most attractive price will 
be named. B. A. AIKENS, PUR. AGENT, M. C. R. R. 
CO., Detroit, Mich. 


TWO 72x18 FT. HIGH PRESSURE BOILERS 
Two 150 H. P. High Pressure Boilers. Two 150 H. P. 
internally fired High Pressure Boilers. One 100 H. P., 
one 150 H. P., one 250 . P., and one 450 H. P. 
heavy duty Corliss Engine. One 75 K. W. direct con- 
nected Generator, 115 volts. One new all steel stiff-leg 
derrick, 80 ft. Boom, clam shell operating. 

MERTES MACHINERY COMPANY, 
246 Oregon St., Milwaukee, Wisconsin. 


BOILERS 
4—525 HP B. & W. Water Tube, 165 Ibs. 
8—440 HP B. & W. Water Tube, 200 lbs. 
2—400 HP Edgemore Water Tube, 180 Ibs. 
3—330 HP Heine Water Tube, 4 Ibs. 
2—207 HP Geary Water Tube, 170 lbs. 
1—200 HP-Fire Box Locomotive ope. oo Ibs. 
2—175 HP Atlas Water ae 150 1 
>; as 125 — 
1—150 HP Fire Box PMD type, 100 lbs. 
2—125 HP 72x16 H. R. T., 125 Ibs, 
2—100 HP 66x16 H. R. T., 125 Ibs. 
2—100 HP 66x16 H. R. T., 100 Ibs. 
2— 70 HP 54x16 H. R. T., 100 lbs. 
1— 50 HP Firebox Locomotive type, 100 lbs. 
1— 30 HP a Locomotive Type, 100 ag 
many other sizes and typ 
THE AR ANDLE MACHINERY COMPANY, 
1820 Powers St., Cincinnati, O. 
Hetablished 37 years. 

















IN STOCK IMMEDIATE SHIPMENT 
200 tons of 30 lb. serviceable relayers; 250 tons of 25 


b. and over. 
Pitts- 


lb. Also other sections of heavy rail, 60 1 
Address M. FRANK, Union Trust Bldg., 
burgh, Pa. 


NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and 
spikes. Also standard sections, relaying rail. 

CHARLES A. RIDGELY CO., 
1605 Old Colony Bldg., Chicago. 





RELAYING 40 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. ered Beans all weights. 
Switches, frogs, 2nd- hand’ locomotiv 
ROBINSON & ORR, 419 Wood St. “pittsburgh, Pa. 


FOR /-——9"y “eed RAIL 
Good condition, 35 to 56 
A. L. WILLIAMS, Martins, 





8. C. 





DEPENDABLE SERVICE 
RELAYING STEEL RAILS AND ANGLE BARS 


HYMAN-MICHAELS COMPANY, 


531 Peoples Gas Bldg., Chicago, Ill. New York, Pitts. 
burgh, St. Louis. 


(Write or wire us when in the market to buy or sell.) 





WANT TO SELL LOCOMOTIVES, CARS, RAILS? 


Place your advertisement in the paper that reaches buy- 
oe. oo LUMBERMAN, 431 So. Dearborn 8&t., 
cago, ; 





RELAY RAILS 
500 Tons 50, 52, 56 Ibs 
Other Weights up to 105 Ibs. Track Accessories. 
MERCHANTS STEEL & SUPPLY CO., 


208 So. La Salle St., Chicago. 





FOR SALE 


RELAYING RAILS 
Two miles 45 lb. 
Bight miles 56 Ib. 
F. o. b. Artex, Ark., on St. L. 8. W. Ry. Exceptionally 
good quality of rails at a low price to move quickly. 
STANDARD RAIL & STEEL CO., 
217 Cass Ave., St. Louis, Me. 





LOW RAIL PRICES 
200 Tons—New 25#. 
= Tons Bog Relay. = Tons Sex Relay. 


80 “ “ hood “ = “ 
“ee pres e 400 oe 5t “se 
pe “ 45 “ 325 “ 85 it “ 


Immediate Shipmen 
WALTER A. cue SUPPLY co., 


Locomotives, oan” Pony —_— Skidders, Btc. © 


RELAYING RAILS 
56s, 65s, 87s, Ba 75s, 80s, 90s, with angle bars, 
locomotives and ca 
» Aes SHERWOOD, 650 Church St., New York. 








RAILS 
oe and Relaying. 
All sections and weights. 
Write 


NATIONAL STEEL RAIL CO., 
Phone Olive 563. 1006-9 Planters Building. 


St. Louis, Mo. 





RAILS, NEW AND RELAYING 
12 to 100-lb. sections. 
Also logging equipment. 


L. A. GREEN RAIL & MACHINERY CO., 
First National Bank Bldg., Pittsburgh, Pa. 





35,000 TONS OF RAILS 
RELAYING—NEW-—ACCESSORIES 


30 percent to 50 percent below price of new rails. 
Shipped subject to inspection 
and approval at destination. 
1 ton or 1000 
L. B. FOSTER COMPANY, INC., 
623 Park Bldg., Pittsburgh, Pa. 
154 Nassau St., New York, N. Y. 
Warehouses—Pittsburgh, Philadelphia, Jersey City, 
Hamilton, 0. 








SPECIAL 
FOR 
SPOT DELIVERY 
80 lb. to 85 lb. Relaying Rails. 
Any part of 4,000 tons complete with angle bars, bolts, 


spikes, tie plates, rail braces, frogs, switches, etc. 
Attractive Prices. 
Write. Wire 


one. 
CENTRAL IRON & METAL COMPANY, 
8650 S. Rockwell St., Chicago. 


— 





DID YOU EVER TRY 


Advertising in the classified department? Quick re 
turns at snail geet Send your ad to the AMERICAN 
LUMBERMAN, 431 8 | Dearborn St., Chicago, Ill 





Nov 
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1—10 TON HOLT TRACTOR 
In good condition. 1 5-ton Holt Tractor, practically 
new. Address ‘‘P. 34,’’ care American Lumberman. 


FOR SALE 
2 Lidgerwood four-line combination steam skidders com- 
plete, with separate water tender with 8,000 gal. steel 
tank; one 10x10 four-drum engine with 60x180” vertical 
poiler mounted on engine frame, one 10x10 double drum 
engine, one 9x10 three-drum boom engine mounted on 
turntable. Each machine squipped with two hydraulic 
pump steam water pumps, eight 20 ton hydraulic jacks, 
piping, etc. Will be sold entire or in part at a bargain. 
GREAT SOUTHERN LUMBER COMPANY, 
Purchasing Department, Bogalusa, La. 


FOR SALE 

1—19x24” Panama Mogul, 180 lbs. steam, 48” W. ©. 
2—18x26” American 10-wheelers, 185 lbs. steam. 
1—42-ton Baldwin Consolidation, 180 lbs. steam. 
1—50-ton Baldwin 10-wheeler, built 1911. 
1—50-ton Shay geared locomotive, modern cylinders. 
1—28-ton Shay geared locomotive, modern cylinders. 
1—23-ton, 2-truck Heisler, standard gauge. 
1—30-ton McMyler, 8-wheel locomotive crane. 
2—Miles 60-lb. relayers, with angles. 
7—Miles 35 Ib. eye Me ey. Miss 

BIRMINGHAM RAIL & LOCOMOTIVE Co., 
Roe Ala. 








> 
3 STANDARD GAUGE LOCOMOTIVES 
In good service condition. Will sell. or rent. 
M. K. FRANK, Frick Bldg., Pittsburgh, Pa. 


FOR SALE ONE CLYDE GROUND SKIDDER 
Three drum, mule outhaul. Good for logging or land 
clearing. Address H. M. ALLEN, Helena, Ark. 


FOR SALE—LOCOMOTIVES 
And logging equipment; narrow and standard 
rod and geared types. Rebuilt in our own shops. 
diate shipment from s 
ts} “red IRON & EQUIPMENT COMPANY, 
Atlanta, New Orleans, Ta. 











auge, 











BARGAIN FREIGHT CARS FOR SALE 


50 steel underframe cars, 80 M cap., 36’ pee Meet 
all ICC and ARA requirements, $395 each, f. o. b. Chi- 
cago. Would make splendid logging cars. 
JAMES W. CAIN, Manager of Purchases, 
American Short Line Railroad Association, 
1831-4 McCormick Bldg., Chicago, Ill. 





FOR SALE—LOCOMOTIVE 


43 ton Baldwin Mogul; cylinders 16x22; wheel base 9’ 
11”; six drivers 36” centers. Equipped for main line 
service. Wonderful logging engine at low price. 
STANDARD RAIL & STEEL CO., 
217 Cass Ave., St. -Louis, Mo. 














GEORGIA CAR AND LOCOMOTIVE COMPANY 


Offices and Works, Atlanta, Georgia 
Rebuilt Railroad Equipment 
Locomotives—Cars—Coaches 


Standard Trucks for Logging 
Repair Parts for Cars and Locemotives 








40 ALL STEEL, 40 M. CAPACITY 
Standard gauge Russell logging cars, 28-in. wheels, 
automatic couplers, air equipped, trip pockets. Fine 
condition, to sell. 
dress “Pp, 33,’’ care American Lumberman. 


USSELL LOGGING CARS 
40 Standard ae Logging Cars — 24” wheels. In 
first-class condition and price right 


HARRY P. BOURKE, Escanaba, Mich. 


MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘‘Wanted and For Sale Department’’ of the AMBRICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 











RAILROAD CARS 


600 sets Car Trucks—60,000 lb. capacity. 
ay Gal, Tank Cars. 
100—80,000 lb. capacity flat cars—new bodies. 
,000 lb. capacity box cars—rebuilt. 
HOUSTON RAILWAY CAR CO., Houston, Texas. 





FT. SMITH LUMBER CO. 
PLAINVIEW, ARK. 
Manufacturers 


“Salt nine Leaf Yellow P ine 








ETL SKIDDER BARGAINS 
1—10x10 Lidgerwood Overhead Tilting Spar Skidder. 
1—10x12 Clyde Overhead Skidder. 

First-class condition. 
Address SUNCREST LUMBER COMPANY, 
Sunburst, N. ©. 





BRIDGES AND TURNTABLES 


J. NORMAN JENSBEN, 342 Plymouth Ct., 
Chicago, Ill. 





FOR SALE 
Locomotives, Log, Flat, Gondola and Dump Oars. 
Skidders, Locomotive Cranes, and Relaying Rail. 
PETER BE. MEAGHER 


829-331 West Michigan St., 
Duluth, Minn. 
SIXTY 36” GAUGE RUSSELL LOGGING CARS 


In good operating condition and price right. 
HARRY P. BOURKE, Escanaba, Mich. 








WANS SUPPLIED 


Large number of wants supplied each week through the 
classified section. We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 8S. Dearborn 8t., Chi- 
cago, x 














BARGAIN FOR QUICK SALE 
1—90 ton ‘‘Shay’’ geared engine, standard gauge. 


Boil- 

er I. C. C. test, 200-lb. pressure. All I. C. C. and A. 

R. A. safety appliances. Perfect condition, immediate 

delivery. Built in 1912. Automatic couplers, electric 

lighted. Location, Rainelle, W. Va. Address I. K. 

are, Bex 612 Blkins, W. Va., Dealer in Locomotives, 
8, C. 








Jersey City, 





DIXON LUMBER CRAYONS 


You'll praise them, too 


( you probably do) 


Free samples on request. 


| JOSEPH DIXON CRUCIBLE COMPANY 
Pencil Dept. 207-J 


New Jersey 








1—35 Ton Mogul Type, 42” driving wheel centers. 
i—40 Ton Mogul Type, 44” driving wheel centers. 
i—56 Ton Mogul Type, 44” driving wheel centers. 


i—20 Ton Shay 
i—36 Ton Shay 


i—42 Ton Shay. 


5 TO 100 TONS—VARIOUS TYPES. 
CARS—RAIL—CRANES,. 





LOCOMOTIVE 


i—40 Ton Consolidation Type, 31” driving wheel centers. 


4—86 Ton Consolidation Type, Piston Valve, 200 Ibs. pressure. 
6—90 Ton Consolidation Type, Superheated, outside valve gear. 


i—45 Ton Climax. 


OTHER LOCOMOTIVES REBUILT AND READY 


Four Duplicates, 67 Ton American Locomotive Works, Consolidation type, 18”x26”, 41” driving 


wheel centers, 13’4” rigid wheel base. 





200 lb. steam pressure, tractive, Power 32,180 Ibs. 
TIRELY NEW BUTT JOINT BOILERS IN 1916, I. C. C,. IMMEDIATE SHIPMENT. 


Southern Iron & Equipment Co., 


Establishe 


EN- 


General Offices and Plant, ATLANTA, GA. 


1889 Branches : — New Orleans, Pittsburgh, Seattle. 
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The alphabetical letters following a firm name in this index refer to its other classi- 


fications as indicated by the similarly lettered headings. 
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QUALITY MILLWORK 
OPEN SASH AND 
GLAZED WINDOWS 

~ PANEL DOORS 





ai SASH DOORS 

This ie Ze eiea|| COLONIAL COLUMNS 
Is 1s Our A |e SCREEN DOORS 

GARAGE DOORS 


metal led|| COMBINATION SCREEN 
TT AND STORM DOORS 
O ® Petite! VENEERED DOORS 


STOCK COLONNADES ios 

— WH 

Gang Fi AD \. ©" Unexce/led Facilities - 
13" x32" Gusascccary DUBUQUE, 


OVERIS ACRES FLOOR sPAcE IOWA, 





COUNTERFEIT CHECKS 
A sturdy self- are frequent except where our 
‘ F ena — ; 5 . 
™ eometrica 
contained ma Barter Coin 
chine for cants ta 
Sample if you 
12" or less. | ae 
CHILDS & CO. ) 
CHICAGO \ 


We also make Time 
may Stencils and 


3 g tlammers. 
he DEPARTMENT 2 - 


' We make gangs 





of all sizes— 


from 9" x 26" to 
25"x 60"—all of the most modern design. 


D. J. Murray Mfg. Co. 


WAUSAU, WISCONSIN 


Se” 









fear eetasaenns ea 




















Builders’ Commercial Agency 
520 Chamber P > en CHICAGO 


A rating guide to the contracting trade of 
Cook County and Couk County dealers. 


Telephone Main 4523 Ccllecticns and Mechanics Liens 


This Trade Mark 
Insures Quality Knives 


You can’t get more valug out of the knives 
you buy than the maker puts into them. 
For that reason we are careful to put in- 
to our 


PLANER KNIVES 


a quality of steel and workmanship that guarantees users long and 
satisfactory service. Insist on having all your knives bear this trade 
mark if you would get the best knife service. 


Taylor, Stiles & Company 











LOG STAMPS 
TRADE CHECKS 
BURNING BRANDS 
STENCILS, Etc , 


ie 20l- men Ba V molecu theme) 






MEYER & WENTHE 
108 NORTH BEARBORN ST. CHICAGO ” 














MAKE your timber investments pay maximum 





returns. “Principles of Handling Wood- 
yanepenpmapionapaens N. J. U.S. A. lands” by Henry Solon Graves tells how. $2.50, 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents. postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 














